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FOUND: A way to more sales, 


more profit. You'll find all the de- 


tails in articles starting on page 82. 





PRICE $385. 00—1 2 TO 2-INCH 

















BEAVER 


MODEL “E” 


ipe and bolt machine 














bearing, 
ind-roller 
bolts; safety swit 

entric 
e support; and a 
of 110 115 or 220 230 


volt universal motor for use on 





I 
} 
i 





Hand hip tray—removable 
AC or 2 25 to 60 cycle perforated to fa tate prompt 


When you sell the Beaver 
Model E to your customers, 
you are selling the top quality 
pipe and bolt machine in the 
lightweight economy field. 
Write for our latest catalog for 
information on the complete 
line of Beaver pipe tools. 








Over 50 Years of Friendly Service 


BEAVER PIPE TOOLS 
216-300 Dana Ave. 
Warren, Ohio, U.S.A. 




















: j < a nee BRONZE 

THE BEAVER WAY ELIMINATES : BEARINGS 
FRONT 
AND 
BACK 


SPINOLE “WHIP AND WORN BEARINGS 
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ORDER TAKER? A Bal 
timore salesman refute 

this definition of his job 
Read of the 
people he finds it worth 
while to see before closing 
a sale. Page 84 


about some 


BOTTOMS UP-—Read 
about fourth “un- 
usual” industry serviced 
by industrial supply sales 
man; its on page 90 


the 


% 


So 


TRIPLE PLAY: Salesman 
to office staff to manufac 
turers makes cooperation 
a group effort. A_ Bir- 
mingham distributor has 
the system down to a fine 
art. You'll find out how 
he does it on page 100 


G U L A R 
Defense Topics 
Talk of the Trade 


Editorial 


Supply Sales Trends 


NO 
the usu 


al 
page 94 you'll 
} 


F 


Washington Bulletin . . 


The Outlook for Business 


| 


AFTER HOURS 
probably find Salesman 
Lane engaged in one of 
his two favorite pastimes, 
Page 88 he 
stalks sales for a living and 
then spends his leisure 
time hunting or fishing 


you'll 


shows how 


be 


FISH STORY—of 
On 


out 


run, that is 
find 
1SC sale sman 


off the beaten 


NEW RECORD of at 
tendance set at 
the 19th annual Central 
States Distributors’ con 
vention Chicago. A 
picture and text report of 
the session begins on 


page 104 


5605—was 


in 


R E 


109 News 
114 
118 


Door Openers to Sales 


New Products 





SIXTY-FIVE YEARS OLD—WHAT HAPPENS THEN? 


: ; 
Recently several of 
Sion pldhs 


Pensions, 


our readers inquired about pen- 
ind we were curious as to why. 
according to these distributors, were a 
practical business solution to some problems of over 
age men in key jobs. The company without a pen- 
ion plan, they explained, could find itself hampered 
by declining efficiency in key posts, by lack of initia 
ive, lack of incentive for capable younger hands. 

The arbitrary and cynical solution of merely cut 
ting these people off the payroll is no solution at all, 
distributors said. The effect of such practice would 
be disastrous to the morale of the 
zation. 


entire organ) 


So, 1 result, the editors of InpustriaL Distrt- 
BUTION point out how the post-retirement financial 
problems of these employees can be solved in an 
cight-page feature on pension plans next month. 

The types of pension plans open to employers, 
how much they cost, how they can be tied together 
with Social Security, and case histories of successful 
pension plans put into effect by distributors are a few 
f the points covered in this section. 

If you're the boss, you owe it to yourself, your 
firm and your employees to study this article care- 
fully; if you’re an employee, read it to get an appre 
ciation of what difficulties pension plans porte 











NG PERFORMANCE GUARANTEED 





HOLO-KROME 
Completely lol Forged 


- Socket 





SET SCREWS 


POSITIVE HOLDING POWER 


H-K internal wrenching principle and accu- 
rate Class 3 Thread Fit give firm, unfailing 
grip kive points Cone, Flat, Oval, Half 


Dog, Cup — fit every application requirement. 


SAFE... EASY TO INSTALL 


No dangerous, protruding heads. Helps 
streamline designs. Easily applied in hard-to- 


reach locations 


GREATER STRENGTH 


Completely cold forged trom special analysis 
alloy steel and scientifically heat treated for 


rugged depe ndability 


DISTRIBU TORS 


Holo-Krome advertising and 


100©, Distributor Sales Policy we 

give H-K products a preferred 

position in industrial sales. Are 

vou on the list of satisfied re, 

Holo-Krome Distributors? Comp leily Cold Foiged Sacked Screw Produca 
Me nas 


THE HOLO-KROME SCREW CORP., HARTFORD 10, CONN. 
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Big Merchandising 
Program Backs L-B 
Distributor in ‘52 


lo help every distributor get the type of 
Link- 


Bele will continue its intensive advertis 


orders needed in today’s economy 


ing program in 1952. The campaign, one 
of the largest in the country, will reach 


practically every prospect 


Link-Belt merchandising 
policy of using dominant space in the 
leading magazines in each field. In fact 
100 carefully top trade 
papers will carry an average of more 
than 12 pages each this coming year. The 
greatest portion of this all-out campaign 
will promote distributor-sold products 


follows the 


over selected 


Helping you capitalize on this large- 
scale effort is Link-Belt’s practice of mak- 
ing reprints of the national advertise 
ments available to distributors for local 
use. Two other sales aids have recently 
been placed in your hands: the new 
Link-Belt illuminated identification sign 
and the handy Link-Belt 1952 pocket 
calendar. Get the most out of these sales 


tools 


POWER TRANSMISSION AND CONVEYOR PRODUCTS 


IMPRINT HERE 


customers will appreciate the conven- 
>» of this 1952 pocket calendar 





LINK-BELT COMPANY 
Chicago 9, Indianapolis 6, Philadelphia 
10, Atlanta, Houston 1, Minneapolis 5, 
San Francisco 24, Los Angeles 33, Seattle 
1, Toronto 8, Springs (South Africa 


12,684 








| bearing, split housing pillow block 





1000-1100 


A TYPE 
for EVERY 
PURPOSE 


2-1200, 1300, 
2-1300 





1400, 2-1400 


2-1600 





Complete L-B Babbitted and Bronze Bearing line permits economical application to 


fit various operating cé 


ynditions. Numbers identify bearing series as described below 


Proper Application Extends 
Life of Babbitted Bearings 


Link-Belt Babbitted and Bronze Bearings 
provide efficient, economical shaft sup- 
port for a wide variety of machinery. As 


manufacturers of a complete line of in- | 


dustrial bearings—bab- 
bitted, bronze, ball and 
roller types—Link-Belt 
brings years of expe- 
and research to 
application problems 

There's a Link-Belt Babbitred or Bronze 
Bearing Pillow Block or Flange Block 
for practically every application. Follow- 
ing is a general selection guide 


* Sales 
Meeting 


in Print rience 


| Light loads, low speeds or fixed shaft 
| —Series 1100 plain bearing, solid hous- 
ing pillow block (2-bolt base ) 


Moderate loads, moderate speeds — 
Series 1000 babbitted bearing, solid hous 
ing pillow block (2-bolt base). Where 
split housing is desired, use Series 2-1200 
babbitted bearing pillow block (2-bolt 
base ) 


Heavy loads, high speeds or high 


temperatures — Series 2-1 200Z bronze 


(2- 
bc It base ) 

Moderate shock loads for power trans- 
mission, conveyors or elevators—Series 
1300 2-1300 (4-bolt 
base) babbitted bearing, split housing 
pillow block 

Heavy side pressures — Series 
(2-bolt base) or Series 2-1400 (4-bolt 
base) with babbitted bearing for mod- 


(? bole base or 
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erate loads, moderate speeds, Series 
2-1400Z (4-bolt base) with bronze bear 
ing for heavy loads, high speeds or high 
temperatures. Split housing, gibbed 
joints 

Angular loads, moderate and heavy at 
moderate speeds—Series 1500 (2-bolt 
base) or 2-1500 (4-bolt base) babbitred 
bearing, split housing pillow block 
General power transmission, moder 
ate and heavy loads at 
speeds 1600 ring-oiling pillow 
block (2- or 4-bolt base) with babbitred 
bearing, split housing 

Flange mounting, moderate loads and 
speeds—Series 2100 with short hub for 
mounting shaft accessories close to sup 
porting structure; Series 2200 if desir 
able for hub to project from supporting 
structure 


relatively high 


Series 2 


Pillow Block Characteristics 





1400 | 


Recom 

mended 

loading 
range 


Description Mounting 
holes 


inb 
Series Bearing | Housing’ wae! 
2 holes thru 
2'%«" dia 
4 holes over 
2'%" dia 


1000 Bobbitted 
Solid 


1100 
2-1200 


100 
2 


Plain 


Bobbittedi 
Bronze 
ane Bobbitted| Split ‘ 
“4400 
2-1400 
2-14007 
1500 
2-1500 
2-1600 


Split 2 2 


2 


Babbitted 
Split 
Bronze 
Babbitted] Spiit 


Bobbitted| 











Split 














2 edaed Seal wost canes | 


ANT 
yx og tie 


We all like to find things. And 
when we uncover something espe- 
cially good hidden away in small 
type, we're even prouder of our- 
selves, Our cover paves the way for 
you to do just that. Following its 


advice will have good and lasting 
effects. 
Wherever you have to clamp a hose 
connection tight...or wherever you , 
want to lock two objects of any shape Publisher 
together in an unshakeable bond... A. M. Morris 
your best bet is AERO-SEAL. Editor Walter F. Crowder 
Managing Editor Raymond W. Barnett 
Associate Editor John A. Wertis 
News Editor John F. Farley 


Assistant Editor Albert R. Henry, Jr. 

\ Assistant Editor Leugel Foss 

. a Assistant Editor Robert M. Slater 
Cla Assistant Editor C. H. Holdsworth 
Washington Bureau G. B. Bryant, Jr. 
Editor, World News Russell F. Anderson 











Threads of steel worm engage deep into 
slots in stainless steel band — hold tight 
ALL AERO-SEALS under extreme vibration in automotive, 
HAVE aircraft and industrial applications. District M — te es 
STAINLESS STEEL BANDS CAN'T SHAKE LOOSE. 0; E. J. MeOsker, Cleveland; H. E 


cago; E. J. McOsker, Cleveland; H. E. 

a Thayer, New York and Boston; John P. 

; e Ora, New York and Philadelphia; John 

ES age i. ‘ W. Otterson, San Francisco; J. H. Allen, 

2 aa Los Angeles; J. Cash, Dallas. Business 
Manager, W. A. West. 
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ONE-HAND INSTALLATION RE-USE AGAIN AND AGAIN 
industrial Distribution 


Install an Aero-Seal any place you can When hose is frayed and worn you Member ABC and ABP 

~ 7 * : formerly Mit. SvuprLips, with which ere 
reach with thumb and one finger. Self- RE-USE the same Aero-Seal again consolidated InpusTRiaL SELLING, IMDUS- 
feeding when band engages worm ai r.1S Ss TRIAL DISTRIBUTOR AND SALESMAN and 
ceeding w d engag n and again. RE-USE Aero-Seals cena, Serax Sasmeetalt 
threads. Thumb-grip and screwdriver scores of times on temporary clamp- founded by Ernest H. Smith) 

‘ fia tie irec 
types available. Four sizes cover 90% ing jobs—they hold any shape ob- oumber’ tn _ December eGr Publishing 
of the automotive market—all with jects together, conform to any shape Sousa Publication © Omce’ 9012s North Broadway. 

- >s Albany |, N. 
stainless steel bands. without damaging clamp band. aS ae Advertising Offcen: Moray. 
wii He a 330 W. ork 36, Y. 


aw, Presi dent ; Willard ane ‘x- 
" utive Vice eph A. Presi- 
ad 1 n J. CX a & $ 
Mo ont me i . Publications Divi- 
ion; Ra iph 'B. Sach Bait ial Director; Nelson Bond, 
Vi ce-President and Di cr of Advertising; J. E 
iMackburn, Jr., Vice-Pr esid ent and Director of Circu- 
ation 
Subscriptions: Address correspondence to E. 
Blackburn, Jr., Director of Cireulation, Vnduatrial 
Distribution, 99-129 N. Broadway, Albany |, N. 


WORM DRIVE or 330 W. 42nd St., New York 36, N. Y. Allow cen 


f ays for —, ~ address. 
, Sin. ies 5 Subscription rates—United Mates 
I ns 00 8 year; $4.00 for two years, $5.( 
r ree Canada, $5.00 a year, $8 00 for two 
for three years. Pi yuntries 
. > 00 fi ear, $16.00 fe o years, $2 y 
ve t : $30.00 
; r three years tered as 
ANOTHER [BREEZE) PRODUCT 1508, ‘at the os Oem at Albany 


Act of 3. 1879. Printed tn U. BA 


BREEZE CORPORATIONS, INC., 41 S$. Sixth St., Newark, N. J. ‘Si MytitGatae is Rebisting de, ine —A 
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More Sales 
-Fasier 


. . sath ont ee Unusual multiple slitting 
Typical Operations ee operation completed 
in one pass. 


ER 


MILLING 
MACHINES 


Ideal Low-Cost Miller For 
PRODUCTION TOOL ROOMS 
SCHOOL SHOPS LABORATORIES 
REPAIR and MAINTENANCE DEPTS. 


Profile Or Contour 
Work 


Take a good look around your territory and you'll find 
plenty of opportunities for sales of Atlas millers. 


Cutting Dove-tail Cutting Gear Teeth There’s hardly a plant that doesn’t perform many mill 
Slides ing operations—and every one of them can make impor- 
tant savings by using Atlas millers for small parts work. 


Low price! The Atlas is in a class by itself—starting 
at $352 F.0.B. Kalamazoo. Compact, rugged, powerful! 
Perfect on all three counts. Performance! This thoroughly 
proven miller handles the complete range of milling opera- 
tions with outstanding accuracy and economy. 


Timken bearings, backgeared power, V-belt drive, and 
selection of 8 spindle speeds recommend it for precision 
tool room operations, precision production. Exceptional 

Sasinds ath eunten Git thee versatility makes it ideal for laboratories, repair and main- 
tenance departments. 


oe Mi Talk about Atlas milling machines on your next trip 
(3 around. If you need new catalogs or literature, write today. 
a 


ATLAS PRESS COMPANY 
110 N. Pitcher Street 
Kalamazoo, Michigan 


Pakshing Work Leveut Wort DEPENDABLE QUALITY TOOLS 
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DODGE 





big profit maker for Distributors, be 
suse its money-saving value to vise users is easily dem- 
onstrated and instantly recognized! 


Amazing performance sells the Dodge Slide-Set vise 
install comparisons. Your 
customers will standardize on this new fast-acting vise be 


Demonstrate one — and invite 


suse it cuts time and tiring work out of many assembly 
and production 


eth 


operations speeds production, increases 


iency, reduces operator fatigue! 
Dodge provides a light-weight demonstrator which 
nakes it easy to carry the sales-making story of the Dodge 
slide-Set vise right into the prospect's office or shop. Actual 
vise has all the power and ruggedness of a conventional 
type——it weighs 58 pounds! 

Easy to handle, easy to stock, Dodge Slide-Set is built 
the majority of the 
heavy-duty machinist’s bench vise 
Each vise is supplied in an attractive individual package 
DODGE MANUFACTURING CORPORATION, 500 Union Street, Mishawaka, Indiana 


in one size 4 inches to meet 


market demand for a 


of Mishawaka, Ind. 
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TRANSMISSION 


JANUARY 


AMAZING PERFORMANCE SELLS 
THE NEW 


OPENS OR CLOSES TO ANY 
POSITION IN ONE SECOND! 


— 


CLOS —a push closes 

jaws on work (or 
a pull opens). No time- 
wasting, tiring spinning 
of the handle. 


RELEASE Turning han- 
dle counter 
clockwise puts vise in 


“neutral” for fast slide 
action, in and out. 


~ 


a < 


LOCK — Turning handle 
clockwise applies 
full pressure as in a con 
Ventionai vise. 


CALL A TRANSMISSIONEER 
Your local Dodge Distributor can tell 
you about the new Slide-Set Vise as 
well as give you news of the latest 
Dodge developments in power trans- 


mission machinery. 


1952 


MACHINERY 
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PROFITS - - 
UP OR DOW 
IN “92° 


By The Economics Department 


McGraw-Hill Publishing Company 








PROFILS ARE IN THE 
Will they keep on going down—and 


— 


sion plans because it is short of money? 
gloomy questions is “No 


Our answer to these 
vill probably be going up—not down 


ind equipment are not likely to be thwarted, to any 


hortage of cash 


This answer may surprise you, be- 
use some companies have reported 
such tremendous cuts in profits. For 
xample, in the third quarter of this 
vear 

United States Steel's earnings 
were 56 per cent less than in the 
same months of 1950 
Minneapolis-Honeywell 
1 64 per cent drop 

General Foods’ earnings we 

+5 per cent. 

But these reports are not typical 
Here’s what’s happening to profits in 
general. 

Profits of all corpor have 
dropped from an almost fantastically 
high rate—about $28 billion per year 

in the last part of 1950, to about 
$18 billion per year in the third quar 
ter of 1951. These are profits after 
taxes. The decline amounts to $10 
billion, or 35 per cent 

The drop was worse, more than 

average, for retail and wholesale 

firms. It was less, about 25 per 
cent, for manufacturing compa- 
nies. 

In manufacturing particularly, the 
iverage decline is less than you would 
think from some of the individual 

ympany reports which have been 
highly publicized 


Why the Drop? 


showe d 


re off 


ifions 


C 


Most companies aren't as badly off 
the figures indicate A vear ago 
yrofits were at an abnormally high 
level. And two developments have 
nade the drop from that level un 
ae 1). } 

Iv § larp 

1. Congress 


tion tax 


stenr nT 
tepped up 


Irpora 
rates—and made the 
tax for 1951 retroactive to 
April 1 Many companies 
hadn’t expected that and made 
the full adjustment to new 
rates in a single quarter. That’ 
ye reason why the three com 
pany reports cited above 
such alarming drops 

The “inventory recession” 


..3 
particularly in soft goods—gave 


how 


man mmpanies | wher 
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BUSINESS SPOTLIGHT 


They've been going down sharply, 


} 1 


will business cut back its 1952 expan 


kor the next year profits 
And industry's plans for new plants 
important degree, by a 





In a Nutshell 


We've probably seen the bot- 
tom of the dip in profits. Next 
year—barring new war scares oT 
other business should 


gain have profits at a healthy 


nT + 
Ips¢ tS 


level 

The squeeze on cash, al 
though it may get worse in the 
next six months, should also be 
mid-1952. It will be 
many of the small 

The larger compa 
have the resources 
the nation’s indus 
ial expansion program at a high 


} 


level next year 


easy by 
severe on 
OmMmpanic S 
nies, however, 
to continue 


tr 











ome handsome 
when _pricc 


they'd rung up 
gains a year ago 
were rising sharply 

\ year 
$8 billion 
ume in 


ago < irporations 
of “paper | 
ilmost automatically as 


prices rose on materials and products 
third 


rang up 
profits” which 


in their inventories. By the 
quarter of this year, however, this had 
turned around. Corporations had to 
subtract about $2.5 billion from their 
profit statements, if th wanted to 
know where thev‘really stood, because 
if inventory losses 

These losses were greatest among 

wholesalers and retailers and the 

soft goods industries—food, tex- 
tiles, some chemicals. 

Part of these losses can be deducted 
taxcs, of course. Nevertheless, 
the net effect of the inventory losses 

t have about $6 billion from 
the profits peak reach about a vear 
igo. The t of the $10 billi 

; = 


n total rporat I 1§ 


from 


Was tO 
n drop 
largely 
xplained by the ( in tax 

So the third quarter drop in profits 
srobably isn’t the beginning of a long 
c] ght be if sales 


recent protit de 


wert 


re heavily concen 
ile and retail trade 

n manufacturing 
] 


Continue on page 











PREPARED BY LUNKENHEIMER 


ESPECIALLY FOR 


LUNKENHEIMER DISTRIBUTORS 
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INSTANTLY to the data 





you need in your 





LUNKENHEIMER 








Split-second reference ... convenient size ... complete information. 
You get all three advantages from the Guide that only 
Lunkenheimer offers. 


Slip it in your briefcase when you make a call. Keep it near 

the phone on your desk. It will pay big dividends in minutes 
saved — and in making sure you can recommend the exact 

valve needed for every specific application. 


It’s a natural for those who specify valves. They will find it 
the greatest time-saver they have ever used in specifying valves 
for their jobs. And that will lead them naturally to call 

for your Lunkenheimer valves. 


Your Guide is one more “plus” in the Lunkenheimer program 
of complete distributor cooperation. Nowhere else in the 

valve industry will you find a source of information as convenient 
>. . as usable . . . as full of easy-to-locate data. 

Just refer to the thumb-index, put your finger on the pressure- 
rating or product class, and flip the Guide open. There’s your valve 
or engineering device, complete with the essential information. 


Take full advantage of your Lunkenheimer Guide. If you need extra 
copies, drop us a note, and we'll see that you get them promptly. 
The Lunkenheimer Company, Box 360U, Cincinnati 14, Ohio. 


BRONZE 1RON STEEL 


y: 
LU WN NHEIME R 
THE ONE LLCO NAME IN VALVES 
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ONLY THE 


DUMORE GRINDER 


offers you all these »rofitab 


ng features! 


MOTOR 


MOUNTING 


QUILLS 
“ 


WHEELS 


PULLEYS 


Write for the Dumore catalog 


THE DUMORE COMPANY 


1321 Seventeenth Street ° Racine, Wisconsin 
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DEFENSE TOPICS 





The Picture In Manufacturing 


Most manufacturers have been op 
ting with volume and prices at 
level he mar 
ind costs has 
most cases—de 
1 the threat of 
hurt mucl 
mginally set im 
nost firms had 
ih to antici 
cost increases. Later 
CPR-22, CPR-30 and 
Amendment—all have 
for manufacturers who 
\ ipated cost increases to 
idjust prices to these new costs. And 
there have been very few actual roll 
icks. 
Meanwhile, the volume of sales has 
creased for manufacturers as a group 
Ithough the picture varies, of 
from industry to industry. 
on the whole it is clear that 
manufacturing companies have 
ing squeezed between 1 
nd fixed prices. Despite the 
quarter, manufacturers’ 
profits before taxes have averaged 
better in 1951 than in 1950—about 
dollar of sales compared 
1 year ago 


The Outlook For 1952 


Profits should turn up noticeably 


the statements for the 
of this year will look 
ise that have just come 
wer inventory 

pecial charges 


f next \ecar, pros 
if raw materials 
Vhev're low 
g wave of early 
they were at 
s slump 

ind-<down 


ac mside I 


fairly stable 
| George, 
Committee, 
are on the 

will not 


rt of all 


And 

tc will g 

st inflation we 
14 
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HOW OURKEE-ATWOOD 
BACKS UP YOUR 
V-BELT SALES 


OUR BREAD AND BUTTER depend on the sales efforts 
of industrial supply distributors like you. For that rea- 
son, we back you up with the most comprehensive, the 
most helpful and the most profitable program in the 
industry. 


When you sell Durkee-Atwood V-Belts, you carry a 
written policy that guarantees you... 


--.a quality product, supported by a top-flight engi- 
neering staff and a production department that 
encourages special work and emergency orders. 


. an unqualified guarantee that D-A Belts will match 
or exceed the life of competing brands—will your 
present supplier do the same? 


. a resale plan that gives you the status of a manufac- 
turer's agent—with his volume potential! 


. 100% cooperation in signing up new OEM accounts. 





DURKEE-ATWOOD MULTIPLE V-BELTS: 
Iso-Dynamically matched with belts running 
under full load for top performance. 
DURKEE-ATWOOD GENERAL DUTY V-BELTS: 
“High Cord Line” makes equal compression . . . 
reduces slippage and wear. 


. an absolutely protected territory, free from home 

office competition. 

That's only part of the story. You'll find all these ad- 
vantages and many other provisions for a more profit- 
able V-belt business clearly outlined in Durkee-Atwood's 
written sales policy. 

Right now, with the speed-up in defense work, is a 
good time to find out how you can sell more V-belts 
with Durkee-Atwood . . . how we can help you sell the 
belts needed for new machines, new drives and the 
machines being taken out of mothballs. 

To get the complete story, write today for our Master 
Industrial Distributor Proposal. 


DURKEE-ATWOOD COMPANY 


DEPT. A6-13, MINNEAPOLIS 13, MINN. 


D299 DAT 
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UTICA 


5 


vw RIB-LOCK 


FULL FORGED RIBS 
CAN TAKE IT! 
AND HERE’S WHY: 





\ CROSS SECTION VIEW OF FORGED RIBS 
SHOWING STEEL FIBRE STRUCTURE 





—IRJRIFEREBW 
—————————S=—SSTSS= 


STRON 


EACH RIB SHARES THE SINEW-LIKE 
STRENGTH OF THE ENTIRE JOINT MEMBER 








BECAUSE STEEL FIBRE STRUCTURE IS COMPRESSED 
AND FORCED TO FOLLOW CONTOUR OF RIBS 





Full forging of the rib joint is the secret of this 
new Unica pliers. Forging makes the steel fibre 
structure follow the contours of the ribs as shown 
in the diagram above. Hence, each rib shares the 


sinew-like strength of the entire joint. There is 


It pays to use quality tools 





T. M. REG, 


Pliers + 507-10 


With AOKGED rib-joint 
for added strength 
exactly where you need it. 





no weak point, likely to break, with this method 
of manufacture. 

Be sure you see these new pliers! One look, one 
“heft”, and you'll know that they live up to the 
standard of Utica quality. 


and the world's best 
tools are made in U.S.A. 





CORPORATION 


UTICA 4, NEW YORK 


In Canada. ADLAM TOOL & SUPPLY CO., LTD., 
MONTREAL; WALLS-IRONS, LTD., WINNIPEG 
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Industrial 
Rubber Products 





Hose built for the job! That's the reason for Thermoid’s excellent reputa- 
tion among users of hose. 


Our customers know they can rely on Thermoid’s recommendations... 
whether it’s for air, water, steam, acid, welding, suction, the new multi-pur- 
pose Versicon hose—or any of the many types of Thermoid industrial hose. 





Over the years Thermoid has built a reputation for quality by backing up 
its distributors with competent field and factory service. As a result 
Thermoid is recognized as one of the leading suppliers of industrial rubber 
products and more and more distributors are learning that it pays them 
to specify Thermoid, | 





¥ 7 


Rubber Sheet Packings » Molded Products 
Industrial Brake Linings and Friction Materials 
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[UF KIN ads, in 1952, will urge American In- 


dustry to BUY FROM INDUSTRIAL DISTRIBUTORS! 
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THE LUFKIN RULE CO 
132-138 Lafayette St 


SAGINAW, MICHIGAN 


New York City — Barrie, Ontario Continued on page 18 
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Number O 


name in socket screws.. 


ALLEN 


with design engineers... 


because Allen’s greater strength, 
greater holding power and free- 
dom from projecting heads per- 
° mit more compact design and 


smooth, safe surfaces. 


on the production line... 


because AllenO Heads’ superior 
uniformity is maintained by 
statistical chart control. Burr- 
° free threading and keying speed 


assembly time. 





with the end user... 


because Allen © Screw products : i 
identify equipment that is de- 
signed right, built right. Allen The 
0 screws, with more durable 
€ threads and sockets make adjust- } Wor 
ments, disassembly and reassem- 
bly easy and trouble-free. 


for socket screws is.. 


Sold only through leading distributors. ALLEN 


ALLEN: 


MANUFACTURING COMPANY 
Hartford 2, Connecticut, U. S. A. 
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*Series 12100 


CARBON | 800 Pounds @ 750°F. 
STEEL | 500 Pounds Cold Non-Shock 


For 150-800 pounds service * Round 
Bolted Bonnet * Bolted Gland * Gasket 
or Ground Joint * Outside Screw and 
Yoke * Renewable Seat Rings * Solid 
Wedge — Slotted Type * Rising Stem 
11'/,-13% Chrome Stainless Steel 
Trimmings * Sizes '/," to 2" inclusive. 





HENRY VOGT MACHINE CO. Louisville 10, Ky. 


—~ BRANCH OFFICES: WEW YORK © PHILADELPHIA «© CLEVELAND e@ CHICAGO eo ST. LOUIS « DALLAS 
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tow Luttertield Advertises YOO 
to VOUR Market 


Point No. 5 in the 
Butterfield Sales 
Policy 


ror BEST nesucrs "We will advertise nationally 
1M AMY TAPPING J08 ena to your customers and 
DEPEND OW BUTTERFIELD. Hand Taps prospects with an aggressive, 
consistent campaign 
built around the ‘Buy 
Through Your Distributor’ 
theme.” 


es 

















Like every other point in Butterfield’s 7-point 
Sales Policy, this one is not only down in black and 
white it is lived up to 100%! 

Messages like these full pages in color appear 
regularly in your customers’ preferred magazines 
and every one of these ads tells the reader to order 


ay from his nearby Butterfield Distributor. 


speed 
ve gn every 10? 


n 
ay rt pate | 
2 ~ tor best results 


Plus Plenty of Merchandising Material 

Butterfield supplies a full kit of colorful, informa- 
tive folders and tell-at-a-glance decimal equivalent 
and tap size charts. With your imprint they’re con- 
stant reminders — at both point-of-sale and point- 
of-use — of you as the logical source of supply. And 
Butterfield’s modern, non-spill packaging is another 
sales clincher. 





PAAAAA 
DAAAS TEESE 


Plus Expert Personal Service 
Butterfield’s trained experts know cutting tool 
phe eee oe sow applications from A to Z. They know how to build 
Pa a Se tee worneacile cS good will for Butterfield Distributors, too — and 
they’re at your and your customers’ call, any time. 


sa tons ta tae eee 1ELD 1 
rane 1 ute - ana Everything's Here! 

potterfiold Distributor frery eat ey aaa You'll find every single feature you need for pro- 

For Prompt Deliveries “ ay tection and profit-boosting cooperation in Butter- 

and Service field’s Sales Policy. Investigate it and let’s get 
together about a possible opening in your area. 

Contact the Union Twist Drill Company, 

BUTTERFIELD DIVISION, Derby Line, Vermont. 


BUTTERFIELD 


THE 100% INSPECTED TOOLS 
Every Tool Individually Inspected 


TAPS + OLES + REAMERS © SCREW PLATES 
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DEFENSE TOPICS 





SHREVENRT F4CCEOERTS 
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for the job! Will Industry Have 


fg 4 Cash For Expansion? 


Starts on page 7 


With profits down, inventories ab 
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carson sree Can companies get through the 
OROP FORGED 1 I vithout cutting 
HAIN PIPE WRENCH ] , I ? 
Nn programs 
k mu e about this 
want len resu sraw-Hill’s 1952 

THE BILLINGS & SPENCER CO. corn’ oUS. 1 ; 
: ° e Bias sOeGiN \ ! Plans for New 
lant n me in. But 

dence we have now 
ms to be “Yes.” In 


whole can continue its 


nd part 


ee 


Ask your BILLINGS DISTRIBUTOR he'll tell you why! 








i rovement program 

in national trade publications g compa! the ones which ac 
are a double barreled sales tool I r most of the capital invest 
for Billings Distributors 11 lh fair-sized cash re- 
In these important magazines, nd thev also have the abilitv 
they go directly to the men who influence buying. get re money from new bank 
‘ loan ecurity issues, if thev need it 
Large size reproductions, posted by Distributors ght now, new. security issues 
on factory bulletin boards everywhere, mostly bond and preferred stock 
build goodwill and acceptance for the Billings Distributor issues re selling very well. Before 
by urging employees to 1951 is over, corporations will have 
“Use The Right Tool For The Job.” raised close to $6 billion of new monev 
q n this way. And this will be a big 
elp in financing plant expansion pro 
illings Selective Distributor Policy grams planned for 1952. New mone 
uuld be fairly easy to get in 1952 

Insurance companies—the big 


: md and preferred stock buvers 
THE BILLINGS & SPENCER CO. foen'o'S a: will have more funds to invest in 
WREN ES * SHOP T 


——- the Distributor sell is a basic part I 
of I 


ndu > eince ther ve cut commit 
HE LS. @ INDUSTRIAL FORGINGS SINCE 1869 istry, sin hev have cut commit 


sdential m irtgage 
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HAND-OPERATED (CHAIN) 
Pos tVUe: | a ae Ce On 


CRANES WITH END TRUCKS 
Top running, hand traveling 
Underhung, hand traveling 
HOISTS 
Clevis-connected 
Differential. 
Handwheel, extended 
High speed, improved 
Safeway, light, portable 
Screw geared 
Twin hook 





TROLLEY HOISTS 
Army type 
Hi-Way 600 type 
Safeway 
TROLLEYS ONLY 
Double beam 
Hyatt 
SARB 
Timken 


MOTOR-DRIVEN (WIRE ROPE) 





CRANES 
Top running 


1to 10 
Underhung 


1to 10 
HOISTS 

Frame B 

Frame 1, close headroom 

Frame 1, Speedway 

Frame 1, Speedway, long-lift 

Frame 2, Speedway (all suspensions) 

Frame 3, Speedway (all suspensions) 


% to % 
4% tol 
4% tol 
4% tol 
4 to6 
1% to10 


for Information on the complete line of WRIGHT Hoists 
write for Catalog E-50 


York, Pa., Chicago, Denver, Detroit, Los Angeles, New York, Philadelphia, 
¢o Pittsburgh, Portland, San Francisco, Bridgeport, Conn. 


WRIGHT HOIST DIVISION 
AMERICAN CHAIN & CABLE 


In Business for Your Safety 
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This month, in leading industrial magazines, 
Norton is spotlighting the outstanding advan- 
tages you offer customers in surface grinding 
operations. As follows: 


@ Best In Abrasives. There's a type of ALUN- 
DUM* or CRYSTOLON® abrasive with the 
exact characteristics required for fast, cool, ac- 
curate cutting and extra long wheel life on any 
surface grinding job. 


Best In Bonds. Norton bonds for surface 
grinding include vitrified, silicate, and resinoid. 
For grinding nearly all types of steel, the fa- 
mous BE vitrified bond is the favorite with grind- 
ing machine operators everywhere. 


Manufacturing Know-How. The skill and 
precision with which Norton wheels are made are 
the results of 65 years of continuous research 
into every detail of abrasive processing—by the 
world’s largest manufacturer of abrasives. 


Expert Application. In surface grinding—as 
in any other grinding operation—a customer 
can always count on his Norton Distributor for 
expert aid in selecting the wheels, cylinders or 
segments that will produce best results. 


A Wide Field For Your Usefulness 


Surface grinding, with its variety of applications, 
is practically universal in scope. You see it every- 
where you go, in every concern that has a machine 
shop, performed on machines ranging from impro- 
vised apparatus to some of the largest and finest of 
our machine tools. 

For you, as a Norton Distributor, that means 
endless opportunities. Often, for example, you can 
render valuable aid to customers by showing them 
profitable ways to convert from planing, milling or 





Result-Proved Combination 
That Means More Efficient 
Surface Grinding At 
Lowest Cost 








shaping to surface grinding. And always, with 
Norton products and service, you have the com- 
bination that sets the pace! 


Another Norton Production-Booster 


Remind customers 
that Norton chucks with 
Norton segments can in- 
crease output and lower 
costs on many vertical 
spindle surfacing jobs 

where contact is broad. 

Show how this light, 

| simple unit takes the 

place of cylinder and 

back plate and can be mounted without machine 

alterations — segments can be changed or adjusted 
without removing chuck, 


Cash In On Your “Three Best Bets”’ 
For Abrasive Selling 


Norton Distributors’ Manual —The field's most 
practical guide to the solution of grinding problems, 
containing correct wheel specifications for virtually 
every grinding application. 

Norton Educational Material — An unequalled 
store of literature on every abrasive subject, as well 
as dramatic training films in sound and color. 
Norton Technical Backing — All the experience 
and knowledge of the world’s largest abrasive man- 
ufacturer — available through your local Norton 
Abrasive Engineer and the company’s laboratory 
specialists. 


NORTON COMPANY, WORCESTER 6, MASS. 


Distributors in all principal cities 


*Trade-Morks Reg. U. S. Pat. Off. and Foreign Countries 





NORTON 
ABRASIVES 


Making better products to make other products better 


Grinding Wheels + 
* Non-Slip Floors «+ 


Grinding and Lapping Machines + 
Boron Carbide Products «+ 
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Refractories 
Labeling Machines 


WEINBERG & McKEE 


SPECIALISTS IN COMPILING AND PRINTING 
Mode 
INDUSTRIAL SU PPLY CATALOGS 


WITH SPECIAL: ' FEATURES pees 


All prices of tools made of High Speed Steel 
are printed in RED. Action illustrations 
demonstrate the use of many products. 


Manufacturers’ trade marks are reproduced 


Pages are made up into two columns with a 
dividing line making a more effective presen- 
tation. These and other improvements, make 


each catalog most modern in composition. 


! 
| 
1 
| 
| 
l 
| 
; in the headings of well-known brands. 
| 
| 
| 
| 
! 
! 
l 


EINBERG & MC KEE, INC., are solidly estab- 
lished in the business of producing indus- 
trial supply catalogs. 

Each department member is an expert in his 
particular function and the entire personnel works under the supervision of 
department heads who are specialists. 

The members of this organization, to a very high percentage, have been 
employed here for a long number of years. Each takes particular pride in his work 


and in his individual contribution to the excellence of each catalog that is 
produced 


An Organization of Experts 


Our customers remain with us for the reason 
that a Weinberg & McKee catalog production 
is correct in all details. The layout, the printing 
(the modern offset way), the arrangement all 
are specialty operations that get specialized 
attention. 


The good-will of 
our customers 1s 
indicated by their 
repeat orders 

I Whether yours is a small catalog or an extra 
Included in our i ; 

arge one—whether the run is small or into the 

list of customers : 7 
ere many of the thousands you get the full cooperation of this 
nation’s leading distributors organization from the executives down thru the 
When you are in Chicago come in personnel—you too get the benefit of every pos- 
and visit us—meet the organization sible saving—you get that much desired top 


and learn why our modern photo quality so important as a sales aid. 
offset way works to your benefit 


600 W. JACKSON BLVD. 
CHICAGO 6, ILLINOIS 
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The Time to 





Stop Selling s.. MEYER 


Let’s face it—it’s been a long time 
since any of us have had a so-called “‘nor- 
mal’ year in which to produce and sell. 
Quite likely it’s going to be some time 
before we see such a year. 

It’s easy, in times like these, to let a 
‘‘what’s the use’”’ philosophy take over- 
to pull our selling punches and coast. It’s 
easy —but it’s wrong. 


2 STRATEGIC PLANT LOCATIONS. 


Here at Lyon, we’re still producing 
1500 standard items of steel equipment. 
We aren’t producing as much as we'd like. 
Deliveries aren’t as fast as we’d like them, 
either. Whose are? But a lot of steel equip- 
ment will roll out of our two plants during 
1952—and it will be sold, at a good profit, 
by dealers who know that the time to stop 
selling is—NEVER. 


.. AURORA, ILL., AND YORK, PA. 


LYON METAL PRODUCTS, INCORPORATED 


General Offices: 153 Monroe Avenue, Aurora, Illinois 
Sold Nationally through Factory Branches and Deolers 


























LYON PRODUCTS STILL SERVING INDUSTRY ¢ BUSINESS « INSTITUTI 


@ Kitchen Cabinets 


LYON 


‘STEEL EQUIPMENT 


NS - HOMES 
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“When we entered the mill supply business, we selected Lincoln in 

the lubrication equipment field, knowing that your products are 
regarded as top quality in the user market, and that your distribution 
policy has been excellent through the years. 


‘Our judgment has been verified, as our Lincoln business has been 
steadily increasing. We know this increase will continue at an even 
greater pace due to your hard hitting sales program, your insistence 
upon 100% consumer satisfaction, and constant efforts to develop 
superior equipment in your field. 


“Your knowledge of the problems of a distributor and your willingness 
to cooperate in the solution of these problems is greatly appreciated. 


“We regard the Lincoln line as one of our major lines and are proud 
to be a Lincoln Industrial Distributor.” 


R. F. Tyner 

Vice-President in Charge of Sales 
Allen Steel and Supply Co., Inc. 
Fort Wayne, Indiana 
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Lever-Type Grease Guns 
15 of 19 oz. capacity 


Grease Fitting 


Powerluber® 
Air. Motor Operated) 
60 Ib. capacity 
Two Wheel 
Truck 


Push- Type Grease Available 


Guns 9 of 15 o2 
capacity 
100 Ib. Drum 
Pumps 
(Aur-Motor 
Operated 


Centralized 
Lubricating Systems 
For One or Batteries of 
Machines 
(INustrated, the New 
CentrOiler System for 
machines requiring periodic 
applications of oils.) 400 Ib. Drum Pumps 
(Ait-Motor Operated) 





Bucket Pumps 
30 Ib capacity 


Write for information on how you can become a Lincoln Industrial Distributor 


*Trodemark Registered 


ee @ PIONEER BUILDERS 


NEVEN 


a 
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the drive that hag eng 


Foote Bros. Line-O-Power Enclosed Gear Drives offer 
industry compact, straight-line units with efficiencies of 
96% or higher. 

Duti-Rated high hardness precision gears are assembled into 
streamlined housings of rugged cast iron. 

Economical in original cost because the latest, most accurate high 
production machine tools assure rapid production with exceptional 
accuracy for long wear life. Economical to operate because simplified 
construction, minimum number of moving parts, direct splash lubri- 
cation, quality workmanship all hold maintenance to a minimum. 

Line-O-Power Drives are available for delivery from stock in 
double or triple reductions for capacities from 1 to 200 h.p., with 
ratios from 5 to 1 up to 238 to | 


‘ 


Maxi-Power 
Helical 
Hygrade Gear Drives 

Foote Bros 

" Enclosed 
Louis Allis w “seg 
Gearmotors orm Gea wes 














Standard 36-inch sitter, manufactured by Paxson Machine Co., Salem, Ohio 


Foote Bros. Gear and Machine Corporation 
Dept. 1D, 4545 South Western Boulevard 


ey Chicago 9, Illinois 
Please send me a copy of Bulletin LPB on 
Foote Bros. Line-O-Power Drives 


Name 


Celter Power Tri Tra eovion Through Caller = Company 


FOOTE BROS. GEAR AND MACHINE CORPORATION Position 
Dept.!.0.,4545 South Western Bivd. Address 
Chicago 9, Illinois City 
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V-BELTS. 


N 
4\\\ / 
: \ \ | 


‘ 
\ so often since we started using 


“We don't have to buy belts 


Condor Whipcord V-Belts,” say users, 
“and we save on maintenance, need less inven- 


tory, and with all, get better power transmission!” 


Long life is built right into every Condor V-Belt. There- 

fore, these belts have less stretch on your drive, don’t require take- 

up so often. And the engineered straight sidewalls grip pulleys snugly 

and deliver positive power. All the advantages are described in Bulletin 
6868 D, mailed on request. You'll find our hose, flat belting and conveyor belts 


last longer, too. Phone your R/M Distributor. 


MANHATTAN RUBBER DIV'SION DA NEW JERSPY 


RAYBESTOS-MANHATTAN, INC. 


Manufacturers of Mechanical Rubber Products . Rubber Covered Equipment ° Radiator Hose . Fan Belts . Brake Linings . Brake 


Blocks * Clutch Facings * Packings * Asbestos Textiles * Powdered Metal Products * Abrasive & Diamond Wheels . Bowling Balls 





follow the leader, too! 


Want an item you can be sure will lead the way to a lot of 


related selling? Pick the outstanding product in any field. 


In chucks, that’s Jacobs — out in front for almost fifty years, 
because they’ve never been equalled for gripping power, 
accuracy and durability 

Cash in on these recognized leaders. Put them to work, 
building good will and sales. Backed by continuous national 
advertising to your customers, Jacobs Chucks will do a steady, 
profitable job of getting — and holding — business for you. The 


Jacobs Manufacturing Company, West Hartford 10, Conn. 


IF IT’S A 


JACOBS 


IT HOLDS... Business for You 
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STEM LIFE INCREASED 20 TO 30 TIMES 
Valve stems of the new OIC Alloy 40 offer 
greatest resistance to corrosion, wear and 
galling; no seizing. 


This special, extra large duct permits complete 
drainage of the bonnet and prevents damage 
by freezing. 





Thick, scientifically designed walls make OIC 
Valves strong and sturdy. No distortion. 


Wide wedge prevents warping and allows plenty 
of space for accurate seating. OIC Clip Gates 
pass rigid tests; no oil or wax on seating 
surfaces to hide leakers. 


Exclusive in OIC Clip Gates, 2” and under: Seats are 

we cast in place and then rolled to make dombly sure 
ra they are tight and secure. Greatly superior to 

p \ simply rolling in against machined surfaces. 
AN) \ Weel 


To be certain of the best, ask for OIC Clip Gates. 
The Ohio Injector Company, Wadsworth, Ohio. 


VALVES 


FORGED AND CAST STEEL - IRON - BRONZE 
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a ne umes Adaptable Foundation 
tor Countless 
precision Gaging Sens 


Now Ovailable fo, 


Nn entire ran< 
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Brown & Sherpe 
Ground Flas Stock 


American | 
achinigy 


endl 


Solid Sales Help 
stands behind this 


famous line! 


Brown & Sharpe not only manufactures one of the 
most complete lines of small tools sold through 
distributors today ... but also backs them up with 
a continuous national advertising program in 35 
leading Industrial, Machine Shop, Purchasing, 
Engineering and Management publications. 

Every year, literally millions of individual adver- 
tisements promoting Brown & Sharpe Small Tools 
blanket the industrial market... carry the story of 
the complete Brown & Sharpe Line to every cus- 
tomer and prospect in your territory. That’s why 
doors open easier to Brown & Sharpe Distributors 

.. even on “cold turkey”’ calls! 

Add this solid sales support to the unusual 
breadth of the line, and the Brown & Sharpe Dis- 
tributor Protection on numerous types of products 
usually sold direct. You get a total that means: 
Brown & Sharpe is the profitable line to handle 
and push! Brown & Sharpe Mfg. Co., Providence 
1, R. L, USA. 


(|BS 
Brown & Sharpe 


Machinists’ Tools Cutters °¢ 
Johansson Gage Blocks * 
Pumps 


Permanent Magnet Chucks 
Electronic Measuring Equipment 
Arbors and Collets * Machine Tool Accessories 
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HELLER 


NUCUT tr, 


we. U.S. Pen. OF Pot Ne 2027099 


Only a NUCUT ; 
gives you @7_ 

“one-tw0” currmcacriow = 
filing SMooTHING \~—- 


ACTION —— 





/, CUTTING ACTION 


At every stroke 


pA SMOOTHING ACTION 








ERE’S another superiority of the 
NUCUT “Wavy-Teeth” design. This Select right file for job 
patented feature provides the file with 
two sets of teeth—both in the same 
cutting plane. One set, the coarse teeth, 


Files come in many different sizes, 
shapes, cuts and types. So, make 
sure you select the right file for 
cuts deep, clean, true. The other set, the the job. 


fine teeth, leaves the surface smooth. 
Both cutting actions take place at the 
same time —just as if two files were 
working instead of one. 

Your industrial distributor will gladly 
tell you what NUCUT “Wavy-Tooth” RIGHT: Fine work re- 
filing can mean to you in the way of quires a fine file. 
faster cutting and smoother finishing at 
lower cost. He will also suggest sizes, 
shapes, cuts that will meet your needs WRONG: Don’t use a 
best. fine file on coarse, heavy 


work. 
HELLER BROTHERS 


COMPANY RIGHT: Coarse work 
should be handled with 
a coarse file. 








WRONG: Don’t use a 
coarse file on fine work. 














Cash in 
on the file 
with the 
WHITE TANG 








omuaAazmMa>v 


America’s Oldest File Manufacturer 





Newcomerstown, Ohio 




















MR. DISTRIBUTOR: NUCUT advertising is appearing in publications that reach the impor- 


tant users and buyers of files in your territory. Please note that it directs these prospects to you. 
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Bethlehem Bolts are good, strong bolts, made from quality steel. 
They have well-proportioned heads which are easy for the wrench 
to grip, and smooth-running threads for fast, accurate fit. Besides, they 
are manufactured in a wide range of styles and sizes, enabling you 
to meet practically every Customer requirement. 


BETHLEHEM STEEL COMPANY, BETHLEHEM, PA. 


On the Pacific Coast Bethlehem products are sold by Bethlehem Pacific Coast 
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Wi, ow 
A What have all wal 


these products — 











They all have a need for 
Permacel: TEXCER™<:: 


MASKING HOLDING 


<a, 


~~ 


SEALING 


ee 


‘Permacel | 
“TEXCEL 


PRESSURE-SENSITIVE TAPES 


INDUSTRIAL TAPE CORP., NEW BRUNSWICK, N. J 


‘he v le wide world of industry is your market Write now for g special SLIDE FILM show 
for PERMACEL and TEXCEL pressure-sensitive tapes . : 
to seal off air-scoop vent seal food tins ... with new selling tips on tape. 


rce overseas packages Fill in coupon and mail to us. 


ible systems... pack 
-_ sia INDUSTRIAL TAPE CORP., NEW BRUNSWICK, N. J. DEPT. 1J 


a full share of the busi- ' 

et offers. There are new | GENTLEMEN 
to open new tape | 

] 


1 Please let me know when we may see your new 
ounts to sell . . 

“oe _ Slide film 

Will help you ex- ' 


iarkets. They ‘ll sit 


mer 
new n 
rp! ns conduct 
motional and educa- 


’ . 3:3 } 
rnewly prepared Slide fil 


ADDRESS 


n aimed to give 

lling aids on PERMACEL and TEXCEL tapes 

ast-growing business. It’s a fast-turnover 

business. Get into it- big! Get into it with the big 
names—PERMACEL and TEXCEL! 


STATE 


! 

i 

i 

1 

i 

i 

I 

i 

i i att i ! 
lLarrange a spe Clal show- 1 
i 

| 

i 

! 
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ATKING 


BEST WISHES w Year 
pest PROFITS = aly Y 


You will be always ahead with Atkins! 
Y Because Atkins is always ahead! 
v The year just past proved it. Just 
look back at the important er [ cuver-FLash WAcKSAW BLADE 
developments—the innova- 
tions—which Atkins brought out for 
Industry during 1951 alone—the new Inserted Tooth 
Saw With Stabilizing Holes, the new Silver-Flash 
Hacksaw Blades, the new Coarse Tooth Circular Saws, 


the new Genuine Swiss Files, the new Hoosier Brand 


Y 
GY 
. 
4 
C 
C 
c 


Files. All these and more in just a single year! 
And just an indication of further improve- 
ments, further innovations to come 

during 1952. That's why we at Atkins 

take pride and confidence in say- 

ing— Best Wishes, Best Profits, 

Best Products for the New Year! 





coarse TOOTH — 


a 


HOOSIER BRAND FILES 


, Use ' 
pit E. Cc. ATKINS AND COMPANY | Dont Aousé 
No ot? 402 South Illinois Street . Indianapolis 9, Indiana | Fine Tools : 
ATKINS) 
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me SELLING 


The entire Chain Belt advertising and promotion program is de- 
signed to make your selling job more effective. A constant supply 
of new and attractive selling ‘tools’ is available for the asking. 
These “tools,” when properly applied, are sure to make your selling 
effort more productive... give you a big advantage over competition. 


=a | 


When you're selling the complete line of Rex products, you are 
constantly backed by a hard-hitting national advertising campaign 
in leading trade publications. These compelling advertisements 
make literally thousands of preliminary calls for you... familiarize 
your prospects with the advantages of Rex products... help lay the 
groundwork for a good selling job. 


Then, too, you have available attractive, detailed product litera- 
ture which may be distributed over the counter, on calls or through 
the mail; there are bulletins directed to specific industries such as 
lumber, rock products, agriculture, sugar, etc.; new self mailers 
which are sure to bring inquiries are always available; maintenance 
booklets, giveaway notebooks, counter displays, sample boards... 
they're all part of the Chain Belt advertising picture. And to top it 
all, we have what we sincerely believe is the best general catalog 
in the business. Published in 1950, it’s 800 pages of just the infor- 
mation you need to sell Chain Belt products. 

Remember, too, that the Chain Belt line is a complete line, and 
that Chain Belt quality is always top quality. They're two more 
reasons why you'll find it pays in many ways to sell Rex. For more 
information write to Chain Belt Company, 1622 W. Bruce Street, 
Milwaukee 4, Wis. 


CHAINS AND SPROCKETS 
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the problem of painting 
with power 
anywhere in the plant! 





Here is something really new ...a fully portable power 
painter designed to keep paint jobs running smoother, 
more productively and at less cost than ever before! 


Think of it! Here is an air-operated unit that will handle 
either production line work or industrial maintenance, and 


will move to the job anywhere — inside or outside the plant 


Its exclusive pivot-swing dolly holds paint container up- 
right at any pulling angle. No tipping, no spilling, even go- 
ing up and down steps. Giant ball-bearing rubber tire wheels 
make Spra-King easy to roll. Easy to pull 


load is on the 
axle, not on user’s arms. Easy to service 


entire pump and 
cover lift out as a unit. Saves clean-up time. 
Equally well-suited for paint 


contractors on inside o1 
outside jobs 


.. for roofers in shingle conditioning for 
woodworking plants. This new Alemite Versatal Spra-King 
is readily adaptable to other materials . . 


can be used 
throughout industry for 


handling non-corrosive sealers 
And it can be converted to a stationary unit in a jiffy. 


Go over the exclusive advantages shown at right. Here 
is a product you'll find easy to sell for every plant need! 


ALEMITE 


O06.0.9. 00%. Orr, 


Stewart -Warner Corporation * Chicago 14, Illinois 


[ps the NEW 


vERsATAl 


Spra- 


King 
MoveELe 
7830-7 








Pe 





NEW! IMPROVED! EXCLUSIVE! 
Spra-King Speeds Painting These 5 Ways 


1. Refills Without Shutdown! There is no time- 
wasting lid to unclamp and clamp. No down- 
time on the job. No pressure to lose during re- 
filling. Operator simply lifts fill-cover and pours. 


2. Agitates Paint While Pumping! Constant, auto- 
matic agitation keeps paint perfectly mixed 
Propeller type agitator is built-in feature. 


3. Handles 1 to 5 Gallon Containers! Pump and 


spray from original containers. Or transfer paint 
into pump container —full 10-gallon size! 


4. Has Built-in Air and Material Controls! Noth- 
ing extra to buy. Simple manual controls accu 
rately regulate material flow and pressure. 


5. Brings New, Greater Safety! Pumping is done 


mechanically. There is no pressure inside the 
container. 
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NOY inpustry’s most 
FAMOUS ASSEMBLY TEAM IS 
jruer thar wee! 


NEW Black & Decker 
“4 Heavy-Duty 
HOLGUN* 








$44.00 iin onic 


*Trade Mark Reg. U. S. Pat. OF 
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NEW Black & Decker 
No. 12 SCRUGUN* 


$59.50 


WORLD'S 
LARGEST, 
MOST 
COMPLETE 
LINE 


s? price 


ERE are two new Black & Decker Tools you can really sell 

with pride and profit! We’ve packed into them everything 

we’ ve learned about design and construction in more than 41 years 

of supplying the world’s electric tool needs. And right now—with 

defense contracts burdening industry’s already busy assembly lines 
they’re hot as a pistol for sales, Sales, SALES! 


They’ve got the reputation that impresses prospects. They’ ve got 
the features that sell prospects. And they’re going to get smashing 
advertising support—two-color, half-pages in the January 19 and 
March 15 issues of The Saturday Evening Post —two-color, full- 
page advertisements in January and March issues of blue-ribbon 
business magazines! 


Get your orders in—and go to it! 
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What happened 
to the time ? 


INDUSTRIAL DISTRIBUTION ¢ JANUARY 


19 


52 


OStS less thar think 


ITS PROFITABLE — Air Express service 
gives you man 
ties 

Air Express Divi- 


ress Agency 


SMP HDRES 


GETS THERE FIRST 








— —— — — 
| UNION TWIST DRILL CO. 
ATHOL, MASSACHUSETTS, U. 8 A 


Twist Drills, Reamers, Milling Cutters, End Mills, 
Slitting Saws, Hobs, etc 


21.1590 | 
1870 | 
1540 | 
1520 | 
1495 | 
1470 
1440 
1408 

29 .1360 


Sanauhwn-— 


auaceacancesacaatsa= 
Suasauxay=seecearan 





| Sle 








. . : : 

These Sales Aids are but one of many ways in which Union helps distributors reach new 
customers, keep old ones and thus continue to enjoy profits. Union’s comprehensive merchandising 
includes striking counter display for ad reprints, colorful folders, handy charts and gauges 


(3 National Advertising A 7-Point Policy 


ee Union prospects ...and directs them treatment to all Union distributors. 
* 


ee + tocontact their local distributor 


on * continually brings the Union story to guarantees strong backing and fair 
= \ 
. 


No other cutting tool 
will outperform a 


ARD MANUFA~ 


UNION TWIST DRILL COMPANY, ATHOLL, MASSACHUSETTS _.. BUTT een. roves 
—- 525, A . waa ” vt 
Milling Cutters iS Geer Cutters gO Twist Drills SFB Hobs 
= fe" 
Mad Carbide Tools AA 


7 
r 4 tA 


Reomers 


a, 
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Saints hight... Ihreaded Kigt? 


cs TOLEDO 


TOOLS DESIGNED TO 
SPEED PRODUCTION 
...CUT COSTS! 


Your Customers will do better with TOLEDO . 
Pipe Tools and Power Pipe Machines on the job! Toledo SIMPACT—self-contained, adjustable 
ri ‘ threader, 1”’ to 2” pipe. 
Better workmanship... good mechanics for fifty 
years have found they can always depend on 
FOLEDO to produce clean-cut threads for tight, 
leak proot joints 
Faster production . .. whether it’s hand tools 
or power pipe machines, loledo assures top- 
speed threading, cutting and reaming... ease of 
operauon iccurate, efhcient performance. 
Lower costs users Save job-time and labor 
with Toledo dependability! It all adds up to 
better satisthed customers better profits tor you 
when you sell TOLEDO! The Toledo Pipe 
threading Machine Co., Toledo, Ohio. New 
York Office: 165 Broadway, Room 1310. 


Toledo No. 999 2° 
pipe machine, wheel 
or knife cut-off. 


RELY ON THE —_ Toledo Small Ratchet Threaders made in three 


models, \4’" to 2” pipe. 


@ TOLEDO 


PIPE, foots. _ POWER PIPE MACHINES...POWER DRIVES 


/ 
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For More V-Belt Profits 


HANDLE THE MOST COMPLETE LINE 


or each V-belt drive, there’s one belt construc- 

F ion that’s right—combining materials and 
design to handle drive requirements longest. 
That’s why you profit when you handle the com- 
plete Goodyear line—developed by the G.T.M. 
Goodyear Technical Man—to meet all your cus- 
tomers’ needs. 
With the Goodyear Industrial Rubber Product- 
franchise, you get the unrivaled advantages 
listed in the blueprint. With Goodyear 
V-belts in your line, you can make sales with 
all these leaders: 

COMPASS CONSTRUCTION E-C CORD V-BELTS for 


rapid flexing drives with small pulleys, short 9 
centers. REASONS WHY 


MULTIPLE PLY E-C CORD BELTS for larger drives, SOODrvEaR jn 
heavy shock loads, and severe starting DUSTRIAL RUBBER PRODUCT 
conditions. Are Top Profit-Makers . 

COMPASS-V-STEEL BELTS for maximum load 1. Re , 
capacity, high heat resistance, low power con- Rubb patatton of ” 
sumption and minimum space requirements; oer 
speeds from 10 to 10,000 FPM. In sizes up to 
120 inches. 

STEEL CABLE V-BELTS for heaviest loads on longer 


drives. Lengths 120” and up. 


The Greatest Name in 


2. Proved quality that br ings repeat sales 











3. i 
Aggressive National ady 


boosts distributors, too wrnne Mie 


4. Libera| franchise th 


HY-T BELTS built with special synthetic fibers — 
give strength without excessive stretch on 
severest heavy-duty drives; oil-resistant con- 
struction. Notched Compass construction to 
120”; Multiple Ply construction 120” and 
over. 

OPEN-END V-BELTING for line shaft drives, 
no-take-up drives and dismantle-to-install 
drives; built to hold and operate with 
metal fasteners. 

AUTOMOTIVE FAN BELTS and FRACTIONAL 

HORSEPOWER V-BELTS for miscellaneous 
light machinery drives. 
One of these constructions will be your 
customers’ answer to longer V-belt serv- 
ice; all of them will mean profits for you. 
Ask the G.T.M., or write Goodyear, 
Akron 16, Ohio. 


at . 
©Ppportunities creates profit 


5 Technic 
. al sales Qssistan 
da ce of th 
Goodyear Technical Man —— 
6. Hard-hitting, 
campaign 


1 Leadership in new 


business-getting direct mail 


Products developments 
ar Research Laboratory 


Margin on each sale 


9. Co 
mplete sales Promotion and selling aid 
s 


GOODFYEA 


THE GREATEST NAME IN RUBBER © 


E-C Cord, Compass, HY-T-~T M 
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and advertising in all these magazines 


\ help you sell more ARMOUR COATED ABRASIVES 


Our modern equipment and production 
methods have improved the quality, variety 
and quantity of our coated abrasives. Armour’s 
national advertising in leading publications 
keeps selling your customers and prospects on 
Armour’s complete line of coated abrasive 
products. Every single Armour ad helps send 
customers to you with this featured copy: 
We recommend buying through 

your Industrial Distributor 
Write today on your business letterhead for 


more information regarding distributorships. 


Coated Abrasives Division 


Armour and Company + North Benton Road «+ Alliance, Ohio 
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Get a Load of These 


“EASY TO SELL” 


SAYS JACK CASH 


No. 1507 
JUST 7 INCHES HIGH—WEIGHS ONLY 22 LBS. 


a Where low height and powerful lift- 
ees | ing capacity are required—the 
oan HOY | Shorty Screw Jack is a wise 
My JACK choice for you to recommend. 
Although developed recently, this 

jack has met with widespread 

acceptance and hundreds of them 

are now being used by shipyards, 

contractors and industrial plants. 


WRITE TODAY 


for Bulletins AD-3E and AD-12E 


Your sales manager should THE DUFF-NORTON MANUFACTURING CO. 


have copies of these bulle- os aees 
tins, but we'll be glad to MAIN PLANT and GENERAL OFFICES eat ay vane 
send them to you. PITTSBURGH 30, PA. TORONTO 6, 


“Che House that Jacks Built” 
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Here; 
ere is the Complete New Line of 
PASIMONDS |i, 


Ap! AND STEEL CO 


oat AY 





(YU, 44 8 
p to 12” in diameter only) 


Standard Speci 
pecifications As Li 
s Listed—Onl 
y 








e Nearest Branch for 


TRIBUTOR’S 
IVERY 


Ye ANY Size 


ANY QUANT! 
speciat TYPE — 


wir ROUND OF ANY 








\ 


SIMONDS . . . foremost makers of all 
types of Saws for lumber mills and 
woodworking plants, now offers a com- 
pletely new, high quality, popular price 
line of saws for home workshops, schools 
and building contractors. Made of 
Simonds own Electric Furnace Steel by 
experienced sawmakers using modern 
machinery and precision production 
methods, SIMONDS SI-CLONE SAWS 
are unexcelled for quality and perform- 
ance — give you the most value for the 
least cost. 


FITCHBURG, MASSACHUSETTS 


LIST PRICES 


(Subject to Change Without Notice) 


RIP SAW 


for ripping leviting «#> the groin) only. Teeth set for clearance 
Eesity shorpened For off type machines 

Dremeter Price Diameter Price 
4" +" 4" si7s) o'r $265 
6" -7"-7%" 2.00 | 9/"-9%"-10"-10%". 3.15 
0" 215 V1y"-12" 435 


REGULAR CUT-OFF SAW 


For genera! cross-cut work |cuffing ocross the gram) Teeth set tor 

deoronce For ull type mochines. 

Diemeter Price | Diemeter Price 
84" -8'%'-9' 94". $2.65 

$1.75) 94"-9%" -10" 3.15 

6A" -7"-74"-7H" 2.00 44%"-12" 435 

7%" 8° 8%" -84" 215 


44" -5°-5%"-6"-0”'- 
%" 


EASY-CUT SAW 
& Teeth Onty 
New coorse tooth design for ripping o rough cut-off work Teeth 
set for cleorance. Minimizes kich-bock For toble or rodial orm 
mocunet 
Diameter Price Diameter Price 
$i7s a $2.65 
200 (10° 3.15 
2.15 12° 435 


NO. 60 COMBINATION SAW 


For ripping ond cross-cut work Fastest cvtting combmoton tow 
Easity sharpened. Teeth set for clearance. For oll type machines. 


Diameter Price Diameter Price 
5-5" -6"-6%0"-0". $1.75 81"-8'%"-9"-9'4"... $2.65 
"A" -7"-74" 7%" 2.00 94"-9%"-10"-10'4".. 3.15 

0%" 8%" 2.15 11%"-12" 435 


PLANER SAW (Combination) 


Specially designed for fast ond very smooth cufting in any di 
rection of the wood Eliminotes sonding Hollow ground for cleor 
ance. For oll type mochines. 

Diemeter Price Diameter Price 
5° -5"-6°-6%"-0%" $2.75 8Y"-8'%s"-9"-9%4" $3.70 
0" -7"-7\4" -7H" 3.15 94"-9%"-10° 745 
7" 8" -8%" 8%" 3.95 12° oes 


NO. 52 COMBINATION SAW 


Best suited for radia! orm mochines required to rip, avt-eff ond 
mitre Fost cutting. Teeth set for cleoronce 

Dremerer Price | Diemeter Price 
i“ $200 10° 

. 215 #2 

- 2es 


NO. 54 COMBINATION SAW 


For smooth, fast cutting in ony dwechon of the wood Teeth set tor 
clearance. For oll types of mochines 

Diemeter Price | Dlemeter Price 
+ ti7s $265 
7 200 69%%"-10° ais 
7’ 0-84" 215 435 


FINE TOOTH CUT-OFF SAW 


For cvtting Celotex and similar soft type wallboord and com 
position motericl without teoring Teeth set for cleerane for 
electric hand sow machiner 

Diemeter Price Diameter Price 
5° -5" 40% $i7s a Ow $2.65 
7.7%" 200 «12° 435 
™' 28% 215 


FLOORING CUT-OFF SAW 


For cutting old flooring. reclaimed lumber and repow work where 
eccasiona! nails ore encountered. Teeth set for clearance. Far 
elect hand sow mochines 


Diameter Price Diameter 
5’ -5%'-0"-0%" 4%" $1.75 
0" -7"-7\4" 7H" 2.00 
7" -8" 8" 0" 215 


CARBIDE TIPPED SAW 
fer Portable Electric Hand Sow Mechines Only 


Stoys sharp many times longer thor reguior sows For fost smogth 
cutting of wood, asbestos, cement boord, asphalt siding ond 
rooting, etc NOT for use on concrete, masonry or cinder block, 
Diem. Ne. Teeth Price Diem. Ne. Teeth Priee 
. 10 $1700 8 $32.80 
on 10 veo 8%" 3240 
r 20 277s 9 34.95 
Las 20 2773 9%" 3475 
™m 2 27.75 36.50 
™ 20 290.75 


DADO HEAD 


For smooth, clean-cut grooves in ony dwection of the wood. Furnished in sets of 2 outside saws ond o number of inside 
cutters determined by width of groove desired. Ovhide sows accurately scorfed for clearance. inside cutters swaged 


end accurately jointed. For oll type machines 
SET NO. 2 
Cute grooves up to ‘Ys wide 
Diemeter Price Diameter 
tivee 5 
. 23.27 « 
|. 


NON-FERROUS SAW 


For cutting soft, non-ferrows metals such os sheet ond tube copper, 
bross ond aluminum. Furnished hollow ground or with teeth set for 


clecrance o: inted below 


Diemeter List Price 
Teeth Set Heollew Ground 
for Clearance High 
-= $4.40 eset 
$4.40 -- 
- 40s 
aes aes 
-- 5.75 
5 oos 
5.90 
5.90 
‘36s 


10° (.062 thick) 21.50 
10° (.093 thick) 2475 
7 -— 17.50 -- 


SET NO. 3 


Cuts grooves up to "Ys" wide 


SET NO. 4 
Cuts grooves vp to | a wide 
Price Price 
$20.48 $27.28 
23.98 33.92 
30.10 | 


or Wire Nearest 
Write As 


NEW —_— DISTRIBUTOR’S 
DISCOUNT 


Porseecess 


FRICTION SAW 


For cutting light gouge flat or corrugated won sheets 
euch a8 roofing Hollow ground for cleorance 


Diemeoter List Price 
" $405 
. os 

osee 5.75 

» 605 

14.10 

vse 


Prices Subject te Change Without Notice 








THESE 


FORT WORTH 


WAREHOUSES 
MEAN BETTER 
V-DRIVE 
SERVICE 


* 
CHICAGO 


KANSAS CiTy @ @ 51 Lours 


@105 ancuss 


ATLANTA 
4 
oat * oe = ad 
woatw DALLAS 


The Fort Worth DublIDuty “QD” Sheave has 
larger maximum bore than competitive makes. A = 
maximum bore is available in sizes where other stock 
154”. 
carried 
twenty 


accommodate 
V-Drive line 
“A” belt, 
the proper driv eis av uilable 

FORT WORTH V-Belts in the patented Grom- 
D, and I 


tomer satisfaction and long drive life 


sheaves will only 
A 
Whether for one 


stock 
belts, 


complete 1s in 


“Dp” 


or 


met construction (C, sizes) assure Cus- 


OTHER 


FORT WORTH 
Preooducr?Ts Write for descriptive ¢ 
Sheaves. Address Dept. 1! 
immediately. 


ROLLER CHAIN 
SPROCKETS 
SCREW CONVEYORS 
and ACCESSORIES 
SCREW ELEVATORS 


INDUSTRIAL FANS Dept. 11, 





INDUSTRIAL DISTRIBUTION ¢ 








Fort Worli 


3600 McCart Street FORT WORTH, TEXAS 


“QD” HUB ALSO FITS 
FORT WORTH “QD” 
Roller Chain Sprocket 


Your stock of QD hubs can 
serve a double purpose. The same 
hub fits in either the QD sprocket 


or the Fort 
Worth QD 


sheave. 


Investigate 
the advantages 
of stocking 
the Fort Worth “QD” line . . . 
both sheaves and sprockets. Large 
factory and warehouse stocks 
will make it especially attractive 
during present shortages. 


atalogs on “QD” Sprockets and 
and they will be sent to you 

WAREHOUSSS 
oust 

Los ANGELES 


STEEL AND 
MACHINERY CO 


JANUARY, 1952 








NO. 625 
Iron Body 
Wedge Gate 








papas f° 
RT aad 





Your Customers Pay No More for these Extra Values 
In R-P& C's Iron Body Gate Valve you offer 


Highest quality cast iron made by R-P&C’s advanced electric furnace melting process. 


This fine-grained iron offers physical properties far exceeding specification minima. 


Reinforcing tie ribs between bonnet and end flanges. This gives added strength to 
valve body. 


Yoke cap construction, This imparts ruggedness plus ease of repair. 


Write the nearest R-P & C district office today for further information on this 
extra value Iron Body Gate Valve. 





R-P & C VALVE DIVISION 
AMERICAN CHAIN & CABLE 
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bu like to give 77 


on 
B-RIGHT-ON 
SOCKET SCREW PRODUCTS 


You'll find Brighton is your kind 
of supplier . . . giving you the 
same prompt service and assist- 
ance you aim to give your Cus- 
tomers. A compact organiza- 
tion devoted exclusively to 





the manufacture of top-quality 
socket screw products, 
Brighton can readily give 
this kind of cooperation to 





dealers- cooperation that 





simplifies your sales job. 


Look to Brighton for... 


Socket Set Screws 


ocket Head Cap Screws 
xcket Pipe Plugs 
cket Head Stripper Bolts 
Socket Screw Specials 


Socket Screw Key Kits 


The BRIGHTON Screw & Manufacturing Co. Gincinnoti 2) Onie 


Cincinnati 2, Ohio 
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ell Porto-Power 


...Industrys most versatile 
hydraulic tool 5 | 


A THERES NO MYSTERY to the tremendous, growing popularity 
‘ Porto-Power’” hydraulic units! More and more industrial supply 





) are recommending ‘Porto-Power™ in place of conventional 
Porto-Power™ (in 2, 4, 7, 10, 20 and 50 ton capacities) 
' Here a 20-ton unit, built into a production 
makes fast work of pressing sub-cap 


couplings on aur compressors 


a “ n. 
Ctr Smee 


— 
\ amt a cimanel| 





HYDRAULIC JA 
.up te 100 tons 


an? Ang HYDRAULIC GAUGES — WHEELED With its all-directional hydraulic 
VALVES — FITTINGS HYDRAULIC JACKS power . . . its separate pump and 
ram connected by a flexible hose 
—= ... its wide variety of attachments 
; — “Porto-Power” will lift, pull, 

press, clamp, bend or push, 
What’s more, Blackhawk’'s 
“PORTO-POWER” POWER-DRIVEN exsnuee ueneeense selective distribution gives you 
REMOTE- CONTROLLED - “ti i . é 
JACKS— PUSH & PULL| | HYDRAULIC PUMPS | | PIPE BENDERS | | KNOCK-OUT PUNCHES protection. And the bigger-than 
ever advertising campaign and 
YOU GET ALL THESE HYDRAULIC TOOLS ONLY FROM BLACKHAWK ee ers ee 
help bring you an ever-increasing 


volume of profitable business. 
Blackhawk Mfg. Co., Dept. P-1712, 
Milwaukee 1, Wisconsin, 


INDUSTRIAL DISTRIBUTION © JANUARY, 1952 


Yes, Blackhawk’s famous ‘“Porto- 
Power” offers your industrial cus- 
tomers unmatched flexibility as a 
2 production or maintenance tool. 
CKS G. PED 














und ut Your Line 


WITH 
S.A "eos 
T CUTTERS” 


All of th : 

. ese equi : 

Practic: quipment items 

al on are 

ly every industry can use one — sellers. 
: more. Your 


established c 
customers are an important mark 
rket...S-A 


‘nee Canned” el 
7 ill hel 
ture tho hie p you open new 
SE AL ASTER ture those which speed up material saath sean 
e alert to possible savings iy ng in- 
‘ men will 


BALL BEARING UNITS welcome these profitable additions to your li 
ine. 


SEALMASTER bearings are 
ideal for replacements on al 


types - machinery: nly SACO 

SEAL ASTERS have all 

these essential features: (1) SPEED REDUCERS 

Permanent Seal (2)Self-aligey 

ing bearing assembly (3) Pat- They filla vital need. Adapt standard 
ed locking pin () Prelu- motors to any desired speed. SACO 

bricated for immediate use. ; on ratio 

Ask for Catalog No. 845. “ 





eee 


any full speed motor may 
: a directly on the SACO 
S-A WINCHES floor space, installation costs and 
. maintenance. Catalog No. 643 gives 
It's quicker and more eco s full informatson. 
nomical to use an s-A Winch 
for most lifting OF pulling 








5. One man can easily lift 4 ; ’ 
—or move heavy loads—at 4 as S-A BOX CAR LOADERS 
real saving in time and men. } 
Hand winches litt up to 2000 Your men can sell this unit readily. 
pounds — motor winches as much as 3000 pounds. S-A The s-A Box Car Loader saves much 
Winches are invaluable in cutting material handling } of the time and labor that makes 
costs. Write for Bulletin No. 340. : . material handling costly. There's 
no easier, quicker way to toad and 
“ trim loose materials into box cars. 
oat One man can operaie it with only 
ry S- A Cc A R — U L L E ie am ‘ part time attention required. Ex- 
\ osure to dust is minimized. A 
Every firm with switch track facili- for Bulletin No. 948. 
s-A Car Puller. One 
six loaded cars 


and spot them quickly. No wait- S-A SWIVELOADE® 
ing for an engine Powerful capstao Sell “savings” in material han- 
pulls heavy loads at 45 feet per min- dling. Ao S-A sWIVELOADER 
ute. Obvious advantages make sales loads and trims dry bulk mate- 


easier. Request Bulletin No. 13 39. rials (up tO 2” size) in cars an 
storage spaces. Adjustable, cen- 

















trifugal throw! is- 

charges material to Ss i 

Descriptive bulletins of this ; One man, ps. time, ¢ 

complete price intormati equipment, with sie SWIVELOADER uni 

you promptly on ion, will be sent to out entering car. Remind us 0 
— send you Bulletin No. 1046. 


oe ce 
Los rEPHE N % D A M Ss 0 N 


Belleville, Ontario 





mFc. CO. 


8 Ridgewa 
y Avenue 
AURORA, ILLINOIS 


IN 
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FOR TURNING « FACING ¢ THREADING « BORING 


STANDARD 
TOOLS 


NOW IN STOCK 
TIPPED WITH 
CARBOLOY- KENNAMETAL 
and available with 
other leading carbides 


Get the benefit of Super’s tool 
making skill and still use the 
carbide you like. 


Send for Supplement No. 5 for 
net prices and full particulars. 





QUALITY CARBIDE TOOLS SINCE 1927 


4 i r) ’ we 
vam 
/) ig | + 


a3 A 
U ‘Orn 
av J 1 [ 
Wy Uj a j Wy s 
21650 Hoover Rd., Detroit 13, Michigan ° 5210 San Fernando Rd., Glendale 3, California 
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Does your Franchise give you [hese 


& A CARBORUNDUM distributor 
operates under the clearly defined 
policy of a written franchise. As 
a key factor in our sales organiza- 
tion, he enjoys many worthwhile 
and cx¢ lusive advantages which 
accrue from association with the 
CARBORUNDUM brand name...and 
from the resulting position he 
occupies in industry. Some of these 
advantages result directly from 
dealing with: 


A SINGLE SOURCE 
OF SUPPLY 


Ob«aining all abrasives, of every type, 
from CARBORUNDUM enables you as a 
distributor t eliminate much costly 
duplication in paper work and handling 
charges You are able to reduce and 
Simplity stock records, shipping orders 
and invoicing while maintaining better 
control. The results are obvious— you 
increase the profit, economy, efficiency 
and service of your organization. Many 
distributors value their CARBORUNDUM 


franchise tor this one reason alone 


"Carborundum”™ and “ Aloxite” are registered trademarks which indicate manufacture by 
The Carborundum Company, Niagara Falls, New York. 
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CARBORUNDUM Advantages... 


@ A complete line of Abrasive Products... from which the one 
best suited to any specific application can be recommended impartially 


@ The Best Known Name In Abrasives... identifies performance- 
proved quality that has earned practically universal customer acceptance 
and approval. 


@ Attraction of Other Quality Lines... has been a worthwhile 
factor in the experience of many distributors who feature and sell 
products by CARBORUNDUM. 


@ New Developments... vet the CARBORUNDUM distributor off to 
a good start as advances in abrasives and their application result from 
continuing research and development programs 


@ intelligent Technical Counsel ... is available to our distributors 
from a fund of engineering experience gained in solving widely varied 
problems through development and application of the right abrasive 
products and methods for every job 


@ Integrated Sales Strategy ... through close support of com- 
prehensive distributor sales training courses and the co-operation of our 
highly trained field staff. 


@ Planned Advertising and Promotion...0n an increasing scale 
offer the kind of selling support that opens doors and builds volume. 


These advantages help explain why The Carborundum Franchise is 


valued by top-flight distributors. 


MAR K 


DISTRIBUTORS 


supply ALL abrasives under one brand name> 
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BUILD 


EUAN 


SALES 





with 
Johnson G; Bearings 


pan can increase your bearing busi 
ness by recommending and selling 
these standard sleeve bearings GP (General Purpose) 
Bearings. They are cast in a high-quality bearing alloy 
vides better than average physical properties 

life and excellent performance. These 

in over 850 sizes, including 55 

liameters 5 outside diameters, and various 
Virtually % of your customer's bearing needs 


can be filled from this line 


Since Johnson GP Bearings are produced in long runs 

f each size the unit cost is very low. No charge is made 

patterns or tools. Many manufacturers have found it 

idvantageous to switch to these standard stock bearings 

r both production and maintenance. They have found 

1vings in first cost, inventory and time. Where necessary, 

grooves, slots, or holes can be added easily and 

always economically. Discuss GP Bearings with your customers 
ohnson dis Write for New Stock List 


norinted for TOHNSON BRONZE COMPANY 


Sic 
35 South Mil eet New Castle, Pa 


JOHNSON | 
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drills hole |3"/2 in.| deep 











in 18-8 stainless steel 


This was a slow and difficult job. There 
was considerable tool breakage, even though 
the operator made several pull-outs for chip 
relief on each hole. <> When a Clreeland 
Service Representative was called in, he care- 
fully analyzed the set-up... and recommended 
the CLE-FORGE High Speed Drill illustrated 

at the left. This is a stock drill with a heavy 
web, and with flutes designed for easy chip 
removal. Now— because of the greater 

. strength and rigidity of this drill—the deep 
holes are drilled in one pass. Breakage 
has been greatly reduced. <> Whenever you 
have a drilling problem, get the advice of a 
Clooeland Service Representative. Contact our 


nearest Stockroom, or... 


Telephone Your Industrial Supply Distributor 


THE CLEVELAND TWIST DRILL CO. 

1242 East 49th Street Cleveland 14, Ohio 

Stockrooms: New York 7 « Detroit 2 * Chicago 6 « Dallas 2 + San Francisco 5 
Los Angeles 58 + London W. 3, England 


ASK YOUR INDUSTRIAL SUPPLY OISTRIBUTOR FOR THESE AND OTHER Cleveland TOOLS 


This advertisement reaches your customers who read the leading magazines in the metal-working field. 
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What's your Reason for Switchin 
to Bull Dog V-Belts ? 


We've got four good reasons why you should use Bull Dog V-Belts: 
XN 
2 
MINIMUM STRETCH DURABLE COVERS \ 


A new, exclusive technique The weave of a Bull Dog's heavy, 
gives you this advantage — bias cut fabric could hardly be any 
resulting in fewer takeup closer! That's why it withstands 
adjustments, reduced slip- the punishing wearing action 


4 page and extended life of the sheave while sealing 
of the belt. 


the belt against moisture, 
STRONG, SPECIALLY pt esr fg 
ENGINEERED CORD SECTION ~ 


Yes, the high tensile strength 
of the BWH Cord Section is no 
trade secret. Nor is its superior 
load carrying capacity, ability 
to absorb shock loads. 





TAKES HEAVIEST FLEXING 


The BWH policy of constant 
research in the development of 
quality-controlled compounds 
pays off! How? By pro- 
ducing compounds for 
your V- Belts that run cooler 
and DO NOT CRACK OR 

DETERIORATE UNDER 

SEVERE FLEXING. A 





These Bull Dog V-Belt product advantages mean steady, unin- If you're handling Bull Dog 
terrupted belt performance — more for your belt dollar — more V pag hs ae eee . 
. not, put them to WOrkK 
for your power dollar. Perhaps that’s why you have already de- Sale itieae ‘ 
, ; for you! 
cided to switch to Bull Dogs! 











Another Quality Product of 


\Boston Woven Hhost & russer COMPANY 


Distributors in all Principal Cities 
PLANT: CAMBRIDGE, MASS. + P.O. BOX 1071, BOSTON 3, MASS., U.S.A. 
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POWELL VALVES 
meet all requirements | 
_ of modern industry 


"yy 
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Proven in all types of industrial applications, 
PEORIA CHAIN helps maintain uninterrupted pro 
duction, month after month, year after year. Plant 
wide quality control puts dependability in every link 

whether made of PEORIA’S top quality malleable 
iron or the even stronger and longer lasting pearlitic 
ron, METAMAL. Sell your customer a chain of uni 
form high quality — profit-winning PEORIA CHAIN! 


YOU OWE YOURSELF 


PEORIA CHAIN 
PROTECTION 


PEORIA CHAIN distributors are protected by a 
sensible factory sales policy that safeguards their 
investment, time and effort. Sell this complete line 
of malleable iron chain. Order now or write for 
the PEORIA CHAIN free catalog 


STINGS Co. 


s 
guia, Larne” 


FOR 35 venr" 





Detachable 
Chain 





Roof-Top 
Transfer 


i ae 








Roller-Top 
Transfer 
Chain 











H Class 
Refuse 
Chain 





58 INDUSTRIAL DISTRIBUTION © JANUARY, 1952 














Open Your Door 
to Extra Profits 


with PYREX BRAND GAUGE GLASSES 


Make sure your door is open to the growing 
demand for Pyrex Brand Gauge Glasses, Sight 
Glasses, Lubricator and Oil Cup Glasses and 
similar Industrial Supply Glassware. 

Twenty-four hour full-speed production and 
plant expansion in manufacturing . . . refining 
... Shipbuilding . .. power generation . .. mean 
increased loads on existing plant and boiler 
equipment. Maintenance protection is at a 
premium. 

CorNING, Pyrex and MACBETH Brand Gauge 
Glasses are in greatest demand because they are 
superior to any other type, domestic or foreign. 


Highly resistant to boiler water and steam, 
they permit maximum visibility over long 
periods of time. 

Nationally advertised in every major market, 

Corning products are well known to all your 
customers for their quality ... they have ready 
acceptance. 
THIS MARKET IS WAITING FOR YOU... 
to open your door. The demand is steady . . . 
profits will interest you . . . customer satisfac- 
tion guaranteed. 


ACT NOW ... If you are not handling Cor- 


ning products write Corning today for the facts. 


CORNING GLASS WORKS: Corning, N. Y. 


Coming meank research i Gleedd 


; ’ 
Visit the Corning Glass Cente 


CORNING INDUSTRIAL GLASSWARE IS STOCKED AND SOLD BY LEADING WAREHOUSING DISTRIBUTORS 
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Celli ng Grinding Wheel Safety 
Plant Operation “.. 
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ARMSTRONG 


ARMSTRONG TOOL HOLDERS 
Permanent, multi-purpose tools, for every 
operation on Lathes, Planers, Slotters and 


ARMSTRONG HIGH SPEE 
Ready-to-grind Bits Ready-ground 
Cutters ‘ 
ARMALOY Cast Alloy CUTTER-BITS 
ARMIDE Carbide-Tipped CUTTERS ee cei 
6 cutter shapes, 12 sizes—2 grades of 6types with boring barsin 
hardness. sizes for all boring and internal thread- 
ing work. Hold cutters at 90°, 45° and 30°. 
ARMSTRONG THREADING TOOLS 
have high speed steel form cutters, require only top 
grinding to resharpen. Hold true thread 
form. Rigidand ‘“‘Spring”’ types. 
ARMSTRONG Drop 
Forged DOGS 
Lathe Dogs, Milling Ma 
chine Dogs, and Clamp ARMSTRONG Drop Forged 
Dogs. 12 types, all sizes “Cc CLAMPS 
Heavy Duty, Medium Serv- 
ice, Deep Throat, and Tool , 
Makers’ types in all sizes eee Setting Up 
Also drop forged Machinists’ : wee 
——= Clamps A complete line of Drop 
— Forged Strap Clamps, Planer ARMSTRONG Drop Forged 
and Bracing Jacks and T-slot Eye Bolts 
Bolts. , Plain or shoulder pattern. 
Blank or Threaded. 14 sizes, 
Drop Forged and heat 
treated. 








ARMSTRONG Ratchet 
Drills 

All stee! wearing parts hard 

ened. Packer, Railroad, 

Standard, and Short types, RON F 

both plain and reversible ARMESE a pee 
Both Carbon and Alloy Steel cds . 
Over 100 types in all sizes ARMSTRONG Detachable } 
Improved designs, steels, and Socket Wrenches \ a 


heat treating give greater All sizes et . 
All sizes and types with driv P 
strength ing handles, extensions, and ARMSTRONG Machine 


drop forged ratchets. Sold Shop Specialties 
singly or in cased sets Drill Drifts, Tool Posts, Drill 
Holders, Cutter Grinding 
Holders, and Tool Makers’ 
Vices. 


Better Pipe Tools. A complete line, each a better 
tool with hardened, alloy or drop forged parts 
wherever they will add to strength or tool life. 


ARMSTRONG BROS. TOOL CO. 


“The Tool Holder People’”’ 
5205 W. ARMSTRONG AVENUE CHICAGO 30, ILL. 
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Recognized 
Everywhere 








Tf. 2, 
: Finest Line— 


OF PACKAGED FASTENERS 


A strong, attractively 

designed telescope-type package. 

Color coded labels. Finely fabricated 
products that generate quick, repeat sales. 
WOOD SCREWS © STOVE BOLTS © SEMS SCREWS 

TAPPING SCREWS © MACHINE SCREWS © THUMB SCREWS 


DRIVE SCREWS © STANDARD SLOTTED AND PHILLIPS RECESSED 
WING NUTS © CAP NUTS e HEXAGON AND SQUARE NUTS e WASHERS 


ON CHICAGO, Ht 
f —— 4 
Ri 


a er. oe ee ee ee 


L SCREW COMPANY 


350) SHIELDS AVE, CHICAGO 9 ILLINOIS 
3028 —€ ELEVENTH ST. LOS ANGELES, 23 CALIF © 149 EMERALD ST, KEENE, NH 
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in WIRE ROPE, too 
if takes the RIGHT KIND of muscle 


LOOK FOR 
THE YELLOW TRIANGLE 
ON THE REEL 


The long flat muscles of the black panther give him the spring and suppleness he 
needs to survive in his particular environment. They're ideal for the job they’re 
called upon to perform. 

So, too, with wire rope! Specific jobs call for the right kind of muscle; the right 
construction and lay of the rope; the right grade of steel and size of wire...to best 
withstand the destructive forces encountered. 

Wickwire Rope gives you the benefit of long experience and specialized know- 
how which assures you of exactly the right kind of rope your particular job demands, 

For additional information write or phone our nearest sales office. 

THE COLORADO FUEL & IRON CORPORATION-Abilene (Tex.) * Denver * Houston * Odessa (Tex.) * Phoenix * Salt Lake City * Tulsa 


THE CALIFORNIA WIRE CLOTH CORPORATION—Los Angeles * Oakland * Portland * San Francisco * Seattle * Spokane 
WICKWIRE SPENCER STEEL DIVISION—Boston * Buffalo * Chattanooga * Chicago * Detroit * Emlenton (Pa.) * New York * Philadelphia 


PRODUCT OF WICKWIRE SPENCER STEEL DIVISION 
-TME COLORADO FUEL & IRON CORPORATION 
Pre a » ee a 
oe er ae 
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Jacking Up Sales 


Specifically, we can rightfully say a big jack year. In- 
dustrial activity continues high and should gather mo- 
mentum in °52. That means more and more jacks in 
demand—with rising sales totals for those who shoot 
for this business. Practically every account on your 
books uses jacks of one type or another. With Simplex’s 
complete line, you can supply a jack for every job 


In bridge work, or pulling poles 
the Simplex aluminum alloy jack 
support is a handy tool to work 
with. It’s far stronger than 
wooden wedge supports and 
scientifically designed for proper 
weight distribution. Four of 
these supports, teamed up with 
the right jacks and chains, will 
handle the heaviest structures 
efficiently and safely. Pole pull 
ing is done by using these jack 
supports in an inverted posi 
tion 


70 
: pd POUNDS ) 


iy 
he \. 
\ 8 \ * Pp) wy / 
; } U : \ mht f fA 
W ‘\~—aae eS 
=a : — 

. and the payoff is that the popular Simplex A2510 
Aluminum Housing Journal Jack is just as strong as its 
companion number made with a malleable housing 
All stress points are reinforced. This jack handles 25 
tons with ease and dispatch. Construction men find it 
especially handy for high places when used with a 
Simplex Aluminum Light Weight Jack Support. 


DIGCING SALES FROM COAL MINES 


Above or below ground- T -K 
Mine Jacks do many jobs well 
That’s why mines are a major 
field for their sales. Extra safe- 
ty is a big selling point. What 
mines need in jacks, you can 
offer in the Simplex Line 
General Duty Ratchet Jacks 
Timber Jacks, Mine Roof 
Jacks, Conveyor Jacks, Pin-Up 
and Post-Pulling Jacks 


FOR MANY JOBS-/N AN EMERGENCY 


—~ 
It’s good selling to recom- : 
mend the Model 310A 
Simplex Single-Acting 
Ratchet Lowering Jac k for 
all-around uses in shop o1 
factory. It does so many 
things well—especially in 
emergency situations 
Nothing equals it for fast, 

safe jacking—it lifts ver- Gs‘ 
tically—-pushes or lifts at ii 

any angle. Utility workers use it for pole pulling and 
straightening. This jack handles 15 tons on cap or toe. 
Buye rs listen to facts like these! 


weaT PROM) 


HYDRAULICS) 
, Apel | 


In one application a Simplex Hydraulic Jack was opef. 
ated almost continuously for more than 18 months—at 
a temperature of 340 Most significantly, this was 
done “without repacking or re-working the jack in 
any way’. It is estimated that the ram traveled u 
and down more than 47,000 times. That’s PERFORM. 
ANCE! Now you know why Simplex Hydraulics have 
so many friends in so many fields 


SKY HOOKS ? 
YES, S/R-WE COT Edt 


If someone tries to pull a 
fast one on you by asking 
for “sky hooks”, you can 
quickly turn the laugh on 
him by coming -up with a 
pair of Simplex Sky Hooks 
a useful accessory with 
our famous Util-A-Tool 
Set “the tool of a thou- 
that pushes, 
pulls, lifts, lowers, spreads 
and bends. A pair of Sim- 
plex Sky Hooks are used 
to attach chains quickly. 


sand uses” 





All will agree that safety is one of the most important 
contributing factors to industrial efficiency. That’s why 
we regard safety as a definite must in the design of 
every Simplex Jack. Naturally, we are proud that Sim- 
plex has received from the American Museum of Safety 
the only Gold Medal awarded for safety in jacks. 


TEMPLETON, KENLY & CO. 


1036 S$. Centra! Ave Chicege 44, 
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MILWAUKEE 


The Complete INDUSTRIAL BRUSH LINE 
for Every 
“MONO-BILT” WIRE WHEEL BRUSHES APPLI CATI 1 


For practically al! standard portable or stationary 
shop equipment. ideal for numerous power brushing 
operations such as removing scale, rust, paint, weld 
spatter, and surface imperfections from smal! castings 
metal parts, fittings, etc Can be made of coorser 
or finer wire if desired 


“STEEL-CLAD" Your industrial territory can pay 
WIRE WHEEL BRUSHES well if you feature MILWAUKEE 


Well-filled, complete brush units with crimped steel wire securely : : h | nd et them 
held between two metal face plates. Arbor holes are punched for industrial brus tools a g 

mounting directly on shaft without adapters Used singly of im : 

@roups to build up any desired width of brushing surface Can be into the hands of users. 

made of coarser or finer wire. Fine wire sections furnished with 
either brass or steel wire 


All types of industrial brushes are 
available from this one source. Re- 


“DURA-BILT” WIRE WHEEL BRUSHES placement business is exceptionally 


Similar to the Steel-Clad but contains more wire good. Whether your customers 
foe. teh ot & ae aed 0. oon order a few or quantities of any 
see ge apg ph ye Bo - we type the quality throughout the lot 
ryan ny By hE, BYE - is of the same high standard—this 
tempered wire provides an excellent abrasive for 


quickly removing rust of scale from lerge metal sur is so on repeat orders too. When 
faces you need custom-made industrial 
és ” brushes to your customers’ specific 
OI-BILT needs, MILWAUKEE cooperation 
WIRE WHEEL BRUSHES 


and quality make permanent cus- 
The rugged, patented construction permits the use of coarser wire ‘i tomers for you. 

than is practical in many other types of wire wheel brushes. Densely 

Spears te cect chats shes soiiesiod Se coal or cosas Soniben Catalog No. 36-R7 features the 
en cant ot genes Geely on tule—as bamenaean complete line—send for a copy. 


centers are necessary Can be made of coarser of finer wire 





Small “STURDI-BILT” Wire Cup Brushes BRUSH TOOLS FOR 
Densely filled with special analysis crimped steel wire, TODAY'S PRODUCTION 


evenly distributed and rigidly secured in a heavy ‘ . 
cut-shaped metal back or holder. For high speed Power Driven Wire 
operation on portable or stationary equipment—ideal Wheel Brushes 
tor the steel fabricating industries wherever scale, M Bilt” 
rust, paint, or weld spatter is to be removed from ono-Bilt a 
large or rough metal surfaces Steel-Clad’ 
“Dura-Bilt” 
“Di-Bilt” 

4 “ ” 
Steel Wire End “ATTACHMENT BRUSHES “Peerless” 
Very effective tools on portable equipment for “herd-to get-at” jobs such as Twis-Tuff’ . 
brushing motor parts, engine heads, irregular shaped castings, etc ideal for Fine Wire Polishing 
removing rust, scale, of paint from metal surfaces inaccessible to rotary wire Wheel Brushes 


wheel brushes “Sturdi-Bilt” Wire Cup 


The MILWAUKEE BRUSH MANUFACTURING Co. Fibre Wheel Brushes 


2212-2236 North 30th Street Milwaukee 45, Wisc. penny edhe en 
Foundry Brushes 
Platers Brushes 
Bench Brushes 
THE Rey Floor Sweeping Brushes 
Push Brooms—wire 
TO and fibre 
Miscellaneous 


INDUSTRIAL Maintenance Brushes 
BRUSH PROBLEMS 











cog 
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37% SAVED on BRONZE BAR STOCK?! 


. by buying Asarcon 773 (SAE 660) in exactly the length 


needed. 


If the shop had used standard 13” lengths of bronze, it 
would have bought 569 Ibs. of metal . . . because the job 
called for twenty-one 8” lengths of 3” diameter tubular bars 


with a wall thickness of 1”. 
By ordering Asarcon 773 in exactly the length required 
. an 82” piece and a 90” piece .. . the shop bought only 
356 lbs. of metal. Savings over 37%! And no short ends! 


Asarcon 773 bar and bearing bronze is continuous-cast 
in diameters 4” to 5’, cored or solid, in 105” lengths . . . 
216 stock sizes of rods, tubes and shapes available. 
Distributors will cut this warehouse stock long or short in 


exactly the length you need. 


Round or symmetrically shaped bars and tubes, special 
alloys and longer lengths can be made to order. 


Send for this free catalog on 
Asarco Continuous Cast Bronzes 
lt contains physical properties, 
table of weights, photomicro 
graphs, table of stock shapes 
and sizes and other data. 


West Coast Sales Agent: 
K'NGWELL BROS. LTD., 444 Natoma Street, San Francisco, Calif 


American Smelting and Refining Company 


OFFICES: Perth Amboy Plant, Barber, New Jersey 
Whiting, Indiana 
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$4.7, 8, 5,8 


Dial Thermometer, mercury - Industrial Thermom- 
actuated, with stainless ca- eter, mercury filled, 
pillory and bulb. ii, straight form. 


WILL THEY STAY HONEST WHEN THE HEAT’S ON? 





Rigid quality control and thorough testing of every 
USG Thermometer under actual operating condi- 
tions say they will! : , 
Dial Thermom- Industrial Ther- 


So does the fact that USG sells no makeshifts. eter with bot- mometer of the 45° 


Regardless of your process or application, there’s tom-connected Recline Form. There 

a USG Thermometer that suits it precisely. You rigid stem, one ore many other 

may choose Industrial Types in all sizes, and of many USG standard 

mounting forms with standard or protected stems types available. 7 forms. 
or Dial Types in a variety of sizes, case styles, 

mountings, ranges and connections. All USG 

Thermometers—gas, mercury, or vapor-actuated— 


are built to the same high quality standards as UNITED STATES GAUGE 


USG Pressure Gauges! 


If you're interested in typical applications of 


, ite . = I a a e United States Gauge 

commercial and approved Navy Standards, di- Shida dt eaten etn enttiniis te, 

mensional information and the use of bushings, Sellersville, Po. 

flanges, sockets and special tubing, send for Cat- Gutman We om hnatnd & U8 6) eee 
. ’ ‘ , ie Thermometers; [_] Dial Thermometers. [Please send us 

your catalog. [[] Have your man call. No obligation, 

of course. 


alogs 100 and 200. 





Nome 





Special thermometers for dough testing, milk 
testing, fuel gas, candy, solder baths, varnish, i 
canning, vulcanizing and other unusual processes. i 
City. 


Company 
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IN ALL INDUSTRIES | 








LUBRIPLATE LUBRICANTS 


EXCEL IN REDUCING FRICTION, WEAR, UPKEEP-COSTS AND 
POWER-CONSUMPTION...WITH BETTER MACHINE PERFORMANCE 


ORR eR ES FN 
PACKAGE MACHINERY COMPANY 


of Springfield, Mass., says: 


“WE RECOMMEND 
THIS LUBRICANT , 
TO OUR CUSTOMERS 


“We have found LUBRIPLATE Lubri- 
cants to be very effective and use them 
extensively in our machines. To assure 
the proper use of LUBRIPLATE Lubri- 
cants for re-lubrication, we place tags 
on our machines before shipment. Thus 
the purchasers of those machines know 
the LUBRIPLATE Product we recom- 
mend for each application and where to 
obtain it.” 

















Figy BR — 
mee OTH 


ES tony 


ERS REFINING Co 
om TOLEDO, OO 





The BROWN COMPANY, Quality 
Paper Makers of Berlin, New 
Hampshire, says: 


“THIS LUBRICANT 
SAVED US 
$2,098.16 IN 
SEVEN MONTHS 


“During the seven month period before 
using LUBRIPLATE No. 130AA in the 
bearings of our Kraft Mill Lime Kiln, 
we used a conventional oil of the density 
recommended. The cost of the lubricant 
for the period was $2,134.00. In the 
seven months that followed, we only 
used 128 Ibs. of LUBRIPLATE No. 
130AA for initial filling and replace- 
ment at a cost of $35.84. LUBRI- 
PLATE No. 130AA only requires weekly 


application whereas the former 





lubricant required daily 


application.” 


“THIS LUBRICANT 

















SAVES GEARS 
AND 
TRANSMISSIONS” 


~says AUTOMATIC WASHER 
COMPANY, Newton, lowa 


-~-_ ———S 
“We have used ir a 
LUBRIPLATE | ha 
in our washing oe oe 
machine trans- hi 
missions since ‘ 
1933. Our lab- 
oratory tests as 
well as field 
experience in- 
dicate that 
through the use of LUBRIPLATE, we 
reduced the wear on the gears and pro- 
longed the life of the transmission. The 
transmission is the heart of any washing 
machine and the long life and trouble- 
free performance obtained by the use 
of LUBRIPLATE in the Automatic 
Washer transmission has been an im- 
portant factor in the success of our 
product.” 





F. Breckenridge 
Executive Vice President 








REGARDLESS OF TYPE AND SIZE OF YOUR 





) 


MACHINERY LUBRIPLATE vusricants 





IMPROVE OPERATION AND GREATLY REDUCE 





MAINTENANCE COSTS. 





Write today for LUBRIPLATE Data Book No, 1-52 


LUBRIPLATE DIVISION 
Fiske Brothers Refining Co. 
Newark 5, N. J. 


Toledo 5, Ohio 


DEALERS FROM COAST TO COAST—SEE YOUR CLASSIFIED TELEPHONE BOOK 
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‘Where’s our heat come from Daddy?” 








Steel pipe radiant panels provide ‘invisible heat’’ 


Parents whose questioning children persist- 
ently ask for answers to such stumpers as 
‘What keeps an airplane up?’’, may sometimes 
regard the conveniences of modern living as a 
mixed blessing! For what 6-year-old, snug and 
comfortable in a radiant-heated home, wouldn't 
wonder about and ask ‘‘where the heat 
is coming from?” 


“Invisible heat’’ . . . the spring-like warmth 
from radiant panels concealed in floors, 
ceilings or walls . . . is here to stay, and its 
growing popularity will soon make it as un- 
derstood by our children as was the polished 


parlor stove by our grandfathers. 


Reliable steel pipe, proved in over 60 years 
of service in hot water and steam heating 
systems, is, of course, the first choice for these 
radiant panel heating systems. For it embodies 
every necessary characteristic—economy, 
formability, and weldability, and, durability 
that is satisfying beyond the life-span of the 
structure. 


That's why those who design, specify, sell or 
install steel pipe radiant panel heating and 
snow melting systems are assured satisfied 
customers! 


Write for a copy. A free 48-page color booklet “Radiant Panel Heating with Steel Pipe” 


Sree Pige 
is Fst Chante 


COMMITTEE ON STEEL PIPE RESEARCH 


AMERICAN IRON AND STEEL INSTITUTE 


350 Fifth Avenue, New York 1, N.Y. 
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Hanson-Whitney 
STANDARD 


TAPS and GAGES 


NOW STOCKED 


¢y INDUSTRIAL DISTRIBUTORS 


To better serve our customers in their own territories, Hanson- 
Whitney Taps will now be merchandised thru a national set-up 
of Industrial Distributors. Standard sizes and types will be 
stocked in important tapping centers for fast delivery to more 
users, Over a greater area. 

During 1952 we shall back up our Distributors with H-W ad- 
vertising in 8 publications reaching 1,587,600 readers. We have 
a new, sturdy, attractive, clearly marked package. Dealer helps 
will be supplied from time to time . . . and every effort will be 
made to insure better tapping results at lower costs . . . with re- 
commendations from H-W engineers on request. 


Gages may not be completely stocked in 
the field, but all standard sizes are 
available for immediate delivery. 


NEW TAP PACKAGE 


Colorful blue, black and white 
packages are easily identified on 
the shelves. Size and type figures 
are clearly marked. Taps are sep- 
arated in the metal-edged box 
and further protected with an 
outside shipping carton. 


HANSON-WHITNEY COMPANY «¢ HARTFORD 2, CONN. 
DIVISION OF THE WHITNEY CHAIN COMPANY 


SOME TERRITORIES NOW OPEN 
FOR QUALIFIED DISTRIBUTORS anson 


Whitne 


Lk 
PIONEERS OF FINISHED TAPS 
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How to Get More for your Money and 
Lower Maintenance Costs with... 


KENNEDY iile):5 
WEE Valves 


Today, valves are a big part of your invest-ent in any piping 
system. Naturally you want to make them last longer—do their 
job better. To help you get a bigger return on your investment, 
KENNEDY valves are Job-Fitted .. . every valve specially designed 
and engineered for the job it has to do. 

Whatever the type, rating or construction material of any 
KENNEDY valve, it has special features and refinements that mean 
easier, smoother operation. In many of the iron-body valves, for 
example, all contact surfaces between moving parts are bronze- 
to-bronze. 

Throughout the complete KENNEDY line, extra strong, large 
diameter stems are used. Their deep, precise threading assures 
smooth, steady operation. Easy-to-grip handwheels are fastened 
securely to the stem . . . simplify and speed opening and closing. 

For faster, easier maintenance, stuffing boxes are made extra 
deep with fully machined glands. This provides for convenient 
repacking. It also allows for extra tightness without undue wear 
on the packing. Bonnets are designed for easy removal and all 
parts are readily accessible. 

In addition, all KENNEDY globe, angle and cross valves can be 
repacked under full line pressure when the valve is wide open. 











USE THESE HELPFUL HINTS ON LONGER VALVE LIFE! 


CORRECT 
INSTALLATION 


CAREFUL 
OPERATION 


% 


Y\ Jour 


PREVENTIVE 
MAINTENANCE 


Good installation begins with clean 
valves and pipe! Grit and dirt should 
be blown out with compressed air or 
flushed out with water. 

Valves work best when mounted 
with the stem pointing upward. An 
upside down position tends to catch 
sediment and pipe scale in the bonnet 
where it can damage inside stem 
threads. Inverted valves are particu- 


larly bad on liquid lines subjected to 
low temperatures, because trapped 
liquid could freeze and burst bonnets. 

In pipe. lines handling sludge or 
other suspended matter, try to keep 
valves out of vertical lines. Stoppage 
of flow allows the suspended matter 
to settle and choke a closed valve. This 
is especially important to remember 
when installing check valves. 





Abuse can shorten the life of any 
valve. But you can avoid it by follow- 
ing a few simple rules of operation. 

To close a valve properly, turn the 
disc to its seat gently, then back it 
off a turn. Repeat this operation two 
or three times. It helps to flush away 
any foreign matter which may be 
lodged on the valve seat. 


To prevent water hammer on pres- 
sure lines, open and close the valves 
slowly. When you shut off a hot valve, 
always test it after cooling to make 
sure it is closed tightly. 

In opening and closing valves never 
force them with a wrench or other 
tool. This could strip the stem threads 
and distort the body and seat. 





Regular and systematic inspection is 
the first rule in preventive mainten- 
ance. This includes proper lubrica- 
tion of all sliding or rotating parts... 
replacement of packing when leakage 
or excessive friction develops . . . re- 
facing leaking seats and discs. 

When dismantling and reassem- 
bling a valve, be sure you are familiar 
with its construction to avoid damag- 
ing the valve thru improper handling. 
Before starting to remove the bonnet, 


open the valve so that no bending 
stress is placed on the stem during re- 
moval. In replacing the bonnet, stem 
should also be in the open position 
to prevent distortion of the valve seat 
in making up the bonnet joint. 

You can check the location of valve 
parts and method of operation in your 
KENNEDY Catalog . . . it shows cross- 
sectional views of all KENNEDY valves 
... gives you a quick visual reference 


on valve design and construction. 





DISTRIBUTORS—10 HELP YOU BOOST YOUR VALVE PROFITS, 
take advantage of the KENNEDY DISTRIBUTOR PLAN. It includes catalogs, litera- 
ture and other sales promotion pieces for your customers .. . plus special selling 
aids and services for KENNEDY Distributors, all free of charge. And to build 
demand in your market, all KENNEDY products are extensively advertised in the 
trade publications your customers read. Write today for full details of the 
profit-boosting KENNEDY DISTRIBUTOR PLAN, 





CUT INVENTORY... 





ahh 


INCREASE TURNOVER 


= 








with FEDERATED’'S “BIG 3" BABBITTS 


Frictionless® Bearing Metal, recently added to the Federated line. is recommended 
for its unusual economy in a wide variety of applications of low to moderate severity; 
Federated Merit Metal. “the Universal Babbitt”, for a range of moderate to heavy 
service: and Federated XNXX Nickel® Babbitt for heaviest loads and highest speeds. 

Frictionless will continue to be manufactured to exactly the same formula which 
has made it one of the country’s most popular babbitts and it will now be available 
country-wide through Federated’s distributing organization. 

With a stock of Federated’s “Big 3” bearing metals you can fill practically any 
maintenance bearing requirement which your customers may have. Yet inventory 
and stock list are reduced, the risk of shortages minimized. turnover and opportunity 
for profit increased. 

National advertising helps you to sell Federated’s famous “Big 3° Babbitts. 


Stock all three meet all needs 


Sedeudict WMilats Dwiwon 
AMERICAN SMELTING AND REFINING COMPANY + 120 BROADWAY, NEW YORK 5, N. Y. 
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You Win Every Time 





with CARD’'S 
full line of taps, 
dies,and screw plates 


Carry Card's complete line for extra profits, 
sure profits. These nationally advertised taps, dies, 
and screw plates assure you, and your customers real 
satisfaction. Card Taps offer double protection: 
rigidly inspected at the factory bought in the 
open market, tested and Certified* by the Pittsburgh 
Testing Laboratory. 

Prompt deliveries assured from conveniently lo 
cated Card stores in New York City, Detroit, Chi 
cago, Ft. Worth, Los Angeles, San Francisco, and 
Seattle. See your Card representative today 


TAPs 


“by the Pitteburgh Testing Litiicateny 
MANUFACTURING COMPANY 
Mansfield, Massachusetts 
DIVISION OF UNION TWIST DRILL CO. 
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How to be sure 
of getting First Grade Rope 








] “AMERICAN BRAND’”’ 
PURE MANILA ROPE has a 
paper tape that’s marked 
“American Manufacturing 
Company”, in one strand. 
(in all sizes V2" and larger) 














2 “AMERICAN BRAND” 
PURE MANILA ROPE has red 
| and green surface markers. 
—< (in all sizes %" and larger) 


» 
» 
~ 














3 “AMERICAN BRAND” 
PURE MANILA ROPE has this 
tag attached fo the starting 
end of the coil. (in all sizes) 











\) 
wig 
We” 
%, yhor* y HANDY COILS 


100-foot coils of 4«"—"As" 
%s"—and ‘" “AMERICAN 
we BRAND" Pure Manila Rope pack- 
aged in 15-lb. cartons to sell from 
the counter. 


AMERICAN MANUFACTURING COMPANY, BROOKLYN 22, N. Y. 
Branch Factory: ST. LOUIS CORDAGE MILLS, ST. LOUIS 4, MO. Sales Offices: Boston + Chicago + Houston + New Orleans - Philadelphia + San Francisco 
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Talk of the Trade 


MEETING TIME: Frank Campbell (Fayette R. Plumb 
was telling us the other dav about a manufacturer's man 
who was bragging about holding a sales meeting and talk 
ing for two and a half hours “I’m sure glad I didn’t 
have to attend,” was Frank’s comment Frank believes 


in 20-25 minute talks with question and answer periods 
after 


BIG DAY: After the recent regional meeting in New 
York, Paul Roddy (Nicholson File) had to fly right back 
to Providence. . . His daughter was having her first real 
big dinner party that night 


STORY TIME: Get Mac England (Logan Hardware 
hot in town), to tell you the story about how come 
golf courses have 18 holes. . . It sounds reasonable but 
doesn’t answer the question “who invented the 19th 
hole?’ If you play golf, your wife probably thinks 
you keep it gomg even if you didn’t invent it 


HOME AGAIN: After living in Southern Calitornia for 
the last six-seven months, Jim McConkey (McConkey 
Docker) is back home in Phoenix 


WEATHER: After attending an executive mecting of 
the National Association, C. E. Gollwitzer (Pratt-Gilbert 
Hardware) visited some suppliers and then ran into 
trouble getting home to Phoenix. . . . Just weather con 
ditions. 


ELECTION: Congratulations are im order for Sam 
Clark (Samuel Harris, Chicago 
president of the Central States Association . Lots of 
iuck, Sam His predecessor, Frank Cruger (Indiana 
Manufacturer's Supply, Indianapolis) won a well de 
served round of applause Attendance at the meeting 
set a record—more than 850 were ther It wasn't too 
70 when the Triple Convention had about 


igi 


He's been elected 


many Vvears 


that number 


A FAMILY TRAIT: Remember how Mary Vaughan 
helped organize a Father's Day celebration while on the 
Cook's Convention ‘Tour Well it must run in the 
family because last month in Chicago, Gordon Vaughan 
Pattison Supply, Cleveland) got wind that it was Wal- 
ter Crowder’s birthday and immediately organized a 
‘Happy Birthday to you” song fest. 


NO COOPERATION: Dan Northup (Henry G. Thomp 
on) didn’t find the weatherman ver 
Dan’s annual Yale-Dartmouth party 

now and cold, it wa 


cooperative for 
Despite rain, 
1 swell part 


“CTI YD 


ONWAH / 
= 


IN THE SERVICE: After three vears of working as an 
editor for Inpusrriat Disrrisurion, Pat Henry ha 
been recalled to active service in the Navy. . . Good luck, 
Pat, we're looking forward to your return 


PHOUGHT FOR THE MONTH: Her 


a healthy, happy and prosperous 1952 
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It’s BIG today’s valve market—and getting 


bigger every day. And as it grows, the advantage of be- 


ing a Jenkins Distributor grows along with it. 


& 


COMPLETE LINE 
for 93% of 
industrial 
valve needs 


gains extra sales for 
JENKINS DISTRIBUTORS 


With the broad range of types, sizes, pressures, and 
metals represented in the Jenkins line, he is fully pre 
pared to supply valves for all but a few special needs, 

Ile can help his customer save time and simplify 
planning by offering, from one dependable source, 
hundreds of different valves. And, along with variety, 
he can offer tested Jenkins quality . . . the longest last+ 
ing, lowest maintenance valves that money can buy. 

With a complete line, continuously advertised,—with 
strong, steady sales support—no wonder Jenkins con- 
tinues to be the preferred valve franchise .. . why, year 
after year, it pays, and pays well, to sell Jenkins Valves. 
Jenkins Bros., 100 Park Ave., New York 17; Jenkins 
Bros., Ltd., Montreal. 


JENKE 


Look FOR THE OFAM 





= 


The tougher the Conveyor Belt problem— 
the surer the sale for Republic Distributors 


Tough installations, like the on f 
Distributors! 

That's because Re; 

years, established « 


vs ee until it's almost beco 
rer 


for sound applicator 
REPUBLIC’S 9-POINT SALES POLICY np 
The Republic Cony 


hitter, placed 
stand the rigors of th 
It’s a standard il publ cor iker Bele, sall hard at 
work after four year ontinuous serv inloading rough oak 
planks for a large southern lumber mpany, and, despite ab 

re f 
¢ é" Lali a é 

hing sales for Republic Dis 
SC Re; I lic R ibber Prod 
lasting reputations and 


1 who sell and use them 


INDUSTRIAL RUBBER PRODUCTS BY 


REPUBLIC RUBBER DIVISION 


Lee Rubber & Tire Corporation 


YOUNGSTOWN, OHIO 
eee ’ 
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industrial Distribution 





Program for “52 


URING the past several weeks, I've been work 
D ng out our editorial program for the coming year 
Some of the thinking I have been doing may be 
helpful in your own planning. After all, the types 
f problems you will face determine the nature of 
the job we must do in INpusrrRiaAL DisrripuTion. ‘To 
be of maximum value, we must offer in our pages 
some constructive solutions to the major problems 
confront distributors and their salesmen 
in the months ahead 


vhich will 


Our Job 


But just a word about our editorial approach. Our 
nagazine is written by our own editors with only 

occasional contributed article. In the course of 
ome 80,000 miles of travel during a year, our 
editors call on hundreds and hundreds of dis 
tributors and spend days with salesmen in all part 
of the country. We can’t obviously see every one 
every year but a look at the editonal pages of am 
issue will show stories from all parts of the countn 
north, south, east and west 

In this industry many problems are common to 
distributors wherever they are located and whatever 
the peculiar nature of their operations. An editor 
in the course of a visit with a distributor may find 
that he has developed a unique, cost and time sav 
ing solution to a current pressing problem of the 
industry. With the distributor's consent and co 
operation we write up the story of how this pai 
ticular distributor solved the problem. Thus all in 
the industry may gain as the story is read in our 
pages 

We like to think that our magazine serves as a 
earing house for ideas in the industry. And our 
thanks certainly go to distributors and salesmen for 
their unselfish cooperation which makes this service 
possible 

Before we can talk in terms of specific industry 
problems, it is necessary to make certain assump 
tions as to the economic climate in 1952. Business 
verall will continue at close to current high level 
\t least for the first half of the year, products mad 
n whole or in part of steel, copper and aluminum 
vill remain tight. Controls in one form or another 
vill be with us throughout the year. And _ sincé 
edicts and rulings from Washington will affect your 
business, we will continue to give special attention 


' 


the orders coming out of the defense agencies 
that relate to this industry. This is a plus service 
beyond our regular peace-time job 


Problems and Questions 


Now for the problems of 1952 as 1 see them 
Many, of course, were with us throughout 1951. 
We can contribute to the successful solution of 
our problems, if we can in the course of our stones 
give constructive answers to these questions: 

How can distributors adjust their buying to shift- 
ing customer requirements and changing factory 
lead times? What systems have been evolved to 
handle back orders with a minimum of time and 
effort? How are customers informed of the status 
‘f orders? How is expediting handled? 

What have distributors done to meet the man- 
power problem? What new methods have been 
developed to conserve manpower? What new sources 
have been tapped? How can incentives be main- 
tained? What can be done to maintain selling pres 
sure? How can new help be trained?) What's new 
n sales training? What is being done to provide 
better knowledge of products and product applica- 
tions? How is information on substitutes being dis 
eminated? What steps are being taken to check 
the quality of customer service? While customers 
nay not gripe when supplies are short, what is be- 
ing done to cement better customer relations now? 

How are working capital problems being met? 
How can a satisfactory cash position be maintained? 
\Vhat measures are being taken to control stock— 
n terms of specific products and in terms of abso- 
lute amounts? What is being done to reduce the 
verage age of receivables? 

What are salesmen doing to use their time more 
ffectively? How are new customers being de- 
eloped? How are old customers being kept happy? 
What are salesmen doing to help their customers— 
get materials, follow government orders, use prod- 
ucts in short supply more efficiently, prevent waste? 

These questions undoubtedly do not suggest all 
the problem areas. But they are certainly starters 
Let me have your thinking 


| ON a 
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DELIVERY MAGIC: 
Radio Telephones 
Make It Possible 


Can you deliver a customer's order in 
from ten to twenty minutes after he 
calls? If not, read this and see how 
Associated Bearings Co.. Kansas City, 
does it as a matter of routine 


Kansa 

ichhon 1 

The com 

ind pow 

to all part 

f two radio-t lephon 


CN\dih 


istrous floods in the Midwest, 
work 24 hours a 
the flood 


ident And 
We hay 
n our operation 


d ¢ 


EMERGENCY CALL from customer is handled by 

Brown, president of Associated Bearings Co., Kansas City 
M Customer's plant wa rrounded by water, telephor 
1 down. Mr. Brown lent him an A.B.C. telephone 


t «t 


$+. A reduction in delivery expenst 

[hese purposes are accomplished by the use of two 
standard club coupes, in each of which the local tele 
phone company has installed a_ telephone Another 
special telephone has been installed at A.B.C.’s head 
quarters, although it is not strictly necessary Calls can 
be made between the office and the automobiles over 
regular telephones, but reception is better 
{ the special phone is used 

One of the two cars is used for regular delivery service 
Lach morning, a driver starts out on a preassigned dehy 
the preceeding after 
When 

into the office during 
0 telephone to the driver 
Associated Be inng Co.’ | 
in Kansas City Therefore, it 


ot alwa cessary for the driver to return to compan 


the company 


ery route with items ordered late 
noon, and which wer pecified as “rush” 
idditional telephone o 
the day, they ire 
Several of the ; principal sup 
have warehouses 
headquarters to pick up a specified item; if he is clo 
| , 


1? ' } ] 
ier’s warechou hie ss bv there for the 


then deli t to tl ustomer 


Gives Service Flexibility and Speed 


This gives A.B.C.’s delis rvice a flexibility and 
peed which would Mt otherwise be possible. Such 
phenomenally qui y tim is those mentioned 
ibove are not always possible through the use of th 
regular delivery car alone. There is always the possibility 
rush” order comes in, th ir will be in an 


irt wn f ti istomer 


th if, whe na 
is where the second car comes into use It is 
\.B.C.’s office and warehouse for just such 
re deliveries If the customer can be more 
easily reached by this stand-by car than by the delivery 
ir, the stand-by is used 
The second big advantage of this service, conserva 
tion of the salesmen’s time, results from the elimination 
of salesmen’s calls into the office. Before the cars were 
equipped with telephones for fast delivery, the salesmen 
checked the office periodically to see if they were needed 
for special deliveries. The new svstem has completely 
sitv for these calls, and, at the same 
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Jackman takes 


a.m.—Salesman Frank Bam 


10:30 a.m.—H. W 
1 t rin \.B.C.’s vi 


a t i 


il jackman 
¥ 


president, t 
Macll i t 


ne, has iminated th 
the call 

Management at Associated Bearings Co. form tly had 
to pay for up to two hours of overtime in the 
result of late afternoon orders 
the front office, too 


Now 
referred to the delivery 


m caused in the ofhce 


stockroom 
daily, as a This meant 
ill the orders 
car driver as soon 
ind filled from stock bi 
him or from a supplier’s warehouse within minutes 
There are still orders that 
in too late to be ifternoon, of course, 
and the war tay late to 
them for « the overtime 1 
quired in these cases is much below 
Finally, because management is in con 
ition with its delivery 


overtime in 
po sible are 
is they ar 


received, either 


some non-emergency 
filled during the 
housemen are 


Come 


hkely to 

morming delivery. But 
that need 
tant mmmun 
ind emergency cars, it can 


read 





da befor 
rout 


meant a 


Brown made every 
At first, the car 
MT Thi 


10:32 a.m.—Leo O'Grady has selected bearing from stock, h 
f \ Ba t. If Mr. B har I 


t had been nea 


phon vice 

i ld park outsic 1 cust 
omer from the car, and invite him out 
that o 


man Was 


ne;T 


he surprise element curred when 

found that the sal calling from 

own plant door made the news of the service stick 

Asso Co. has had several unusual 
pport ramatize its new One of th 
ympany’ nee with th 

gate-Palmoli cet plant during tl ily flood 

This comp d b 

r five blocks lays 
ing the flood 

plant engineers 

They 


ommuni 


iated Bearings 
tunities to d 
ost 


striking \ 1e ¢ 


ny W completeh und 
of foot deep water for several « 
All tele line re down 
were tr get back 
hampered by 
“outside world” 


{ 


phone 
ving to 
severely 
the 
plant’s purchasing agent, 


int 
were, Of course, 
ition with 


Vhe remembering that 
4.B.C. had telephone equipped cars, called Mr. Brown 
nd asked about the possibility of borrowing one fe 


couple of days. Mr. Brown gave his O.K 


the telephone company was able to 


Tepall 


Palmolive’s only con 
rough an A.B.C. te 


rin the nlant ] 
} 3 


lines leading into the pl int, 10:36 a.m.—Mr. Barnhart leaves A.B.C. office with order 
the f He delivered it at 10:40, machine was put back into opera- 


tion only 27 minutes after order was originally placed 


rest oO itv Was th 


thir 
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RECEPTIONIST Mildred greets George Wolf, PURCHASING AGENT Frank McHugh talks over the 
I I m t Crown Cork & I's Machin supply situation in the plant with Mr Wolf and directs him 


to personnel who have need of his service 


Only One Call—But It's 


+ +} 


\V HAT ABOUT THI RA u some- ucts but on the reliability of your 
mes hear about the istrial sup- firm as a source of supply and on your 
salesman being I order willingness to help. If he is “sold”, 
? he puts you in touch with men you 
Jalti in help 

Md., has heard it and think [his matter of seemg the purchas- 
re’s nothing to it. Mr. Wolf thinks ng agent is a pretty strong point with 
men have Mr. Wolf. Naturally, there is the 


most supply sale 
Pr 
n their report isn’t ourtesy due to the office and no sales- 


ACI 


(corge Wolf « I , In , I 
} 


+ tr 


call it’s the num : f contact man should ever forget it. However, 
1 each call that distinguish there are other and very practical rea- 
i from an order-tan¢ 

Contacts, says Mr. Wolf, are th ntact first if vou want maximum 

of a salesman’s service to ¢ les 

1 from the very imp I [t is in the purchasing agent's offic 
and Mr 1asing agent down to the tool — that virtually all the requirements are 
P.A. is the key man e gathered, in any single plant. It’s the 

old” not only on your prod ost logical | begin a sales ef 


developing this important 


POOL STANDARDS CONTROL Chiet ber ENGINEER Fred Fauth makes demand on Mr. Wolf's 
’ \ \ ums rod } 1 


ih Wolt technical knowledge of products and product application 


for 
throu the tests bef iking final d mn h ew designs are introduced 
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GENERAL MANAGER Lowell H. Smith sometimes needs CHIEF INDUSTRIAL ENGINEER Ray B. Hoffmeister 
luct information from Mr. Wolf t of 


m Mr. Wolf, espe WV } ylan nicks up prod 


indertaken 


The Contacts That Count 


of being tom the 


a segment of the 


mproved plant peratic 


quirements only 
plant, you are acquainted with virtu 
lly all possibl ds of which yor 
the purchasing 
w Yo: cel 
ical Contact 
1 in manager may want 1 few months at the ¢ 
new product which he Seal Co.’s Machinery Dis 
» his lay-out; the eng iren’t the only persons h 
tool Superintendent Joseph Keepers 
vas busy on a special project 
superinten lent mat nte ted i Keep up-t -dat ym new 
me production suggested applications; Mr. McHugh 
\ has three aides who d 


products with Mr. Wolf. Simil 


th partment ning (pointin 


machine some 


FOOL ROOM foreman O 


tacts prevail in the haping 


Mer rder-taking much! 


TOOL CRIB head, Page Browne 


tory 


MAINTENANCE SHOP head Eric Happel (center), Sher- 


man Hooker (left) of engineering and Mr. Wolf talk over help in keeping inven 
ment 


the housekeeping requiren when to re-order repla 
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CONTROL COPIES, carbons of the original charge sheet, 
ire filed in numerical order. ‘Two other carbon copies are 


\ ) SUP] ed as a packing hst and th ilesman’s Cop 


One Less Form to Worry About 


Mau-Sherwood Supply Co., Cleveland, lowers costs and handles billing 


and purchase orders faster by using one form for both operations 


ANOTHER STEP in tl ite the orde ind accura iding to Comptroller Donald R 
it ‘The Mau-Shervy | 

s which result from using one form as 

t for both invoices and purchase orders 

iuse of a revision of the standard charge 

form on which is written all data 
s an order 

114 


n. sheet, divided horizontally into 
double lines. The largest section, in 
ided into columns for quantity, descrip 
ist of merchandise 


ORDER IS FILLED f i t cking list 1 PRICE DESK 


whed and ded with sh _ Pate PF 1 . wher 


filled from stock, 
they are priced and ted tdinating desk re 
ceives orders for sy 1 material 1es purchase orders 
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Cc REDIT CHECK is made before order is filled. If cus- 
mes's credit is satisfactory, credit clerk stamps approval 
on charge sheet and sends it to inventory control 


rhe top section contains the heading, “The Mau 
Sherwood Co.—Invoice”’, and contains the usual spaces 
for invoice number, salesman, customer’s name and ad 
dress, shipping address, order number, etc. 

The bottom section also contains the name of t 
C prs in large type, and is tagged * ‘Purchase Order 
It contair ] 


the name of the suppl 


} 
Hie 


spaces for t shipping 


tructi , al line for the signature of the Mau 


} 


Used for Billing and Shipping 


form is to be used for shipping a billing < 
customer's order which can be filled from stock, the 
upper two sections are filled out. After the order has been 
processed, the person operating the Whiteprinter posi 
the sheet in the machine so that only these tw 

ll be photographed 
ections are then reproduced on a smaller form 
the size of the original ees heet less the 
devoted to costing information A the bottom 
section. Only the part of the original charge sheet which 


should be seen by the customer is reproduced on the 


PRICE EXTENSIONS is last step before billing copies are 
reproduced. Clerks can make rections on the charge 


ets an if both sides are erased 


INVEN rORY ADIL STME NT is made by clerks at in- 
ntory conti idi on sheet that it has been 
processed by thes pot a is now read wy filling 


The processing routine, followed through in the pi 
tures on these two pages, is comparatively simple. ‘The 
charge sheet may be written either by hand or by type 
writer. As a general rule, all mail orders are typewntten 


ind most phone orders are handwritten 
¢ 


Used as a Purchase Order 


When a der received from a 
] ck, the charge sheet serves as a master 
1ase order to a supplier. The same writing 

lowed as is used for billing purposes, 

f the form are used 
eproduced on a purchase order form, 
mventional purchase order, excepting 
ind address are at the bottom of the 


istomer cannot be 


ottom two sections 


1 COO iting desk until 
ni r is received from 
the supplic hich the order is billed as though it 
were a stock or 

As Mr. Whyt 


this innovati 


handisc yrdered, 


who developed the form, points out, 
n eliminates the need for two separate mas 
chase orders and invoices 


REP RODUCING MACHINE 
Girl makes er invoices 
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CRACK SALFSMAN fF. B. I ’ hine for his company, handles approximately 400 accounts With 
N N. J t 1 1 Jersey Abrasive for five years, he is widely known as a sportsman 


This Newark salesman for The Abrasive Machine & Supply Co. 


stalks sales for a living, and spends his leisure hours . . . 


F. B. Lane, of rasi Machine & Supply Co., 
Newark, N. J., is 1 nly a star salesman, but also a 
] man. At the end of his working day, he 
home in the Sparta mountains in New 
iere the hunting and fishing conditions are ideal. 
favorite sport is hunting—most recent catch, three 
ibbits and a partridg Although his home is situated 
ideally for the sport, he also travels to Maine in the deer 
eason, and has vacationed in Florida to try his luck at 
leep sea fishing 
The deep freeze in t! > home is kept filled by Mr 
Lane, who prefers to hut lone, saying it is safer and 
nore productive. His house is situated on an acre and a 
half of game-filled land—in winter the deer come to his 
back door to be fed, and it’s often necessary for him to 
turn over-anxious hunters away from his back yard 
He feels strongly about greedy or cruel sportsmen, who 
] hen he fishes in Lake Mohawk, he 
s with him, which he clips on 
fish before releasing them 
this practice, and keep him informed 
en any of these marked fish are caught 
Mr. Lane, who has been with The Abrasive Machine & 
Supply Co. for five years has two sons, one in the Air 


WORK COMPLFTF. \f aha: waeieinete: tay dite + Corps, and a married daughter in California. Both he 


rt 


Vil 


— \ F ’ : ind his wife enjoy skiing, ice boating and tobogganing— 


the fact that two vears ago their speeding 
wverturned breaking his leg and Mrs. Lane’s 
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CENTER of L. Bamb« & Co., Newark, at- 
man Lane, who keeps up on the latest in hunting 

juipment. He owns a repeating shotgun used for rabbit, 
il, ph it and partridge 30-30 for deer; and a .22 

aul, pheasant and partridge; a ror deer; and 3 raya 

dchuck W fo 


SPOR! 
racts Sal 


rger 
practice of 


met for wor and cro 


Hunting and Fishing 


f hunting, fishing 
He is a member 
largest private lake 
ich provid 1im with excellent fishing 
f other sports-minded friends 


RELAXATION f Mr. Lan onsists 
ind act it winter sports 
vk Country Club, the 

} Sits we 


particip nin 


Moha 


nth 
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putting a red tag 
turning them to the water, to sec 
led twice 


AT HIS DESK after a weekend 

refreshed 
his club membership and interest in o 
new friendships and profitable business 


siasm 


PROPHY of a visit to Tarpon Springs, Fla., was a 97-pound 
shark, When he fishes in Lake Mohawk, Mr. Lane makes a 


on undersized catches and re- 
if the same fish can be 


He is an expert fisherman and a crack shot. 


outdoors, Mr. Lane 
ved energy. He finds 
itdoor sports leads to 
connections. Hi 


of nature 


in the 


attacks his work with rene 


} 


for selling equals his love 
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Ble R—Takes more than malt and hops to make it. 





“Distributors Are Very Cooperative” 


R. W. Semreri i ef enginecr, Anheus« 


Bu ) ibou firms dealings with 


ind also that 
suppliers of 
very &© 
wtance to 
wheneve! 
emergence 
t production 


In many cases, 


} 
in ampic 








TO MAKE BEER, YOU NEED .. . 


Malt, Hops, and 
Industrial Supplies 


WHEN A SUPPLY SALESMAN in St. Louis reaches for a 
bottle of cold beer, he is likely to think of it as something 
more than just a refreshing drink. This is because St. 
Louis is the home of Anheuser-Busch, Inc., the brewers 
f Budweiser beer. And, as many local distributors can 
tell you, it takes more than malt and hops to make good 
voce! 

Brewing beet 1 manufacturing operation, and like 
all manufacturing operations, it requires many of the 
products sold and serviced by industrial distributors. In 
Anhcuser-Busch’s case, the term “many products’ is 

uncthing of an understatement. This is because the 
ompany’s St. Louis plant is one of the largest breweries 
in the world, and maintenance and repair problems there 

mn a tremendous scale 

The company’s 158 manufacturing buildings cover 110 
icres of ground, roughly 70 city blocks. The plant, with 
7000 employees, has an annual capacity of more than 
five million 3] gallon barrels. Last year, on every working 
day, +4 million bottles and 24 million cans of Budweiser 
beer flowed out of the plant 

That's a lot of beer, and to help keep it flowing, An 
heuser-Busch uses the products and services of more than 
1 dozen St. Louis industrial distributors. Maintenance 
and repair requirements in the plant call for a multitude 
of industrial supplies, ranging alphabetically from bear- 
ings to wrenches. 

The purchasing department, since over a period of 
weeks or months it orders large quantities of all industria} 
supplies, divides its purchases of each line among several 
salesmen. For example 

Last’ vear, Anheuser-Busch bought nearly 12,000 feet 
f rubber and fabric belting for use in the plant. This 
belting was supplied by salesmen from eight St. Louis 
ndustrial supply firms 

Orders for 8,000 feet of water hose went to three 
vlesmen; for 824 brass bushings to 12 salesmen; for 
5,000 drills to seven salesmen 

Salesmen reaped a rich harvest of orders for ball, roller 
ind cone bearings; all types of belting; rubber boots; com- 
yression and flexible couplings; safety set shaft collars; 
dies: files; gaskets; grinding wheels; hacksaw blades; steam, 
\ir, oxvgen and acetylene hose; asbestos, rubber and fibre 
packing; reamers; taps; and wrenches 

To the alert supply salesman in St. Louis, these orders 
prove that a plant doesn’t have to manufacture steel 
products, or machine tools, or automobiles in order to 
need industrial supplies and equipment. The plant that 
makes beer is just as much a customer as the plant that 
makes steel pumps 

This fact makes that bottle of Budweiser taste just 
1 little better to a supply salesman after a hard day 
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FERTILE SALESFIELD for St. Louis industrial supply 


il Anheuser-Busch plant there. ‘The plant, 


anoint er 


a Se a 


bi iit aa a 




















BREWERY’S BOTTLE SHOP encloses one of the plant’s POWER PLANT in Anheuser-Busch’s operation is anot! 
largest single operations. Supplying repair and maintenance big point of sale for distributor salesmen. Plant requir 
parts for the complicated system of conveyors is one of dial indicators, bushings, copulings, wrenches, val 

ipply salesmen’s biggest opportunities a host of allied supplies and equipment 


CAN FILLING OPERATION requires numerous power RUBBER HOSE REQUIREMENTS in brewery are hig! 
transmission and conveyor items—chain, gears, sprocket Installations such as this pumping station helped accoun 
belting, and bearings—as well as pipes, valves and fittings more than 10,000 feet of hose sold in plant last year 
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“WE SELL EIGHT TYPES OF BOLTS,” says Jim 
O'B t Somer tler & ‘Todd ¢ Pittsburgh, 


I 


AT SOMERS, 


FITLER & 


They Teach Them 
While They're New 


PODD, PITTSBURGH . 


Outside salesmen aren’t the only distrib- 
utor employees who can benefit from a 
sales course. Junior employees need it 


more. Here's how SF&T gives it to them 


Tn URABL I vt tiate n uplovee 
rkin th business, ha 
LIMINsE nu 


Ihe course 


INDUSTRIAL DISTRIBUTION e¢ 


to a group of junior employees. Information in sales 


trainme ourse for 


them is deliberately kept simple 


ranged before first meeting by 
manager, and Mr. O’Brien. This 
ver all products handled by firm, 


ind 1 include bas es hniqu 


FASTENER DISPLAY 
Dick Kerr, assistant sales 


elementary course will ¢ 


Ihe course is not for sales trainees alone All jumior 
cmployees, whether counter salesmen, purchasing clerks, 
expediting clerks, stock men, or telephone salesmen, were 
invited to participate 
The weekly session starts promptly each Tuesday at 
8a.m. Before the meeting begins, Mr. Kerr sets an alarm 
clock for 8:50, to make sure that the “‘class” for the dav 
ends on schedule 
The meeting is usually conducted by one of Somers, 
Fitler & Todd’s own men, experienced in the product or 
sales problem marked for discussion that day. Occasion 
ally, Mr. Kerr has a manufacturer’s man in to address 
the group, primarily to build good will between supplier 
ind distributor employee 
(he man conducting the meeting uses any aids neces 
iry to illustrate his points ‘hese may include product 
literature, slides, films, charts, or blackboard demonstra- 
tions. In addition, for each employee Mr. Kerr makes up 
in Outline of the points to be covered in the day’s instruc 
m. All technical product information is listed here 
These sheets are divided into two columns, with the 
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the morn VISUAI 
ted a 
before the c vings t 
s carned ov outline 
to scribbl 


A PROMPT ENDING to 
ngs 50 minute session asst 


Mr. Kerr sets alarm 
neeting starts. Subject 


' next ek if not 


a 

1OCA 
} 

omplete d 


the left column, and the nght 
column blank. This allows the employee to make notes 
of his own as the discussion progresses. These sheets 
are saved from meeting to meeting in a loose leaf note 
book provided for that purpose 

Questions and discussion are allowed at any time. If 
the subject matter isn’t fully covered by the end of th 
session, it is continued the following week. When each 
subject is completed, the “instructor” briefly rev t 
and then passes out an “examination” to the employees 

This consists of questions covering the most import 
ant points of the meeting, and the emplovees turn them 
in to Mr. Kerr at the end of the weck. Thev ar 
aged to use whatever sources of information available in 
order to answer the page of questions. This questionnaire 
serves two purposes: It points up the most important 
parts of the subject covered, and it familiarizes the em 
plovees with where to look for the information when 
customer wants it 

The course started with a kick-off dinner for the junio 
employees, at which W. T. Todd, Jr ident, Mr 
Alberter, Mr. Kerr and others discussed the company 
policies and its place in the industry. The purpose of th 
program was explained, and a general idea of what t 
expect from it was given the emplovees 

Subsequent morning meetings are scheduled to cove 
valves, telephone selling, cutting tools, fasteners, the stee! 
industry (since this is a major factor in Pittsburgh ), refrac 
tories and insulation, sales psvchology, carbides, hoist 
files, saws, power transmission equipment, lubrication 
grinding wheels, coated gears, sprockets and 
reducers, ind what insid¢ empl yyees should expect from 
outside salesmen and vice versa 

The next-to-the-last session will be a “stump th 
experts” meeting, when the junior employees can fire 
questions and problems at the sales manager and other 
firm specialists. The last session will be devoted to a 
eet discussion of what the emplovees got out of th 
course. 

“When Dick Kerr and I started working in the suppl 
business,” says Mr. Alberter, “nobody had ever heard of 
a training course. We just had to scratch around in th 
building and find out what we could about the busine 


information shown in 


ws 


ou 


cm 


pre 


abrasives, 
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AIDS 


They may range trom blackboard 


are 


movies 
of each 


in 


ised each s¢ 


JUNIOR TRAINING 


result of plans 


s the 
Alberter 
and 
vas kept flexible 
] 


mpi 


rogram 
Kd 


Manage! 


' 
: t 
made DY) 
Junior employees vice president and sales 
ph ] Mr. Kerr. Pre 


is CO 
t to make an 


session gra 


rv changes 
And that wasn't casy at all. Some of the old boys of 
those days didn’t want you to find out anything about 
the business—afraid you'd take their jobs away. 

“Now we're trying to do what someone should have 
done for us—make better supply men out of our junior 
mployees through regular instruction. It the 
ompany as much as it helps them.” 

This junior training cours¢ but one part of a three 
part sales training program at Somers, Fitler & Todd. 
The company has, of course, continued its regular 

heduled sales meetings for its outside salesmen 

Periodic appearances of manufacturers’ men to discuss 
the technical end of product knowledge are made 
larly. Usually after each discussion of this type, the 
manufacturer's man is excused, and Mr. Alberter and 
Mr. Kerr take up company problems and changes in 
policy or sales direction 

Recently, as the third part of the company’s sales 
program, Mr. Kerr initiated a series of sales clinics for 
the outside men. These meetings are held odd 
ntervals, usually about once a month 

At them, salesmen informally discuss some piede 
termined sales problem. At the first meeting, the topic 
was handling customers’ complaints. Specific oni 
of complaints were suggested, the 
various ways of handling them 
The reaction to the idea on the part of the salesmen 
vas generally very favorable, and from their comments 
Mr. Kerr drew up a list of topics future meetings. 
It includes 

My greatest weakness. 

. How to handle different types of buyers 

How to mect different types of competition 
Meeting different types of objections. 

Working with inside employees 
How to save selling time 
How to sell the company as well as products 

How well these two new type 
ut will be proven by time, Mr. Alberter and Mr. Kerr 
feel. Both programs are flexible, particularly the junior 
sales training course, and as they progress, sales man- 
igement is prepared to make changes necessary to 
improve them 


helps 


gu 


it 


and men discussed 


f 
or 


] 
Ss 
3 
4 


6 


of meetings will work 


any 
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Intent on new markets, Salesman Dean Burke stops by tropical fish display and learns. . . 


There’s More Than Fish In Aquariums 


A Syracuse salesman with a lively imagination, Dean Burke of A. V. Wiggins Co., 


didn’t throw this “‘little one” back. Today he gets 90% of its business. 


ANGLE IRON STOCKS rid rac] iF r. Burk FINISH GRIND nibb!l ; weld on stands for 


Art Ba aquariums. Wiggins Co. supplied welders and grinders 
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STAIN tSS SHE - TS, used for aqua- POWER BREAK bends the frame WELDING TANK FRAMES on 15 
fr: it to yn shear parts. Machine replaced inefficient two KV A - ot welder first 
an. Large sections strip man hand-operated 


hone ular blank Burke sold the idea and n 


connects top 
Dean in frames, then welds frames 


chine o legs. Smaller machines do small jobs 


FISH GULP AIR pumped by com- 
pressor Mr. Burke sold firm. A break- 
down here could put the owner out of 
fish end of business overnight. 


FISH KEEP WARM in water heated AQUARIUM PAR: rs BEFORE THEM, Art Barrus and Dean Bi a call machin 
by Barrus-manufactured thermostats ng problems they ved te 


gether to establish Aquarium Supply Mfg. Co. in Syracuse 
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“IT's CRAZY BUT MY SYSTEM 


WORKS 


“I Kid Myself” 





The wccompanying art le was sub 
nitted to rs by a salesman 
We pa t 
without 
however, like 


your edit 
without any comment 
iiong to ou also 
We would 
eceive your 
ke to jot 


elling, send them along 


ment 

comment Wr, u 

thought 
we'll pul 


down your 


h them 


The Edit 





I pON'T KNOW HOW 11 
yrHeRS, Bud, but me, | 
Ihat’s what it is, a 


out my 


GOES WITH 
got a system 
ystem. Figured it 
If, couple of years ago. Sound 
ike crazy, too—} br 


\ h 


of a home-mad 
gues Maybe you 
to Kid Yourself’. 

Let's say, for instance, I'm starting 
ff on a iround the territory. No 
ed to do any planning, I tell my 
self. A schedule is no good anyway. 
Just a waste of time working it out 
That's what I tell myself 


lo put it in a nutshell—\ 1 
t sychology, I 
llow 


— 
uld call it 


! 


Pick A Day, Any Day 


No use aiming to be in Centerport 
by Tuesday. Ther mly one 
prospect there, anyway. If some other 
alesman business bad 
enough to beat me to it, let him have 
it, I tell myself. I by Thurs- 
day or Friday (maybe Chances are 
I'll land the order then. So what's the 
use of planning to hit Centerport 
Tuesday and Waterville Wednesday 
and so on? No use at all, I tell myself 
Just get ir and drive and the 
h with any prearranged scheduk 

That’s how I kid myself, see? Onl 
I don’t stop there. I la 
thick 

No need for a road map, I say t 
myself. A road map can’t save me any 
time. Besides, don’t I know all the 
hort cuts by And, what if I 
do miss a couple of town here and 
there? Nobodvy'll know the diff 

Then I tell 
the office ha 
pects that they want me t 


this trip. N ise what 


good 


wants that 


ll be there 


in the 


mvself it 


they got anv 


%6 


self. The office never gets any worth 
vhile inquiries—at least they never 
get more than a dozen or so. So, why 
other with the office? 

Then I begin to make all kinds of 
excuses to myself so’s I won’t have to 
arry along too many samples. What 
good are samples, I ask myself. Just 
i nuisance, that’s all. Everybody knows 
what our products look like. So why 
ig ‘em all over creation? 

I go on like that, kidding the pants 
ff myself for maybe a whole day. 
Why? Well, here’s why 


Don’t Blame Me 


\ few vears ago I knew a salesman 
who was the orginal Alibi Ike. He 
ilways had some handy excuse. Noth- 
ing was ever his fault—always the 
other guy’s. If somebody gave him a 
suggestion, right off the bat he could 
give some reason why it was no good, 
9 why it wouldn’t work. Or, he’d 
claim he'd already tried it and found it 
was a flop. Alibi, alibi, alibi—that’ 
ill he did. Everybody on the staff wa 
wise to him, and when he was canned, 
no one was surprised. It was his own 
dumb fault 


So nght then I began to see what a 
lope this guy He didn’t realize 
that he was kidding nobody but him 
elf 

Phat got me to worrying about yours 

ily. What if I was doing the same 

imm thing—kidding myself without 

wing it? Could be, I figured. 
tvbody does, sometime 

So that’s when I started 

it this system 


Was 


to work 
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Way I figured it, was this. If 1 pur- 
posely kid myself good and hard, right 
down the line, there ain’t much 
chance I'll ever be an Alibi Ike. At 
least it cuts down the chance by a 
pretty big percentage. 

For instance, if I teX myself samples 
ire too much bother to lug around, | 
know right away that’s the kind of 
excuse Alibi Ike would give. So what 
do I do? I do just the opposite; I take 
along all the samples I can—plus a few 
extra for good luck. And, before I get 
back from the trip I’m congratulating 
myself that I took "em along 

Same thing goes for the schedules 
and the road map and alf the rest 
By making plenty of fake excuses for 
myself, I see how silly they sound 
That keeps me pretty much on th 
beam. 


Who’s Kidding Who? 

Let me give you another example. 
One day, a couple of months ago, I 
struck a town where a county fair 
was going on. My first thought was to 
skip the town and go on; no sense 
wasting my time soliciting business 
while everyone was out at the fair 
grounds. So I began to kid myself 
plenty along that line. That made me 
realize I was only looking for an alibi 
So instead of skipping the town, I 
t iround for two days, called on 
everybody on my list and landed 
plenty of orders. And they were all 
ders I’d never have got if I fol 
lowed my first impulse 

Sounds like crazy, don’t it? I told 

uu it would. But fo Bud, it 
works just dandy 


uck 


me, 








TO COT COSTS ... 


Desion Your Own 


Direct Mailings 


PASTE-UP SHEET is made by W. W. Warrington, sales 
manager of T. S. McShane Co., Omaha, Neb., as basis for 
CurTTING OUT PICTURES and pasting them on heavy sheet original, low-cost, direct mail advertising to customers 
‘f paper has cut direct mail costs by $0 percent at 
I’. S. McShane Co., Omaha, Nebraska. This is because 
the pictures come from manufacturers’ literature, and 
ire of pr ts handled by McShane. The end product 
from t ting operation is low-cost, properly directed 
direct mi idvertising 
The “how” is simple: 
W. W. Warrington, sales manager, maintains a mailins 
list of 10,437 names in 46 occupational categories. Each 
month, Mr. Warrington plans a direct mailing to on 
or more of these classifications. Each category number 
from 1,500 to 8,000 names. 





Timing Is Important 


[he classifications chosen to receive a particular mail 
ing are not picked at random. The mailings are timed 
to coincide with the seasonal variations in each category’s 
occupation. For example, mailings on conveyor equip 
ment to grain elevators, dehydrating plants, etc., at 
mace just as the grain harvesting season is over when the 
ustallations close down for winter repairs 
\fter the categories are selected, Mr. Warrington CONFERENCE on material to be included in mailings is 
goes through whatever manufacturer’s literature is avail held between Mr. Warrington and T. S. McShane, presi 
able on the products he wants to advertise. From thi dent. Mailings are much cheaper than conventional kind 
literature, he clips product pictures, specifications, and 
prices. These are pasted on a large sheet of paper 
arranged in the most attractive method possible 


“Offset” Printing Used 


The sheets go first to a photographer and then to a 
local printer where they are photographed and reproduced 
in bulletin form through the method of printing known 
as “‘offset”. This method of producing direct mail 
advertisements costs about % of that amount required 
for the more common letterpress printing 

The bulletins are then returned to the McShane (¢ 
ind mailed to addresses on the appropriate mailing list 

Mr. Warrington plans his mailings and pastes up i 
dummies far in advance. This way, the material goes t 
the printer as early as possible, and McShane benefit 
from slack season printing rates 

Mr. Warrington also mails out manufacturer’s litera 
ture with the McShane Co. imprint. He feels that it i 
much more effective for the distributor, rather than th 
supplier, to distribute all types of direct mail, because it MAILING STAFF Hazel Mcl.ar 
allows the distributor to keep a closer check on return E. L. Wz 
requests for product information ing list 


reK WOrK On monthiy 


ontains | 
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TESTI 
(,cor 


- 
ie 2 
i ee 


Salesman 
Charlotte, 


NG GOGGLES during cutting job, 
f Matthews-Morse Sales Co., 


} 
nenn 





N. C. puts on a pair himself to watch Ted Broome of 
Southern Dyestuffs cut through a sheet of 14-gauge steel 


“It's Only Service Sells Them’ 


George Glenn of Matthews-Morse Sales Co., Charlotte, N. C. doesn’t give much 


thought to the things that keep his customers happy. He just does them. 


WueEn ( 
travel 
Dyestuffs 
Sales Co 
month 
work 

f 


higher 


mething 


to be sol 


forth add 


“service” 
A typ 
included 


behalf 


Tray 


-EORGE GLENN TOOK HIS FIRST WALK up the 
that leads to the front door of Southern 
that firm was on the books at Matthews-Morse 
in Charlotte, N.C. as good for about $300 a 
l'oday, largely through Mr. Glenn’s lively leg 
] 1 ser Southern well up in 
volume’s likely to go 
himself has becom« 
Lh used 
most of the cloth 


mes out of 


buvs 


Mea r. Glenn 


lves an w they ar 


id finishing 
l ’ } roes North 
1 throughout the ntt } rips back and 
: : 
up to sales, at ! ni 
that sells ther 
y «6 
i SCTV 


the following 


1) Pick up and « 
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torch for use in shop brazing, welding (acetylene) 
and burning. 

(Mr. Glenn had to “sell” the torch and tips as 
well. As clincher on the sale, he suggested 
the man who would do the welding could get 
some free schooling on how to use the tool 
it the welding supplier's own plant, located a 
mile or two down the road) 

b) Recondition a key-seater. 

Mr. Glenn specified, and sold, new cutters, 
prockets and chain 
shop foreman decide whether a 4-jaw chuck, 
3-jaw universal would be the better way to 

hold an odd sized part on a turning operation. , 

Mr. Glenn recommended the latter type) 
Dye plants like Southern Dyestuffs operate the year 
und, unlike the mills that produce the cloths they dye 
Right now business is booming, and this despite the fact 
that one of the firm’s best customers, China, has fallen 
under Communist domination. Other “big users” of the 


1952 





CUTTING TORCH, complete with tips, was delivered CHUCK CHANGE on lathe similar to type Mr. Glenn 


by Mr. Glenn himself to William F. Crist Jr., plant engi old the firm involved him in discussion that led to sale 
neer, and R. J. Maher, shop foreman. Mr. Glenn suggested f a spur-geared hoist. The 


+jaw is just being replaced 
a man could be “schooled” quickly m use of the torch 


1 3-jaw universal, to be used on a turning operation 


company’s dyes are India, Canada, and the more color 
conscious countries of Europe. Mr. Glenn’s own volume 
of business from Southern is large enough to warrant his 
ling there twice a week 

Ihe tools and supplies Southern needs have gradually 
changed in character as the firm’s operations were 
expanded. Southern’s first dyes were straight blacks. 
But as fashion turned the ladies heads towards variety in 
their dress, Southern turned to the manufacture of colors 
that would keep pace with milady’s whims. They now 
make more colors than you'll find in your next rainbow 


Color and Supplies 


The world’s new color-awareness led to more sales for 
Mr. Glenn too; the lively chemicals involved in color 
processing had to be made to behave in piping, valves 
and fittings. That spelled “stainless”, particularly in the 
valves used. For the selfsame reasons, the plant goes 
heavy on sheet metal screws of all sizes and types. 

Mr. Glenn sells Southern big stuff ana little; a giant 
lathe, a drill press, all types of grinders, vises, portable 
electric tools, welding equipment, chain hoists (one on 
order right now), pipe threading machines, (“they use a 
helluva lot of pipe, you know’), a 60-ton press, grinding 
wheels, casters, drill bits, valves, fittings and packing, 
pipe, nuts, bolts and screws in considerable quantities, 
cutting tools of all kinds, and the usual components of 
power transmission drives, of which there are many 
around Southern, both in production and maintenance. 


SERVICE ON KEYSEATER, a reconditioning job just 
handed to Mr. Glenn, means sale of cutters, sprockets and 
chain. Maintenance Supervisor W. R. White repeats “‘specs” 
on the job, inquires when the keyway cutter will be back 


To Keep Them Sold 


Everything he sells can be, and is, maintained by 
Matthews-Morse Sales Co. for, to repeat Mr. Glenn 
himself; “It’s only service sells them—and keeps them 
sold.” 

Southern Dyestuffs, and all the other plants Mr. Glenn 

ll for that kind of attention. At Southern, in 

got a rhyme for Mr. Glenn’s willingness to 
» services that keep them sold—a “Let George 
ie. It goes this way 


ge Glenn’s the best of guys 
sins are mighty few 
yell for your packing, or your taps and die r nn sold 


TWO SALES IN ONE are illustrated in the 60-ton pre 


in the for und, and the pipe-threading machine behind 


} € 


> both: now suggests to Don Bishop 
George will get the stuff for you 


the tyne 
” t 


s of cutting oil threader can use 
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NEW LITERATURE is the r F 


mager of the mdustrial mble his sales for 


Salesmen—office staff—manufacturers 


—work with Wimberly & Thomas, Bir- 


mingham, Ala., to make running an 


industrial supply firm .. . 


INSIDE-OUTSIDE salesmen find it mutually profitable to 
know about the other fellow’s job and his problems. Frank 
Greer and Skip Newman, Wimberly & Thomas, Birming 
ham, Ala., exchange ideas and both benefit 


N. Manning 


for a discussion on the main features of a new product, price 
changes, or additional sales information from manufacturer 


oint Venture 


SALESMEN: 


“Cooperation between outside and inside sales force 
is a principal factor in building successful sales,” says 
W. C. Lanham, assistant manager of the industrial divi 
sion of Wimberly & Thomas Birmingham, Ala. 

Sales meetings stress teamwork in the sales program 
with an eye to customer service—and this teamwork is 
the blood stream running through the entire organiza 
tion 

The field force learns how the office operates. This 
includes routine procedure in handling requests and 
ders, information sources and the time required to 

omplete a transaction 

While the inside office force realizes its responsibility 
it also feels that the outside salesman should be aware 
of the fact that his request is not the only one in the 
works. ‘The office staff is handling requests from every 

iles force member, plus peg ae and mail orders— 
they can’t drop everything to 
mergency. 

Mutual understanding of the other fellow’s problem 
has smoothed many a rough spot and eased tempers 
‘When you know what the other end has to do befor 
ou can get an answer, you’re more considerate,” says 
Mr. Lanham, who has worked both sides of the street 
for many years 


1andle a job unless it’s an 
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Mr. Lanham stressed one point which makes fo1 
smoother operations in the organization. It is pounded 
home to the salesmen, that before the office can give an 
accurate answer to an inquiry, there are certain facts which 
must be known. The outside salesman must not forget 
to obtain from the customer all information available, 
including specifications, sizes, types, and how the item: 
are to be used 
OFFICE FORCE: 

The office force has as big a responsibility to the 
side salesman The field man’s hands are tied unti 
the office furnishes data and information requested. And 
it’s because time is an important factor that the office 
force must hustle along with the answer 

Mr. Lanham stresses the fact that both inside anc 

itside personnel should read and keep abreast of all 
new information, manufacture! 
and other source information. 

To assure that this principle is put into practice 
Wimberly & Thomas has organized a printing depart- 
ment to speed new information to the field force and 
to customers Information on new products, price 
changes, and other data, can be received in the mornin 
mail, 1 produced ind mailed out in a matter of hours 

This Keeps the utsid 


nents, and the cust 


literature, magazine 


man well posted on d 
informed on chang 


COMPANY: 


} 


Promoting sales and customer service is a never end 
ing job if the industrial distributor is to justify hi 
existence Mr. Lanham says. He points out that 
distributor must be willing and even anxious to incu 
service costs of telephone, telegraph and even personal 
visits to the plant to assist his customer in obtaining 
maximum machine efficiency or to quickly solve a produ 
tion problem 

‘An order for an insignificant item may be only a small 

ile to the distributor, but to the customer it may mean 

the difference between a shutdown 1 machine 
n operation he old saying ‘for want of a nail th 
Kingdom was iost, still holds true toda 

Wimberly & Thomas has found that the back orde1 

e can become a gravevard if not given proper attention 
[It can also be a medium for winning new customers an 
pleasing old one No order is allowed to ‘rock along 
and finally die. Every source of supply searched and 
the customer kept informed of progres 

Many times,” Mr. Lanham states, “manufacturers fail 

lize the importance of back orders.” “Both manu 
turer and distributor should keep in mind the fact 

t they are partn in the same sale. Understanding 

d yperation here do much to widen product use.” 

In discussing distributor-manufacturer relations, Mr 
Lanham points that for practical purposes they pa 
ticipate in a joint venture Che more the distributor sells 
the higher the production rate of the manufacturer. 

A customer well satisfied with the speedy and efficient 
handling his first order gets, is liable to chart the same 

yirse in filing his future needs. This speedy and effi 

nt customer servi equires that evervone pull together 
1 in the same direction, and this is how Wimberly 
Thomas assures field and office cooperation 
The entire staff is trained in the functions and duties 
of the organization as a whole. Policy and objectives 
ire thoroughly explained. The inside force and the sales 
men are given a working knowledge of each other’s jobs 
As a result, Wimberly & Thomas can feel that they 
hold up their end of the joint venture that is distribution 


nd m 


& 


INDUSTRIAL DISTRIBUTION 


SALESMEN need pn hanges and new product infor 
nation quickly. W. C. Lanham, mght, checks an orginal 
vith Jerry Gallagher, as the first copy off the multi 
machine. Salesmen will have new information the next 

vill the ustomer, 


QUICK REFERENCE is provided for W 


tant manag f the industrial division, t italogs and 


Lanham 
lists within arm’s reach. Wimberly & Thomas also 
1ailtains a master reference library 


ae 
FOLLOW UP of a attachment sale is made by 
Salesman R. F. Shannon, who says that following up th 
ale to be sure the cust r is satisfied is the big service 
art of the transaction 


© JANUARY, 1952 





| 


Te ‘ Bs! iy 


B vvor oD 


Our own products can solve our naa problems and we let them, says C. H. Brown- 
Browning Belting & Supply Co., Knoxville, Tenn., who believes you must 


Sell Yourself First 


lhng difficultic Packaged items or answer in a design of a cradle and 
units must be stocked in the winder which eli nineted the need for 
nent. While warehouse capacity all the clear floor space and, better 
ificient for storage, there is a still, could be used for wire rope as 
tomer ult, he minimum of room for handling well as conveyor belt measuring. The 
t hand that the benefit With commercial and industrial entire device was constructed out of 
industrial distributor — real ¢ at a premium, Mr. Brown materials and products from stock, 
g | A ng | to do the best with what he — steel, chain, sheaves, casters, motors, 
If’ and becoming But, since Mr. Browning and his — controls, transmission 
taff helped many customers The cradle which holds either a 
milar problems, why couldn't — reel of wire rope or a roll of conveyor 
to work on their own? belt can be used as a carrier since it 
of the difficulties indi- is equipped with casters. That is, it 
» biggest headaches can be rolled to the reel, which is 
lers for conveyor picked up on the axle, hoisted off the 
moving smaller floor, and then rolled to the winder, 
vn and up sta which is stationary 
knows, filling a The winder looks like an old fash 
roll med - loom. It is made of steel 
velded The demountable axle is 
powered by a three-quarter h.p. motor 
hain drive Lengths are wound on 
he axle after passing through tension 
rs (in the case of convevor belt 
vl against a Veeder-Root measuring 
instrument I 


' 


h roll ire wound 
und pressed wood cores which are 
xpendible \ chain hoist is used to 
move the belt roll or wire rope after 
is measured off 
‘ Ihe device eliminates the need 
sometimes there keep a large area of clear space, the 
It depended on whether or men find they can fill these orders 
heavy goods were coming in — faster and with less effort 
going out The other problem of moving pack- 
Mir. B ning came up with the iged items from the ground floor to 
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CRADLI 
belt has h 


CalTiag tT 


the basement in 
1 particularly 
Mr. Browning said 


quantity and back 


was troublesome 


one, 
rhe shipping and 
located on the 
ind the only access to 
was a flight of 
It required several workers to 
dispose ot their 
proper storage space and consumed 
proportionately too much manhours. 
By the token, order filling was 
slowed by the job of bringing the 
goods back upstairs 

In addition to these disadvantages, 
there were risks and, naturally, some 
accidents. The packages are heavy. A 
slip could result in damaged packages 
or injuries. Both were costly 

What to do about it? Pretty funda- 
mental, Mr. Browning pointed out. 
They installed a powered belt con- 
veyor, controlled by push buttons, and 


receiving room iS 
ground floor 
the basement 


stairs 


narrow 


incoming goods to 


Samnic 


COMING DOWN makes it easy 
only one man t 
and store it i 


pick up tl 


place it 


INDUSTRIAL DISTRIBUTION 


BELI 
ion I t 


ed 


CONVEYOR 


through ten 


loads 


shelves 


capable of carrying substantial 


up or down. Roll 


it each 


r conveyo!l 


( 
end facilitates moving pack 


ige deposited by the convevor 

As a result, goods move much mor 
rapidly and no additional men are 
needed in either shipping or receiv 
ing or in the basement stockroom 
Ihe stock clerk merelv distributes 
shipments as they come down 

But, as Mr. Browning explained, 
of the best results of all is the 
practical demonstration of “‘our con 
viction in the goods we sell’ that is 
possible. Customers are frequently in 
vited to the warehouse to inspect 
stocks and do not fail to remark on 
the efficiency of the conveyor and the 
winder. 

“If we ever 
Mr 


vevors 


one 


get a building.’ 
Browning said 


throughout 


new 


“we'll put 


UP OR DOWN the merchandise can 
move at any time, without 


disrupting 
warchouse staff and be 


taken care of 
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MEASURING the belt or wire rope 
dor t t 
str t or hich elt 


EVERYTHING SET the man push« 
a button and the belt rolls on presse 


od cores which are expendable 


FILLING AN ORDER is 


is Compare d t 


easy stu 
man fror 
shipping room to pick it up downstair 


ending a 


1S 


of a Veeder-Root in 


d 


ff 


n 
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| ss 
NEW OFFICERS of ¢ t t Industrial Distributors’ Association are INTO NEW HANDS goes the gavel 
R. Pa ft | ‘ ice president; S. H. Clark of Samuel f the retir president, Frank Cruger 
Ha Co., p \W t > Machinery & Supply Ce tary, Indiana Mfg Supply. Mr. Clark re 
M M I t tard treasul sit witl han 


ooths Draw Recor 


\ RECEPTIVE AUDIENCE greets a story told by W. H RELAXING here ar Johnston (Desmond-Stephan); 
Standard ] ed Steel) to FE. Weeks (Yale & John Schultz and Loren f Muller Bros. Hardware, 


Skilsaw Richmond, Ind., an Perry (Cincinnati Tool 


ATTENTION ¢ ry bein ld by J. K. Huff, Hibbard SURROUNDED by men from Vonnegut Hardware, In 
S & Bartlett “a is given | dav semmell dianapolis, is R. P. Mel Delta Power Tool Div., Rockwell 
| Cha R m I h and Al Mfg.), second from right. He’s with L. P. Russon, George 


Riser and Harry Kirkhoff 
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IN BETWEEN distributors are Ted Young (Lufkin 
F. T. Benjamin (Chisholm Mo Hoist yn th 
W. A. Caughey, Pritzlaff Hardwar Milwaukee 
right, Leonard L. Dietz, Dietz Industrial 


THE DISTAFF SIDE had very few representatives at the 


onvention. Among the few there was Marion Has (Bay 
State Tap & Die) who is talking with E. B. Grant and 
H. A. Westphal (both of Millers Falls 


To Central States Convention 


READY TO GO to the banquet are these three. John Day 
ber & Supply, D Moine is flanked 


Perkur mn Jim Good (J. H. W i ( 


John Day Ru 


WELL REPRESENTED was Cleveland, Stan Gunnett, 
Strong, Carlisle & Hammond, Cleveland, is with Richard 
Lake, Arthur Deardorff and Howard Swartz (all of Cleve 
ind Cap Screw 


lue popuLartty of distributor-manned conterence 
ooths was again proved when the Central States In- 
dustrial Distributors’ Association held its 19th annual 
onvention in the Palmer House, Chicago. All previous 
ittendance records fell by the wayside as more than 850 
epresentatives of distributors and manufacturers gathered 
to talk over mutual problems and to hear speakers discuss 
NPA regulations and wage restrictions. 
The results of the association’s mail-conducted election 
ere announced at the session. The new officers are: 
President: S. H. Clark, Samuel Harris & Co., 
Chicago. 
Vice president: J. R. Pauley, Triplex Supply Co., 
Milwaukee. 
Secretary: C. W. Helstrom, Globe Machinery & 
Supply Co., Des Moines. 
Treasurer: Loren Moss, Miller Bros. Hardware 
Co., Richmond, Ind. 


Although business meetings were confined to one day, 
Monday, Nov. 26, virtually all delegates were on hand 
the previous day and attended a reception and cocktail 
yarty that night. 

First on the program the next moming was a business 
meeting, attendance to which was limited to distributors 
\fter welcoming the distributors, the retiring president, 
Frank Cruger of Indiana Manufacturers’ Supply Co., In- 
dianapolis, discussed and praised the trend among manu- 
facturers toward appointing distributor advisory com- 
muttees 

He then introduced Mr. Moss who reported on the 
results of a survey among members on lines not profitable 
to distributors. Mr. Moss said he recognized that “‘ours 

a service business” but that in itself was not sufficient 
justification for carrying products at a loss. He listed 
eight reasons for lines not being profitable to distributors: 


. Inadequate margin 
. Slow turnover 
. Expensive handling 
. Small orders 
. Direct selling 
. Selling every dealer at distributor prices 
. Cut prices 

Poor factory service 

Continued on page 107 
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ALWAYS IN ORDER uch as being offered by Clyde Mansur (Simonds WO MANUFACTURERS chat be- 

ht \ h im > J. L. Shamburg and J. K. Fullerton fore visiting booths. They are R. W 

utting Tool, Chicago; Ek. O. Fiserman, Black Elsbey (Kalamazoo Tank & Silo) and 
of Inpt aw dD " ; Ray Bowers (Wells Mfg. Corp.). 


Saw 


NOW YOU SEI , now you don’t, says Chet Minneman, center, (Winter Bros.) Pr'WO DISTRIBUTORS talk over In- 
It prod | nd y r Paul Shenefelt (Winter Bro J. Bernard Lowes diana affairs. They are A. E. Klinger, 
Baker Sy i ‘ loga rt, Ind.; Ff. F. Dolar (Worthington Pump & South Bend Supply Co., and C. F 


Mach 1 Brenn Winter Bros Schlamp, Evansville Supply Co 


AFTER A MEETING dist t d manuf I head for lunct groury PALKING BUSINESS were two col 
CR. Metcalf and R. F. | I t f ter ill and B hristie of J. F. Gaudi ind J. N. La 
Barrett ¢ tie ¢ d ould I ll oO f Armstrong Bros.). 
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W. S. Hemsley, W. E WAITING FOR LUNCH are S. K. Nickey and W. H 
vith Horace Armstrong (Armstrong Bros.) 


AFTER VISITING BOOTHS, 
Hall (Paine Co 


Byrne and W. B. Ilko (Simonds Abrasive 


‘i 


; ha 


MAKING A POINT after hearing NPA regulations dis 
He is 


d is Don Thayer, right, (Clipper Belt Lacer) 
talking to Hugh Coast (Flexible Steel) and George 
l 


ipper Belt Lacer) 


READY FOR BUSINESS is Jack Failing, Strelinger Co 
talki Farmer 


Detroit with his brief case under his arm. He’s flanked b 


M. R. Avers (Pyrene Mfg.) and Charles F. Myers (Morse t: 
Il wist C 

ny action on wages or salaries obtain qualified advice 
After the early morning session, the conference booths 


vere opened for an hour and a half before lunch. 
At the luncheon, Oscar Iber of the O. Iber Co., 


1 manufacturer whose 
Chicago, was the principal speaker. Mr. Iber is serving 
+ 


lared. He emphasized that this did not ne 
inv particular line but merely t th NPA as a section chief in the Metalworking Equip 
nt Division. He spoke on “An Industrialist in Wash 


The last four reasons, Mr. Moss pointed out, involved 
manufacturers’ selling policies 

“We should not be afraid to cease stocking product 

of iles policy is weak,” Mr. Mos 

dec essaril 

mean to stop handling 

r whether the lin ould be sold profitably | 

ston Mr. Iber, after giving his impressions of 

Washington, said that the almost constant stream into 

f men associated with the industrial supply 

industrial distributor 


than from stock 


counsel for the 
ind salary problems now f Washington « 
lained that the rapidity ndustry made it certain that the 
iry regulations are changed ¢ iterests are not being overlooked 
ble to give lasting construct ie luncheon meeting concluded with the showing of 
| how the Wage Stabilization Boat lide film by the Conover-Mast Publications. The film 
ition Board operate and enum med for showing by distributors, brings out the 

in salaries and wages distril 1 komic importance of the distributor 
lusty 


ernment approval 


} mi enft 
upment rath 


ld T. Halfpen Central Stat 


’ operations in 


n make without g 
Mr. Halfpenny warned, though, that increases granted he afternoon was devoted to conferences in the 
in vic t de from th ) nd the convention was concluded with a ban 
quet at which Frank M. Shields, NPA Deputy Assistant 


could be set a 
standpoint of tax¢ ncrease but th 
it could be involved He discussed government control 


entire paymen 
Halfpenny yncluded, before taking 


Mave iil, Mr 


} : ¢ ae et ee 
tion of regulations 


ind that not only the 
Administrator, spoke 


(More pictures on next page 
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CENTRAL STATES MEETING (CONT'D) 


HEADING FOR DINNER are Ben IT’S GOOD TO SEF. YOU says Harry 

Perkins, Indiana Manufacturer | J}. Blum (Armstrong-Blum M 
Indianapolis, and V. L. Beckl Walter Cre INDUSTRIAI 

W Mfe. Corp.) BUTION, as tl veet in the lol 


CHATTING IN A CORNER were Wendell Clark SITTING IT OUT f 


le ; George Stalker, 


) 


INTRODUCING | ker, | Hanssen on A SERIOUS TALK <« g re 
t d Wa B \ , j McGuire (Inde pendent Pneumatic | 
1K. Jack | McShane of the 7 McShane Cx 


aAVveTUyx ad 


ADDITIONAL CENTRAL STATES CONVENTION PICTURES ON PAGE 184 





WASHINGTON BULLETIN 


DECEMBER: Salesmen’s pay increases limited to higher 


guarantees, base pay, drawing account or sales . 


New priority aid given to machine tool. accessories 


and 


attachments 


manufacturers 


1951 of 


sales 


stocked MRO supplies exempted from renegotiation 


“1-2” Is Assigned 
lo Machine Tool And 
Accessories Makers 

Your suppliers of 


gages and preci 


Inceasuring tools 


inetal 
ittachments and 
included among the 
who are now author 
use the newly-created ““Z-2 
allotment symbol] and rating by NPA 
Amend. Dir. 3 to M-1l; Dir. 1 to 
Ml D 2 to M-ll and Sec. 15, 
NPA Reg 
he symbol is also authorized for 
manufacture of 


and 

cquipment 

Tics WCTC 
manufacturer 


ized te 


machine tools, 

presses, metalworking 
jigs, fixtures, punches, 
dies, die-sets and sub-presses 

“Z-2” joms the select group of 
military and Atomic Energy Com- 
mission symbols identified with the 
letters A, B, C and E, and takes 
precedence on order boards over other 
ratings except “DX” 

his means that if you get an au 
thorized controlled materials order 

th the allotment symbol “7-2” or 
in order for components bearing the 
rating “DO-Z-2” you have to fill thi 
other rated orders 
above-mentioned manufa 

“a 

had been 
ind “DO-N-8” 
manutacturers can 
hange outstanding orders with the 
“N-8” symbol to the “7-2” whether 
used as an ACM symbol or a DO 
rating. All they have to do is to cer 
tify to the person with whom the 
order was placed that they had been 
wthorized to make the change 

Paul S. Gaston, administrator of 
Order M-41, Metalworking Faquip 
ment Division, NPA, Washington 25 
D. C.. is in charge of inquiries re 
garding the change 


new 
metalworking 


machinery 


rder before 
were authorized to use 

11. Previously, they 

using symbol ““N-S” 


The selected 
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ommission Increase 
For Salesmen Banned 


You can adjust your salesmen’s pay 
mut not by COMMISSIONS 
I hat is the verdict of the Salary Sta 
nlization Board according to its Reg 

ition > 


nCcTeaAs Ine 


The edict applies only to your out 
le salesmen who are paid either 
traight commission, salary plus com 
mmission or straight salary Inside 
ilesmen come under the jurisdiction 
of the Wage Stabilization Board 
which is preparing a regulation gov 
erning their pay adjustments 

lhe regulation 


creased 


doesn’t bar in 
commissions for outside sale 
men outright. Any increase in the 
urrent commission rates have to be 
approved by the SSB. Generally speak 
ing, the regulation permits increased 
carnings through increased sales or 
higher guarantees, base pay and draw 

iccounts without reporting 

\ salesman working on straight 
ommiussions can be 1 drawing 
wccount, or a salary against commis 
ions, not to exceed 77 p of hi 
total earnings during the 
1950 or the 

irs 1946-1950 

If a salesman i 
salarv plus 


given 


base period 
average of anv three 
working on a fixed 
ommissions, his salary can 
be raised up to 77 p.c. of his bas 
period earnings. The wav SSB ar 
rived at the 77 p.c. figure was through 
1 study which revealed that 
drawing accounts ranged from 60 to 
75 p.c. SSB picked 70 p.c. as normal 
ind applied the 10 p.c. “catch-up” 
formula to it, arriving at 77 p. 

As far as the salesman on straight 
salarv is concerned, the regular rules 
for salaried emplovees apply 

Employers are permitted to con- 
tinue existing practices with regard to 


most 


salesmen for ex 
ind to make adjustments for 

ual increases in the cost of expense 
tems within the limits of the regula- 
tion. Briefly limited to the 
increase in the expense of an item 
since Jan. 25, 1951. For if hotel ex- 
pense increased, you can increase the 
expense item to the actual amount the 
cost of the room increased since Jan 


$ 


reimbursement of 


) ses 
t 


these are 


If you had been conducting sales 
ontests, or awarding prizes for sales 
before Jan. 25, vou can continue to 
do so in the same way and in the same 
mounts. But the total amount you 
expend during the year cannot exceed 
the total amount you spent for this 
purpose in 1950 of the average ex 
pended during any three years 194¢ 
to 1950 inclusive 

The regulation covers changes of 
territory and new 
products. If you change a man to a 
new territorv, you can’t pay him more 
than vou paid previously to have the 
territory covered. The same goes for 
commissions on new produc ts Lack 
ing past experience in these matters, 
vou have to use industry or area prac 
tice as a guide in fixing the compen- 
sation. This means what the average 
of your competitors are paying for the 
same service or the average the in- 
dustry pays 


commissions on 


Converting 


Some of your customers may be 
interested in a four-page pamphlet. 
“Converting to Military Production” 
just issued by the Office of Small Busi 
ness, NPA, U.S. Department of Com 


merce, 








WASHINGTON BULLETIN 


Renegotiation Burden Xeresotiation Board 


—S Clarifies Procedure 
Eased for Distributors In New Instructions 


What contracts are subject to re 
th purchases are not subject 





negotiation? 
renege iat 7 Ihe exemption Hlow do you determine what sales 
rood even if the customer knew ire subject to renegotiation? 
ome portion of the material rhese questions are answered in an 
uld inevitably be used to complete other regulation (Part 1475) issued 
tems su IS I bol defen ontract recently by the Renegotiation Board 
ind MRO suppl Dro On the other hand, if the same rhe regulation, however, doesn’t apply 
tem { to brokers or agents 
In the first place, the Act exempts 
sales to raw materials and agricultural 
products producers supplying the gov- 
ernment. Another regulation (see 
story on this page) exempts “‘stock”’ 
items and MRO supplies under certain 
conditions 
But all non-exempt prime contracts 
ind related sub-contracts with the fol 
lowing Government agencies are re 
negotiable to the extent of all amounts 


tomer bought the same merchan 
spc ially” for use on one or 
defense contracts, these sales arc 
rotiable. It doesn’t matter that 
ms purchased were ordinarily 

1 im stock or that the customer 
not know at the time what specifi 
ontract or sub-contract they 

be used for. The contract or 
ontract may not have been let at 
vas mad ecau he time of the purchase and still 
emely difficult iles would be subject to a 


ne the exact horough renegotiation in their en received on and after the given dates 


nyt It ha 
it this busin 


mpfion or t! 


for brokers and 


lo return to th 


tock sales, th 


hat the exempt 


ustomer (engag 
dinarih 


ul operatin 


110 


bu 1 o Thu ile 


to el t 


of MRO items in 195] 
exempt from renegotiation if the 

did not buy them pe 
work. How can 
wight them pi 


rd 4 some circumstan 
rmally would indicat 


bought “‘speciallv” 


\ 


tions of the items 
of screws, bearings 


with tho specified 


ict he worked on 
m was s regat 


nly to military 

mtracts or 

tance if h 

rts for guided mis 

ua DO-A-2 rating or 

symbol for controll 

unt of vour customer’ 
-incided substantially with 
; requirements for doing the work on 
negotiable contracts or sub-contracts 
r those that he expected to get. and 
was abnormal to his usual le of 


Jan. 1, 1951—Defense, Army, Navy, 
Air Force, Commerce, General Serv 
ices Administration, Atomic Energy 
Commission, RFC, Panama Canal 
Co., Panama Canal Zone Government, 
Housing and Home Finance. 

July 1, 1951—Federal Civil Defens« 
Administration National Advisor 
Committee for Acronautics, TVA and 
Coast Guard 

Oct. 1, 1951—Defense 
Procurement Agency, 
Mines, Geological Survey 

Nov. 1, 1951—Bonneville P 
Administration 

Undoubtedly, many of your sale 
n 1951 will come under “stock” ex 
emption t some won't and these 
will have ted 


) 
The first step is to check your sales 


Material 


Bureau ot 


» LTC g 
king on defense con 
ontracts and determine 
mpt under the “stock” 


Phen vou find out from your cus 
how much of the items vou 

Id them were bought “specially” for 
work. For imstance: you sold 

ial type of bearing to a truck 

who is also making trucks for 

Army. He uses the same type of 
bearings in his civilian trucks. He sells 
nly 30 p.c. of the trucks he makes to 
the Army. You can safely assume that 
30 p.c. of the bearings you sold him 
for his output went into Army trucks 
ind that these sales are renegotiable 
Don’t depend on seeing a renegotia- 
tion clause on vour customer’s put 
hase order to cell vou whether the 
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sale is renegotiable or not. They have 
been asked to put it there but they 
don’t have to. Also, some sales may 
become exempt later by Board action 
And then, again, some big plants put 
a renegotiation clause on all purchase 
orders whether they apply or not 

DO-ratings and allotment symbols 
identifying the program are¢ 
very good indicators of renegotiable 
business. Get out your list of symbols 
numbers to find out what 
above-mentioned depart 
ments of Government are authorized 
If your customers are 
the symbols they arc 
“speeially” for work 

I'he job of digging out information 
is to the end-use of the products you 
sell is You have to ask your 
customer and he has to tell you within 
Any sales of less than $2,500 
i year to a customer you don’t have to 
worry about 

When renegotiation 
with the Renegotiation 
Board’s nearest regional office located 
in New York, Washington, Chicago 
Los Angeles will be a 
in each region including Army, 
Air Force and GSA representa 


de fense 


ind rating 
symbols the 
to use using 
evidently buying 


defens« 


yours 


reason 


time comes, 


you will deal 


ind There 
board 
Navy, 
tives 
gi board will eliminate 
eparate renegotiation boards for each 
f the 15 government agen 
ntract 1} ct tap iid 


Ihe I nal 


Ss whose 


1 DO-MRO on a 


IsID 


CMP Reg 


Walker Directs 
Equipment Division 


Wesley S. Walker, p 

wer fé nitro 1 of Lind I 

ucts Co now director of the Gen 

Industrial Equipment Division, NPA 
| n has the responsibil 


+ 
iiotments of 


b ISIC 
ihing 


ind aluminum to manu 


1emical products, rubber 
I leather, ‘food 
machinery; pumps 
dustrial 
hoists, 


processing 
compressors, in 
ind tt 

ind 


ictors, cran 
ther 


trucks 
cons types of 
industrial equipment 

Mr. Walker replaced Walter 
Schirmer who has returned to his post 
as vice president of Clark Equipment 
Co 
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Wiewel Takes Over 
Foy's Post In NPA 


Walter H. Wiewel, vice presi 
dent of sales, Crucible Steel Co 
America, f Pp i ed N man kK 


iS assistant admunistrator 


Foy yr, 
NPA, in charge of the Metals 
ind Minerals Bureau. Mr. Foy 
has returned to his post at Re 
public Steel Co 

S. B. Coolidge, f 
idministrat 
icting a 
has 
\W il] in 
Minerals Bun 
Iron and Ste 
ind Magnesium, M 
Metals and Mine: 
ind Saly ig¢ Di s10n 

Mr. Wiewel was an official of 
W PB for several years. He has 
been employed in every branch 
of the steel industry, both t 
lar and solids, 
all operations in general a 


Du 
ipervised 
well 
1S sales 











Realignment Made 
In Chemical Division 


Md 
Inorg 


Branch, 


iC 


hrc 


form 


h He M 
the form 
Coating 


10 f Shor 
tly appointed 
Chemical vision, 
ilignment will 


ich 


pro 
veving much bett Operation 

other NPA divisions as well a 
ll industry as hol 


vith 


aw 


JANUARY, 1952 


WASHINGTON BULLETIN 


Diamond Wheel 
Salvage Program 
Outlined by Group 


Earl ¢ 
Bay State 


1 membc 


Hughes, vice president of 
Abrasive Products Co., and 
of the industrial diamond 
salvage committee, outlined a 10-point 
program at a meeting with NPA off 
cials recent), Mr. Hughes’ recom 
mendations arc 
1. An educational pamphlet stress 
ing the need for conserving industrial 
diamonds should be prepared by th« 
Government for 
2. The 


users in th 


ill users 
pamphlet should instruct 
most effective methods of 
ilvaging wastes 
Users should be urged to use a 
special settling tank as an adjunct to 
grinding operations 
+. Conservation possibilities of wet 


erimding 


5. Top management officials should 

be asked to 

( The 
} 


n each 


wet 
should be stressed 


issist the salvage program 
pamphlets should be en 


ck box in which 


sed wh 
ile hipped 

7. Efforts should be made to obtain 
f Government 


he assistan ot 
ntative in urging 


repre 
greater conserva 
tion among Governmental agencics 
5. A industrial should be 
t lvage crushing bort and 
their accumulations of 
in-out equipment 
should be taken to relea 
rn-out wheels accumu 
rnment agencies for sa 


users 


manufacturers shoul 


personnel in pt 


committe 

the No 

Carbolk 

Charles ] 

Co., am 

Danforth Ce 

of Miscellaneou 
Minerals Division, NPA 
urrent demand for in 
ids substantially exceed 
through import 
n. He added that ther 
tion that imports wall i 
near future and an in 
program offers th 

of narrowing th 


ind 
that th 


1 rile 
ipp! 


] Wcans 
mand upply gap 
Industry men said that a large pe 

entage of diamonds used in 
grinding operations can be salvaged for 
further use through more efficient r 
} } 


1 no met} 
ins if 


now 
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Military’s Tubing NPA Sets Up Military 


Demands Upsetting 


Demands fe 


mimitte yu 
of capacity it \ 
ills ov ACM ord 

of the difficulty 
from 


the 


mimitt 


tem the mulitarv’s insist 
tubing 


ld W 


nh scatnic¢ 


dunng W 


op 
mal capa 
of non integrated 


ttee | 


or me 

mim eportes 
these 

material f 

\ reported 


inh 


" t vhat t 


i » wila 

d by th want 
on thei If too 
que t ( mili \ tom. 


tubing m 


CUT 
d what 
ders they 
hedules so 
mphed with 


Tub 
| Division, pre 
ng of the com 
ommiuttee mem 
W. J. Thoma 
F. W. Sexau 
Mullen, (Globe 

tines (Ohio Seam 
R. Mueller (Pittsburg] 
\. Ireland (Republic St e] 
I] Standard Tube); R. H 
Tube); W. E. Tag 
R Be H. I 
Nation Tube 


ining 


‘troplating 


does electroplating 

how he can get an 

ind alumi 
to carry business? 

A. Tell him to file his requirements 
on Form CMP-4B with NPA in 
Washington, D.C., under code num 

1480 


\ customer 
ind | k 
st e] opper 


on hi 


will 
new procedures recently 
NPA designed to insure 
ind AEC production 
expan 10n pro 
in adequate 


uppiy manufacturer 


ndustrial 
upported by 
f essential 
Manly I NPA Admini 
trator, outlined the principles under 
which the components expediting pr 
im should These 
ncluded 
Where po sib] placement of 
rders and expediting assistance be ac 
omplished without interference with 
Nn program 
2. Where interference 
nent cannot be avoided 
duction has to give 
production 
Military and ¢ 


will be given pr 


miponent 
eischmann 


be carried out 


lisplace 
non-defense 


sential 
insion ¢ 

typ of 
r type f 
+. Defense must 
list to guide choice 
mpeting military program 
Thes« 
d T¢ 


construction 

furnish a relatis 
gency betw 
provide for free u 


CMP 


principles 
f directive 

nadequate to assure 
component 
ACM orders bearing 
\ through E will | 


be preserved. Th 


S where machiner 
deliveries of 
Preferential sta 
ymbols 


ssentia 


tus for 


} 


] 
teren was recently extended to 


tool and access¢ 


oe 


nachin manu 
nbol 
ts and 


ACM 


ud ct mpi nen 


{ identihed 
litary, AEC or 
\ even though 
itomatic preference cla 
nforcement of Sec. 15 
2 will insure preferentia 
iveries to component 
in the event of conflict 


| program 


] 

Special expediting units will be 

in ALL NPA divisions havi 
sponsibility for B product components 


nsure prompt ictlon im processing 


quests for assistance in expediting 
1 


Components Program 


ind scheduling for preferred programs. 
Special procedures will be provided 
tor a few selected companies whose 
production is primarily devoted to 
preferred programs. These will permit 
iuthorized firms to use separate identi- 
hcation symbols to obtain all require 
ments, including components and con 
trolled materials on a preferred basis 
lhe first to get such aid will be selected 
urcraft companies 

Basic allotments of controlled ma 
terials to component manufacturers 
will be increased where necessary: in 
the second quarter at the expense of 
other end product programs. 

Henry H. Fowler, deputy adminis 
trator of NPA, has already instructed 
Franz Stone, NPA assistant adminis 
trator for Industrial and Agricultural 
Equipment, on the application of new 
procedures 

Mr. Fleischmann’s outline is broad 
enough to permit NPA to include any 
industrial supply manufacturer under 
the provision® of the new procedures 
Although the manufacturer may re 
eive special aid in achieving produc- 
tion, by the same token, NPA can 
direct him what, when and how much 
to make. 

By the same token, of course, it can 
direct distributors to fill non-customers 
ders with scarce items. A lot depends 
m what the preterred programs need 


nd when thev need it 


Howard Appointed 


Otis Howard of Oklahoma Gas & 
Klectric Co., replaced Charles F. Kells 
f West Penn Electric Co., as director 
f the Engine & Turbine Division, 
NPA. The division is responsible for 

stributing steel, copper and alumi 
) manufacturers of steam and 
turbines, water treatment 
hinery, steam condensers, etc 


im tt 


] 
TAU 


Sapinsley Stays On 


Milton C. Sapinsley, president of 
Ihe Crescent Co., was reappointed to 
the Wire & Cable Industry Advisory 
Committee to the copper division of 
NPA. This is Mr. Sapinsley’s second 
term on the committee and it runs to 
July 1, 1952 
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Look into this mirror for 
faster production 
Q brushing method. used by a mirror manufacturer . . . 


this... 


or one similar to 
help you improve product quality and cut rejects. 

To provide a binder for the silvering compound, a base coat was formerly 
applied to the glass by hand. But uneven coating caused blemishes in the silver 
after drying. With the help of the Osborn Brushing Analyst, a power brushing 
method with specially-engineered Osborn Heli-Master, Brushes was developed 
(1) to clean the glass thoroughly with water and (2) to brush on the base coat 
ina perfectly uniform film. Results: Blemishes in silvering practically eliminated. 
Mirror production has been stepped up and rejects cut to the bone. 

Look into the possibilities of power brushing for the improving of your 
manufacturing ... whether it involves glass, metal, rubber, plastics or textiles. 
To get the help of an OBA, call or write The Osborn Manufacturing Company, 
Dept. 603, 5401 Hamilton Avenue, Cleveland 14, Ohio. 








LOOK FOR THE NAME OSBORN ... RECOGNIZED EVERYWHERE FOR 
QUALITY WORKMANSHIP AND MATERIALS 


FOR HIGH SPEEDS. Osborn Heli- 
Master, “FA” Brushes provide a con- 
tinuous, uniform density of fill up toa 
180” brush face length. These can be 
built for many types of cleaning, scrub- 
bing and finishing for smooth operation 
at speeds up to and exceeding 10,000 
surface feet per minute. In wide range 
of fill materials for metallic and non- 
metallic materials. 


FOR FLEXIBILITY. Osborn Rota- Master» 
Brushes may be used for wide-face appli- 
cations such as glass washing, cleaning 
and unloading conveyor belts, wood 
staining, bus washing, rubber roughing, 
power sweepers. Open face design af- 
fords flexibility. Density is regulated by 
the number of Master strips employed. 


FOR MANY JOBS... Osborn Master* 
Strip Brushes can be used in special 
mountings for a wide variety of power- 
driven applications—in straight strips 
or wound on an arbor as for the Heli- 
Master or Rota-Master Brushes. Have 
the Osborn Brushing Analyst show 
you how these versatile brushes can 
help solve your problems. 


*Trademark 





U.S. TOTALS October 1951 October 1951 First 10 Mos. 1951 
Compared with Compared with Compared with 
September 1951 October 1950 First 10 Mos. 1950 


DZ 

















tricep BY INpusTatat DistRipuTION 








Supply Sales Trend 


Final Figures For October 1951 





October 1951 October 1951 First 10 Mos. 1951 
Compared with Compared with Compared with 
September 1951 October 1950 First 10 Mos. 1950 











NEW ENGLAND 


+2 O% +18% +4.7% 


New Hampshire 
Rhode Island 


+21% 423% | 93% 


SOUTH 
Delaware 


+22% +9% +2 6% 


EAST NORTH CENTRAL 
Illinois 
wet +17% | +15% | +93% 
Wisconsin 
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7 
Here's Help 


for Your Defense Production Customers 


BUILDERS OF 


cost 


@ Sell the new, moderately priced, 
Oster “Rapiduction Jr.” Bolt Threading 
Machine for fast, accurate threading 
of bolts, studs, nipples, rods and pipe. 


Equipped with semi-automatic, revolv- 
ing die-head, automatic stock stop and 
tripping mechanism, open-type vise 
and reaming and chamfering attach- 
ments, the “Rapiduction Jr.” is engi- 
neered for speed and accuracy on a 
wide variety of threading jobs. 


The semi-automatic, revolving die-head 
accommodates dies of practically any 
pitch or thread form in common use. 
The open-type vise permits threading 
BENT rods or pipe when required. 


Smooth, frictionless operation of the 
machine is assured by the worm drive, 
ball bearing construction. 


Complete details and examples of pro- 
duction performance are available in 
new catalog bulletin. Write for a copy. 


“Rapiduction Jr.” ma- 
chines are available in 
two models . . . both 
identical excepting their 
die-heads. 


Both models have same 
bolt range: 4” to 12”. 
Pipe or Nipple Range: 
No. 781-A, %e” to 1%” 
No. 782-A, 1” to 2”. 


THE OSTER MANUFACTURING COMPANY 


Main Office and Factory: 2041 E. 61st St., Cleveland 3, Ohio 


REDUCING THREADING 


EQUIPMENT SINCE 1893 
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SALES TRENDS (Continued) 





October 1951 October 1951 First 10 Mos. 1951 
Compared with Compared with Compared with 
September 1951 October 1950 First 10 Mos. 1950 





EAST SOUTH CENTRAL 


=a 4% | +10% | +20% 


Tennessee 


WES! 


Arizona Nebraska 
Colorado Nevada 
Idaho New Mexico 


we. Maha | +18% | +16% | +31% 


Missouri W voming 
Montana 


WEST SOUTH CENTRAL 
Arkansas 


Lenin +17% | +11% | +21% 


Texas 


PACIFIC 


California 


oe +21% | +20% | +48% 























Something New Under the Sun? But Yes! ... 


you—coming up about a dozen new product”; for it helps him to increase output, or 
It's our “New Products” section, cut costs, or reduce handling—save time, money, labor, 
bigger and better than ever ind, sometimes, the production machinery itself. 
ire popular—perhaps becaus« So you'll want to linger longer at Pages 130 and 
Ihe salesman is helped by them, beyond—to learn what new, better “mousetraps” your 
natural dooropener for him. Distributors, manufacturer-suppliers have just put on the market to 
nformation on new products; they give the — help you “sell "em more.” 
reputation for being the ball” about the lie a mental string around the idea: Watch for the 
t inventions and improvements in the field. And new’ New Products Section—Bigger and Better—Com 
uirse the customer himself is interested in vour ing Up Soon 
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puts the 
HE Ar 


heat exchange 


By changing to Yarway Impulse Steam Traps, an oil 
refinery reports much hotter steam in their heat exchangers 
—plus two other important extras: 


boilers 


S 


ug ----------------- 


pressures, Hay 
low price. 


Taps ie) the 
* history! 


in thej 


ACTUAL SIZE %" YARWAY STEAM TRAP 


i 
YARNALL-WARING COMPANY i FREE OFFER. Don't take our word for it. Test Yarway’s 


advantages in your own plant, without cost or obligation. Drop 


111 Mermaid Ave., Philadelphia 18, Pa. ~ us a card or letter—a trial trap will be delivered promptly. 


YAR’ the steam trap 


designed with more production in mind 
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The Outlook For Business 





PRODUCTION UP 


"51 -'52 COMPARISON 


LOOKING AHEAD 


Industrial production will inch up in the first half of 1952. 


Restrictions on consumer durables output will be tightest in the next six nrorths. 
3ut defense plants, and some soft goods industries, will tum out more. 


Military goods are currently being produced at the rate of $1.5 billion a month. By 
next summer this rate will be boosted to $3 billion a month. 


More than $100 billion in past appropriations is still to be spent by the Defense 
Department. So, if Congress cuts next year’s military budget — —don’t think defense 
production will fall abruptly. 


Scarce metals will keep output of consumer durables chained to low levels in the 
first half of 1952. In many cases output slumped in the second half of 1951 because 
of poor business. But next year it will be materials restrictions——not consumer de- 
mand ——that keep production down. 


Here’s how production prospects for first half of 1952 compare with last half of 
1951. 


Autos: down—-—2 million units expected, off from 2.3 million. 


Electrical appliances: same——plants will turn out close to 2 million TV sets, 
the same rate as in past six months. Refrigerator output: 1.7 million units up from 
1.5 million in last half of 1951. Washing machines: down slightly, from 1.6 million 
units to 1.5. 


Production of these consumer durables won’t vary as much from month to month as 
in 1951. Oucput last year went from spring highs, to mid-summer lows, then up again 
before Christmas. It will be spaced evenly during the first six months of 1952. Re- 
member — — although production continues at levels of past six months, it will be way 
below the record first half of 1951. 


Machine tool output will increase. Shipments will be 50 per cent higher in June 
than they were last month. Electrical machinery will increase some, but other ma- 


chinery will be hit by metal shortages. 


Looking further ahead: Metals pinch will ease somewhat in second half of 1952. 


-But don’t expect Iarge surpluses across the board. Best prospects are for steel. 


Finished steel production will be up 5 per cent by the end of the year. Aluminum 
will also be easier to get. 


On other metals no early end to shortages is in sight. Zinc and tin will still be 
scarce, and copper and nickel are in the bottleneck stage. Also chromium, titanium, 
cobalt and columbium. 

Output of non-durable goods will be rising in ’52. Here are some details 


Tires: First half output should be 5 million units, more than second half of 1951. 


Textiles: Inventory recession is nearly over. Production may rise 10 per cent 
during the year. 


Shoes’: Lower hide prices will encourage output boost——maybe 10 per cent 
above recent levels. 


Business men have been anticipating an agreement in Korea for months now. So, 


don’t expect wide swings in production or prices to result from truce negotiations, 
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‘Nat always tries to be in tune 


With all your fastener needs 
And when it comes to packaging * 


Most folks agree: ‘Nat’ leads | 





*“‘National’s”’ snappy black and red packages 
are tops in the fastener field from an 
appearance and merchandising standpoint. 
Colorful, color-coded labels .. . easy to 

read, easy to identify ... help you find the 
kind of fastener you want in a hurry. 


Other “National” products include: HODELL CHAINS * CHESTER HOISTS 





THE NATIONAL SCREW & MFG. COMPANY 


Cleveland 4, Ohio 
Pacific Coast: National Screw & Mfg. Co. of Cal. 
3423 South Garfield Ave., Los Angeles 22, Cal. 
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IDEAS: How you + ae 


... put wheels under “cat” literature 


David J. Holton, office manager at Smith-Courtney’s 
branch in Greensboro, N. C., isn’t a lazy man, but he 
does believe in cutting corners. One of his “corner 

itters”’ 1 portable wheeled bookshelf that pricing 
men in other distnibutor’s houses may want to copy 

In its eleven shelves, all of them removable, it contains 
tandard catalog literature. ‘The top shelf “‘rides” his pric 
ing catalog; the vertical divisions carry more supplemen 
tary price and catalog data. The shelves are 12-in. deep 
vill store most manufacturers’ material. The “riding book 
shelf’, overall, is 24x24 feet. Its greatest advantage?—it 
keeps his desk clear for paperwork 

You can see its other advantages. A customer calls and 
Mr. Holton can’t quickly recall a product which, gen 
erally, the voice at the other end describes in a sketchy 
wav. Mr. Holton holds him on the phone with a question 
or two, meanwhile reaches out a hand and rides the 
bookshelf closer to his desk. Now, whatever it is the 
customer may ha mn his mind, nine times out of ten 
information about it is within arm’s-reach 

Po aid him in a quick search for the data, Mr. Holton 
has lettered his cross-shelves, “A”, “B”, “C”, “D”, “E”, 
ind so on through “XYZ.” 


... measure wire rope easily and efficiently 


s t |. S. MeShane Ce 
r 1 for a urateh 


rope to individual 


motor, and empty 
iutomatically meas 
r cabl 
the desired stock spool 
fn the shipping room 
through the measuring 
npt pool 
the required number of 
Unattended, it reels the 
pool, automatically stops, 
finished 
ype and it is ready for 
ntirely from regular dis 
the timer 


When Maddock & Co. of Philadelphia remodelled 
recently it did so for one reason only—to render better 
service to its customers. So when it came to moving its 
water cooler out from the middle of the floor to a more 
convenient place, it seemed logical to put it where it 
could be shared by customers and employees alike 

A traffic survey showed that the “Will Call’ depart- 
ment got the greatest number of visitors, yet was out of 
the way. It was simple enough to cut a hole in the caging 
that keeps customers out of the warehouse area, then back 
the cooler up to the opening. Now nobody at Maddock 
wants for a drink—of water 


INDUSTRIAL DISTRIBUTION © JANUARY, 1952 





What % = 


of each customers business are you getting ? 


a Percentage of potential sales; 
See Industrial Distribution, June 1951, p. 99 


“The chart that thinks” gives you—fast 


—the facts you need on each customer 
in today’s changing markets 


MONTHLY SUMMARY OF 
SALES FOR 2 YEARS 


(shows items bought, and totals) 





CURRENT SALES DATA 


pees eee ——t a= 


{Zod sat ta stae 
tesla) Aol t7| of land mH Zebes 


acta a 
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06) #4, 2% 2a) 
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THE CHART THAT THINKS 

Simply set the Graph-A-Matic signal on current sales 
total: 
tically 


percentage of sales to quota is shown automa 
without computation 





I 























ACCOUNT BELOW PAR 


Effective Sales Manager’s control; accounts below 
quota are spotlighted for corrective action. 



































ACCOUNT ABOVE PAR 




















Today, 
less decisions that may be made more effec- 
tively and profitably if based on FACTS. Rem- 
ington Rand has developed simplified methods 
of compiling and recording FACTS so that 
positive control may be established over every 


every sales manager must make count- 


phase of sales activities. These are described in 
detail and their obvious advantages outlined in 
our booklet KD §24, available on request. 


VIstTt THE REMINGTON RAND 


BUSINESS 


FREE FILM “DYNAMIC SALES MANAGEMENT” 
Also, Remington Rand has prepared a 30-min- 
ute full-color movie which shows dramatically 
and realistically how the methods described 
above get results for a typical firm. For indi- 
vidual or group showing of this film, or for the 
booklet KD 524, address Management Controls 
Division, Room 1600, 315 Fourth Avenue, 
New York 10, New York. 


Remington. Fran! 


EQUIPMENT CENTER IN YOUR CITY 
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Three big 
make great 
points 


(and great sales points) 


The pointed shape you see here in greatly exag- 
gerated size is that ofa ty pical Nicholson file tooth 
made from Nicholson-specified high-carbon steel 


—the most practical of all materials for files. 


The mottled area is part of a photomicro- 
graphed cross section of the file after hardening. 
Note the myriad of fine white particles — techni- 
eally known as iron carbides... and of extreme 
hardness. Their quantity, size and uniform distri- 
bution are carefully controlled in Nicholson’s 
metallurgical practices to assure maximum hard- 


ness (€66-67) and best wearing properties. 


The extreme sharpness of Nicholson files 


accounts for their fast-cutting ability. This sharp 


ehOts, NICHOLSON FILE CO. 42 ACORN ST. PROVIDENCE 1, R.1. p> 


* oc s.a.* n Coneda, Port Hope, Ont.) 


—- 


ness is controlled by scientifically relating the 
cutting angles and impact of the teeth-raising 
chisels to the annealed hardness of the high- 
carbon steel file blanks. Nicholson carefully con- 
trols its annealing practice so that the iron carbide 
particle size and distribution are “just right” for 
best sharpness. 


The above is evidence of Nicholson’s un- 
equalled file quality, which assures your customers 
maximum filing speed and high-grade production. 


In your behalf, this technical story is likewise being 
told to your customers through similar advertisements 


in the leading industrial-consumer journals. 
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quality points 
file-teeth 








3 


LONG-LASTING EXCEPTIONAL 
SHARPNESS - HARDNESS 














FINE-PARTICLE 
IRON CARBIDES 
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DISTRIBUTOR * NEWS a MANUFACTURER 


Miller To Manage 




















Reeves In Los Angeles 


The Reeves Pulley Company 
Columbus, Indiana, manufacturer of 
variable speed control equipment, has 
ippointed James A. Miller as manager 
of its newly-opened sales and engi 

necring office in Los Angeles 
Mr. Miller, a business administra 
tion graduate of the University of 
Southern California, formerly was asso 
ciated with the Brvon-Jackson Com 

pany, Los Angele 

Assisting Mr. Miller in the opera 
tion of the new Reeves office is Harlan 
M. Gillis, an engineering graduate of 
Northeastern University, Boston. Until 
his transfer to Los Angeles, Mr. Gillis 
was for six months a member of the 
ring long-time employees of The Henry Walke Co., Norfolk, Va., Reeves engineering department at the 
Robert S$. Page, president; Linwood F. Perkins, vice president and home office in Columbus. Prior to 
' remot L. Ro Shepherd, secretary-treasurer, and that time he was for seven years asso 


iated with Reeves in New England 





Distributor Men Attend Walker-Turner School 


¥ 


’ 


—— 


Sales classes held by Kearney & Trecker Corp. were attended by 12 distributor 
ile smen 


The following distributors’ men Others attending were: Jim Cozort, 

ttended classes held recently by the John T. Everett Co.; William Wood 

Walker-Turner Division, of Kearney Walker-Turner); Roy Smith, El] Paso 

& Trecker Corp., Plainfield, N. J Saw & Belting Supply Co.; El Paso, 

William Davis, Opelika Equipment Texas; Allen Diener, Steel & Machine 

m G »., Ala.; V. J. Moss, Mill & Textle Tool Sales, Inc., Houston; Walter 

- nd Wil ipply Inc., Birmingham, Ala.; J. O. Pilcher Jr., Baton Rouge Supply Co., 

v B. Cobb, Nor itchet, Well Machinery & Supply Baton Rouge, La.; Charles W. Reed, 

wder Joseph B. Harris, Co., Fort Worth; A. G. Patton, San San Antonio Mach. & Sppy Co., San 

( Hudgins, Joseph S$ Antonio Machine & Supply Co., San Antonio; and Jack Covin, Machiner 

Benjamin M. Oldham and Antonio; and George Shepherd, Supply & Grinding Co., Longview, 
I’. Perkins, 10 years or mo Jimmie Miller Supply Co., Houston. Texas. 
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Wayne Pump Merges 
With Martin & Schwartz 


At a recent meeting of Wayne 
Pump _ stockholders, approval was 
nted to merge Martin & Schwartz, 
into The Wayne Pump Co. At 
subsequent meeting of the Directors 

Ihe Wayne Pump Co., C 

Franks was elected chairman of 

new board of directors, and W. 
Bateman, formerly president of Mai 
tin & Schwartz, was elected president 
hi or of ‘The Wavype Pump 


elected to the board of di 
rectors were C. J. Svmington, Hynes 
Sparks, J. J. Minot, Ray Morris, and 
J. A. Sauer, all of whom are Directors 
f the Symington-Gould Corp., New 
York; and Charles H. Buesching, 
Henry Herrman, Otis E. Kline, and 
Willard Shambaugh who are contin- 

ng members of The Wavne Board 
Announcement is also made of the 
lection of the following additional 
iew officers of The Wayne Pump Co 
\. FE. Allen was elected vice president 
1 charge of operations at the Fort 
Wayne Pleat. D. J. Nelson was 
ected e president in charge of 
Martin & ‘Sc = wartz operations in the 
Sali here, Md., Plant. W. C. Leitch 
lected vice president and director 

W. ‘LT. Thornton was named 

isurer, and H. H. Eich, 
tary-treasure! 
Iso announced that A. H 
\ was reappointed general 
manager of The Wayne Pump 
». and that T. i. Breen would con 
tinue to serve as general sales manager 
the Martin & Schwartz operation 
Salisbury 
The merger is expected to bring 
ibout more effective utilization of the 
companies’ combined facilities, 
of The Wayne Pump Co.’ 
sales and service organiza- 
ncreased efhciency in pump pro 
ind other economics resulting 
mbined operation 


New Advertising Manager 
At Gardner-Denver Company 


irson L,. Ruyle has been appointed 
idvertising manager of the Gardner 
Denver Company, Quincy, II] 

Mr. Ruyle assumes the position 
formerly occupied by Lt. Damon P 
lunnicliff, who has been called to 

tive service in the Navv and who is 
issigned to the Destrover U.S.S. Power 
for dutv in the New port, Rhode Island 
area. He has filled the position of 
idvertising manager of Gardner 
Denver for the past five years 


SC &u Entertains Cleveland College Group 


Students studying Industrial Marketing visited the off und warchouse of Stron 
Carlisle & Hammond Co., Cleveland, Ohio recently, to get fu K iformation on 
how a mill supply house functions 


Planning instruction program of Cleveland College group, numbered 27 
students, are E. E. Stvan, T. M. Ballantine (standing), Strong tlislke & Hammond 
Co.; G. F. Utter (Fuller, Smith & Ross Advertising Agency nd R. C. Dougla 


(S C & H) ‘ 


lom Ritter (second from left) of Strong, Carlisle & Hammond Co., explains per 
rene inventory system to a group of the students from Western Reserve University 
leveland College 


FOR ADDITIONAL NEWS, SEE NEXT PAGE => 





SKF 30-Year Men Share 4-Ton Of Silver 





Recognition for long-service em 
ployees, a must in most employec 
programs, was given in a 


oi Viking Pump Company 
SKI recent! In the 


Opens New Dallas Branch 
Richard Hl. DeMott 


of SEO Vadasties Tu \ new service branch for the Okla 
Loucks silver dollar into bas held h homa- l'exas-New Mexico area has 
Wilken E Voller. austen u opened by The Viking Pump 
president, from a }-ton pile of , Cedar Falls, lowa. O. W. Phil 
; t 
of the seldom seen cart wheels lips, assox iated with the = 
S Langd n, per unel director Chic past 66 a — oe 10n 
ties-up bass in preparat of the Cedar Falls factory 
tion to $7 thirt ’ the past seven years, is manager 
Ciesnsbatione « he building purchased by the 
nthendind tee Ghee Viking Pump Co. for this sales and 
inca Wea 7 vice center is located at 2175 W 
“SKE Old-Time Commerce St. It includes office and 
; ’ house with a total area of 
ft. and is locatec 


; ] 
! ut 11h 


relations 
novel way at 
photograph, 
president 


Hart 
right 
ion for distribu 
employ cs 

made at a dinner 
nployed by SKI 


the 


nanager 
ige! 


3200 
ed on a 2-acre tract 
1 trucking facilities 


ountr 
Oregotr 


iffair 


Hart Supply Co. 
Appoints Manager 


Lhe Hart Sup | 
has app 

is general manag to f 
left by the re ition 
loepfer 

Mr. Pietz was formerly 
with Pritzloff Hardware C 
waukee, Wis« 


ign 


O. W. Phillips 
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Film Strip Describes Job 
Of Industrial Distributor 


Partner in Productivity and Prog 
ress” is a 15-minute, four color, 
sound-slide film which shows how the 
industrial distributor serves industry, 
reduces costs, and increases produc 
twity. 

It tells how and why the distributor 
makes savings for industry—enables in 
dustry to increase output per man 
hour—lowers distribution costs—aids 
the defense effort. The film also ex 
plains why technological developments 
are making industry increasingly d¢ 
pendent on the job done by the 
industrial distributor. 

Produced by Conover-Mast Publi 
cations, Inc., the film approaches the 
distributor’s high position in the in 
dustrial economy, by means of a novel 
comparison: the distributor’s function 
is likened to a “central” telephone 
switchboard—products are received, 
processed a channeled out from a 
central point just as telephone mes 
sages are handled. And like the tele 
phone switchboard, the distributor 
climinates the tangling and crossing 
of wires. 


Georgia-Alabama Supply 
Issues First Catalog 


A new catalog of 425 pages has 
been published by Georgia Alabama 
Supply Co., West Point, Ga. This is 
the first catalogue for the company. 
Since it purchased in 1946 as a sup- 
ply division of the Batson Cook Com- 
pany, Georgia-Alabama Supply had 
been using the Batson-Cook catalogue. 
I'he book was printed by the company 
on its own off-set press 

Shelby Hood has joined the sales 
staff and will cover the South Georgia 
territory. 

Carl Summers, a reserve officer, has 
been called into Navy service. He has 
eeded by Hutson Watkins 


m counter sales 


been succ 


D. A. Bruggeman 
Heads Stellhorn Sales 


D. A. Bruggeman has been ap 
pointed sales manager of the Stellhorn 
Co., Toledo, Ohio 

Mr. Bruggeman was formerly with 
the Standard Oil Co. for 16 vears 
He served the last four vears as man 
ager of industrial and consumer sales. 
He is a graduate of the University of 
Toledo and is a registered professional 
engineer 





William G. Christie 


Barrett-Christie Buys 
Besly Industrial Division 


Ihe Barrett-Christie Co., Chicago, 
has purchased the industrial supply 
division of Charles H. Besly & Co., 
Chicago, manufacturer of 
grinders and taps. 

I'he company has assumed respon- 
sibility for serving Besly’s established 
mill supply accounts and will even- 
tually occupy the former Besly offices 
and stock rooms at 118 N. Clinton 
St. 

This move followed the Besly Co.'s 
decision to concentrate on its manu 
factured products—taps, grinders, 
drills, reamers, and Besly-Titan Abra 
sive Wheels. The Besly Cutting ‘Tool 
Division will establish local stocks and 
Chicago area sales headquarters at 184 
N. Wacker Drive. Executive office 
ind abrasive sales headquarters will go 
to 20 North Wacker Drive. National 
sales organization for grinders and cut 
ting tools will be established at the 
Besly factory in Beloit, Wisc. 

Charles H. Besly & Co. celebrated 
its rsary in 1950. Edward 
K. Wells president and treasuret 
William G. Christie is head of the 
Barrett-Christie Co 


also. of 


te TS} 
2th annive 


Edward K. Wells 


Simonds Abrasive Holds General Sales Meeting 


Sales conference was held recently by The Simonds Abrasive Co 


, in Philadelphia. 


lifty-three sales engineers and executives gathered for the five-day session 


Ihe Simonds Abrasive Co., Phil 
adelphia, Pa., held a general sales con- 
ference recently at the Warwick and 
main office and factory in Philadel 
phia. Fifty-three sales engineers and 
executives gathered for the five-day 
session, 

One of the principle objectives of 
the meeting was to permit the entire 
sales organization to inspect new pro 
duction facilities being installed in the 
plant, which, when completed during 
1952, will increase production capac 
ity 50 percent. 

Sales representatives who attended 
were: Ed Carson, Buffalo, N. Y.; Lew 
Musser, Eastern Pa.; Ken Bartholo 
mew, Eastern Pa.; Irv ‘Trueland, 
Cleveland, Ohio; Joe Schmidt, Chi 
cago, Ill.; Ray Peltz, Chicago, II; 
kd Smith, Mich.; Walter McMillian, 
Cleveland; Rudy Laakso, New Eng 
land; Bill Knight, San Francisco, 
Calif.; Bert Kesseler, Toronto; and Al 
Paine, Pittsburgh, Pa. 

Other salesmen were 
Southeast; Mike Greene, Philadel- 
phia; Bud Pitman, Los Angeles, 
Calif.; Ed Mitchell, Michigan; Kenny 
Schwarz, Detroit; Fred Schmerheim, 
Cleveland; Jerry Bucklev, Milwaukee; 
Norm Carrick, Pittsburgh; Joe Sansig, 
Pittsburgh; Bill Byrne, Chicago; 
George Jacques, Virginia-North Caro 
lina; Bob Trimble, Philadelphia; Russ 
Burrows, Toronto; Bill Hemsley, In 
dianapolis, Ind.; Gene Wolff. Texas; 
Tohn Kishman, Cleveland; Joe Gruber, 
Kansas City, Mo.; Scott Dickston, 
Davton. Ohio: Bob Kellstrom, De- 
troit: Dave Baldwin, New England: 
Art Simpson, St. Louis, Mo.; Don 
Richardson, Conn.; Herman Stauffer, 
No. New Jersey; Vic Freymark, Chi- 
cago, Ill.; Ray Wilkes, Chicago, Il; 
and Van Lyman, No. New Jersey. 


Jerry Parlette, 





Yale & Towne Appoints 
Conklin Sales Manager 


James H. W. Conklin has been 
appointed General Sales Manager of 
the Philadelphia Division, Yale & 
l'‘owne Manufacturing Co. Mr. Conk 
lin succeeds James P. Kinney who is 
taking over Yale & Towne’s distribu 
torship in Los Angeles and Southern 
California. 

Mr. Conklin has had considerable 
experience in materials handling—for 
several years prior to this was sales 
manager of the Industrial Truck Divi 
sion, Clark Equipment Co. He comes 
to Yale & Towne from the Sales 
Department of the Pangborn Corp., 
Hagerstown, Md 

A native of Battle Creek, Michigan, 
where he attended elementary schools, 
Mr. Conklin is a graduate of the 
Ixeter Academy and of Yale Univer- 
sity. He is a past president of the 
Materials Handling Institute and a 
member of the Society of Automo 
tive Engineers. 
iS 


st 


James H. W. Conklin 
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500 Attend Novel Warehouse Party Of Mize Supply Co. 


The completion of a substantial 
ew addition to the warehouse of 
Nhiz Supply ( Wiavnesboro, Va 
vas celebrate ecently by five hun 

guests at a varehouse party’ 

d by the company 
itations scnt to customers and 
ilso included wives and sweet 

Phe response was enthusiastic 
ittendance beyond expectation 
ize of the crowd left no room 

wailable for merchandise display 
Floor space was cleared by moving all 
boxes and containers against the walls 
Signs prepared by an advertising 
MEMBERS of the Mize Supply Co., Waynesboro, Va. who planned th es ee areas en. See 
: aes pilin EH Cook LB Mie ittention to products or trade names 
t Names on boxes and containers did 
the rest 

Refreshments were served for an 
hour and a half followed by a buffet 
xr of turkey and country ham 
salads, rolls, dessert and coffee, served 
by the ladies of the Church of United 
Brethren Food consumed included 
17 turkeys, 10 hams and 87 appl 
pies with ice cream A local orches 
tra made up of men from customers’ 
plants furnished music for those who 

cared to dance 

Members of the Mize organization 
headed by Llovd B. Mize, general 
manager: F.. H. Cook, assistant gen 
mer.: Don Bovd: J. W. Lawrence; Dan 
Jones; and others, with their wives, 
were in attendance to greet all visitors. 
show them around, and in general 
play the part of hosts 


Among Those Present 


\ small group of representatives of 
Wiajor supplier-manutacturers wert 
ilso present. Among them were N. B 
I.cydorf, (Porter-Cable), J. M. Mar 
tin, C. C. Chamberlain, A. M. Street 
ind William Brown (all of Jenkins 
Bros.), R. E. Pearsall Jr and R. ‘T 
Rutherford Ravbestos-Manhattan 
Frank Shaw (W. O. Barnes Co 
Herbert Smith (Republic Stecl Co 
( R. Snedeker, and J. P. Kadlic 

\ Roeblin Sons M B 

gler (Manning. \Mlaxwell & Moore 

\. A. Armstrong The Walworth 
Co.), R. L. McGee, Jt Bethlehem 
Steel Co George Park and R. D 
Burdette (North Co N. B. Tomp 
kins (Crucible Steel Co nd John 
Harrison (Black & Decker 

Over forty attendance prizes were 
distributed to those holding lucky 
registration tickets. Wainners were 

present at the open house, < divided equally between the ladies and 
remonies was John Ora, district men. Most of the prizes were pur- 


4 GROUP of manufactur 
vhich forty-four prizes wer 
if of INpusrriat Disrrisutio Continued on page 180 


ADDITIONAL NEWS STARTS ON PAGE 180 





Too. 
FXENDERSON 


There's a YALE hoist 
ifting job! 


e THERE ARE easier Ways to discover treasure 


(sk the men who make a practice of recommending YALE hoists 
for every lifting job. It’s a profitable practice, and an easy one, because 
YALE makes all types of hoists—at least one of them ¢ vactly 


right jor the specific requireme nts of your customers 


No need to ¢ ompromise on a hoist that’s “almost” right. YALE makes 
electric and hand hoists, wire rope and chain hoists with trolley or hook 


suspension, all sizes, all capacities. You name it. YALE’s got it! 


Good reason for recommending YALE every time! 
It's a sure way to keep customers happy and profits up! 
The Yale & Towne Manufacturing Co., Philadelphia 15, Pa, 


YALE Midget King 


Electric Hoist 4 
Capacities % to 2 tons. a3 & E 
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| Door Openers To Sales 








Ever fumble for something to say when you want to make small talk with 
P.A.? 


the 
Here are a few random facts that will help fill in the conversational blanks. 


ick of machine 
\ t n or) I rpluses are to be released 
] three military departments 


to the contracting officer 


‘ 
' 


NEED ANY MACHINE POOLS? 1 1 mothballed st 


generally associated with dis 
wing qualities of messing now is available in a dazzling shade of white 

It 1 mixt f bituminous coal and lime. The purpose of the addition of lime 
to make t] i} more suitable for private home use, and thus cut the “dusting” 


CLEANLINESS IN THE COAL BIN: Coal 


ha vn to a4 minnnum 


matic device not much bigger 
4] 


PAPER BRAIN FOR MACHINE TOOL: vut 


mam he | inv machine tool. The parts 
th bot uns. A pertor ited paper strip 
tt 


the work 


r needed will be for loading 


SELF MOWING LAWNS: Less work for lawn mowers is possible through the 
mical that retards grass growth. A test grass plot needed only 

hrough spring and summer after one treatment; neighboring 

mowed 19 times. Chemical costs for the test. were about 


RUNNING CARS ON WATER: Water may tur t to be the fuel that runs 
the i of the future Ba 


1 claim by two Salt Lake City 
1ni¢ that they have 1 \ 


water into its hvdrogen 
1K xv¢een mp 


STEEL HEADACHE PILLS: Your wife or girl friend probably doesn’t know 
10OW 1 h sl ves to the steel manufacturer. Two of the results of the by-products 
ind perfumes. Others include aspirin, synthetic 


wht 


s, saccharin, cleaning fluids, and even svnthetic 
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RUST-OLEUM 
makes your 
Sales job 
easier 

with 
powerful 
ads 

like this 


MONTH AFTER 
MONTH 


in Time Magazine, 
Newsweek, Business 
Week, U. S. News, 
Factory, Mill and Factory, 
Modern Industry and 
35 other leading 
business publications! 


TALK RUST-OLEUM 
ON EVERY CALL! 


RED ct BAO a eB 


Stopping Rust with RUST-OLEUM 
769 DP. Red Primer 


RUST-OLEUM. 


RUST! 


Protects Tanks, Girders, Fences, Stacks, 


Metal Sash, Roofs, Buildings, 
Marine and Rail Facilities 


FREE SURVEY: A RUST-OLEUM 
specialist will gladly survey 
problem He’! 


PUST PREVENTIVE i! make specific tests and 


° 


Look for this label 


wet! @ 


Ames 


recommendations No cost 

or obligation See Sweet 
complete catalog and 

RUST 

OLEUM distri- 


nearest 


tor, or write 
for literatureon 


Be sure it's genuine your company 


RUST-OLEUM! 


letterhead 


RUST-OLEUM CORPORATION 


All Colors, Aluminum and White— 
Beautifies As It Protects! 


This practical coating may be 
applied directly over surfaces 
already rusted without remov- 
ing all the rust! Simply wire- 
brush and use sharp scrapers 
to remove rust scale and loose 
particles . sandblasting and 
chemical pre-cleaning are not 
usually required. Easy to apply 
by brush, dip or spray... dries 
to a firm, pliable coating. Cut 
your maintenance costs, save 
with RUST-OLEUM! Prompt 
delivery from Industrial Distri- 


metal 


butor stocks in principal cities 


CLIP THIS TO YOUR LETTERHEAD 
MAIL TO: RUST-OLEUM CORPORATION 
2425 Oakton Street, Evanston, Hlinors 
(_] Have a Qualified Representative Call 

(_] Full Details on Free Survey 


{_] Complete Literature 


2425 Oakton Street, Evanston, Illinois (] Nearest RUST-OLEUM Source 
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ON THE MARKET. 


HERE ARE THIS MONTH'S NEW AND IMPROVED PRODUCTS 




















Ignition Pliers 


Extra Strength, 
Comfortable Use 





id yo ie 


YO WA A AS AB AA 

















Service Sets 


Designed for 
Hydraulic Puller 
iterpillar tract 
cn ce igned ( 
th the ne W OTC 
lraul p uller 
Thihninum l 





ssentia 


nas OTC Cate 
1-044 











Co Owatonna, 


. “ ! ndustnal Distribution, I 
Power Screwdriver Bits 1952 — 


Precision Machined 
To Close Tolerances 


Pocket Style 
For Bolts and Nuts 











Variable Speed Drive 





Self-Containing 
Power Plant 


\l 
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‘TODAY 


-- PRODUCTS WITH SALES POSSIBILITIES FOR INDUSTRIAL DISTRIBUTORS 
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loneywell Regulator 
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Nibblers 


For 14, 18 Gauge 
Hot Rolled Sheet Steel 
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Pressure Controller 


For Regulating 
Control Valves 


temperature 
It 


an be usec 


Numbering Machine 


Designed f or 
Carbon Print 
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Freezing Cabinet 


Designed For 
Industrial Use 
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... The name on every Winter Tap is a 
pass-word to consumer acceptance. 
Only Winter Taps may carry it. In the 
eyes of your customers it stands for 
Balanced Action, better size control, 


and longer tool life—qualities they 


have come to expect from Winter 
hand, chip driver, machine screw, 
nut, pipe, pulley, and tapper taps. 
You can recommend and sell Winter 


Taps with confidence. 


WINTER BROTHERS COMPANY * Division 
of National Twist Drill and Tool Co., 
Rochester, Mich., U.S.A. 
Distributors in principal cities. Branches in 


New York, Detroit, Chicago, San Francisco, 


























NATIONAL 


TWIST DRILL 





ee 





= Zi / / ELI “hf il. = . 
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Jie NATIONAL Kyoulaltin 


. .» National Milling Cutters, like other tools in 
the National line, are tools of character. They 
have a reputation for dependability, long life, 
and premium performance. Because of this 
reputation, tools bearing the National name are 


NATIONAL TWIST DRILL AND TOOL COMPANY - 


preferred by your customers. You have the 
satisfaction of being able to fill their wants from 
the complete National line of twist drills, 
reamers, counterbores, milling cutters, end 
mills, hobs and special tools. 


Rochester, Michigan, U.S.A. 


Distributors in principal cities. Factory Branches: New York * Chicago * Cleveland * Detroit * San Francisco. 





your pulleys will drive your machines 
only as well as your belts 
drive your pulleys 


+ RESEARCH 


if you want 

more production, get 
leather belting for 
more production-power 


Get a Graton & Knight “Live Traction” Leather Belt 
because it is engineered to transmit maximum uniform 
horsepower at correct speeds and sustained R.P.M. 
with ample reserve for load peaks, and “fluid drive ( ae. 
— I : and keep your 
action” to absorb starting torque and load shocks. pee . 
= £ a) belts pulling for you 
For tough conditions, cross, shifter and idler drives, a a . 
2 top belt slippage — prolong belt 
HEART OAK top grade center stock oak tannage. For r life with GRAKOS CLEAR Belt Dress 
4 E ing, result of 100 years experience 
short center, small pulley, cone pulley and serpentine 


in leather tanning and belt manu 
- ; 5 facture. Preserves and lubricates the 
precision drives, RESEARCH® premium quality. For 1.9) fibres. Pint, quart and gallon cans 
7 : : - 5-gallon and 50-gallon drums 
ambient conditions (steam, oil, water, acid and alkali Send for circular 
“ 
fumes) SPARTAN® combination tannage ... Whatever 
your conditions, you'll get more production-power with 


Graton & Knight Engineered Leather Belting. 





New ‘ong Gateieg and ee » production-power 


belting ir represent 


GRATON & KNIGHT COMPANY, W 


> 


second contuffl| a._2N0 engineered leather belting 


for more production-power 


ti 
ative 


opy upon request 


jusetts 
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On The Market Today 


(Starts on pag 





ration 


rming. It 


400 
smoothe 
ilso be 
Vichener Corp., 


Industrial 


may 


For Strapping, 
Masking Duties 


been 


, 

dluminum 
heat-treate 
ind 


woled 


finishe 
treated 

Bingham 

Distribution, 


added to the 


Pre ssure 





d after 
stored 
may be 
s dur- 
TCASCS 
and _pro- 


Hard 











No. 211 Behr 


tape 1S 


cat Br 
filament rein 
gned for 
service in > fields 


tapes ind strap 


ng 1 glass 


torced tape os des 
heavy duty 
strapping 

irton sealing 
tremely high 
istance to handling weat 
packaging assists in 
ing of 

bundling 
ilternate 


packaging 
Claimed to be of 
h ind Te 


streng 


t 
it ¢ xpedite 


tensile 
operation bind 
xdd 
ind 
for use 


shaped or contoured 
important 


sensitive 





Index of 


Ignition Pliers 
Utica Drop Forge & 
Corp 
Variable Speed Drive 
Reeves Pulley Co 
Power Screwdriver va 
Ludwig Hommel 
Service Sets 


Owatonna Tool Co 


Gauge 
Sorrell & Sons Co 


Machine 
Forc 


Numbering 
Wm. A 


Nibblers 
Jefferson 
Mfg 


Pressure Controller 


Minneapolis Honeywell. . 


Freezing Cabinet 
Brewer-Tichenet 


e & Co 


ngineering 


Corp 


Manufacturers’ Products 
Tapes 

lool Behr-Manning Corp 

Coating 


Steelcote Mfg. Co 


Bed Turret 


Globe Heat-Seal, Inc 


& Co 


Grinder 
Baldor Electric Co 
Jointer 
Heston & Anderson 
Truck 
Co 


Sheet Handling 
Market Forge 


Solder 


« Kester 


Solder Co 


Grinders 


The Sheffield Ce rp 


Reflector Lamps 
General Electric 
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Easier to identify See how the label 
stands out? It’s easy to read —from the top-most 
shelf. Different colors identify different screws, 
bolts, nuts, metals, plating, etc. Saves time! 


Easier to handle Pheoll products are 
packed in sturdy boxes that won't “bow out” 
when opened or stacked. Covers slip on and off 
with just the right friction grip. Easy to handle, 
pack and ship. No tearing, 


Easier to get Prompt, reliable deliv- 
ery through convenient factory warehouses. 
Pheoll stocks cover most needs. Depend 
on this one source for a broad range of “in 
demand’”’ fasteners. 


Easier to sell Pheoll products are 
money makers because they're easy to sell. 
They're fast movers. They repeat because they're 
Our reputation is 


spilling or loss 


Your 


made to build your business. 
your guarantee 


_ PS re 


Poll business builders 


Machine Bolts 


T*Machine Screws po lage B 
= lolts 


{*Wood s Scre 
goheet t Metal Screws 
— Ores Weshers 
S quere ‘tend Set Screws *M 
Socket Set Screws Sem Fish 
chet d ; 
*Thumb sence oe 


ew Nuts 
wnt pinished Nuts 
, Cap Nuts 

| Knurled Nuts 
| T*Stove Bolts 


Brass f 
Brass 


SCREWS e@ BOLTS @ 








POCKET-SIZED POWERHOUSE 





shotgun shells to show size and compact design 


rers are amazed at the work this unique right-angle 


1 


lrive does, the space it saves, the problems it solves. 
Slip a unit in your vest pocket and show it on every call. Because 
ANGLgear has unlimited applications in the industrial field, it 


will interest many of your prospects 


Capacity of equipment many times its size and weight 


Ratio 1:1 in 1/3 hp and | hp at 1,800 rpm with ultimate 
static torque of 250 and 750 in. Ibs. respectively 


Suitable for manual or power-operated systems 


ao 
o 
a Iwo basic models meet practically all requirements 
* 
eo 


Precision built, with hardened gears, antifriction bearings, 
lubricated for life 


DIRECT 
SALES HELP 


Our representatives work ex- 
clusively through distributors 
in their own territories, assist 
ing them in sales and service 
We invite inquiries from inter 
ested distributors 





ACCESSORIES CORPORATION 
1414 CHESTNUT AVENUE + HILLSIDE 5, NEW JERSEY 
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ping is subject to curtailment or a 
weight factor. Powerful adhesion is 
claimed for it, making it excellent 
for use in wrapping together many 
small parts for shipment. 

No. 113 Behr-Cat Brand masking 
tape has been developed especially for 
the masking off areas on anodized 
aluminum and magnesium as well as 
castings of these materials and their 
alloys, particularly where such parts 
are to be subjected to high tempera 
ture 

Behr-Manning Corp., Troy, N. Y. 

Industrial Distribution, Jan. 1952. 


Coating 


Stainless Steel 
For Metal Surfaces 


Steelcote Stainless Steel Coating 
has been developed for all metal sur 
faces. It may be applied by brush or 
spray gun, and is the color of un 
polished stainless steel. 

It is said to protect against rust, 
corrosion and other types of deteriora- 
tion caused by salt air and water, in- 
dustrial atmospheres, alkalis, _ oils, 
greases, most strong acids, heat, cold 
and sunlight. Film is claimed to be 
non-inflammable, odorless, and _taste- 
less when dry. It takes fungus treat- 
ments 

The coating dries to handle in 30 to 
60 minutes and for regular use in 
three to four hours. 

Steelcote Mfg. Co., St. Louis, Mo. 
—TIndustrial Distribution, Jan. 1952. 


Bed Turret 


Self Indexing, 
For Standard Lathes 


A new Self-Indexing Bed Turret for 
use on most standard lathes swinging 
from 9 to 12-in. is being produced. 
The Globe Red Turret features a 
sturdy, self-indexing mechanism which 
is linked to automatic stop rods. 
These limit stroke length and can be 











fr 
, | 


LAY 


HERCULES 
HIGH SPEED 
DRILLS 


ARE MADE 


4 


al, HERCULES HIGH SPEED DRILLS are made of bar stock that has 
“7 been rolled into grooved shape at the mill. 


This process of rolling bars of steel into long lengths—and at correct 
temperature—results in duplication of shape and structure that cannot 
be obtained when drills are forged individually. 


Further—the steel is manufactured to our own rigid specifications— 


and must conform to specified analysis, which—we are told—is the most 
stringent in our industry! 


At our factory the subsequent hot twisting of the flutes further adds to 
the texture of the steel and preserves the natural grain structure which 
contributes to the unusual strength and durability of these drills. 


Try Hercules Drills on your toughest 
drilling operations. Check the results 
obtained against those obtained with 
other high speed drills and you will note 
the difference. They are obtainable 
from W ®& B distributors everywhere. 


WHITMAN s BARNE 


PLYMOUTH, MICHIGAN 


NEW YORK « CHICAGO + LOS ANGELES «© HOUSTON 
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° et for any requirement up to the 

Get the service full slide working stroke of 54-in. 
- - The turret is guided in its rotation 
ou like to ive by a large diameter pilot integrally 
y q cast which deeply engages a mating 
bearing in the slide. Flat bearing sur 
faces between ram and turret are 


hand-scraped for close fit. Due to its 

design the entire work load is applied 

to the pilot and flat bearing surfaces, 

° resulting, it is claimed, in extreme 
wit rigidity and freedom from deflection 


No hold-down handle is required. 


\ hold-down bolt applies an adjustable 
THE FASTER SELLING LINE . pre-loaded pressure against a ball 
thrust bearing located on the turret 


— base 


of Saddle and ram_ bearing § surfaces 


ire unusually long and the heavy, 
ressure dove-tailed gibs not only provide full 
p support on both sides of the ram 
: but permit easy centralization as weal 
occurs 
regulators Hexagonal turret is provided with 
flat faces which accommodate flanged 
Now \ , import we tool holders and which may be bored 
for straight shank tools. Ample turret 
stock permits boring standard 1-in. 
holes, or even 1}-in. oversize holes 
a with no weakening of the walls. Long 
You bars can extend completely through 
are ee | 

yer , the turret 
ereion Indexing is performed by a spring 
ip over | loaded tapered pin sliding in a sleeve 
repeat ind engaging a mating tapered bush 


becau tl 
- oe ing in the turret. ‘These parts ar 
n torget them 


y years of accurate con- | Cot of hardened tool steel, finish ground 
kdow?r mat 


1intenance. fF - Ihe tapers automatically take-up for 


| WCal ind insure unering accuracy ot 
Keckley—the key to your customers’ ; “a . 
control problems. location, it is said 


Other features include a calibrated 
le showing length of stroke, a tool 
clearance over ram of 34-in. on 9 and 
10-in. lathe model and 4-in. on 11 and 
12-in. lathe model, free-wheeling tur 
ction backward or forward—if 
rod, and a 5-spoke pilot wheel for 
xtra Convemence. 
Globe Heat-Seal, Inc., Los Angeles, 
Industrial Distribution, Jan 


Reduced pressures above 40 Ibs TYPE AA Grinder 

set AA—F . 

= we a pan — toa _ Features Long Distance 
use Type 

Between Wheel Centers 

Catalog 51-C illustrates and describes : 

our complete line of pressure reglators. A line of wide clearance tvpe grind 

. ne BI Vat ers available in 6, 7 and S-in. s.zes 

ressure eguiators oat Gives r > » 

Senensetees Geastitere © fsad Games has been developed. Each size fea 

Diaphragm Valves Ninian Wadiean | tures long distance between wheel 


Level Controllers Water Gauges centers which provides wide clearance 
Pop Safety Valves — Valves catieewiensinine between the wheels and the motor 

your co ° is new . 
Strainers alanced Valves complete catalen, No. 51-¢ frame, it is claimed. 


: In addition, the motor frame is con 
siderably smaller in diameter than the 
O. a we 3 at 4 L E Ss ¢ @) M p A | bs grinding wheel Accordingly, long 
400 W. MADISON STREET ra lle \clomae MaTET] Tells objects may be pressed against both 
grinding wheels without touching the 

“Faster deliveries from Keckley’s complete line of steam, air and liquid control equipment.” motor frame. 
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“The $4744 line has increased our 
sales 125% in just two years!” 


says JOHN S. LEA, general sales 
manager, F.W. HEITMANN COMPANY, 
Houston, Texas 


For the past two years, this organization has 
been a distributor of SKIL Tools. Mr. Lea 
says, “The quality of SKIL Tools and the 
policy of SKILSAW, Inc. in supplying ac- 
tive assistance through SKIL representatives 
have increased our volume 125%." He con- 
tinues, ““The SKILSAW policy of selective 
distribution would have been reason enough 
for us to drop the other lines. But’’, Mr. 
Lea adds, ‘‘in addition, we are helped enor- 
mously by the sales assistance of local SKIL- 
SAW representatives, a local factory branch, 
and result-getting national advertising.”’ 


in the large display and demonstrating area 
of the Heitmann store, R. S. Arceneaux, sales- 
man (right) demonstrates a SKIL Radial Saw. 





Left to right: J. R. Gold, industrial 
salesman from the Heitmann Com- 
pany; H. E. Wallace, Houston car- 
penter; Dal Goodman, SKILSAW 
sales representative. Goodman 
and Gold are making a coopera- 


tive call on Wallace. 
Fe TE 
SKIL Products are made only 
by SKILSAW, Inc. 
5033 Elston Avenue, Chicago 30, Ill. 
. 


ee <n Cates Pp re) R TA B L E TO re) L S Skilsaw Factory Branches in principal cities 


in Canada: Skiltools, Ltd., 
3601 Dundas Street West, Toronto 9, Ont. 


CALL YOUR SKIL DISTRIBUTOR FOR COMPLETE INFORMATION 





¢ 9 Additional features include ball 
~% i BP in z ae € bearings which require no lubrication 
69 | for their entire life, capacitator type 
BRAND CHUCKS motor in single phase units which will 
f not burn out even though repeatedly 
overloaded, heavy cast iron guards, and 
CHECKED FOR ACCURACY! tool rests which are adjustable horizon 
tally and vertically which may be tilted 
for angle grinding 
Baldor Electric Co., St. Louis, Mo 
Industral Distribution, Jan. 1952 


Jointer 


Longer Guide, 
Deeper Cutting 


Ihe “52 Model 6-in. by 60-in 
Joiter ts said to have a narrower throat 
pening, a fence that may be set at an 
mgle across the cutterhead for shear 
ing cutting and for jointing short 
tock safely 

The guard turns under the tabk 
vhen rabbeting wide stock and_= is 
munecdiately returned: no adjustments 
ire necessary The table is 60-in 
overall; the rabbets are %-in., provid 
ing depth cutting which is often 
needed Direct drive models arc 
wailable 

Heston @& Anderson, Fairfield, lowa 

Industrial Distribution, Jan. 1952 





guesswork... 

precision manufacturing and 
finest materials assure 
DEPENDABILITY! 


c= > 


eo 








Here is an example of the care taken 
by Supreme Products, Inc. in assuring 
you, as a distributor, of a quality prod- 
uct that you can sell to your trade with 
confidence. The Supreme brand chuck 
is manufactured by a company that 
has the “know-how” in precision manu- Sheet Handling Truck 
facturing and has built a reputation for 

Can Be Hand 
its precision work over a period of years. 


Or Tractor Moved 











The line is advertised in trade publi- 
cations, the distributor policy is one ihis sheet handling truck is de- 
that vou will like and the constant fast signed and made to operate over 
growth of sales indicates its ready ac- wood-block or concrete floors. It can 
ceptance by the trade be easily and quietly moved by hand 
1 hauled by a tractor. When loading 


Now is the time to make inquiry re- r unloading, floor locks on each side of 


igh Distributors garding open territories Write today. the truck keep it stationary and in posi 


tion, wide-faced rubber wheels in the 
] 


center cushion the load, prevent dam 

& BRAND ige and lessen wear and tear. These 

CHUCKS vheels also are said to allow easy 

movement over uneven and rough 

Supreme Products, Inc. 2222 South Calumet Avenue, Chicago, Illinois floors. Sealed life-long lubrication ball 
hearings are utilized 


THE CHUCK THAT LIVES UP TO ITS NAME...SUPREME There are seven openings each 
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of completely machined and finished 
Bunting Bronze Bearings for applica- 
tions in machine tools and industrial 
machinery of all kinds. 


of Bunting Bronze Bearings for all 
makes and sizes of electric motors. 
Completely finished, ready for install- 
ation. 


of Bunting Precision Bronze Bars fully 
machined I.D., O.D. and ends. 





BRONZE BEARINGS @ PRECISION BRONZE BARS © BUSHINGS 


» 


\se.EN STOCK EVERYWHERE 


Bunting products are instantly 
available in all markets, from the 
stocks of leading industrial distrib- 
utors and distributors of special- 
ized industrial items. Ask your 


distributor or write for catalog. 


THE BUNTING BRASS & BRONZE COMPANY: TOLEDO 9, OHIO + BRANCH 
As advertised in Business Week + Factory M 9 t and Maint * Steel 
lron Age + Mill and Factory + Southern Power and Industry « Industrial Distribution 
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4%-in. wide. The deck portion of the 
truck is open and being fitted with 
short rollers—on ball bearings—al 
lows easy entrance and removal of 
heets 
Over-all specifications are: width 
3-in; length, 8-in; and height, 6-in 
TOOL BITS Ihe seven compartments are 43-in. 
wide by 53-in. high. Seven ball bear 
ng rollers are in each compartment 
Ihe four center wheels are fitted with 
ishion rubber, 10-in. diameter by 
5-in. face. The casters on each sid 
ire equipped with 8 by 24-in. cushion 
rubber wheels furnished with roller 
bearings. The unit has a capacity of 
That Bring You Repeat Orders 6.000 tbs 
Market Forge Co., Everett, Mass 
Industrial Distribution, Jan. 1952 





Extra Special 


Regular 


Sparground Tool Bits are made from a special high grade 
alloy steel that makes them especially adaptable for machin- 
ing extremely tough and very hard materials, such as heat- 
treated steels, die and stainless steels, etc. 


Kutall Tool Bits recommended for general purpose cutting, 
You'll find they result in general satisfaction. 


Another Profit Product | solide 
ADJUSTABLE HACK SAW FRAME | Instant Action, 


Resin Core 

















IE — . A new and highly active Resin Flux, 
known as “44” Resin, is claimed to 
surpass any resin now known to the 
solder industry in speed of action for 
fast soldering. The solder melts, wets 
the metal, and flows or spreads all in 
yne instantaneous action with such 
speed that it is not possible to dis- 
apes nacgpienp iS YOUR SELLING POINT | — the pres actions 

ester “44” Resin is said to be 


: sa: : non-corrosive; sctrically non- 
This shows the two positions of the frame and illustrates the lon-corrosive and electrica si 
conductive. It conforms with Army- 


large bearing surface which prevents bending. The steel drill | Navy-Air Force Specifications MIL- 
rod telescopes through the tube and back into the handle, giving | §-6872 and U. S. Air Force Specifica 
a bearing surface of 9° when a 10” blade is used, and a 7” for tion No. 41065-B-Method 31, as well 
a 12” blade. The feature guarantees that the frame remains is Federal Specific ition OO S-571b 
rigid at all times. Backbone cannot twist because the locking oes teas lea os 
pin goes from the top of the handle, through the rod and back m1 : 
into the casting. Large holding surfaces at each end of the . 
aod ie Grinders 

e prevents its turning or wobbling in the work. Grind Profile 





Sold Only Through Distributors From Drawing 
SPARTAN SAW WORKS SPRINGFIELD, MASS. The Shefheld Micro-Form Grinders 
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Your Industrial Distributor is of Greater 
Service to You Now Than Ever Before 


@ In this time of all-out rearmament, your 
industrial distributor can be of immeasur- 


able value to you. 


@ He is exerting every effort to maintain 
complete stocks of commodities you use—to 
be able to serve you when you need small 
quantities to get out small orders, to get 
production started or keep it moving on rush 
orders pending factory deliveries, or to finish 


orders when your own stocks are exhausted. 


@ He stocks many maintenance items you 
may need in a hurry to avoid costly shut- 
downs, and certain types of production 


equipment to speed your operations. 


@ He is in constant, close touch with other 
distributors and his customers — usually 
knows where to get what you need quickly 
if his own stocks happen to be temporarily 
depleted. 


@ Or, he frequently can come up with an 
acceptable substitute for he makes it his 
business to know all about the items he 


handles. 


@ But his value to you doesn’t end at being 
able to “pull things out of a hat” when 


emergencies arise. 


@ Knowing intimately the products he sells, 
he can often show you how to use them to 
better advantage and can furnish technical 
information you need for your product 
application. 


@ He is always in close contact with manu- 


facturers whose lines he handles, can give 


you the first word on improvements and new 


developments which may affect your opera- 
tions. 


@ Again, the result of careful study of the 
performance of his wares in plants of his 
customers, he frequently is in a position to 
give really helpful assistance in their selec- 


tion, application and use. 


@ There is practically no limit to the help 


he can give you today. 
e@e 


There never was a time when it was more 
important to be well-acquainted with your 
industrial distributor. Learn the items he 
stocks that you can use. Tell him the prod- 
ucts you buy and your problems. You'll find 
him most cooperative. 


RELIANCE DIVISION 
EATON MANUFACTURING COMPANY 
MAIN OFFICE AND PLANTS: MASSILLON, OHIO 


Sales Offices: New York © Cleveland © Detroit © Ch cago 
St. Louis © San Francisco © Montreal 


In Canada: Eaton Automotive Products, Ltd., London, Ont. 


(ER _ 








mA 
Dependable Distributors 
stock Dependable 


RELIANCE 
pun 


LOCK WASHERS 








Reliance Spring Lock Washers are manufactured to Government Specifications 
in Carbon, Alloy and Stainless Steel, Phosphor Bronze, K-Monel and Aluminum. 
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five -Lockin 
Sheaves 


Design 


"SLEEVELOCK” V-BELT SHEAVES 


20® 


SIMPLE DESIGN Only 4 pieces 
—tapered bore sheave, |-piece 
split bushing, 2 cap screws 

EASY INSTALLATION ‘Slip 
sheave and bushing on shaft; 
tighten screws 

QUICK DE-MOUNTING Just 
loosen the 2 screws! 

UNIFORM SHAFT CONTACT 
Bushing, split for full length with 
2 milled slots for screw heads, 
gives full contact on oversize, 
undersize or standard shafts. 

NO KEYS Cop screw heads act 
as keys between sheave and 
bushing 

NO PROJECTIONS Bushing fits 
flush with sheave hub, both sides; 
no flanges 

LONGER SERVICE Made of 
Medart special hi-test cast iron 
that means longer groove weor, 
longer belt life 


THE MEDART CO. 


Most Complete Source For 

Mechanical Power 

3535 DE KALB STREET 
ST. LOUIS 18, MO 





@ Easier, quicker mounting and 
de-mounting! 

© Positive, uniform Locked-On-The- 
Shaft grip! 

© Makes V-Belts last longer! 


The basic “Sleevelock” principle of the 
split bushing in a tapered bore has 
proved its superiority in thousands of 
installations in over 16 years of satis- 
factory performance. 





CROSS SECTION 
OF “SL” 
SHEAVES 


| TYPICAL 
| 


Sheave With 
Taper Bore 








One-Piece Bushing. ~ 





Fits Taper Bore in 





Sheave 





Cap Screws Pull - 
Sheave Up On 
Bushing Teo Positive, 
Uniform Fit Te Shaft 














Matt Coupon Mow! 


ATTACH TO COMPANY LETTERHEAD 
MEDART COMPANY, 
3535 DeKalb St., St. Louis 18, Mo 


Send information on “SLEEVELOCK" 
V-BELT SHEAVES 


Also send the following catalogs: 
|_| Gears 
Speed Reducers 


Power Transmission Equipment 
V-Belt Drives 


a ee ee ee 
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| are now available with microscopes or 


with viewing screen and microscope at 
the option of the purchaser. They are 
designed to finish grind most accu 
rately every desired profile within their 
range, directly from the drawing 

They are especially suited, it is 
claimed, for the grinding of both 
circular and flat form tools, templates, 
profile gages, cams and dies, from 
hardened materials including tungsten 
carbide. The machines are not limited 


| by the regularity or irregularity of the 


work, nor by straight lines or irregular 
curves. 


The Sheffield Corp., Dayton, Ohio 


| —Industrial Distribution, Jan. 1952. 


Reflector Lamps 


Designed for 
Outdoor Application 


Development of two new 500-watt 


| R-40 reflector lamps has been an- 


nounced, which are made of heat- 
resistant glass, with faces five inches 
in diameter. The two lamps, one with 
a flood beam and the other a spot 


| beam, are designed to meet growing 


demands of outdoor industrial, service 
station and other applications. 
Preliminary performance data indi- 
cate a mean candlepower in the central 
10-degree cone of approximately 20,- 
000 for the spot and 4,000 for the 


; flood lamp. The new lamps are higher 
| wattage companions of the 300-watt 
R-40 reflector lamps. 


General Electric, Nela Park, Cleve- 
land, Ohio—Industrial Distribution, 
Jan. 1952. 





“Well, | don’t want to run down a 
rival product, of course—I! just think 
it stinks . . .” 





Building a “seller” is only part of 








the STANLEY plan to help you 


sell the builder 





Backing up dealers with a powerful promotional cam- 
paign is as much a policy with Stanley as is making 
quality Electric Tools. Take the building industry for 
example... and the Stanley Electric Tools of special 
interest to cost-conscious builders and contractors. 
Month after month forceful advertisements in leading 
building and woodworking magazines help to open 
doors ... close sales with thousands of prime prospects 
. +. Many in your own area. Add to this a sound distrib- 
utor policy supplemented by assistance from Stanley 
Regional Sales Representatives, and you have a top 
selling team. 


And for your own use Stanley has prepared helpful 
sales aids . . . informative product literature, direct 


mail pieces, window streamers, display stand, news- 
paper mats and electros and a 96 page catalog showing 
the complete line of Stanley Electric Tools. 


With Spring and the busy building season right 
around the corner, it’s time now to make your calls. 
But first, be sure that you have plenty of Stanley 
Electric Tools in stock to meet the growing demand. 


Want more information? wRriTE TO STANLEY ELECTRIC TOOLS, 412 MYRTLE ST., NEW BRITAIN, CONN. 





[STANLEY ] 


Reg. U. S. Pat. Of. 





HARDWARE = TOOLS + ELECTRIC TOOLS + STEEL STRAPPING © STEEL 
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causes 


Makers of Hand and Power Hack Saw Blades 


the easy way 


HERE'S HOW: 


Sell your customers the VICTOR line 

of hand and power hacksaw blades and flexible- 
back band saws — the line that, over the years, 
has outsold them all. 


In addition, they'll appreciate copies of the 
timely, authoritative VICTOR Metal-cutting 


Booklet, full of helpful guidance on the selection, 


use and care of metal-cutting equipment. 
Be sure you have a supply on hand — we're 
making sure, with consistent advertising, 
that your customers know about them. 


SAW WORKS INC MIDDLETOWN NY USA 


Frames and Metal Cutting Band Saw Plades 
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‘The Buyer Looks 
at Business 








Composite opimon ot g 


agents who compnse the N. A. P. A 
susiness Survey Commiuttec 


purchasing 


General Business Conditions 


Novernbo 
ion ported by 
tives, do it 


increasing 


nditions, in the opin 
purchasing execu 
support the 
industrial 


trend of 
activity they 
found developing in September and 
October. Industrial activity is reported 
1 shade under last month, with back 
orders taking a further 


drop and pro 
duc tion 


little behind the 
Defense production is 
increasing, but is still concentrated, 
though more subcontracting is appat 
ent. Prices are strong and expected to 
continue so, under OPS authorization 
to apply the Capehart Amendment 
Whether or not such authorized prices 
vill hold depends largely upon supply 
«ul demand. Currently, industrial de 
mand is slowing and may continue to 
ivilian product manufac 
urers adjust schedules to lower con 
trolled material allotments 

Industrial 


] 
ching 


lagging a 


order position 


decline, as 
' 


material inventories are 
ff at the low point of the 
Fmplovment is tapering off 
short time is reported. Buying 
stricted. 87%, the 
since June, 1950, are 
g purchases to maximuin 90-day 
mmitments. with a more pro 
ced trend toward 30 and 60 davs 
future CMP. allot 
me cause of the short-range 

yurchasing | 
Many industrial buvers voluntec 
he opinion this month that inventory 
ind material 


necessary 


being Ic 


st number 


rtainty f 


} 
DOHC 


r yntrols. is now 
to support 
Those holding 
current problems 


better, with less 
) 
vil 


e pl ns 
that 


ian economy, if 


to domestic and 


ympetitive prices 
1] market 
with 
juirements 
through regulation 


practi 


inessmen 


Commodity Prices 


Industrial material prices continue 
to show strength and stability. OPS 
authorized increases are trickling in 
in some instances offset by 


npetition. Few rollbacks of prices 


increased 








Registered 


WITH 





WIRE ROPE SLINGS jf DUALOC’ 


® Made from preformed 
improved plow steel wire rope 
with independent wire rope core. 


@ Develops full catalog 

strength of rope. Ending is 

locked for full life of : 

the wire rope. 3 ; ® Flexibility of DUALOC 


permits close, secure snubbing 


@ Wire ends are completely enclosed 


Can't snag hands or clothing 


YOU CAN STOCK THEM 


@ The demand for certain sizes of STRAND-LAID and CABLE-LAID 
ACCO Registered WIRE ROPE SLINGS makes it profitable for you to stock them 
for quick delivery. Our advertisements in trade journals have developed a 
demand and we tell buyers to see their local distributor—meaning you. 


@ ACCO Registered WIRE ROPE SLINGS are proof-tested, registered 
and warranted in writing. They are no new experiment. They have been 
proved in service by thousands of users since 1945. If you are not stock- 
ing these fast-moving slings, write us today for information. 


*Trade Mark Registered 
MEMBER THE NATIONAL SAFETY COUNCIL @& 


¢o Wilkes-Barre, Pa., Chicago, Denver, Houston, Los Angeles, New York, 
Philadelphia, Pittsburgh, San Francisco, Bridgeport, Conn. 
¢ 


bw AMERICAN CHAIN & CABLE 


WIRE ROPE SLING DEPARTMENT 
WZ In Business for Your Safety 
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Every month, colorful, 
convincing Binks ads help 
make your selling job easier 


ore sales support than ever 
for Binks distributors 
in 1952 


Binks is going to help you sell during 
1952 with the greatest advertising pro- 
gram in its history. 

In all industries...in the places where 
buying decisions are made... hard-hitting 
Binks advertisements will be paving the 
way for you by making literally millions 
of preliminary calls. And each ad, by 
familiarizing your prospects with the spe- 
cific advantages of Binks spray painting 
equipment, helps lay the foundation for 
a strong sales follow-up. 

Remember, too, that the Binks line is 
complete—you offer everything a cus- 
tomer needs for spray painting. And, 
though second to none, the Binks line is 
competitively priced. 

So, to line up better profits in ‘52, look 
into the Binks line. 


Full information about the Elk ¢ > 
« 


advantages of being ao Binks 
») 
ae 
os 


TANKS © EXTRACTORS & ACCESSORIES 


distributor will be sent on 
request. Write Binks Manufactur 
ing Company, 3128-30 Carroll 
Ave., West, Chicago 12, Ill. 





ic 
£ YOUR CLASSIFIEDS? DIRECTORY 


INDUSTRIAL DISTRIBUTION © JANUARY, 1952 


have been ordered and buyers doubt 
there will be many. The immediate 
future trend of prices is expected to 
be up, under the impetus of the Cape- 
hart Amendment, tax and freight in- 
creases, with the possibility of a higher 
wage pattern resulting from negotia 
tions in the steel industry. The effec 
tiveness of any rising trend will depend 
more on the supply-demand position 
than on the regulations permitting 
higher prices 


Inventories 


Phe composite of inventory reports 
indicates a leveling off at the low 
point reached in the last few months 
limp tant comment is that they are 
about as low as they can go and sup 
port the present volume of business 
However, drastic cutbacks in first 
quarter CMP allotments will require 
further reduction of inventories and 
retard the receipt of, or cancel com 
mitments for, the companion ma 
terials. ‘The recent and anticipated 
price strength is, therefore, not creat 
ing much desire to accumulate indus 
trial inventories 


Employment 


The total number on industrial pay 
rolls is slightly off. Many more report 
short time and temporary layoffs 
Lower order backlogs and lack of 
critical materials are the principal 
causes. Industries with substantial dc 
fense orders are increasing employ 
ment and finding skilled help hard to 
ret; so, are trving more subcontracting 
within their areas. Many small strikes 
ire reported. General belief is that 
labor organizations are marking time, 
waiting the outcome of the steel in 
dustry wage negotiations 


Buying Policy 


Purchasing Agents are taking a 
shorter view on future coverage. 87%, 
the highest number since June of 
1950, are holding their commitment 
range within 90 days, with a sigmif 
icant increase of those in the 30- and 
60-day columns. Drastically lower 
CMP allotments for the first quarter, 
coupled with severe cutbacks of the 
idvance first-quarter allotments, re 
quire extensive adjustments of out 
standing orders for CMP materials, 
ind cancellation or deferment of some 
f the forward scheduling of deliveries 
on less critical materials. Supplies of 
many of these materials are more 
plentiful. Distributors’ stocks are 
large and under increasing pressure to 
move them 


Specific Commodity Changes 


While the over-all trend is for 





Sell the V-Belt with teeth— 
the PREMIUM DAYTON COG-BELT* 


* LOWER COST PER DRIVE * EXCLUSIVE COG FEATURE 
* MORE SATISFIED CUSTOMERS * BETTER PROFIT 


You'll get a bigger share of the V-Belt 
business with the premium Dayton 
Cog-Belt (with rayon cords). It’s the 
only V-Belt with exclusive, patented 
features no other belt has! 
Premium performance — premium 
profit! Cog-Belts handle 40% heavier 
loads, justify the premium price and 
profit. 

Original cost is less! You can “talk 
price.” One Cog-Belt does the work 
of 1.4 conventional V-Belts—5 Cogs 
do the work of 7 ordinary belts. 


Cogs are a round-the-clock driver! 
They will keep your customers sold 
in the 3-shift days facing American 
industry. Cogs are built to bend, like 
your finger. Results: less strain, heat, 
stretch, down-time, longer life. 


Only the Dayton Distributor has: 
The Cog-Belt .. . the Thorobred line 
of V-Belts ... powerful national ad- 
vertising in TIME and leading trade 
journals ... and the finest sales pro- 
gram in the mechanical rubber goods 
field. 


DAYTON RUBBER COMPANY, DAYTON 1, OHIO 


aytom hulabex 


WORLD'S LARGEST MANUFACTURER OF V-BELTS 
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Threadwell’s 
New 


DISTRIBUTOR 
PROMOTIONAL 


KIT 


will give 
you ideas... 


, — 
This handy file form kit contains all the —. 
. . 
terial available to Threadwell Distributors wi 
ee of each. It can provide great assist- 


amples . 
actual samp promotions, and outlines 


ance in planning your om ee 
Threadwell’s participation in them. Order blanks 


included to 

electrotypes, literature, catalogs etc. oe inchs fv 

ke your job easier. Threadwell Distributors 

Mer i i terial. 
taking advantage of this free promotional mate 


Do you know the Threadwell story? 


P.S. There are many brand new 
Don't miss them. Write now. 


THREADWELL TAP & DIE CO. GreenFieto, MASS. 
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ideas in this kit. 


to show strength and more 


tability, there has been no sharp 
movement up or down this month 

On the up side: Abrasives, adhe- 
sives, forgings, machine tools, some 
vegetable oils, paint, rosin, zinc die 
castings, zinc and lead pigments. 

Down Icohol, belting, brushes, 
containers, cordage, lamps, sugar, 
gloves, leather, lumber, waste paper, 
soap, some textiles trend lower 

Ihe hard-to-get category still con 
tains: Aluminum, brass, cobalt, cop 
per, pig iron, machine tools, lead, 
nickel, sulphur, wire, zinc, steel 

For the first time in many months 
i substantial number of items are rc 
ported easier-to-get: Caustic soda, 


chlorine, some brass, cellophane, paper 


bags, corrugated containers, paper and 
paperboard, steel pipe, valves, ware 
house steel, many MRO distributor 
items, glass, fasteners 


prices 


Canada 


Canadian general business is about 
in line with the United States, as to 
production. Order books have not de 
clined as much. There are many more 
price increases reported. Inventories 
ire climbing, with industrial employ 
ment declining. Buving policv is of 
longer range than in the United States 
While business is still good, consumer 
buving is trending sharply down and 
there is not enough defense business 
in view to take up the approaching 
lack in civilian production demand 





D-A-T-E-§ 
TO REMEMBER 





1952 


Jan. 14-17—Plant Maintenance Show, 
Convention Hall, Philadelphia. 

Jan. 16-18—Southern Ind. Dist. Asso- 
ciation, Annual Mid-Year Meeting, 
Biloxi, Miss 

March 12—Sales Management Re- 
gional Meeting of American Supply 
& Machinery Mfrs. Association, 
Congress Hotel, Chicago. 

March 17-24—ASTE Industrial Ex- 
position, International Amphi- 
theatre, Chicago 

\pril 7-9—American Society of Lubri- 
cation Engineers, Statler Hotel, 
Cleveland 

May 6-9—4th International Lighting 
Exposition and Conference, Cleve- 
land 

May 19-21—Triple Industrial Supply 
Convention, Atlantic City 








Sales Helps From Manufacturers 





Bethlehem Steel Co. 
Releases Sling Catalog 


\ 112-page catalog dealing with 
Bethlehem Purple Strand slings and 
fittings, to which is added a 15-page 
on Purple Strand wire rope 
Bethlehem 


00klet 
has been published by 
Steel Co., Bethlehem, Pa. 

he catalog, No. 250-A, 
detailed information on 
sented for the convenience of 
tributors. General classifica 
sling hitches in com 
endless slings; and single 

ire some of the items 


contains 
slings pre 
users 
ind dis 


lings; 


catalog is illustrated and 
numerical list of 


new 
contains charts, a 
lings, and an index 
The booklet, No. 281, 


tructions for ordering 


struc 


contains 
wire rope 
ommendations for special 
slings: and illustrates and 
nsions of the various types 


New Black & Decker 
Catalog Published 


The Black & Decker Mfg. Co., 
Towson, Md., has released its 1952 
Catalog of portable electric tools. The 
72-page | is profusely illustrated 
ind contains a complete list of the 
line of portable electric tools, attach 
ments, and supplies 

Factory sales and service 

included, and a paragr 
nside front cover 


00k 


branches 
iph on the 
directs the 
r to his local distributor for ex 
ll tooling 
1 convenient 


pur 


p and advice on 
ind as source 


ill equipment and supply de 


mands 


LIFT TRUCKS—All standard models 
if the 
Hydraulic 
ind de 

| 


being 


ompanv’s complete line of 

Lift ‘Trucks are illustrated 
ribed in new literature 
distributed by The Raymond 
Corp., Greene, N. Y. Complete speci 
fications and explanations of the spe 
cial features of each model are given 
lhe Raymond Corp. bulletin describes 
lift trucks, pallet trucks and high lift 
1 of operated 


now 


ucks, all of which ar 


1h) 














Air Tool Catalog 
Released By Aro 


A new 76-page catalog covering the 
complete line of Aro industrial air 
tools and accessories, the largest ever 
published by the company, is an 
nounced by the Aro Equipment Corp., 
Bryan, Ohio. All standard tools plus 
many 


new ones are shown. 


LANCO 


nomical cost. 


ANSING CO. 











Overhead or underfloor tow; platform dimensions; super- 
structures; wheel size and material . . . 
factors involved in developing efficient trucks for End- 
less Chain conveying systems can be answered by Lanco 
trucks. Lanco trucks, custom built from standard com- 
ponents, assure you of complete efficiency at an eco- 


4ANCO MATERIAL HANDLING Fourpmtnr / 


The format of the catalog has been 
kept simple and informative. The 
lacquered red cover, printed front and 
back only enough data for 
quick identification The first two 
pages have an institutional message, 
telling about Aro andjits products 
From there, all tools are grouped in 
sections. A heading page at the be 
ginning of each section shows tools 
in use in customers’ plants 

\ typical page begins with a large 
illustration of one or two tools, repro 
duced in half tone. Then follows a 
numbered listing of the important 
features of the tool, presented factu 
ally. Finally there is a specification 
section at the bottom of the page, giv 
ing all technical engineering data for 
the tools illustrated and all other tools 
in that series. A restrained use of 
color is achieved through the red used 
in the trademark and signature 

Accessory listings have been ex 
panded and revised; two new pages 
explain the conversion of a screw 
dnver to a nutsetter. Where nec 
essary, working dimensions have been 
illustrated on right-angle tools. 


Carries 


HAS THE ANSWER TO YOUR 


““ENDLESS CHAIN‘’ 


MATERIAL HANDLING TRUCK PROBLEM 


TRAILERS 


LIFT JACK SYSTEMS 


all of the 


LANSING, 
MICHIGAN 


BARROWS 


Since 186861 
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@® SuperDuty 


PORTABLE ELECTRIC DRILLS 


For Production—Maintenance—Construction Work 


wew) _ also Superduty 3g” and 34” Drills 


An Opportunity for Easier Sales— 
MORE PROFITS 


Advertisements in leading industry and business magazines are now 
telling the SUPERDUTY story to your customers and prospects. Get 
details NOW! Ask about SuPERDUTY’Ss attractive distributor pro- 
posal. Be set for your share of easier sales more profits. 


PORTABLE Etectric Too.s, INC. 


341 West 83rd Street, Chicago 20, lilinois 
In Canada: 369 Danforth Road, Toronto 13, Ontario 


SupERDUTY forubétce ils 


METAL SAWING-—A new 38-page 
handbook on metal sawing has re- 
cently been published by the W. O. 
Barnes Co., Inc., Detroit. The new 
book covers all types of metal cutting 
from the standpoint of elementary as 
well as advanced instruction. Pro- 
fuscly illustrated, the Barnes Hand 
book also contains numerous charts, 
graphs and tables to help users and 
buvers of metal cutting ane general in- 
dustrial saws 











for Production * Maintenance * Condtréction Werk 


— = 4 








FASTENERS—Russcll, Burdsall & 
Ward Bolt & Nut Co., Port Chester, 
N. Y., has released a new catalog (No. 
106, commemorating their 106th year) 
which compiles all important fastener 
data a prospective purchaser would 
want to know, and puts it at his fin- 
gertips via a new, double-tab index 
system 

Opening with a description of the 
company’s achievements and four 
plants, the catalog describes the prod 
ucts, including complete details on 
stock and non-stock sizes, dimensions, 
types, physical properties, prices, ship- 
ping weights, and engineering data, 
plus tables on Unified Thread Stand- 
ards, terminology and abbreviations, 
and decimal equivalents 


ABRASIVE DISCS—A four-page cata 
log bulletin, Form ESA-54, has just 
been issued by Simonds Abrasive Co., 
Philadelphia, Pa. It describes the use 
and application of nut-inserted and 
bolt-inserted abrasive discs and cylin 
ders for horizontal or vertical spindle 
disc and surface grinding operations. 
It includes grain and grade recom 
mendations for common dis¢ grinding 
operations 


DEMOUNTABLE ABRASIVE 
POINTS—A_ four-page catalog bulle- 


atest | | tin, Form ESA-65-A describing Sim- 
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Sel CMH FLEXIBLE METAL HOSE 


and watch 
your profits go UP! 


With the CMH line of flexible metal hose 
products you sell a complete line. There is a 
CMH hose type for virtually any connection 
subject to vibration, misalignment, flexation 
or expansion and contraction. You are able 
to offer your customers an economical and 
dependable solution to troublesome prob- 
lems—at a nice profit to yourself. 

The CMH distributor policy is sound— 
your activities are backed by an extensive 
advertising and sales promotion program 

. engineering and product application as- 

REX-WELD corrugated steel REX-TUBE convoluted bose is sistance is available when required . . . profit 
and bronze hose is avatlable in available in a variety of types . " 

standard sizes from." through 12" including square locked, ball margins are liberal. 

LD. for burst pressures to 12,000 bearing and fully interlocked 


psi, temperatures to 1000° F, in a variety of metals including Write for complete information, today. 
Stainless steel types also avatiable. steel, bronze and other alloys. 





CHICAGO METAL HOSE Division 


C 
Flexonics o2pcr2tlon 
Flexen identifies 1314 §. Third Avenue * Maywood, Illinois 


CMH products that 

have served industry Manufacturers of C luted and C gated Flexible Metal Hose in o Variety of 

for over 50 years Metals + Expansion Joints for Piping Systems ~- Stainless Steel ond Bross 
Bellows + Flexible Metol Conduit and Armor - A bi of These Comp 


in Canada: Canadian Metal Hose Co., Ltd., Brampton, Ontario 
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onds Abrasive Co., Philadelphia, Pa., 
line of abrasive mounted wheels and 
mounted points with rem wable spin 
iT ken' MANY dles, has been released. The bulletin 
lists and illustrates standard sizes and 
hapes in which this feature 1s avail 


iDKk 


4/ 4/ 

GRINDING WHEELS—An cight 

BI = Nn k page catalog bulletin, Form AH-22 
describes Simonds Abrasive Co., Phila 

delphia, Pa. grinding wheels and 

ibrasive grain specifically used in th 

PA re E S building and construction trades. It 
includes detailed information on abra 

ive cut-off wheels, cup wheels for sut 

facing, tuck pointing wheels and anti 


lip abrasive grain. The products ar 


I N ' ae) U R dentified by simple italog numb I 


for positive identification and easy o1 


CATALOG? 


* Pages dealing with goods you no longer offer? 
* Pages that no longer fit the facts about your line? 


*% Pages that do, maybe, a 30% job of presenting 100% mer- 
chandise? 


If there 3 inv doubt at all about the answers to any ol these 
question time is ripe for a page-by-page Donnelley Catalog 


Surves t will Commit you to nothing it will not cost you a 


red cei it it will place the facts before you in black and 


white ) ou to study lor vou to ict UPON OF not act, aS you 
} 


arop u i line today 


R.R. DONNELLEY & SONS COMPANY 


CATALOG COMPILING DEPARTMENT 


350 East Twenty-second Street « Chicago 16, Illinois 


PLIERS—Utica Drop Forge & Tool 
Corp., Utica, N. Y., is offering two 
wall charts. One explains how to use 
pliers. The other shows how tools are 
Southeastern forged and electronically hardened 
Steel Company RECENTLY Ihe charts, 28-in. long and 10-in 
. DELIVERED leep, convey the message by means of 

ictures and diagrams with quick read 
apie ng captions. Both are suitable for 
posting on factory tool cribs where 
tool users can see them, for use in 
factory or school training courses, and 
in dealers’ stores 


PRINTERS . BINDERS ° ENGRAVERS . LITHOGRAPHERS 


DONNELLEY 





HAND TRUCKS—A new circular il 

aiaciaae canead éhinidiinis lustrates and describes the Fairbanks 
MATTHEWS MORSE . line of steel framed hand trucks. The 

rst page of the circular covers the 
Commander Platform trucks, the cen 

See oo ” , ” ter spread 1 devoted to the “900 
a ? Series”. Two wheel hand trucks and 


ALL REPEAT 


) 
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on the last pag i 

tandard special purpé 

shown he circular furnish 

reader with an idea of th 

line of materials handling equipment 
wailable from The Fairbanks Co., 
New York City 

















ICE MELTING COMPOUND 

Speco, In ‘ Cleveland 

new packaging program for 

ice and snow melting 

The 10-lb 
] 


Teac signed 


mnounces a 
Ice-Rem, 
chemical com 


pound metal mtainer 


has been ind now a 
metallic blue in color with an attrac 
tive, harmonizing blue label. Other 
improvements are announced in the 
25-lb. pail and the 100-Ib. drum 
Shi pments of ton lot in the past 


1 
ire pac ked in w iterpro f 1O0-Tb. bags 


ELEVATOR — Out 


designed into their 


MATERIAI 
standing feature 
portable material elevator arc 
cally illustrated and simply described 
by American Hoist & Derrick Co., 
St. Paul, Minn., italog, No. 
250-E-1 


graph 


In a new 














Imitation, as the saying goes, is the greatest source of 
flattery. However, there are times when it can also be 
the greatest source of trouble. So, remember when 
heed“ stocking or Kits screw anchors... 





CAN PROVE DANGEROUS! 


The word “Raw!plug” used in connection with Jute Fibre 
Screw Anchors is exclusively the property of The Rawl- 
plug Company, Inc. For forty years it has been secuced to 
them by common law and by trademark registry. It is the 
corporate and trade name of the company and specific 
product of their manufacture. 

BE SECURE BY BEING SURE 

Look for the Trade N 

IWLPLU 


on the Blue Box 











lame 


When you use Rawiplugs you are using 
the original and genuine . . . the only screw 
anchor with the features that make them 
worthy of imitation . ..RAWLPLUG! 


WLPL 
ROWLPLUGG because of their chemically treated braided jute fibre con- 
struction ... Hold Better... Last Longer ... Weigh Less and Hold More! 


They... Eliminate extra troublesome spotting and layout work. Rawlplugs 
are the only universal anchors which can be used in any material. 


“IF YOU DON'T USE ats . THERE'S A SCREW LOOSE SOMEWHERE” 


For further information write Dept. I 


THE RAWLPLUG COMPANY, 
271 CHURCH STREET +» NEW YORK 13,N. Y 


\ © i, ce or 


ARE RAW 
SOLD THRI 


INC. 


Mas ed 


Y WEED 


THERE EXPANSION 


UGH A 
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B « H LOCK WASHERS 


A HIGH 
QUALITY PRODUCT 


ATTRACTIVELY 
PACKAGED 
... WILL HELP 


INCREASE DISTRIBUTORS SALES 


@ B & H Lock Washers have gained world wide recognition 
through their high quality and consistent dependability. 


@ Quick, easy identification and simplified handling is afforded 
distributors by means of modern attractive packaging. 


Whe Aecipyoe, 


Sane American Standard A ( 
BUTCHER & HART MANUFACTURING CO. 


TOLEDO 6, GHIO 


Society of Automotive Engineers (S.A.E.) 


American Society of Mechanical Engineers (A.S.M.E.) 


Men Who Use Them Know... 
WILTON 


1S THE FINEST NAME IN VISES 


Write for 32 page catalog of Vises, 
Work Positioners and Industrial Clamps 


Sold Only Thru Distributors 


WILTON TOOL MFG. CO. 


925-D WRIGHTWOOD AVE 
CHICAGO 14, ILL 
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GRINDING WHEELS—A new 24 
page, 54 by 11-in. 2-color catalog, fea 
turing a recently expanded line of dia 
mond grinding wheels, has just been 
released by Wickman Mfg. Co., 
Detroit, Mich. Included are Resinoid 
Bonded Diamond Wheels, Steel 
Bonded Chip Breaker Wheels, and 
both Resinoid-Bonded and Steel 
Bonded hand hones 





RUBBER SHEET 


PACKINGS 





PACKINGS — Ravbestos - Manhattan 
Rubber Sheet Packings are featured in 
an eight-page ittractively printed 
bulletin recently issued by the Pack 
ing Division of Raybestos-Manhattan, 
Inc., Manheim, Pa. Included in the 
bulletin are illustrations, descriptions 
of Pure Gum Floating Stock, Neo 
prene, Red Rubber, Pure Gum Stock, 
Black OilResistant, Cloth-Inserted, 
ind Diaphragm Sheet Packings. 

Service recommendations are pro 
vided for each type of sheet, and the 
various standard thicknesses, standard 
packages, and weights per square vard 
included 


ROLLER CHAINS — Baldwin - Rex 
Double Pitch Roller Chains are pic- 





Austhor advantage you cow ell with, 


PSON- WALTON 
Tackle Blocks. 


Extra strength at no extra cost 


AFE working loads of Upson-Walton tackle blocks exceed 
usual safe working loads by wide margins. (See table below.) 
They are engineered to withstand not only the weight of the load, but 
hoisting strength as well. In many cases a shackle is not required, 


Specify this extra strength at no extra cost. It pays to specify 
Upson-Walton tackle blocks—wire rope and fittings too. Only 
Upson-Walton manufactures all three. 





COMPARE THESE SAFE WORKING LOADS! 


Usual Upson-Walton's 
Safe Working Safe Working 
load load 


3”’ Single 200 Ibs. 265 Ibs. 
3”’ Double 300 Ibs. 400 Ibs. 
o Wee + +s 400 Ibs. 540 Ibs. 


4’’ Single. 400 Ibs. 510 Ibs. 
4’ Double... . . 550 Ibs. 730 Ibs. 
4’ Triple. . . . 700 Ibs. 925 Ibs. 


5” Single. . . ‘ oe 500 Ibs. 675 Ibs. 
5” Double . , 1 ee 750 Ibs. 1000 ibs. 
5” Triple. . . bite one 1000 Ibs. 1325 Ibs. 


6” Single i% 1000 Ibs. 1320 Ibs. 
6” Double .. . , . . 1500 tbs. 1900 Ibs. 
‘ 2000 Ibs. 2640 Ibs. 


1500 ibs. 1700 Ibs. 
2000 Ibs. 2575 Ibs. 
2500 Ibs. 3000 Ibs. 
1700 Ibs. 2200 Ibs. 
2450 Ibs. 2850 Ibs. 
3200 Ibs. 3500 Ibs. 
10’ Single " 2750 Ibs. 
10” Double x 3650 Ibs. 
10” Triple . 4900 Ibs. 
12” Single e 3000 Ibs. 
12” Double > 4600 Ibs. 
12” Triple ° 4500 Ibs. 5400 Ibs. 











NOT THIS HOOK — but THIS HOOK THE UPSON-WALTON COMPANY 


No Upson-Walton hoist hooks are formed by 
bending. All are drop-forged to size and CLEVELAND, CHIO 


shape, with substantially heavier section at 
critical posnts. NEW YORK . CHICAGO . PITTSBURGH 
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tured and described in detail in a new 

ee ! bulletin released by Chain Belt Co. of 
Milwaukee. The booklet describes how 
these chains can often effect both cost 
ind weight reductions in drives and 
onveyors. Charts, photos, diagrams 
ind tables show in detail all Baldwin 
Rex double pitch Roller Chains 
both drive and conveyor types—and the 
standard attachments available. There 
is also a description of double pitch 
chain sprockets. 


ATTACHMENTS AND ACCESSORIES 
fer 

SOUTH BEND LATHES 

DRILL PRESSES AND SHAPERS 


and you’re sure 
to sell again 


The Vincent line of dressers and cutters is designed and built to give 





satisfaction on every dressing application. The proof of that statement is in the LATHE ATTACHMENT — More 
ledgers of our distributors who have found that for over forty years Vincent than one hundred and sixty different 
sales are sure for repeats attachments and accessories for South 


First of all, Vincent has product advantages. The exclusive design of their Bend Lathes, Drill Presses and Shapers 

Vincent-Huntington Dressers incorporates the hex bushing which extends dresser are illustrated in this new 35-page, 54 
619 

life and assures clean dressings without “wobble” or “drag.” Further, Vincent Cut- by Il-in. catalog no. 5102. Several 


ters are made of alloy steel and hardened by a special new items are cataloged, including 
process that makes them just the right degree of hardness FOR CORRECT ome recently developed attachments 
few beet wort a DRESSER USE not previously announced. Although 
, erform 
THIS CHART— these attachments and accessories are 
© Use #0 Dressers on designed primarily for use on South 
are made in a variety of sizes and styles. There is no Wheels upto! '4" face ' , 
© Gas Mace on Bend Machine Tools, many of them 
Wheels 1 %"to 2° face can be adapted to other makes. It ts 
ing due to n licat ‘ : 
ng cue s-application. For every job, there is a pA iy published by South Bend Lathe 
rect Vincent dresser and cutter, designed right— cs a ao Works, South Bend, Ind 
built better. Vincent Steel Process Company, Dressers on Wheels of 
extra wide face 


2424 Believue Avenue, Detroit 7, Michigan. FUEL-FIRED EQUIPMENT —This 


But just as important, Vincent Dressers and Cutters 


danger of a good dresser or cutter making a poor show- 


comprehensive well-illustrated maga 
zine contains information on the lat 
est processes and the most advanced 
fuel-fired equipment. Known as Heat 
Treat Review, it is published periodi 
lly by Surface Combustion Corp., 
loledo, Ohio. ‘The fourth issue which 

now available features articles on 


batch furnaces, and annealing non 


SINCE 1909 > ferrous Wire 
~~ 


SHOP EQUIPMENT —A new folder 
des ribing its Hallowell line of steel 
shop equipment has been prepared by 
Standard Pressed Steel Co., of Jenkin 
town, Pa. Included are pictures, de 
tails and shipping weights of Hallo 
well cabinet benches, work benches 
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PRE-TESTING ELIMINATES 
CUSTOMER COMPLAINTS 


= D 
. A 


Here is an “ounce of prevention” that eliminates customer 
complaints before they develop. Prior to packaging, every 
O-B valve undergoes pressure and operating tests that far ex- 
ceed normal service conditions. Spot checks are not trusted- 
-each valve is tested hydraulically for leaks in both open and 
closed positions. Only those valves that pass this rigid test 
ever reach your shelves to be eventually sold to your cus- 
tomers. 

You can recommend O-B industrial valves with confidence, 
knowing that they have been thoroughly tested and will oper- 
ate to the buyer's complete satisfaction 

For 60 years, Ohio Brass has manufactured precision-made 
bronze valves -and for 60 years they have been sold solely 
through O-B distributors. Pre-testing O-B valves before we 
ship them is but another example of how we back you up 
with quality products and a sound distributor policy 


O-B No. 26 LINE GATE 


Ideal for general industrial service, 


OHIO BRASS COMPANY, MANSFIELD, OHIO gasoline, and steam service up to 550° F. 


BRONZE “| GLOBES §) ANGLES GATES CHECKS 
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STANDARDIZE 


on Desmond-Simplex Vises 


More and more plants are finding it’s good shop practice, 
and economical, too, to specify “Desmond-Simplex” 
whenever they buy vises. Desmond-Simplex vises offer 
maximum durability, serviceability, and extra features 
not found on ordinary vises. Furthermore, you pay no 
premium for these advantages. The line is complete, so 
you can be sure they will meet all your requirements in 
full . . THE DESMOND-STEPHAN MFG. CO., 
URBANA, OHIO 


Greater capacity: Desmond's exclusive all-stee? 
slide is stronger (milled from the solid) 
guaranteed not to bend or break in service. 


Steel screw enclosed, protected from 
dirt and chips 


Stands heavier blows: step milled jaw 
inserts fit on shoulder; holding screws take 
no shock, are easy to remove when necessary, 


Easier lubrication: screw retainer is outside 
Full 360° swivel base, locks in any position 


Minimum backlash: longer, stronger vise 
nut lasts indefinitely 


One-piece non-pinching type handle 





Order Desmond-Simplex vises 
from your industrial distributor. 


Desmond 


SIMPLEX :'':: VISES 
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| bench legs, drawers, shop desks, cabi- 
nets, tool stands, carts, stools, and 
chairs 





Pe 
ys1o8 
power Took ooern" 


pute 
Ou 


RADIAL ARM SAW-—lTIhec Delta 
Power ‘Tool Division, Rockwell Mfg. 
Co., Milwaukee, Wisc., has published 
a 12-page catalog describing its com- 
plete line of radial arm saws for home, 
commercial and industrial use 
Complete specifications of all four 
models are given. Special accessories 
for the radial arm saws, such as mould- 
ing cutter head sets, drill press attach- 
ment, mortising attachment and dado 
head set are clearly illustrated in the 


catalog 





INSULATION — A booklet containing 
new information about the use of 
Hvdrous Calcium Silicate insulation 





| has been compiled by the Kalo Di 


vision of Owens-Illinois Glass Co., 
Voledo, Ohio. ‘The eight-page publi 
cation is illustrated with graphs, tables 


| and drawings depicting the numerous 


ways in which Kaylo heat insulation is 
used in industrial and commercial proj- 
ects for temperatures as high as 1200 
degrees Fahrenheit 


CONVEYOR BELT—Ray-Man “F” 


Conveyor Belt, recently developed 





with an cngincered strength member 
| which is claimed to offer several im 
portant advantages over conventional 
duck belts, is described in a bulletin 
issued by Ravbestos-Manhattan, Inc., 
Manhattan Rubber Div., Passaic, N. J. 


| It is known as Bulletin No. 6915 


V-BELTS—A bulletin describing the 
“Precision Balanced’ and “More 
Grip, Less Slip” features built into the 
improved Condor V-Belts has been 
issued by Ravbestos-Manhattan, Inc., 
Manhattan Rubber Div., Passaic, N. J 
Copies may be obtained by requesting 
Bulletin No. 6S6S8-I 





IT PAYS TO KNOW YOUR 
vlabe LINE OF... 


hy 


BOLTS... 
UP TO 34” IN THE THREAD 


You've been selling famous Porter Cutters for years 
for cutting bolts . . . all kinds of bolts, hard or soft... 
cutting head-on, around corners, from all angles or 
just straight cutting. 


But do you know that Porter Cutters also cut many other 

materials . . . rods, bars, cable, wire, chain, rivets, nuts, 

wire rope, insulated wire and many other materials? 

Know your Porter Cutter line, so you can sell more Porter 

Cutters to your customers, for practically all cutting 

purposes. Porter Cutters are the simplest and best 

obout PORTER METAL answer to a great many cutting problems. Check your 
CUTTERS Porter catalog . . . it shows you the right tool for the job. 


un. kK. Peaetee. ree. 
74 Foley St Somerville 43, Mass 
Sell porter BOLT CUTTERS TO THESE INDUSTRIES 
FARMING UTILITIES STEEL 
AVIATION RAILROADS MACHINE SHOPS 
AUTOMOTIVE SERVICE MINING 
CONSTRUCTION ELECTRICAL SHIP BUILDING 
EVERY PLANT — EvERY INDUSTRY leed/é PORTER BOLT CUTTERS 
FOR MAINTENANCE © PRODUCTION © SERVICE 
THERE'S A PORTER METAL CUTTER FOR ALL THESE MATERIALS 
7 V BoLrs. I Roos f WIRE ROPE | Fics @ CHAIN (2) murs 


Also manufacturers of PORTER-FERGUSON Auto Body and Fender Tools and Equipment - PORTER PRUNERS 
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gives you 


fuel LINE 


- 


of Quality Reamers 


You can handle all your cus- 
tomers’ reamer requirements 
quickly and profitably with 
L&l's complete range of styles 
and sizes. All sizes 1/16” thru 
1-1/2” are standard, and 
64ths sizes are carried in stock. 
Wire gage sizes #1 thru #60 
are standard, too. Selling L&l 
gives you a constant source 
that specializes in reamers, 
plus a price and delivery 
schedule which will keep you 
out in front. 


Why don’t you get the 
L&I story? Write for booklet 
and sales policy NOW! 


“The Reamer Specialists 


LAVALLEE & IDE, INC. 
CHICOPEE, MASSACHUSETTS 
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HYDRAULIC JACKS—Complete in 
formation, including specifications and 
pplication data, on hydraulic jacks, is 
offered in a new bulletin just issued by 
lempleton, Kenly & Co., Chicago, 
Ill. This S-page letter-file size folder, 
known as Hydraulic 51-R, contains 
photograph detail drawings and 
tabulated data on hydraulic equipment 
in capacities of from 10 to 100 tons 

Simplex. Re-Mo-Trol Pumps and 
Ran ire featured, including a full 
listing of accessories and attachments 
All the equipment shown is of interest 
to construction men, industrial plants 
oil fields, ship builders, railwavs, mines 
ind utilities 


WELDING-—An illustrated folder, 6 
pages, 34 by 64-n., on welding, braz 
ing and cutting steel with torch and 
irc has just been released by All-State 
Welding Allovs Co., Inc., Whit 
Plains, N. Y. Contained are complete 
instructions for use, techniques of ap 
plication and description of the prop 
erties of twelve alloys for welding and 
brazing and one alloy for cutting, par 
ticularly developed for use on all types 
f steel 


ABRASIVES— I wo catalogs have been 
released by Bay State Abrasive Prod 
ucts Co., Westboro, Mass. bkorm 
AB-3(L) is a condensed catalog which 
includes some of the most frequenth 
needed data on Bay State Products 
It deals with Bavflex Wheels, Center 
less Wheels, Cut-Off Wheels, Cvylin 
drical Wheels, Disc Grinding Wheels, 
Dressing Wheels and Sticks, DuraCut 
\brasive Discs, general purpose and 
tool grinding wheels and other items 
ind information 

Form FLEX 25M (S) Treats Bay 
flex, Duracut and Saf-l-Cut Rem 
forced Resinoid Products. It points 
out differences in application for each 


type 


AIR TOOLS—The Aro Equipment 
Corp., Bryan, Ohio, manufacturers of 
urcraft, airtool and lubricating equip 
ment, is publishing a quarterly maga 
zine for distribution to its sharehold 
ers, customers and employees. The 
publication, “Arolines”, pictorial in 
stvle, will carry information of the 
company’s activity in research, engi- 
neering, product progress and em- 
plovee activities—all a report of accom 
plishment. 


WELDING EQUIPMENT~A cata- 
log presenting complete information 
on Victor Equipment Co., San Fran 
cisco, Calif. welding and _ cutting 
equipment has just been released. It 
presents the data through means of 
carefully planned illustrations and 





It Pays You to Sell Veelos to 
Your Customers because Veelos 





Pays for Itsel 


In Inventory... 


Veelos pays for itself by reducing re- 


“. 


quired v-belt stocks. Just 4 reels of Veelos 


be 


cover every v-belt need (up to 316 sizes) 
in the O, A, B and C widths. Stock only 


one reel for each width of belt you use-—@ 


--* 


and any length is readily available 


yore P 


In Maintenance... 


Veelos pays for itself because it can be 
installed quickly and easily without dig 
mantling outboard bearings or moving 
motor. Individual belts can be adjusted 
by simply removing or adding links 


In Operating Efficiency . .. 


Veelos pays for itself because uniform 
tension can be maintained on all belts to 
provide vibrationless, full power delivery, 





Simple adjustment of each belt means that 


matched sets stay matched 


Stress these important Veelos ad- 
vantages in your daily selling. They 
make Veelos a source of satisfac- 
tion for your customers and steady, 
profitable business for you. 


MANNHEIM MANUFACTURING & BELTING COMPANY 
Manheim, Pennsylvania 


VI THE LINK 


ADJUSTABLE TO ANY LENGTH + ADAPTABLE TO ANY DRIVE V-BELT 


Made in all widths in three types: regular, oil-proof and static conducting. Also 
double V in A and B. Packaged on reels in 100-foot lengths. Sales engineers 
in principal cities. Veelos is known as VEELINK outside the United States. 
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CASH IN 


HYDRAULIC 
PULLER 


Fastest selling, easiest 
working, handiest 
Push-Puller in history 
. Fits all OTC Pull- 
ing Units .. . Works in 
any position . . . Elimi- 
nates torque, eliminates 
friction . . . Twin cylin- 
ders develop 17! 
tons power... 
Light, compact, 


easy to handle. Ww h the CENTER HOLE o “om 


OTC Power-Twin does jobs no other hydraulic 
ram can do Applies force directly Fast 





easy. unlimited adiustment Quick, simple 
interchange of parts Permits use of adjust 


ing screws 


Portable, hydraulic pulling unit 
holds complete OTC Push-Pull- 
ing system and adapters 
Easily moved to any spot in 
shop, always right on the job... 
36 inch clearance below press 
is enough to hold any job... 
Amazing sales appeal for selling with 
Power-Twin Hydraulic Puller. 
Open throot Press plate . . . Avail- 
able separately for mounting on 
bench or service truck Can be 
used with OTC Power-Twin for per- 
monent hydraulic press 


OWATONNA TOOL COMPANY 
373 CEDAR STREET © OWATONNA, MINNESOTA 
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irts, in such a manner as to make 
clection and orderimg as casy as pos 


ibk 


SLINGS—LThe Umon Wire Rope 
Corp., Kansas City, Mo., technical and 
field staff has compiled a compre 
hensive sling handbook and _ riggers 
manual. It illustrates 11 sling types 
ind covers their dimensions, weights 
and safe working loads. Some 30 illus 
trations of sling uses accompany the 
factual data as a help in selection of 
proper types. Also illustrated and dc 
tailed are 11 types of sling fittings, 
iluable information of the care of 
lings, methods of factory fitting and 
packaging and information on braided 
wire fabric for those who maintam ng 
ging lofts. Illustrated, step-by-step in 
structions for splicing the new braided 
vire sling fabric is included 

Combined with the sling handbook 
is a comprehensive riggers manual. It 
illustrates and gives step-by-step in 
struction on wire rope splicing. Study 
of these pages will provide the rigger 
with the correct methods of making 
an endless or long splice, splicing pre 
formed, long lav and the Chicago 
splicing of cight stranded wire rope 
Ihe back cover of this 48-page sling 
handbook is devoted to illustrations 
showing standard hand signals to be 
used 


SPRAY NOZZLES— Up-to-date infor 
mation on Non-Clogging Spray Noz- 
zles for cleaning all kinds of materials, 
screens, fruits, and vegetables, is given 
in a new 4-page illustrated Folder No. 
2386 released by Link-Belt Co., Chi- 
cago, Il 

Folder shows installation pictures 
ind how simply the nozzle can be ap 
plied. Tables give dimensions of noz- 
zles for pipe of 1 to 3-in. diameter, 
and the capacity in gallons per minute 
through orifices of #4: to 4-in. diameter 
at pressures of 20 to 100 Ibs. per sq. in 


DRILL UNITS—The Delta Power 
lool Division, Rockwell Mfg. Co., 
Milwaukee, Wisc., announces the 
wailability of a new 12-page catalog, 
featuring the Delta 19-150 and 19-400 
Hydraulic Drill Units. 

[he catalog illustrates the drill units 
in actual plant operation—schematic 
drawings of internal construction 
complete specificatoin listings of both 
dnl units. 


CUTTING TOOLS—A 14 by 24-in 
chart with tinned top and bottom, 
suitable for office and shop posting 1s 
wailable from Severance ‘Tool Co., 
Saginaw, Mich. The poster illustrates 
tools representative of the Severance 
Line and should be suggestive and 
helpful to those interested in cutting 
tools and cutting tool planning 











ALUMINUM. Using 8x32 special gun 
flute taps. Through holes. We suggested 
8x32 commercial-ground, four-fluted 
machine screw taps with special surface 
treatment. Cut original tool cost 

and greatly lengthened life of taps. 





SERVICE. The local distributor of Standard 
Tool Co. products will see that you get the 
help of our Red Shield Service Staff to help 
on your metal cutting problems. Write 
for free booklet; TAPPING DATA‘ 


ALLOY STEEL. Using regular cut thread 
taps on turret lathe. Through holes. We 
recommended high-speed,commercial-ground 
spiral point plug taps with special surface 
treatment. Also showed them how to sharpen 
taps. Result:500 to 000 more pieces per grind. 


STANDARD [OOL (0. ctevetano' onc 


THE STANDARD LINE: Drills « Reamers + Taps + Dies + Milling Cutters « End Mills « Hobs « Counterbores + Special Tools 
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NEW LINES 
taken on by 
DISTRIBUTORS 





Durkee-Atwood Co., has appointed the 
following companies as __ industrial 
V-belt distributors in their respective 
areas. 














e Foster & Felter Co 
Kansas City, Mo 


e Western Bearing Co 
Sioux Falls, South Dakota 


e Berg-Evans Chain Co. 
Portland, Ore 


e Berg-Evans Chain Co 
Seattle, Wash. 


e Industrial Division 
Electrical Testing Co. 


Peoria, Il 


@ Mississippi Bearings, Inc 


Jac kson, Miss 


eH. A. Busbee Co 
Ocala, Fla 


eB. L. Montague Co. 
Charleston, S. C 


Beals, McCarthy & Rogers, Inc., Buf- 
falo, N. Y., has been named a dis 
tributor in Western New York for 
industrial lathes and shapers manu- 
factured by the Logan Engineering 
Co. of Chicago 


Georgia-Alabama Supply Co., West 
Point, Ga., has been named a dis 
tributor of V-belt drives of Brown 
ing Manufacturing Co., Maysville, 
Ky. 





Recommend “ King Clamps | The Textile Mill Supply Co. of Char- 
for every service where | lotte, N. C. has become distributors 
band type clamps can be : 


for Cutler-Hammer switches and 
controls; Whitney chains and 
,? ° 
used, on hose to 17% O.D. sprockets; Bunting bronze bushings; 
ind Bandit clamps and tools 





Last year the British meat ration was 
decreased to 9¢ per head. For many 
families this means only one meat meal 


a week. 
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... thru any machineable 
material up to 1/8 INCHES thick! 


‘ A Here is a premium tool which makes it pos- 
sible to saw holes in one short operation 
... large holes which heretofore had to be 
laboriously machined ‘‘a-chip-at-a-time.”’ 


MARVEL High-Speed-Edge Hole Saws have strength to 
withstand the terrific peripheral strains of heavy duty opera- 
tion in lathes, drill presses or portable power tools. They have 
a high speed steel cutting edge which is electrically welded 
to a tough, alloy steel body, high speed steel pilot drills, 
heavy hexagonal shanked arbors and sufficient set for deep 
drilling. They are self-aligning, as the larger diameter saws 
float on their arbors and are driven by double drive pins. They 
will saw round holes accurately in any machineable material. 

MARVEL High Speed-Edge Hole Saws come in 35 sizes, 
from %”" to 4!2”. They are carried in stock by leading indus- 
trial distributors. 


WRITE FOR BULLETIN ST-650 


"MARVEL" Lae Aluays had the edge! 


ek Oy 


“OR a C= 
MDE) LE FpaterA 


ARMSTRONG-BLUM MFG. CO. 


“The Hack Saw People” 
5700 Bloomingdale Avenue Chicago 39, U. S. A. 
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FROM THE 


wo FILES » 


25 Years Ago 





- ¢ 


FROM SOCKET SCREW HEADQUARTERS @ @ @ 


Highest Quality Products 
- - Made To Exacting Standards 


High grade alloy steel, made to rigid specifications for com- 
position, strength and grain structure, is used for all “Blue 
Devil” socket screw preducts 


Constant Inspection to close standards is maintained 
throughout the manufacturing operations. Threads are 
“class 3 fit’—the highest grade of interchangeable screw 
thread work 

“Blue Devil” socket screw products are manufactured by 
modern methods with modern equipment in a plant which 
specializes in the manufacture of socket screw products. 


1. Socket Cap Screw 2. Socket Set Screws 3. Socket Stripper Bolts 
4. Flat Head Socket Cap Screw 5.Socket Pipe Plug 6. Socket Screw Key 


y Sold through 
15 TY Devt Industrial Supply Distributors 


QUA Aras 
SAFETY SOCKET SCREW COMPANY 


6500 AVONDALE AVE., CHICAGO 31, ILL. «© 11 Park Place, N. Y. 7, N. Y. 
Wearehoused in the West by Liberty Equipment & Supply Co., 2010 E. 7th S$t., Los Angeles 21 
Wearehoused in Canada by H. Paulin & Co., Lid., 10-16 St. Patrick St., Toronto 
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The steamer Noronic was chartered 
to carry the members of the three 
mill supply associations on a four- 
day lake trip—accommodations were 
booked for 600 members. 

Producers and distributors, looking 
back on 1926, told of a record year 
Letters from Alvin M. Smith, Fred 
erick H. Payne, Howard Coonley, 
S. Duncan Black, A. T. Simonds, 
and others, said that competition 
was keen on increased volume of 
business. 

“We can’t eliminate competition,” 
said F. A. Robertson, vice president 
of Bearium Bearings, Inc., “but we 
can get rid of the unhealthy kind by 
confining selling effort to items sup 
ported by good manufacturing 
policies.” 

Ihe Midland Plumbing & Heating 
Supply Co. had recently opened its 
doors at 2819 Belmont Ave., Chi 
cago. F. E. Dobbs was president 

Thomas Jones, formerly sales manager 
for the Bowles Co., Portland, was 
made promotion manager for the 
Stulsaft Co., San Francisco. 

Fred Counterman listed the qualities 
of the successful buyer: intelligence, 
ambition, foresight, confidence, and 
a pleasing manner. 

The fifth National Exposition of 
Power and Mechanical Engineering 
was held in the Grand Central 
Palace, New York. Educational mo- 
tion picture films were featured. 

Noiseless steel building erection was 
demonstrated before an inspection 
group of several hundred architeats, 
builders, contractors and steel men 
in Sharon, Pa. Welders, it was 
prophesied, would supplant rivet- 
ing gangs. 

Mefford R. Runvon was made New 
York district sales manager of the 
Bridgeport Brass Co., Bridgeport. 
Conn. 

The Pottstown Pipe Products Co 
was planning to build a one-story 
addition 


10 Years Ago 


One of the first problems to be faced 
by Wendell Clark (Samuel H. Har- 
ris) after purchasing a 160-acre farm 
at Crystal Lake, IIl., was that of re- 
turning an obstinate cow to its cor- 
ral, from which it had escaped. 





20 (OF Ovi 


industria 
need ! 











The American Stock Gear line includes... With American you offer your customers the highest quality 
Spur Gears Spiral Geers stock gears made. Precision dimension . . . laboratory-tested 
Stee! Bronze strength . . . smooth, quiet performance . . . all help 
Bronte , See make American the finest to sell. 
none age a American is a complete stock gear line and includes brass, 
on > ang bronze, steel, semi-steel, cast iron and non-metallic gears 
ow Werme in a range of from 48 to 3 diametral pitch. 
Cast Iron 


Mitre Gears eseen RES Rate Perfection’s 30 years in the manufacture of automotive gears 


sy Steel provides a background of experience and ability for its 

eamneane Universal Joints ; newly-acquired American division. Its complete facilities vee 
Bross te shee an metallurgical laboratory, modern heat treating and scientific 
Cast tron sion Supply Items testing equipment . . . make American Stock Gears 


the finest available. 


Write for complete details on obtaining a fully protected fran- 


chise for the distribution of this profitable stock gear line. Your 
d S (] inquiry ts respectfully solicited and will be treated confidentially 
be) &) oO @@@ 
2 yy} ; jr SS : hy we \ ey ¢ 


AMERICAN Stock GEAR ...DIVISION - PERFECTION GEAR COMPANY + HARVEY, ILL. 
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Along came Fd Stevens (Union 
Mfg.) who had a way with cows, 
ind the trick was turned. Mr. Clark 
was more than ever impressed with 
the scope of manufacturer-distribu 
tor cooperation 

| he temptation to become sales hun 
gry and service shy is strong,” said 
J. F. Bennett, vice president, Couch 
& Hevle, Inc., Peoria, Il. “The in 
dustrial distributor should be more 
careful than ever to keep an eve to 
the future.” 

For violation of priorities regulations, 
1 plumbing supply house in Brook 
lyn, was deprived of all priority 
privileges by the OPM. 

kk. A. Kinsev Co., Cincinnati, modern- 
ized their building inside and out. 
Service to customers went on as 
isual 

Bradford Mills (Cleveland File Co 
wccompained by Merrifield Woodis, 
Woodis Industrial Supply Corp., 
Worcester, Mass., brought home 
150 Ibs. of Maine venison. 

Art ‘Tracy joined Central Rubber & 
Supplv Co., Indianapolis, in time 
to take over priorities problems for 
Jim Ruddell 

Fred Ellfeldt, Fllfeldt Hardware & 
Machinists Supply Co., returned 
from a plane trip to the coast where 
he visited the new Ducommun 
Metals & Supplv Co. office in Los 
Angeles 

Vonnegut Hardware Co., Indianapolis, 
issued an institutional booklet 
touching briefly on the historv of 
the then S9-vear-old firm 

K |. L.. Mather, president of the Mather 
ESTER Hardware & Supply Co., in Louis- 
ville, celebrated his 50th wedding 


Fiux-Core mnniversan 
SOLDER 





FAST in Soldering Action 
FAST in Obtaining Wanted Results 


Kester can give the exact percentage of flux 
content neede dtora particular soldering operation 


Only Kester has the proven ability to exercise this fax control! 


Kester also has the greatest selection of Flux-Core 
Solders Acid, “A”, Nosput, Knorust, Plastic Rosin, 
Resin-Five “44” Resin and 
others in a wide range of diameters 


and impurity tree alloys 


KESTER 


‘—you'll find your territory at lat. 10° 
KESTER SOLDER COMPANY SOLDER N., long. 160° W. and we guarantee 


absolute protection from factory com- 
Nework 5, New Jersey @ Brantford, Canada petition.” 


4214 Wrightwood Ave, Chicago 39 
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ONE OF A SERIES 
OR ADVERTISEMENTS NOW REACHING 
CUSTOMERS AND PROSPECTS 
LEADING 


YOUR 
THROUGH THE PAGES OF : 
BUSINESS AND TR ADE PUBLICATIONS 





IT’S 
PACKED WITH 
SATISFACTION 

WHEN IT’S 
PACKED 
WITH R/M may, 


Typical of the hundreds of different 

types of equipment packed with 

Raybestos- Manhattan packings is 

this high-pressure rotary air com- 

pressor. The complete R/M line 

includes packings and gaskets for 

service against air, gas, water, oil, 

steam, petroleum products, chemicals, 

food products, and practically every 

gas or liquid used in industry. Your Ween - 
nearby R/M distributor will help “yrs 
select the proper packing or gasket 

to meet your needs. Or write for 

the R/M Packing Catalog. 


PACKINGS 


RAYBESTOS-MANHATTAN, INC. 
PACKING DIVISION, MANHEIM, PA. 


No. Charleston, S.C., Crawfordsville, Ind. RAYBESTOS-MANHATTAN. INC. Manufacturers of Packings « Asbestos Textiles « Mechanical Rubber 
Peterborough, Ontario, Canada Products + Abrasive and Diamond Wheels « Rubber Covered Equipment « Brake Linings « Brake 
Blocks « Clutch Facings « Fan Belts « Radiator Hose « Powdered Metal Products « Bowling Balis 


Factories: Bridgeport, Conn., Manheim, Pa., Passaic, N.J. 
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THE 


LINE OFFERING BOTH ORBITAL 


AND STRAIGHT-LINE ACTION SANDERS 


NATIONAL 




















STRAIGHT-LINE ACTION 


National Models 300 and 300A are recipro- 
cating, straight-line action air sanders. With 
this action, lacquer may be applied directly on 
sanded surface as there are no patterns to con- 
ceal. Woodinthe white can be sanded without 
fear of swirls, circles or cross-graining. 





7 
i 














ORBITAL ACTION 


National Models 100 and 400 are orbital 
action, single pad, air sanders. Orbital action 
provides fast cutting and long abrasive life. 
Where rapid stock removal is desired, orbital 
action cannot be matched. Superior for sand- 
ing on wood or metal, and for finish sanding 
with opaque finishes. 


SELL YOUR CUSTOMERS 
NATIONAL’S COMPLETE LINE 


National offers both Orbital and Straight-Line 
action sanders. Whether your customers are 
working with metal, plastic, wood, leather, or 
other material there is a National Sander 
adapted to their needs. Write today for details 


on National's selective distribution system. 


> 


NATIONAL AIR SANDER, INC. 
2818 AUBURN ST., ROCKFORD, ILL. 


2 
Wi 
tee 


. 
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| dd Chain Drives 





Product Knowledge 
Is Selling Power 








A modern chain drive will deliver 
up to 99 percent of the power applied. 
That may sound like a tall tale but 
the makers of chain, and other quali 
fied testing agencies, can show you 
graphs and drive installations to prove 
the point. 

Essentially, a chain drive is an ex- 
tension of gear-driving, but with ad- 
vantages not possessed by the latter 
Gear-drives are rigid, non-shock ab 
sorbing and require shafts to be com- 
paratively close to each other. Chain 
drive, though it isn’t as “positive” in 
delivery of power, is more flexible, 


| somewhat more shock-absorbent, and 


permits the driving of shafts at some 
center-distance from each other. 

Chain drives are of several kinds; 
the type selected for an installation de- 
pending on the physical conditions en- 
countered, service required, etc. 

Rough-finished roller chain, a 
“workhorse” type is suggested for use 
on such service as heavy conveyor and 
elevator work, at slow speeds. 

Silent chain (inverted tooth chain) 
is used for carrying power from the pri- 
mary drive in light and heavy trans- 
mission. It ranks “No. 1” as quiet, 
smooth and most efficient of all drives 


| at equal speeds. A further recommen- 


dation to salesmen interested in fol- 
low-up sales is that all parts in silent 
chain are interchangeable. 

Finished steel roller chain is used 
in places similar to those that utilize 
silent chain, except that it is equally 
practicable on longer center distances. 
Centers to 12 feet are possible with 
this type chain drive. 

Malleable iron (Ewart) or pressed 
steel chain finds wide use in conveyor 
and elevator work. Frequently, too, 
it is employed to transmit light loads 
at fairly low speeds. It comes in open 
or closed link, and is easy to assemble 
or take down 

The advantages of the closed link 
malleable (over the open) include 
greater strength and exclusion of dust, 
grit and similar foreign properties. 
Ewart’s a noisy chain, especially as it 
approaches the so called ‘safe maxi- 
mum speed” (about 400 fpm) beyond 
which it should not be run. 

Roller chains for use where corro- 
sives or acids may be present would 
include bronze roller and_ stainless. 
rhe latter is reported the best possible 
corrosion-and-acid-resistant chain ob- 
tainable. It resists all the malignant 





INCREASE YOUR 
SALES WITH 


: Standard Unit accessories for HALLOWELL 

$ TA NY DA R D me Shop Equipment are the latest selling 
Ree tool offered you by SPS. They not only 

ak give you an opportunity to pyramid your 


" sales, but also permit your customers to 
’ custom build HALLOWELL Shop Equip- 
ee" ment to their own requirements. 


STANDARD PRESSED STEEL Co. 
Jenkintown 13, Pennsylvania 


LINE FEATURES: 


rs idelaleMMalel(o Mii 1-1 maelaiialiallels 
iV areilolalel Meh iidelaiha-mmel-Silela 
versatility 
ome loleloM olaehilMelaleM diel meer ies 
folda Je) folate 

Adi -Mloleleh ME iel ame -iell t-te Mal iol: 


mation 


In order to save storage space 
for you and to assure your cus 
tomer of delivery in A-] condition 
HALLOWELL Shop Equipment 
alle) ole ME dalela 41 Molo) (sme MEL geb | 
(tol gel eololelgeMmael areal) 


WORK BENCHES + CABINET BENCHES + POSTURE STOOLS & CHAIRS 
FOREMAN’S DESKS + TOOL STANDS * HAND & PLATFORM TRUCKS 


FOREMAN’S 
DESK OF STEEL 





ig WorK BENCH 
HALLOWELL SHOP EQUIPMENT DIVISION 


OF STEEL 
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Fig. 4001/6561. Duplex unit consisting 
of Straightway Lever-operated Sealing Valve 
and Angle Blowing Valve. 


BOILER BLOW-OFF VALVES 


When you show an EVERLASTING 
Duplex Blow-Off Unit to your custom- 
ers, their many superiorities speak for 
themselves and sell themselves 


The sealing valve at the left is the 
EVERLASTING design that has been 
famous for more than 40 years . . . the 
valve with the drop-tight seal that actu- Fig. 4001/6571. Duplex unit consisting of 


d 


; 9 y lever-op Sealing Valve 
ally improves with use because of its and Y Blowing Valve 


self-lapping action each time the valve 
is opened or closed . the valve that 





can't stick or jam because of its non- 
wedge design the valve that opens 
in less than a quarter turn to provide 
unimpeded straight-through blow 


The blowing valve at the right is the 
equally famous EVERLASTING Angle 
or “Y" Valve, specially designed and 
equipped cto withstand repeated blow 
off shocks, erosion and corrosion, and 


Fig. 6571/6561. Duplex unit consisting of y 
without pockets that might trap and Sealing Valve and Angle Blowing Valve. 


hold solids 4 


EVERLASTING Valves are profitable 4 
for vou to sell, because they are profit 

able for your customers to buy. Write 

for descriptive bulletins and prices 


EVERLASTING VALVE CO. Fig. 6561/6571. Duplex unit consisting of 


49 Fisk Street, Jersey City 5, N. J. Angle Sealing Valve and Y Blowing Valve. 


Everlasting Valves 


TRADE MARK “EVERLASTING REG US. PAT. OFF 


€v.348 


pr FOR EVERLASTING PROTECTION, 
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materials and atmospheres bronze 
roller resists, and about a dozen more 
beside It is not, however, resistant 
to all agents that might be encoun 
tered 


Installation Notes 


Installation of the cham dnve i 
the other half of your sale; it isn't 
“closed” until the drive performs up 
to, or surpasses, specifications 

lo insure the sale will stick, the 
following factors must be taken into 
iccount (none of them, by the way, 
involves any intricate engineering data 
or skill 

a. What's the hp your cu 
must have? 

b. What's the driving member? 
(prime mover 

c. What space is available? (that 
could limit you on center-distances 

d. Where will the drive be in rela 
tion to floor-level (off it, on it, etc 

e. What type load will be carried? 
(as maximum, average, steady, pul 
sating) 

f. What kind of sprockets? (siz 
material, etc. 

g. What operating — conditions? 
(moisture, dust; what lubrication? how 
long running?). 





OBITUARIES 





Webster Harnish Kline, 
Burke Steel Co. Head 


Webster Harnish Kline, 70, presi- 
dent of the Burke Steel Co. Inc., of 
Rochester, died of a heart attack 
Noy 1S. 

In 1907 Mr. Khne came to 
Rochester to join the Wilham Burk« 
lron and Steel Co., now the Burke 
Stecl Co. He was elected secretary in 
1909, and in 1914 was chosen presi 
dent of the firm, a position he held 
until his death 

During his vears as head of the 
firm, he built it from a small iron and 
stecl warchouse and hardware store, 
formerly located on the site of the 
present Paramount Theater, to a large 
steel warehousing and industrial sup 
ply business. 

Mr. Kline was several times presi 
dent of the Buffalo Chapter, American 
Steel] Warehouse Association and was 
for a number of vears a national di 
rector of this association, as well as 
its treasurer in 1939-40. He was a di 
rector of Willsea Works of Rochester 
and of Hardinge Brothers Inc. and 
Morrison Machine Products of FI] 
mira 



































SIMONDS 


ABRASIVE CoO. 
l ——— 


Grinding Wheels 


Grinding production moved up when 
the right grinding wheels moved in. 
They’re Simonds Abrasive Company 
grinding wheels... part of a com- 
plete line accurately specified to en- 
able you to get the right wheels for all 
your grinding jobs. Everything you 
need is fully described inSimonds free 
data book . . . grinding wheels of all 
shapes and sizes, mounted wheels 
and points, segments and abrasive 
grain... all manufactured under 
complete quality control by Simonds 
Abrasive Company, a major pro- 
ducer of grinding wheels for almost 
60 years. Write for data book and 
name of your distributor. 


SIMONDS ABRASIVE CO., PHILADELPHIA 37, PA. BRANCH WAREHOUSES 


DISTRIBUTORS IN PRINCIPAL 








CITIES 


CHICAGO. DETROIT 


BOSTON 


Division of Simonds Saw and Steel Co., Fitchburg, Mass. Other Simonds Companies: Simonds Steel Mills, Lock- 
port, N. Y.. Simonds Canada Saw Co., Ltd., Montreal, Que. and Simonds Canada Abrasive Co., Ltd., Arvida, Que 
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( Advertisement ) 


Granite Facing 
For Modest Homes 
Because of 
Grinding Wheels! 


THERE are a lot of cute little new 
houses, bungalows, miniature ranch 
houses and the like springing up in 
the outskirts of town and*along the 
secondary roads everywhere. As you 
drive past with a casual glance vou 
often notice a gable end or an out 
door sun room or patio that looks to 
be granite walled. Good Lord, vou 
say to yourself, I've been watching 
this little thing go up and I don’t re 
member any pile of granite or any 
crane on the lot. What goes on here, 
and how are they going to have any 
room when they get the finish inside 
those granite walls? 

Brother, vou have been caught 
napping. That’s granite veneer, a new 
material with a life of about five mil- 
lion years, product of the grinding 
wheel. The hardness of granite has 
passed into a proverb but the man- 
made abrasives of the grinding in 
dustry are harder. 

When Mr. Acheson, in 1892, fused 
coke and sea sand in a little electric 
furnace and made silicon carbide, he 
sold the stuff to jewelers for $880. an 
ounce for polishing gem stones, but 
after a few of the manufacturing and 
merchandising miracles normal in 
American industry this stuff, bonded 
and fused into grinding wheels, came 
into use for cutting marble, onyx, 
glass, granite, pottery, or what have 
you? The grinding wheel shaves down 
to less than three inches and squares 
up for this purpose what hitherto has 
been rubble fit only for ballast or 
filling. Taking a lesson from the meat 
packers who boast that they use all 
of the pig but the squeal, the quarries 
now discard nothing but the dust 

Look more closely in the fu 
ture at these little gable ends. The 
blocks are laid up like bricks against 
building paper in a lime cement with 
joints raked or tooled at the archi 
tect’s pleasure another example of 
the versatile role of modern grind 
ing wheels. 

The advertisement shown here is 
typical of Simonds Abrasive Com 
pany’s current campaign carrying 9 
million sales messages to 
of Grinding Wheels and 
products. 


users 
Abrasive 





There’s no end to the 
uses of WITT CANS 











Aside from their general use as a 


container for ashes, garbage, and 
refuse, WITT CANS and PAILS 
have many additional applications. 
To mention a few, WITT CANS 
are used as cracked ice containers, 
dry foods containers, fluid con- 
tainers, etc., while WITT PAILS 
are used as cement, tar, or paste 
buckets, etc., wherever a durable 
CAN or PAIL is required. 


WITT CANS and PAILS 
a 


have the “Right Angle” 
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Compare WITT CAN and PAIL 
features with others on these points... 


STRAIGHT SIDES—assure extra resistance 
to rough handling. . 
DEEP ROLLING CORRUGATIONS—run full 
length of Can adding further rigidity. 
HEAVY GAUGE STEEL — provides battle- 
ship ruggedness. 

STEEL BANDS — protect top and bottom of 
Can and act as shock absorbers. 

HOT DIP GALVANIZING—a hand process 
after fabrication, insuring heaviest pos- 
sible rustproofing. 

STURDY LID—snug-fitting yet easy to re- 
move. 


THE WITT CORNICE COMPANY 


CINCINNATI 14, OHIO 


"Originators of the Corrugated Can” 


William P. Smith, 
| Sumter Supply Co. 


William Percival Smith, 89, died m 
Sumter, S. C., on Nov. 29. 

Mr. Smith came to Sumter in 1908, 
where he became manager and a 
stockholder in Sumter Railway and 
Mill Supply Co. He operated this 
business, which a few years ago be- 
came Sumter Supply Co., until Nov. 
18, 1949, when the stock was sold. 

He was a member of the Chamber 
of Commerce, and a charter member 

| of the Rotary Club. He served on the 
city school board for 20 years and had 
also been a member of the county 
board of education. 

Surviving are his wife, a daughter, a 
sister, a grandson, and several nieces 
and nephews 


John H. Stewart, salesman 
Keith-Simmons Co., Inc. 


John H. Stewart, 70, salesman with 
Keith Simmons Co., Inc., Nashville, 
Tenn., died November 5, 1951 as a 
result of injuries received in an auto 
accident in March. 

A member of the organization since 
1937, he previously sold machine 
tools, and other items in Cincinnati 


| and eastern seaboard. He had inherited 


a foundry from his father, but gave 
| it up to enter the selling field. 

He is survived by his wife, two 
daughters. 


Glenn Rice Shriver. 
John Weeks & Son 


Glenn Rice Shriver, 70, chairman 


| of the board, treasurer and former 


president of John Weekes & Son 
Company, Watertown, NY, mill sup- 
plies, died suddenly Nov. 17. 

Mr. Shriver’s health prompted him 
to retire from the presidency of the 
company last January, when his son 
took over the office. Mr. Shriver was 
the son-in-law of the late John 
Weekes, founder and former presi- 
dent of the Weekes company. 





“One of the most remarkable phe- 
nomena of present-day selling is the 
negative attitude of some sales-people. 
They call on a prospective customer 
believing that he is not going to buy 
When customers come into their store, 
they half expect them to look around 


and walk out. It is amazing! 


The Human Side of Selling 
By Robert E. Moore 








coo ll puf YoU 
in position for 


a Sure Shot... 


that’s the only objective of the whole Morse 

A team...management, sales, design, engineer- 
. a ing, and manufacturing...all striving to put 
you, the Morse-Franchised Distributor, in the 

x « possible position to outscore competi- 
tion. “Break fast” and score with Morse! 


Morse Twist Drill and Machine Company, 
New Bedford, Mass. 


a 
,~@? 
MORSE MEANS 100% DISTRIBUTOR-PROTECTION if 


o 
MORSE Cutting Tools 
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CULLMAN 


Sprockets and Roller Chain 
STOCK OR SPECIALS 


Utilize Cullman Sprockets and Roller Chains 
supplied promptly from Cullman’s adequate 
stocks. Cullman Wheel Co. has been supplying 
high ethciency drives of low first cost and long 
service life throughout its 56 years of specializa- 
tion in designing and manufacturing depend- 
abl« transmission units and components. These 
factors are the common objective of machine 
ak Siyners and purchasers. Orders for specials 
are delivered quickly. 
Send us your prints and we will quote promptly. 


e 7 . 
Many Cullman Distributors ready to serve you. 


CULLMAN WHEEL COMPANY 


CULLMAN 


SPROCKETS and ROLLER CHAIN 
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un Miz IsTOTc 
in addition there were prizes volun- 
irl ntribute vy manufacturer 
uppli Prize inged from gallons 
# cider to small pieces of furmiture 
nand prize of a $100 D 
tense Bond 


Nia ( " John 
Ora trict i g f INpDUSstRI 


plus the 


Disrripe rion, who was mtroduced bi 
Llo B. Mize. Mr. Mize said in 
reference to the celebration 

Ihe ladies’ attendance contributed 
tremendously to the success of the 
casion. Our staff worked hard on the 
plans and preparation for this event 

fine comments made by our cus 

mict who ine saw and enjoved 

themsclve was worth all the effort 
we put forth. We were highly flat 
tered and pleased to have wives and 
husbands drive as much as 100 miles 
to pav us a visit. It was our job to sec 
to it that they enjoved themselves 
ind thev did.” 


Kenman To Head 
Besly Machine Sales 


Roger A. Kenman has been named 
sales manager of the Machine Tool 
Division of Charles H. Besly & Co... 
Beloit, Wisconsin. Mr. Kenman will 
be in charge of the sales organization. 
personnel and policies, for this div 
sion 

The Beslv organization, manufac 
turers of grinding cquipment and 
ibrasive wheels, maintains factories 
in Beloit and Chicago 


Roger A Kenman 





This new Keystone 


Bulletin will help 


(USRicanrs FOR: 


SEARINGS—BALL AND ROLLER 
BEARINGS — Pain ANDO RING 


GEARS — OPEN 


GEARS — ENCLOSED SPEED REOUCERS 


CLEANING LOOSENING PENETRATING 











—— 


Requests from both customers and distributors brought 
this new, 2-color, 20-page Keystone Bulletin into being. 
Everyone wanted a compact source of reference on the 
few Keystone Lubricants that afford efficient lubrication 


to the majority of plant needs. 
And BK-19 is precisely that! 


With a 2-page spread per product, Bulletin BK-19 pre- 
sents—for each of 7 lubricants—characteristics, benefits, 


uses, densities, specifications, container sizes... just 


Qa, a4 ' about all the data you need to give your prospect 


% | the full story. 
+ ) 
Wit & 


SPECIALIZED . , , , 
res tat So carry BK-19 with you on every sales call you make. It'll 


. VSR No. y help you clinch new accounts and put more Keystone 
eae ; d 


9" products to work with your present customers. 
KEYSTONE LUBRICATING COMPANY, 21st & 


Lippincott Streets, Philadelphia 32, Pa., Est. 1884. 


SPECHEALIZED LUBRICANT §$ 
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@ ON NEARBY SHELVES 
OF INDUSTRIAL 
SUPPLY DISTRIBUTORS 





BAY STATE TAP & DIE CO., Mansfield, Mass. 


PEP ERA PL OTE SRE DCTS AE Te CT ae 
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Dick Parshall 


Cummins Sends Parshall 
To Atlanta As Manager 


R. P. Parshall, former manager of 
the Milwaukee branch, Cummins 
Diesel Sales Corp., Chicage, has 
joined the Cummins regional organi- 
zation, as regional manager, Cummins 
Southeastern Region, with headquar 
ters at Atlanta, Georgia. 

Mr. Parshall has been associated 
with Cummins Diesel Sales Corp 
for the past five years, the last two 
of which, he has been manager of 
the Milwaukee branch, of Cummins 
Diesel Sales Corp., Chicago. <A 
graduate of the University of Illinois, 
he served as a licutenant in the U. §. 
Navy for three years during World 
War II. 

In addition tc Mr. Parshall per 
sonnel at the Cummins Atlanta 
Regional office includes: B. C. Sears, 
assistant regional manager, and Nor- 
man Grimes, regional service repre 
sentative. 





AFTER HOURS chat is enjoyed by 
J. A. Maples, personnel manager, and 
Bus Steel, inside sales, at Tennessee 
Mill & Mine Supply Co., Knoxville 


Tenn. 





Sere Then are 
NER PRODUCTION DRILL PRESSES 
for fast turnover 





They made production news at the Metal Show. But the dig news for 
Walker-Turner Distributors is this—the new Production Drill Presses 
exhibited by Walker-Turner in October are already in production... 
ready for quick delivery! 

Show your customers how they can meet the demand for fast, ac- 
curate, production drilling—at new low levels of investment. 72 
different models. Heads adaptable to hundreds of diversified uses. 
Make new customers, boost your sales and profits. Send for complete 
information about the new line of Walker-Turner Production Drills. 





General Specifications 


SPINDLE TRAVEL: 4” or 6”. 

FOUR SPEEDS: 600, 1250, 2440 
R.P.M. using a 1740 R.P.M. motor. 

CAPACITY: Bench Models — 12” chuck to table, 
1714" check to base. Floor Models — 39%” 
chuck to table, 46” chuck to base. All models 
734" center of chuck to column. Drills to center 
of 15” circle. 

CHUCK: 46A Jacobs key type capacity 0 to 4” 
on production models. 

TABLE: 10” x 12" 


and 5000 


machined working area. 


BASE: 10” x 9” machined working area on Bench 
Models. 11” x 9” machined working area on 
Floor Models. 

SPINDLE: Six spline full floating type, %”" di- 
ameter, male £33 Jacobs taper for No. 6A 
Jacobs Chuck, or 41 Morse taper socket 
(optional ). 

PULLEY: Straddie mounted on two ball bearings 
for extra rigidity. New upper mounting permits 
quick belt changing. 

COLUMN: Ground seamless steel tubing, 234” in 
diameter. 


SOLD ONLY THROUGH AUTHORIZED DISTRIBUTORS 


DRILL PRESSES © RADIAL 


DRILLS © TILTING ARBOR 
SURFACERS © METAL-CUTTING BAND SAWS ¢ SPINDLE 


SAWS «+ BELT 
SHAPERS ¢ 


and DISC 
JOINTERS 


WALKER- TURNER 


-olVisione. 
KEARNEY AND. TRECKER CORPORATION 
PLAINEIELD,-W. J. 
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Central States Meeting 


Starts on page 104) 





ain-TESTED 


D 
Ap, REFINED RECESSE 





MALLEABLE |RON prass SEAT 


DEPARTING HEAD of the Central 


TO HELP YOU HELP YOUR CUSTOMERS _ i Sisies tnciastriat Distritstors? Associa 


Simplify nm 
PIPING INSTALLATION 


onducted the morning session 
Jefferson you sell means a bette er-all piping 


d, it means 


eal through the 

Seat which con 

‘ y ind permanently tight joints 
Jeffer ludes AAR male and female 


\ ! ndur« 5 
02, 7 2502 
nd Master 1502 
inion alt ypes 
ade ae 
+ COUNSEL for the Association, Har 
ae old |. Halfpenny, discussed wages and 
tlari nder } ontrol at the dis 
Full detail on request. tributor opening business session 
4 - 
BUSINESS DISCUSSION takes place 


671 W.26thST..NEW YORK 1,N.Y. in a friendly atmosphere between S. I 
Whuittimore (A. L. Whittimore Co 
9 Green St.,Lockport,N.Y. 49 FletcherAve.,Lexington 73,Mass and S. H. Clark, Jr., Samuel Harris 
wv Co 
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Tell your customers to 


MAKE THIS BEFORE GG GG 
ano AFTER ‘Test 2 


Recommend these new time and money 
savings, new effects, in abrasive finishing! 


Recommend Brightboy to 


® combine burring, finishing, cleaning, polishing, 


into one, time-saving operation 


WHEELS, STICKS reduce the several operations following the rough 
os aide ane grind to the buff to one 


manual operations 
achieve a finer, faster finish that frequently serves 
as the “final” 


obtain either conventional or unusual surfacing 
effects 


Not until your customers have compared the unusual action of Brightboy—which 
cleans and polishes as it burrs and finishes—-with usual abrasive ‘finishing, can they 
conceive of the distinctive, speedy surfacing Brightboy will achieve in working parts, 
assemblies and products in light-weight and semi-precious metals, plastics, laminated 
materials, wood and glass. Time savings can amount to fifty percent! 


Brightboy gives a wide variety of finishing effects, the 
desired surface being obtained by speed and/or pressure of 
the Brightboy wheels, sticks, rods, or blocks used in the 
machine or manual operation. Brightboy will work to close 
precision-tolerances, can be shaped to curved surfaces and 
contours. Requires no before-use dressing or preparation. 
Even unskilled labor can handle it. A Brightboy finish often 
constitutes the final polish. 


Brightboy’s general uses include removing dight 
digs, tool and heat marks, cleaning welded and 
soldered joints, finishing and burring dies, molds, 
stampings, machined parts. 


A PRODUCTION AND MAINTENANCE 
TIME-SAVER IN MANY INDUSTRIES 


Service-proved Brightboy is an original com- 
pound logically formulated to utilize the advan- 
tages of both abrasive and rubber for finishing, 
cleaning and polishing. Brightboy will immedi- 
ately widen your customers’ concepts of abrasives 
use, gratify them with new savings, splendid sur- 
facing. It can also be used extensively for 
equipment maintenance. 

BRIGHTBOY INDUSTRIAL DIVISION : : 
Welden Reberts Rebber Co nes 0 ste tee fee sent» 
« . ~ : 
6th Ave. & No. 13th St. Newark 7, N. J. pte eta cl ps age once By [= 


2 cutting tools, coarse abrasives. It is a “must” to 
America’s Pioneer Manufacturers of Rubber-Bonded Abrasives complete your abrasives service. 


Inviting dealer franchises are available in good 
industrial territories. Write for details. 


—. 


FOR YOUR DEFENSE-CONTRACT CUSTOMERS: Tell 


gS them to investigate the wide adaptability of Brightboy, already 
proved in the manufacture and maintenance of Ordnance, In- 

} 1 oO ternal Combustion and Jet Engines, Airplane Parts, Electrical 
and Electronic Equipment, Transportation Equipment—and for 


O00. v 5. dav. oon, the production of basic tools, dies, molds, jigs, patterns, etc. 
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You Can Profit ly I red | Central States Meeting 


foe MULCONROY 
Suecial Hore Conaleuctiona 


Nearly every industry, today, has need for hose possessing the very properties 
which have made Mulconroy special constructions so successful for over 60 
years the extra strength, durability and safety that mean greater efficiency 
and longer service life, under severest conditions. The market is growing, and 


with it, your opportunity for steady sales and profits. eo , 
SECTION CHIEF, Oscar Iber, Met- 
alworking Equipment Div., NPA, told 
the luncheon gathering how it feels 
to be “An Industrialist in Washing 
ton.” 


“DYNAFLEX” “DYNAMITE” 
SPRAY HOSE STEAM HOSE 
STYLE 904 STYLE 801 


y 


“DYNAFLEX” SPRAY HOSE 


Built to stay on the job longer, in paint, 

whitewash, chemical and insecticide spraying. 

Combines light weight and extreme flexibility 

with armored resistance to high pressures and . : 

hard wear. Tube is firmly vulcanized to PARTING PRESENT was given to 
strong duck carcass and will not swell, peel President Frank M Cruger by Wil- 
or buckle. Sizes 3%" te 36" liam C. Teare, Sterling Products Co., 

Inc., on behalf of the members. 


“DYNAMITE” STEAM HOSE 


Armored inside and out, for maximum 
strength and durability, yet comparatively 
light in weight and very flexible. Will demon- 
strate its outstanding safety and efficiency 
in a wide range of applications where pres 
sures do not exceed 150 Ibs. Sizes 2” to 3”. 


Write for literature completely describing these and other 
items in the MULCONROY line of hose specialties 
door-openers to increased sales 


“MULCONROY Séarui... WHERE OTHERS Sion!” 


CONCENTRATING on the speaker 
are Frank Amham, Sterling Products 
Co., Inc., and D. W. Northrup (The 
Henry G. Thompson & Son Co.) 
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A sweet sale 
to rest your 
reputation on... 


ELECTRIC MOTORS 


Your reputation largely depends on keeping 
your customers happy with what you sell them. 
So whenever you sell or install a motor for a 
ventilator, furnace or pump—for a home work- 


shop or any other use—make it a Hoover Motor! 


Hoover Motors are built like motors costing 
far more. They give your customers long, 
quiet, dependable service. And whatever your 
customers’ needs, there’s almost sure to be a 
Hoover Motor to suit them—to rest your 
reputation on! 


Here's a new general-purpose Hoover Motor that's 
typical of the wide Hoover line. It's a NEMA "C” 
face-integral HP motor. It's designed for such 
applications as circulating water pumps, sewage 
pumps, machine tools where vertical operation is 
required, and any other general-purpose applica- 
tion suitable to face-mounted motors. It is drip- 
proof and has a totally enclosed, dust-proof, 
external switch housing. It also comes in a vertical 
model with a canopy. 

Other capacitor-start, general-purpose motors 
from % through 3 HP. Polyphase motors from 
through 5 HP. Besides these general-purpose 
motors, there are many Hoover Motors designed 
especially for pumps, oil burners, fans and blow- 
ers. Write for details. 

THE HOOVER COMPANY 
Kingston-Conley Division 
10 Brook Avenve 
North Plainfield, New Jersey 
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Central States Meeting 
' we G E N U i T b 4 Starts on page 108) 


can solve any problem 





CONTROLS were explained to dis- 
tributors and manufacturers by Frank 
M. Shields, Deputy Assistant Adminis 
trator, Industrial & Agricultural Equip 
ment Bureau, NPA, at the banquct in 
the Red Lacquer Room. 


tm 4-)') 


PRESIDENT of the Indiana Indus- 


. 
be he & 6 LE bet involves the 
. trial Distributors’ Club, L. W. Moss, 


higher production of threaded parts ie cadie all 2 cee at ee 


results of a survey of the profta 


bility of various distributor-handled 


>. 
‘Fs can help 
- & you toa 
TOOL CO. solution 
NEW BEDFORD, MASS. U.S.A. 
Subsidiary of 
Continental Screw Co. 


* Order from your distributor — “yy . — os adhe : 
or call the HY-PRO SALES ENGINEER car tors opening session Is Carrie on 
by R. J. Oetjen and R. H. Hughes, 

both of Samuel Harris & Co., Chicago. 
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... With the RIGHT hose for every need! 


When you sell Hewitt-Robins 
industrial rubber hose, wrapped 
inside every cover is almost a cen- 
tury of hose-making experience. 
You don’t charge extra for it... 
it pays off in longer, more efficient 
service on the job. 
Hewitt-Robins research chem- 
ists know that no one type of hose 
can meet all the problems of in- 
dustry. That’s why they use nat- 
ural and synthetic rubber, cotton, 
rayon, nylon, glass, chemicals by 
the score—in whatever raw mate- 
rial combination is best for each 
service requirement. Testing en- 
gineers torture hose at the plant 
--. give it months of wear and tear 


HEWITT-ROBINS 


BELT CONVEYORS (belting & machinery) « 
PRODUCT e FOUNDRY SHAKEOUTS e 
BRUSHES « SCREEN CLOTH « 


BELT AND BUCKET ELEVATORS « 
INDUSTRIAL HOSE « 
SKIP HOISTS « 


INDUSTRIAL DISTRIBUTION 


in a few days. Field engineers the 
country over help users get the 
longest service at the lowest cost. 


All of which means that the 
Hewitt-Robins name on a hose 
means it’s right for its particular 
job. 


Typical examples of Hewitt- 
Robins specially engineered rubber 
hose are: 


Acetylene - Acid - Air - Alcohol - 
Barge Loading - Butane-Propane 
- Cement Placement - Fire - Flex- 
ible Rubber Pipe - Foam - Fuel 
Oil - Hydraulic - Mill . Oil Industry 
- Pneumatic Tool - Rotary Drilling 


CAR SHAKEOUTS « 
MINE CONVEYORS « 


STACKERS + TRANSMISSION BELTING « 


DEWATERIZERS « 
MOLDED RUBBER GOODS « 


© JANUARY, 1952 


- Sand Blast - Steam - Suction - 
Vacuum, Industrial Water - 
Welding (Twin-Weld") 


Make your firm hose headquarters 

-acclaimed for quality, noted for 
variety and competitive when it 
comes to price. Become a Hewitt 
Rubber distributor. For complete 
details write Hewitt Rubber Divi- 
sion, 240 Kensington Avenue, 
Buffalo 5, N. Y. 


HEWITT-ROBINS 


INCORPORATED 


FEEDERS + FOAM RUBBER 
RUBBERLOKT ROTARY WIRE 


VIBRATING CONVEYORS, FEEDERS AND SCREENS 








WHEN YOU STOCK AND SELL 


Coffing helps choose the 
right hoist for any job. 
At your request, qualified 
engineers will study your 
customer's problem, then re- 
commend the right unit from 
the complete Coffing portable 
line 


COFFING HOISTS 


Built for longer use. Only 
the finest drop-forged steel 
hooks and other high-quality 
materials are used through- 
out. All hoists are tested at 
100 percent overload to as- 
sure safety and long life. 





i, adh, ) 
¥ 


~F) Ty 
oe) “had 


i 


Promp? servicing of entire 
units by men who know 
them best. Hoists are prompt- 
ly and expertly serviced at 
the Coffing factory, thor- 
oughly checked and tested 

then rushed back to active 
duty on your customer's pro- 
duction line. 





Parts shipped “right now.” 
If you handle your own re- 
pairs, immediate shipment of 
replacement parts eliminates 
the need to carry large stocks 
of spares. 
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(Starts on page 104 





MINGLING with 
friends before the evening banquet 
were E. I. Harrison and C. H. Willis 
(both of Michigan Abrasive Co.). 


their distributor 


THIS WAY, Ralph Crook (Winter 
3 tells F. J. Myers, Chicago Supply 
lool, as he prepares to register. 


i 


HIS JOKE TOPPED by a better one, 
1). M. Edgerly, Interstate Machinery 
& Supply Co., just can’t help laugh 
ing. Story teller: Ed. H. Meibeyer 
The Lufkin Rule Co 





TYPE B TAPPING SCREW 
For Assembling Heavy Sheet Metal 





Designed with threads of finer pitch for Seneitg howe 


metal from .050° to .200” thick, American Phillips Thread- 
Forming Screws are die-pointed for easy entrance through 
a clearance hole in one sheet. And they form their own threads 
as they join the two sheets firmly together. What's more, 
they bring these same advantages to the assembly of fibre, 
asbestos, and certain types of plastics, as well as light-metal 
castings. 
These Peet Screws turn still another page in the cata- 
log of the complete American line of screws, bolts and 
“Hi-Shear”* rivet pins. Buy American ... and get firmer, 
faster fastenings all along the line. 


*Trademark Reg. U.S. Pat. Office 





e: AMERICAN 
DED) SCREW 


COMPANY 
PHILLIPS HEADquarters 
WILLIMANTIC, CONNECTICUT ie) 
Main Office & Plant 
Willic antic, Conn. 7 
Office & Plant, Norristown, Pa. 
Office & Warehouse, Chicago, Il. 
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Weed's Flanged Coupling 


Weod's ‘Keyless’ 
Compression Coupling 


Wood's Ribbed Coupling 


COUPLINGS 


Large illustration above shows the widely 
used Wood's Type “B" Flexible Coupling .. . 
an accurately machined, perfectly balanced 
coupling that gives maximum bearing pres- 
sures with disc. The disc is of laminated fabric 
construction, impregnated with “neoprene” 
which gives complete insulation between shafts, 
plus resistance to oil, grease, water, steam 
and high temperatures ...lt is thus a per- 
fectly safe coupling, and incidentally, is rust- 
proofed for resistance to corrosion. 

Literature on all types of Flexible and Rigid 
Couplings gladly sent upon request. 
WOOD'S PRODUCTS 


SHEAVES © FLAT BELT PULLEYS © HANGERS © PILLOW 
BLOCKS * COUPLINGS « BEARINGS * COLLARS © ‘“SURE- 
GRIP’ SHEAVES AND PULLEYS © ‘‘SURE-GRIP"* STANDARD, 
SUPER AND STEEL CABLE V-BELTS © COMPLETE DRIVES. 


T.B. 


SONS CO. 
CHAMBERSBURG — PA. 


Mechanical Power Transmission Manvfacturers—Since 1857. 
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Central States Meeting 
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COCKTAIL HOUR brought together 
T’. Bosshard (Ingersoll Rand) and L. S$ 
Houvenagle, Electrical Engineering & 
Equipment Co., Des Moines. 


REGISTRATION was presided over 
by Anne Green, shown here with Rob- 
ert E. Mitchell (Cummins-Chicago 
Corp.). 


SMILING as they leave the Red 
Lacquer Room after lunch, W. D. 
Homer and M. J. Mather (both of 
Allen Mfg. Co.) signal that they have 
enjoyed a good meal. 











WATCH FOR THIS IN THE 
MARQUETTE _eAN. 26th ISSUE 


SATURDAY EVENING 


FulL PACES —§_ past 





nesota 
nue ~ Minneapolis 14, Min 


e u ‘ ° i P € 
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MARQUETTE MANUFACTURING COMPANY - 307 EAST HENNEPIN - MINNEAPOLIS 14, MINNESOTA 
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REQUEST YOUR COPY TODAY! 
BARNES weéW 
HANDBOOK OF METAL SAWING 


c-y 


Galt 


j yous 
/woustaiat 
//istaveuror 
ber tpeedy de) very 
of Bernese Biedes 
end rhe adver el 
wredeers 


38 PAGES 


FULLY 
WLUSTRATED 


PACKED WITH 
FACTS FOR 
ANYONE WHO 
USES OR BUYS 
HACK SAWS OR 
Barnes new Handbook of Metal BAND SAWS 
Sawing is a simplified, profusely 
illustrated booklet with 38 pages 
devoted to Hand Hack Saws, Power Hack Saws and Band Saws 
+ « » for those of you who must train personnel quickly, it is in- 
valuable. It is packed with facts and figures, tables and charts all 
based on actual production experience and compiled by experts. 
Write Barnes for your copy today. 








W. 0. BARNES CO., INC. 


DEPT. D., 1287 TERMINAL AVE., DETROIT 14, MICH. 





' 
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NEW SALESMAN on the counter at 
The Textile M. S. Co., Charlotte, 
N. C. is Tommy Bigham, who moved 
up from shipping 


Textile Mill Supply Co. 
Makes Personnel Changes 


The armed services have taken a 
man or two from the Textile Mill 
Supply Co. of Charlotte, N. C., and 
in sales returned another in recent 
changes and office personnel 

Tommy Bigham on returned from 
the Armed Forces and now is on the 
counter sales. Formerly, he had been 
in the shipping department. 

Bill Freeman, on the other hand, 
now is a member of the National 
Guard. He had just been breaking 
into outside sales. 

Harry Ashmore has been taken on 
as assistant in the shipping —— 
ment. He reports to J. D. Hawheld. 

Gladys Byrd has been promoted to 
the position of office manager. 

Joe Patton now is assisting on stock 
control and purchasing. 


NEW MAN in the shipping depart- 
ment, Harry Ashmore of The Textile 
M. S. Co., Charlotte, N. C. hones 
down knife he uses in the course of 
his duties. 





WATCH THESE ADS 


build your sales 
of American CROSBY 


SETAE Sore. 


WIRE ROPE BLOCKS! 


Here itis. . . the strongest advertising 
campaign ever launched to build your 
business on wire rope blocks! Backed 
by this promotion, your stock of Amer- 
ican CROSBY Blocks becomes one of 
the “hottest’’ lines in your catalog. 
The ad itself tells the story. The only 
safe block is a Load-Rated block... 
and the only Load-Rated block is 
the American CROSBY, with capacity 
embossed in the side plate. It’s a safety 
feature that really builds demand. 
Month after month, ads like this one 
will hammer home the story, to great 
national audiences of buyers. So, if 
you don’t know the details of the Crosby 
Block-Crosby Clip plan . . . get them 
now! Blocks are Load-Rated, num- 
bered and packed in sealed cartons. 
Can be ordered with Crosby Clips. 
. Prepaid freight offered on block ship- 
i" Engineering } W ments over 100 lbs. Everything is 


planned to cut your work, speed your 


~ ae @ handling, build your profits. 
contin | a fit 


\_ st 5. | TWO GREAT MARKETS... 
ne G manufacturing and 
construction, are blanketed 

by ads like this, appearing in 

the four top magazines 

shown at left. 


& Derrick Company 
ST. PAUL 1, MINNESOTA 
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CHUCK CO. 
346 Church Street, New Britain 
Connecticut 
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BUSY are the skillful hands of Pearl 
Peele, secretary at Remco Supply, Inc., 
Greensboro, N. C. as she types up cor 
respondence to one of the firm's good 
customers 





R. C. Neal Co., Ine. 
Holds Industrial Exhibit 


A three day Industrial Exhibit fea 
turing displays and operating equip 
ment supplied by manufacturers 
represented by R. C. Neal Co., Inc., 
Buffalo, was held by the compan 
recently. 

Several hundred visitors from local 
and Central New York industrial 
plants visited the show. Hot buffet 
lunches and evening refreshments were 
served. Fifteen booths were set up 
in the front office show room and rear 
warehouse of the building 119 Cres 
cent Ave. at South which was just 
purchased by the R. C. Neal Co. 

There were numerous door prizes 
donated by the company and the 
various suppliers who exhibited. The 
show gave R. C. Neal customers the 
opportunity to see many new indus- 
trial developments, and to visit the 
company’s offices and warehouse; to 
get acquainted with company per- 
sonnel; and look over stocks and facili 
tics offered for service 


Hardware Square 
Holds Party 


The Annual Thanksgiving Party of 
the New York Hardware Square Club 
was held on the evening of October 
20th at Eden’s Restaurant, New York 
City. 

Nearly 150 club members attended. 
All who were present took home prizes 
which were distributed after the 
Mhanksgiving Dinner and short busi- 
ness meeting. 

The next meeting of the Club, 
scheduled to be held on December 
18th, will be the Annual Christmas 
Party. 








“DE-STA-CO” 





For Cost Savings 
and Convenience to your Customers 


Whether your customers’ production is large or small, 
they can afford to use the finest shim stock available— 
and “DE-STA-CO” Shim Stock is made from selected 
materials, rolled to precision limits, carefully oiled to 
resist rust and stain, and is clean and free from burrs 
and ragged edges. @ “DE-STA-CO” Shim Stock is avail- 
able in steel or brass from .001” to .015” in thickness. 
Packaged in two convenient styles—one contains 12 
sheets of assorted thicknesses, .001” to .015", each 
measuring 6” x 12” and each identified to indicate its 
thickness. The other packaged unit contains a roll 
measuring 6” x 120” and is identified every 6 inches of 
its length to indicate thickness. @ Distinctively labeled 
and plainly marked to indicate contents, ““DE-STA-CO” 
Shim Stock is easily stocked for inventory; waste and 
damage to stock are eliminated. @ ““DE-STA-CO” Shim 
Stock is sold by industrial distributors throughout the 
country at attractive profit margins. 

“DE-STA-CO” FEELER GAUGE STOCK 
Available in 12-inch lengths, 44-inch wide, rounded on 
both ends, each piece is identified as to its thickness. 
Moisture-proof packing in cellophane envelopes, in- 
dividual strips are packed 12 pieces of any given thick- 
ness to a carton. Also available in 25-foot coils packed 
in clear plastic cases, each coil identified every 12 inches 
of its length to indicate thickness. 


_“DE-STA-CO” ARBOR SPACERS 


For fast, accurate setting up and spacing of milling 
cutters, gang saws and slitters; supplied with standard 
key-ways. Send for Price List. 


it 3, Michigan 
332 Midland Avenue Detroi 


nformation on “DE-STA-CO” stocking distributor s 
and Arbor Spacers. 


Please send me complete i 
Discount Plan for Shim Stock, Feeler Gauge Stock 


Name 
Company 
Address_— 


____Zene— 


Veteran 
“Soldiers” 
of the 
Profit 
Lines 





AHLBERG 


PRECISIONeered Anti-Friction Products 
Since 1908 


Here's a profit cue: More Ahlberg Pre 
cisioneered Bearings are being ‘‘drafted”’ 
into D.O. production line duty than ever 
before in Ahlberg history. It’s an Ahlberg 
Distributor success story that is strength- 
ening America today and strengthening 
relations with manufacturers from coast 
to-coast No 
finer accura 
millionths of an inch is just 
And Ahlberg distributors 
stress quality. By building on “‘the best,”’ 
old Ahlberg users KEEP “sold”; new 
Ahlberg users STAY “‘converted.’’ Ahl- 
berg Bearing Company, 3025 West 47th 
Street, Chicago 32, Illinois 


The basic reason is simple 
ball bearings are 
cies up to 25 


made 


one reason 
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PRIOR to joining Nashville 
hinery & Supply Co., 
Nashvill Tenn 
vorked for a 
Milan, 1 


Ma 
sales staff in 

Wallace E. Long 
shell-loading plant at 





Advance Registrations Mount 
For Equipment Meeting 


Registrations for the 33rd Annual 
Meeting of Associated Equipment 
Distributors, schedules to be held at 
the Stevens Hotel (recently renamed 
The Conrad Hilton Hotel) in Chi 
cago, January 27 thru 31, have already 
passed the record-breaking total of 
last year’s convention, according to 
S. F. Laskey, chairman of the 1952 
Convention Committee 

With the Annual Meeting 
than two months away, nearly 1800 
advance registrations have been re 
ceived by the executive offices, Mr 
Laskey said This figure includes 
representatives from 223 manufacturer 
members and 426 distributor members 
of the association 

Among the speakers already sched- 
uled for the meeting will be Rear 
Admiral Ellis M. Zacharias, USN re 
tired, author of the _ best-sellers, 
“Secret Mission’”’ and “Behind Closed 
Doors.” The Admiral, who will be 
the featured speaker at the Farewell 
Luncheon on Thursday, January 31, 
is rated as one of the most informative 
public speakers in the country. The 
four day program will also feature 
several top speakers from both gov- 
ernment and industry. 

Part of the Monday afternoon 
session will be devoted to a sales ex- 
ecutive clinic, conducted by Millard 


more 





Vertical 

Air Hoists 

for Low Cost 
Lifting or Lowering 
of Materials 

or Machines 


IT’S IMPORTANT 


To SAVE MAN HOURS 
REDUCE PRODUCTION COSTS 
INCREASE EFFICIENCY 
That’s Why It Will Pay You to Investigate 


AIR COMPRESSORS 
AIR-OPERATED 
CYLINDERS & HOISTS 


Tank Mounted 
Up to 15 H.P, 


Inclusive— 
{ Air Cooled 


Water-Cooled Compressor, 
Up to 50 H.P. Fully Enclosed 
@ Dust and Dirt Proof 

@ Carbon Free Valves 

@ Timken Bearings 


Py 





Horizontal 

Air Cylinders for almost 
any Pushing, Pulling or 
Hoisting Operation 


-— 8 i a a a a 
CURTIS PNEUMATIC MACHINERY DIVISION 


of Curtis Manufacturing Company 
i 1911 Kienlen Ave., St. Louis 20, Mo. 


[-51-1R 


Curtis equipment has 1 am interested in items checked below: 
stood the test of time, i (] AIR HOISTS 


because it is precision 


Stroke? [~] Capacity? ["] 


made from top quality [_] AIR CYLINDERS 
raw materials with 98 Stroke? [_] Capacity? {_] 
years of “know how.” (_] AIR COMPRESSORS 


Capacity? [-] Pressure? ["] 
Current? (} 
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tow fo sire 


Power Driven Equipment 


Agitators or blowers, conveyors or elevators, printing 
presses or pumps — it’s all the same no matter what your 
customers make. When power transmission fails, their 
whole machine or equipment gets blamed. It’s their reputa- 
tion as the primary equipment builder that suffers the loss. 

As a safeguard, increasing numbers of design engineers 
are specifying Winsmith Speed Reducers. They know by 
reputation and experience that Winsmith can be depended 
upon that each of their machines so equipped leaves 
their plant with power transmission protection unexcelled. 
They know also, that the Winsmith nameplate is a positive 
selling point—a mark of merit that has industry-wide 
recognition for top quality engineering and fabrication. 

In selecting a speed reducer within the 1/100 to 85 h.p. 
range for your customers’ machines or equipment, profit 
from the experience of others. Select the one that is on the 
approved list of the world’s most highly regarded com- 
panies — Winsmith. 

For all the facts, request “Save Through Standardization” 
Folder 


WINSMITH. Inc.. 


2 Eaton Street 


Springville (Erie County), N. Y. 
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Bennett and John D. Corrigan, na- 
tionally recognized business econo- 
mists. Bennett's keynote talk is en- 
titled “The Three Golden Keys— 
to open the doors to success in sel 
ling.’ Corrigan’s talk is entitled “The 
Sales Executive's Hottest Problem.” 

Other highlights of the four day 
meeting include the “Meet Your Man 
ufacturers” session on ‘Tucsdiy morn 
ing, a governmental problems meet 
ing on Wednesday morning, and 
1 manufacturer-distributor problems 
ession on Thursday morning. The 
1952 Convention Committee — has 
innounced that several top govern- 
ment executives have been scheduled 
for the Wednesday program 

Tuesday and Wednesday after 
noons, the committee said, have been 
left open to permit sufficient manu- 
facturer-distributor contacts 

The traditional Early Birds Break 
fast, honoring AED National Presi 
dent R. L. Amold, will open the 
social program Monday morning, 
January 28. The breakfast will be 
given by distributors from AED 
REGION 14, covering the states of 
Utah, Wyoming, Colorado and New 
Mexico. President Arnold will serv« 
is host at the President’s Cocktail 
Party Monday evening 

The AED Annual Banquet will be 
held at the Stevens Tuesday evening. 
The Installation of Officers luncheon 
is scheduled for Wednesday. and the 
Farewell Luncheon for Thursdav. 

Serving with chairman S. I. Laskev, 
Northwestern Equipment Co., Fargo, 
N. Dak., on the 1952 Convention 
Committee are F. J. Fitzpatrick, 
Parker-Danner Co., Hyde Park, Mass.; 
H. J. Hush, Griffin Equipment Corp., 
New York, N. Y.; W. W. Kershaw, 
W hecler-Kershaw Co., Salt Lake City, 
Utah; S. J. Oechsle, Metalweld, Inc., 
Philadelphia, Pa.; and W. A. Patter- 
son, Richards Equipment Co., Waco, 


l'exas. 





PLEASANTRIES are exchanged by 
E. L. Norton, president, Buford Bros., 
Nashville, Tenn., and Wallace Edwards 
(Rust-Oleum Corp.) during latter's call. 





First Step fo a Hiner Rope 
_ 


The world’s finest Manila hemp (Abaca) comes from the Philippines. 
Here, tropic sun, moist soil and heavy rains encourage Abaca plants 
to grow as high as 25 feet. Natives chop down the stalks —strip the 
fibre from the broad leaf-stalks—scrape off the pulp and hang the 
woody fibre in the broiling sun to dry. 


Columbian’s staff of resident buyers in 
our grading plants at Davao, Cebu, 
Tacloban and Tigaon select the choicest 
crops. It is this higher-quality Manila fibre 
that is processed into Columbian Rope. 


COLUMBIAN ROPE COMPANY 
320-50 GENESEE STREET 
AUBURN “The Cordage City”, N. Y. 


Layers of stalk before 
pulp has been scraped off. 
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Abaca — first cousin to the bea- 
nona plant — has been intro- 
duced into South A-serica, the 
West Indies, Sumatra and Borneo, 
but it is cultivated most success 
fully in the Philippines 


Finer Grades of Manila hemp 
contain strands 6 to 12 feet long, 
Two natives cutting and stripping 
Abaca plants can produce from 
25 Ibs. to 250 Ibs. of fibre o day, 
depending on their equipment, 


Raw Manila Fibre is highly ob- 
sorbtive and can sook up to 40% 
of its weight in water. Columbion 
Pure Manila Rope, of course, is 
thoroughly water-proofed — by 
an exclusive process which seals 
it against decay. 


y 


aly 


Ever Wonder what becomes of 
old, “retired” rope? Much of it 
becomes the familiar Manila 
paper used for wrapping. To 
keep your Columbian Rope from 
aging prematurely, store it in a 
well-ventilated place away from 
acids and alkalies, paints and 
oils, radiators and steampipes. 








SHELDON 


CHICAGO 


U.S. A. 


Precision Machine Tools 


TELL 


New products... 
new machine tools 
...new attachments 


and accessories build profits 


A SHELDON Horizontal Milling Machine 
is not only the logical first Milling Mo 
chine for small shops, and a valuable 
Gdjunct to most tool rooms and die 
shops, but will cut the costs of produc 
tion milling of small parts 


The SHELDON 12 Back Geared Shaper 
has the accuracy, operational features 
and sturdiness of much more costly 
machine tools and a speed range from 
12 to 180 strokes per minute 


During the next few moriths many 
of the plants you serve will enter de- 
fense work. Many will require addi- 
tional machine tools as well as acces- 
sories and attachments to convert old 
machine tools for new use. 

You can serve these customers 
well, to your personal profit, by calling 
to their attention the productive ca- 
pacity, extreme accuracy, speed, easy 
operation, and moderate prices of the 
SHELDON Precision Machine Tools. 

These better 10”, 11” and 12” 
SHELDON Precision Lathes, that 
often pay out in a single job, are un- 
surpassed for producing turned parts 
and for second operation work. 

See that each salesman in your 
organization has his SHELDON Cata- 
log and shows it wherever possible. 


INVENTORY TIME finds Salesmen 
Arch Day, Jr. and Fred Rose of Mills 
& Lupton Supply Co., Chattanooga, 
Tenn., donning work clothes to assist 
in the annual job 





Keystoners Elect 
New Officers 


At a recent mecting held at the 
\ronomink Countrv Club, the Key 
stoners, Philadelphia, Pa., elected and 
installed the following officers: Everett 
J. Ramsdell (Spartan Saw Works In 
president; Richard P. Noves (Union 
Steel Chest Co. and Boice Crane Co 
vice president; Edward T. McGlynn 
Corbin Cabinet Lock Div.), scere 
tarv: Theodore W. Hissev (The Fagle 
Lock Co.) treasurer; L. L. Wilson 
Manufacturers representative) chair 
man of entertainment. The retiring 
president was George Moran (Abra 
sive Products Inc.). 

Members played a golf tournament 
the presidents cup going to John } 
Murrav (Cleveland Twist Drill Co.) 
with a low net of 69. The Founders 
trophy was won bv Mike Greene 
Simmonds Abrasive Co.) with a low 
gross of 92. The tournament was fol 
lowed by a dinner. 


Electro-Alloys Division 
Appoints Officers 


William M. Black was appointed 
president, and Joseph L. Mullin vice 
president, of Flectro-Alloys Division, 
American Brake Shoe Co., New York 
City 

Walter G. Hoffman, formerly pres 
ident of Flectro-Alloys Division, was 


SHELDON MACHINE CO,, INC. 


4232 North Knox Ave., Chicago 41, Illinois 


appointed assistant to the vice-pres- 
ident for research and development 
| of American Brake Shoe. 
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Harold W. Beder, Jr. 


Whitney Chain Appoints 
General Sales Manager 

Harold \W Beder, J has been 
ppointed gencral les uinager of 
Whitney Chain Co., Hartford, Conn 

He was formerly associated with 
NicKins« Co., as market research 
pecialist. During World War I, 
Mr. Beder served as commander in 
the U.S. Navy during a five-year tour 
f duty 


Lyon Metal Honors 
Quarter Century Club 


Five thousand, five hundred and 
twenty-two years of faithful employce 
service Was commemorated in a recent 
testimonial dinner for its Quarter Cen 
tury Club members by the Lyon Metal 
Products, Inc., Aurora, Il. 

Members of the Lyon Quarter Cen 
tury Club, from all over the country, 
vere invited to participate in the com- 
pany’s historical affair. 

Thirteen employees who had com 
pleted twenty-five years of service in 





1951 were inducted into the Club | 


ind honors were bestowed on an addi- 
tional twenty-six members who had 
completed thirty-five or more years of 
service in the Lyon employ. 

Lyon initiated their Quarter Cen- 
tury Club in 1940 At that time, 
the organization consisted of thirtv- 
three charter members, ten of whom 
ire still active employees l'o date, 
185 members make up the roster of 
the company’s 25-year group 

This vear’s testimonial was of sig 
nificant value inasmuch as the year 
1951 marks the fiftieth anniversary of 
Lvon Metal Products in the steel 
fabricating field. Since the time of 
the company’s early beginning in 
1901, in the basement of its founder’s 
home, Lyon has expanded so that to 
day it maintains strategically located 
plants in Aurora, Ill. and York, Pa.— 
representing 600,000 square feet of 
manufacturing floor space. 


Sales keep coming! 


BEALL nationally advertised, time-proven helical 
Spring Washers are used by the millions by indus- 
try and railroads. They keep bolted assemblies 
tight... permanently tight. 





BEALL Spring Washers—for 30 years—have been 
precision made to the exact dimensional standards 
of the American Standards Association and are 
available in all sizes and metals. Packed in car- : Packed in 


cartons 
tons, kegs and cases. and bulk 


SPRING WASHER SPECIALISTS for 30 Years 


BEALL TOOL DIVISION c:nusearo «co 


160 Shamrock St. « East Alton, Ill. 
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H. Barden Allison 


¢ . . 
=---=-THAT ARE U. S. Rubber Appoints 
District Sales Manager 
SOLD THRU DISTRIBUTORS 


FULL FLEDGED 
Barden Allison has been appointed 
P For ALL SODERING—WELDING— 


Salesmeu listrict sales manager of the Philadel 
. phia branch, mechanical goods divi PROBLEMS 
m, United States Rubber Company CRE | mn iis 
. Pp = ithe! e ering 
Allison succeeds A. B. Means Sit ae eestcine Flan e  Stalntess Stest Polich 
+ Sodering Liquids + Sodering Soren © Sodering 
¢ Solid Sai Ammoniac « Send for Free 


in the capacity of sale Acie 
Sodering Chart which shows melting point of ail 


e ‘On-the-ball’’ sales | 
representation that hits Mir 
and keeps on hitting is | 
pono to add up to rds who continucs 
(and more steady) profits idvisor ladelo! MI aN soders 
Your catalog is a vital \ native of Philadelphia, I l 
part of your sales force on attended the Whatton School of L. B. ALLEN CO., Inc. 
It's on the job away from - ' 6731 BRYN MAWR AVE. 
boone, Guach Gapende on itn | Commerce and Finance, University of omesee 3. Ai 
eMectieenten. Te cet tae Pennsylvania. He joined U.S. Rub ' : 

iilt-in” ability to do a ber in 1918 as a clerk in the mechani pee 
first-class sales job Wis | goods branch in Philadelphia. He F 

held several important sclling Here Ss a real 


consin Cuneo has the experi | " 
t = a 
of servi 


ence and the facilities to ‘ 
build this needed effective posts during his 23 vears 
ness into your catalog ith the company. From 1933 antil 
CUNEO PLANNING 147, he was district sales manager in SALES BUILDER 
Now, or when you are ready to Cincinnati, Ohio. In 1947 he became 
plan your catalog, ask for a les manager of the L. H. Gilmer divi 
Cuneo representative to call. He m of the company. the position h the ORIGINAL and ONLY 
knows distributors’ catalog re ' bs ni. : 

d until his present appomtment "MORE POWER 


juirements and can help you in 


your planning 
CUNEO COMPILING ” 
PULL 


ilers 











mpetent coms 
have long experience in the suc 

presentation of merchan 4 ‘i 
d for distributor atalogs. Make flexibility, sturdy construction 
ise r ~~. ibutors’ catalogs. Make light weight of this unique 
ise of this expenence in your new uller offers real sales pos- 
catalog - sibilities wherever a puller can be 

used. 
CUNEO PRINTING AND BINDING 
) ting . It is hand operated—requires no 
printing, which insures electrical or fuel connections and is 
finest quality and top appearance, quickly available for use. 
and Cuneo Binding—tops in its field, 
combined to produce Cuneo pre Tals compact Eght weight peber fs 
easily carried as a part of your tool 
pared catalogs. Why be satisfied with : kit or equipment. 
less? Write, wire, or phone our Catalog 
Department — DAly 8-5340 Comes equipped with 20, 30, or 40 ft. 
of cable. 
‘ ; List Price $27.75 to $33.80 
Write, Wire or Phone 
Distributor and Dealer 
Openings 


The 
Whyeth-Scott Co. 


Our staff of « 


cessful 


Letterpress 


are 














QUIET SMILE on the face of F. N 
NEWARK, OHIO 


PRESS, inc. Hall comes of achievement in 
plan to build Hall & Co., Inc., 


) ase eAST CHICAGO STREET 
Spartanburg, S. C. into one of 


.  WMilwaukee 1, Wisconsin . 
4 major supply houses in the South 
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THE FERRY CAP & SET SCREW CO. 


2153 SCRANTON ROAD e 


e CLEVELAND 13, OHIO 





1 
\ 
. 


“SHINYHEADS” 
America’s Best Looking Cap Screw 


Made of high carbon steel — AISI 
C-1038—to standards for Full Fin- 
ished i? head cap screws— 


“HI-CARBS” 
Heat Treated Black Satin Finish 


Made of high carbon steel — AISI 
C-1038. Furnished with black satin 
finish due to double heat treatment. 





on ht finish. Heads machined top 

bottom. Hexagon faces clean 
may smooth and true, mirror finish. 
Tensile strength -110,000 
p.s.i. Carried in stock 


“LO-CARBS” 


Made of AISI C-1018 steel—bright 
finish. For use where heat treatment 
is not required and where ordinary 
hexagon heads are satisfactory 
Hexagon heads die made to size — 
not machined. Points machine 
turned. Tensile strength 75,000- 

95,000 p.s.i. Carried in stock. 


FILLISTER CAP SCREWS 
Heads completely machined top 
and bottom. Milled slots—less 
burrs. Flat and chamfered machined 
point. Carried in stock. 


“SHINYLAND” STUDS 


All studs made steam-tight on ta 
end unless otherwise specified, 


heads die made, not ma- 
chined. Points machine turned; {lat 
and chamfered. Tensile strength 
130,000 - 160,000 p.s.i. Carried 
in stock. 


SET SCREWS 


Square head and headless — cup 
point. Case hardened. Expertly 
made by the pioneers in producin: 
Cup Point Set Screws by the eal 
upset process. Cup points machine 
turn Carried in stock 


FLAT HEAD CAP SCREWS 


Heads completely machined top 
and bottom. Milled slots — less 
burrs. Flat and chamfered machined 
point. Carried in stock 


* 
ADJUSTING SCREWS 


Valve tap 


t adjusting screws — 
Hexagon he 


ead style — to blue print 





with flat and 

point Nut ok oval point. Lesa 
etween threads shiny, bright, 
mirror finish. Carried in stock. 


CONNECTING ROD BOLTS 


Made of alloy steel — heat treated — 
threads rolled or cut — finished to 
extremely close thread and body 
tolerances — body ground where 


specified. Exper y made by the 





head hard; 
polished if specified - — threads soft 
to close tolerance— points machine 
turned; flat and chamfered 


SPRING BOLTS 


Case hardened to proper depth and 
ground to close tolerances. Threed 
end annealed. Supplied in various 
head mo a with oi] holes and 
grooves o! thereat kinds, and flate 





in 
rod bolts by the cold upset process. 


FERRY PATENTED ACORN NUTS 


For ornamental Stee! in- 
sert a pot ans! Finish: plain, 
zinc plated, cadmium plated. Size: 
9/16", 3/4",15/16" across the flats. 


Tapped 1/4" to 3/4” inclusive. 
Cross section of Ferry patented 
acorn nut, showing how steel heza- 
gon nut tits snugly into shell. 


/ 
i 
7 
/ 
a 


Pioneers and Recognized Specialists, Cold Upset Screw Products since 1907 
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TANDARDS 
carried by 
LEADING 
DISTRIBUTORS 





SPECIALS 
furnished to 
BLUE PRINT 

SPECIFICATIONS 


WRITE FOR 
INFORMATION 


SEND FOR SAMPLES 











THAT WORK 
LIKE 
Experienced SALESMEN 


"-a0 


I takes more than just printing, paper 
and pictures to make a catalog—it 
takes “know-how” in putting them to 
gether. Then you get character, quality 
and individuality—-you get a catalog 
that goes out to your customers, present 
and prospective, and really does a 
sales job. You get a catalog that gives 
you good financial returns for the dol 
lars you put into it 


Wisconsin Cuneo is an organization of 
experts with “know-how” in building 
catalogs. Each department is prepared 
to serve you so that you get every pos 
sible benefit 


CUNEO PLANNING 


Now. or when you are ready to plan 
your catalog, ask for a Cuneo represen- 
tative to call. He knows distributors’ 
catalog requirements and can help you 
in your planning 


CUNEO COMPILING 


Our staff of competent compilers have 
long experience in the successful pre 
sentation of merchandise for distribu 
tors’ catalogs. Make use of this expe 
rience in your new catalog. 


CUNEO PRINTING 
AND BINDING 


Letterpress printing, which insures fin 
est quality and top appearance, and 
Cuneo Binding—tops in its field, are 
combined to produce Cuneo prepared 
catalogs. Why be satisfied with less? 


Write, wire, or phone our Catalog De 
partment DAly 8-5340. 





PRESS, INC. 


239 EAST CHICAGO STREET 


 Mdwauhes 1, Wisconsin 





PHIRTY YEARS on sales is the record 
f RK. O. Jennings of the Nashville 
Machinery & Supply Co Nashville, 
Tenn 





Division Managers Hold 
Miller Electric Meeting 


Sales division managers of Miller 
lectric Manufacturing Co., Appleton, 
Wisconsin, meeting in their annual 5 
day session in the conference room, 
part of the new office and plant addi 
tion just completed the last week in 
October, were B. R. Baker, Chicago, 
Illinois; I H. Beck, Richmond, 
Indiana; C. J. Bocklet, Silver Spring, 
Maryland; C. L. Malott, Atlanta, 
Georgia; Marion Selser, Red Oak, 
lowa; I’. W. Spear, Natick, Massa- 
chusetts; Roy Stroessenreuther, Apple- 
ton, Wisconsin; M. J. Van Dreser, 
Houston, Texas; J. E. Vosburgh, Oak 
land, California, and D. R. Warner, 
Willmar, Minnesota 

lhe conference was in charge of C 
Burnell Abel, vice-president in charge 
of sales, and Niels C. Miller, president 
of the company, which manufactures 
clectric welders and welding equip 
ment 

R. A. Metcalf, formerly assistant 

iles manager, has been appointed to 
sales manager of Miller Electric Manu 
facturing Co., Appleton, Wisconsin 
Mir. Metcalf has been associated with 
the welding industry, in various sales 
capacities for the past 14 years 


Baker Appoints 
New Representative 


W. IT. Billard, Inc., Los Angeles, 
Calif., has been appointed representa 
tive of The Baker-Raulang Co., Cleve 
land, Ohio 

Mr. Billard’s organization — will 
handle all sales, service and field engi 
neering for Baker in that territory. 
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DISTRIBUTORS 


Chicago 
Wheel 


is the 


Profit-Protected 
FRANCHISE 


MOUNTED WHEELS 


First—Foremost—and 
Finest! The fastest 
turnover and the big- 
gest profit line in the 
abrasive field. Mini- 
mum space require- 
ments . . . low stock 
investment... higher 
profit margins. 


GRINDING WHEELS 


Wide range of sizes, 

shapes and specifica- 

tions for every portable 

tool operation. The : 
outstanding line from . 
both quality and profit > 
factors. Exclusive . . . . 
“79E" Bond Wheels 

for faster production. 


CUT-OFF WHEELS 


Longer-lasting, stronger, 
more efficient wheels that 
cut anything. Complete 
range of sizes and shapes to 
meet every demand. Bonus 
selling feature is 10% 
greater cutting efficiency ... 
a competitive advantage 
available only with Chicago 
Cut-Off Wheels. 


HANDEE TOOLS 
OF 1001 USES 


Top quality hand tools 
for shop and home use. 
Nationally advertised... 
nationally known. Wide 
range of models... plus 
more than 500 matched 
accessories for steady, 
repeat business. 


Get the facts on the fast-moving, 
profit-protected Chicago Wheel line 
of abrasive specialties write today 
for complete details! 


FREE! New 64-page Manual 


CHICAGO WHEEL & Mfg. C: 
Dept. ID —1101 West Monroe Street 
Chicago 7, Illinois 





Its NEW and it's YOURS 


Celfor’s new TWIST DRILL AND 
REAMER CATALOG No. 25....-. 


Here’s a brand new catalog we designed with you in 
mind—compact and handy, with all net consumer 
prices listed in an easy-to-read manner. Size? It’s the 
new industry 8}4 x 11 standard. 


The new Black Devil catalog contains an entire section 
of helpful information for you and your customers 

including tips on drilling feeds and speeds for stainless 
steel, principles of point grinding and web thinning, 
and a handy comparison chart, complete with diagrams. 


It’s completely descriptive and illustrated. It’s a func- 
tional catalog designed for use—a showcase of the best 
quality twist drills and reamers that money can buy. 
To get your own personal copy, just clip the coupon to 
your letterhead, sign your name and mail it to us—today. 





TRADE MARK 


DRILLS and REAMERS 
Typical pages in the new information- CELFOR vOos netoronaptesaelad 


packed Celfor Black Devil Twist Drill and Division of Avildsen Tools and Machines, Inc. 
Reamer Catalog. ‘ 
Factories: Chicage + New York + Los Angeles + Branch Offices in Principal Cities 
815 W. Jackson Bivd., Chicago 7 + 90 White St., New York 13 + 
1320 Senta Fe Ave., Los Angeles 21 


CELFOR TOOL COMPANY 
815 W. Jackson Bivd., Chicago 7, Ill. 


Yes «¢ @-@ please send me a free copy of your Catalog 25. 
Name Title 


Company 





section for use by your salesmen end your Address 
customers. 


City, Zone and State 
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Top-rated SALESMEN ,,.. 


@ When you are out selling you have 
to blast away with both guns. Your 
catalog has to do exactly the same 
Your catalog must be properly equip 
ped. From cover to cover it not only 
has to look good but has to have the 
material arranged so that the informa 
tion your customers require is easily 
found 


Wisconsin Cuneo provides you full 
cooperation in the preparation of your 
catalog. You get the benefit of expe 
rience-—-you get the quality all the 
way through that counts in ene 
sales your way. You get the goo 
looks and proper arrangement which 
is so necessary. 


CUNEO PLANNING 


Now, or when you are ready to plan 
your catalog, ask for a Cuneo repre 
sentative to call. He knows distribu 
tors’ catalog requirements and can 
help you in your planning. 


CUNEO COMPILING 


Our staff of competent compilers have 
long experience in the successful 
presentation of merchandise for dis 
tributors’ catalogs. Make use of this 
experience in your new catalog. 


CUNEO PRINTING 
AND BINDING 


Letterpress printing, which insures 
finest quality and top appearance 
and Cuneo Binding—tops in its field, 
are combined to produce Cuneo pre 
— catalogs. Why be satisfied with 
ess? 


Write 
Department 


wire, or phone our Catalog 


DAly 8-5340. 





PRESS, INC. 


239 EAST CHICAGO STREET 


| Wilwaukee 1, Wisconsin 





Strait Kimmons 


a Appoints Kimmins 
Texas Representative 


Utica Drop Forge & ‘Tool Corpora 
tion has appointed Strait Kimmons, 
2414 West Holcombe Boulevard, 
Houston, Texas, as direct factory repre 
sentative in southern Texas. Mr. 
Kimmons, a native Texan, will assist 
the hardware and mill supply trades in 
filling the demand for Utica’s line of 
pliers and adjustable wrenches 

Mr. Kimmons, a former U.S.A.A.1} 
flier, was previously associated with 
Gould’s Pumps, Inc., and the Houston 
Light & Power Company 


Grobet File Co 
Makes Field Engineer 


the Grobet File Co., of Chicago 
has appointed Harry C. Galvin as 
Field Engincer for the State of Illinois, 
Northwestern Indiana, and Eastern 
Iowa 

Mr. Galvin has been associated with 
International Harvester Melrose Park 
Plant and the Chicago Supply and 
lool Co. He is well acquainted with 
industrial plants throughout this area 

Grobet of Chicago has just added 
on to their present Middle Central 
territorv, Iowa and Northwestern 
Indiana which will add substantially 
to service in those areas for their 
parent company, Grobet File Com 
pany of America, Inc., which has been 
elling cutting tools in the middle 
vest, such as Genuine Swiss Files, 
ince 1812 adding American Pattern, 
Rotary Files and Countersinks as later 
products. ‘This year marks their 140th 
birthday since their origination of the 
first manufactured Swiss Files at Val 
lorbe Switzerland by F. L. Grobet 





| ings in polishing and buffing . . 





NEW-TYPE 
POLISHING WHEEL 


Increases Production 3,000%! 





With plate glass pushed against air- 
inflated rubber drum, you can see 
how Nu-Matic gives up to 30 TIMES 


move abrasive contact area! 


This new-type wheel shows amazing sav- 
. enables 
your customers to boost production on their 
operations up to 3000%. As the picture 


| above proves, Nu-Matic presents "P to 30 
| TIMES more abrasive contact on 


at sur- 
faces . . . and six to seven times more on 


contours. 


Why? Because Nu-matic Wheels have a 
rubber drum. This is inflated by the oper- 
ator with 3 to 10 Ibs. air pressure, depend- 
ing on the operation. Nu-matic Wheels do 


| better work . . . faster, easier and at less 
| cost... 


. on bench stands, back-stand idlers 


| or portable equipment 


LONGER ABRASIVE LIFE 


| Coated abrasives last longer and perform 


| 
| 
| 
| 
| 
} 
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better on Nu-Matic Wheels. In fact, manu- 
facturers of coated abrasives approve 
Nu-Matic Wheels for use with their prod- 
ucts. Furthermore, the Nu-Matic Air-In- 
flated Wheel eliminates chatter and bounce, 
cuts training time for new operators, and 
produces a straight pattern . . . similar to a 
hand finish. 


“OPENS DOORS” FOR DISTRIBUTORS 


Distributors use Nu-Matic Wheels as a 
“door opener” to get new abrasive accounts. 
Furthermore, Nu-Matic Wheels stand on 
their own feet as a highly profitable dis- 
tributor item . . . on the original sale, repeat 
sales and replacement parts. 


DISTRIBUTORS WANTED 


Abrasive-minded distributors (and manu- 
facturers’ agents operating through distrib- 
utors)—write today for full information 
and sales literature including our “Profit 
Plan”. Nu-Matic Grinders, Inc., 8219 Car- 
negie Ave., Cleveland 3, Ohio. 


NU-MATIC 


Air-Iinflated 


GRINDERS 








Drote REQUIRE 
Steel-Grip 


INDUSTRIAL 


_ Safety Apparel 


To be sure 
of the Genuine 
Demand this Trade Mark 


SAFETY 
rrrrcaarr APPAREL 


WILL MAKE MANY CUSTOMERS 
FW es 








The Industrial line includes protective ap- 
parel for practically every need. It's a “LIVE” 
all-seasons line because workers must have 
protection from various hazards and there is, 
therefore, a continuous demand for Industrial 
Safety Apparel. 


ay Pie Se 
FROM STOCK W. E. Buckner, ware- 
house super, takes a 5 h.p. motor at 
Browning Bldg. & Supply Co., Knox 


You have management on your side—you 
ville, Tenn 


have highest quality in your favor—you have 
a huge market all about you—that is a set-up 
which will produce very good profit. 








Chicago Purchasing Agents 
Establish College Fund 


Each Industrial article was designed only 
after careful study was made of its protective 
requirements. Our more than 40 years’ ex- 
A memorial in the form of a col- perience is worth a lot to you now. 
lege loaning fund of $1000.00 in 
honor of the late John Pomeroy San- 
ger, Vice-President-Purchases, United 
States Gypsum Company and Past 
President of the Purchasing Agents’ 
Association of Chicago, was estab 
lished early in October by order of the 
Board of Governors of the Chicago 
Association This memorial to be 
called the “John P. Sanger Memorial 
Loan Fund” was given to the Illinois 
Institute of Technology, Mr. Sanger’s 
alma mater and for whom he had 
long served as a trustee. It is to be 
administered by the college authorities 
for the use of needy students. 

Mr. Sanger, always active in both 
local and national purchasing circles 
was just as much interested in the | Made with 2” or 4” cuff. 
welfare and education of American rc 
youth. The Chicago Association’s| | STEEL-GRIP OPEN END FINGER GUARDS 
Board of Governors felt that a fund of | The Finger Guard demonstrates how ‘ 
this type in his memory would carry | fSdmotty, ‘Slace Imdwstricl  tmnpdeced 
out the ideals and thoughts Mr. | | stecl-Grinopensnd finges Guards. the 
Sanger had expressed during his life- | 





@ Welders’ Coats and Pants, also Leg- 
gings, Spats, Shinguards, Aprons, 
Gloves, Mitts, and Asbestos Clothing. 


Le 

No. 225-14 
@ Leather Reinforced 
Asbestos Gloves. (Also 
made in plain asbestos.) 


@ Woven-Gards, new hand protectors of 
new, long-wearing safety material for han- 
dling hot, rough, slippery articles. Hand 
spats. Open-end mitts. Closed-end mitts. 
Arm guards. Flat hand guards. Combina- 
tion mitt and arm quard. Gloves. 


®@ Chrome leather general purpose 
glove. Steel sewn. Practically rip 
proof. Thumb patched and strapped. 


type of American industry. Made in 

time. Mrs. Sanger heartily concurred | 
in this association suggestion 

Acknowledgment of the fund’s | 
receipt was made by E. C. Kubicek, | 
Director of Alumni Relations of the | 
Illinois Institute of Technology. In | 
his letter he stated, “The money will 
be administered under the jurisdiction 
of our Committee on Scholarship and | 
Student Aid in accordance with stand- | 
ard practices of that Committee, 
which are to evaluate the need and 
operate on a business basis so that the 
loan is repaid and the principal re- 
mains. 


open and closed end styles, in a choice 
of materials. Ask for literature describ 
ing the various types. SIZES FOR MEN 
AND WOMEN 

U. S. Patents No 2,351,906 

No. 2,461,872 





INDUSTRIAL GLOVES COMPANY 


A Corporation 


1400 Garfield Street, Danville, IIlinois 


(In Canada: Safety Supply Co., Toronto) 
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Your profits go up 
when you sell this RIKZSID 


self-contained die stock 


BF) 


Right Here is the 
that 


makes 65R auto 
matically JAM 
PROOF 


@ Your customers like this 65R because they don’t have to watch 
it—lead screw can’t jam on workholder. New jam-proof drive 
plate automatically kicks out driving ratchet pawl when standard 
length thread is cut. You sell new type drive plates to convert re- 
cent model 65R’s. Perfect threads on 1” to 2” pipe with one set of 
4 high-speed steel dies—sets to pipe size in 10 seconds, mistake- 
proof self-centering workholder sets instantly. Cash in on the new 


jam-proof RIFAID 65R 


order today 


Fei Beal 


» Work-Saver Pipe Tools . 
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Tube Company Dissolved 
By Babcock & Wilcox 


The Babcock & Wilcox Tube Co., 
a wholly owned subsidiary of The 
Babcock & Wilcox Co., was dissolved 
at close of business Dec. 31. The 
I'ube Co.’s business and assets were 
absorbed by, and will be operated as, 
one of the divisions of The Babcock 
& Wilcox Co. 

lhe announcement, made jointly by 
the boards of directors of both com- 
panies, emphasized that the transfer of 
the plants and business of the Tube 
Co. will have no effect upon its con- 
tinued operation so far as the cus- 
tomers and employees of the subsidiary 
are concerned and will not change The 
Babcock & Wilcox Company stock- 
holders’ equities. The tube facilities 
will be operated as the Tubular Prod- 


ucts Division of the company and 
Luke E. Sawyer and Edward A. 
Livingstone, Tube Co. officers, will 


also become officers of The Babcock 
& Wilcox Company. The announce- 
ment said the change would be bene- 
ficial from an_ organizational and 
managerial standpoint. 

Ihe Babcock & Wilcox Tube Co. 
has its main offices at Beaver Falls, 
Pa. with plants at Beaver Falls and 
Alliance, Ohio. It manufactures 
seamless and welded tubing in carbon, 
alloy and stainless steels for a wide 
variety of industrial purposes. 


E. M. Remmey President 
At Remco Supply, Inc. 


Ernest M. Remmey has _ been 
elected president of Remco Supply, 
Inc. of Greensboro, N. C. and R. C. 
Remmevy, Jr. has been made _ vice- 
president and treasurer. 

Lee Clement is buyer of industrial 
supplies for the firm. 

Mr. Ernest M. Remmey also serves 





Ernest M. Remmey 


a 


(- 


FULL LINE OF TOP QUALITY INDUSTRIAL RUBBER 
PRODUCTS . . . AS CLOSE AS YOUR PHONE 


WHAT YOUR CUSTOMERS WANT, when they 
want it! That's the goal of Quaker’s service to 
every industrial distributor. And it is put imto 
practice with prompt and expert technical serv- 
ice. Yours by picking up your ‘phone and calling 
the nearest Quaker warehouse 


QUAKER’S COMPLETE PROFIT LINE of products 
is pretested for top quality and performanée- 
proved for peak production. It includes flat trans- 
mission and conveyor belting, V-belting, hose, 
packings and moulded products .. . in all sizes, 
specifications and materials 


PROMOTION THAT BUILDS SALES paves the 

way to profits for you with more than 10 million 

sales contacts every month. Advertising in lead- 

ing technical and business publications, factual 

catalogs, helpful folders good-will building 

conservation plans . . . all are yours to win 
CONVEYOR BELTING more sales. 





Line up with Quaker. Put extra sales-power 
to work for you! 


RUBBER CORPORATION 


DIVISION OF H. K. PORTER COMPANY, INC 





Order Quality Buffalo Bolts in | 


UROY 


HANDY-PACK BOLT CARTONS 


@ Jobbers and retailers are both 
singing the praises of Handy-Pack 
... the super-rugged bolt carton. 
No more spilling, mixing and 
sorting of bolts. Next time order 
Buffalo Bolts...get the best in 
bolts...in the world’s best cartons. 


HANDY-PACK @ Same price as ‘ordinary’ bolts in ‘ordinary’ cartons. 
@ Same carton quantities as always, same method of ordering 
FEATURES @ Cartons are re-shippable without tying or wrapping. 
@ Covers make durable open drawers for bolt cabinets. 
@ Can be ordered in carload or less-than-carload lots. 


Wrte for circular on q ies and ights of Handy-Pack Cartons. 
BUFFALO BOLT COMPANY 


™ Division of Buffalo-Eclipse Corporation 
at A North Tonawanda, N. Y. 
we 


Sales Offices in Principal Cities. Export Sales Office: | 
Buffalo International Corp., 50 Church Street, New York City } 








PRODUCERS OF CIRCLE ® PRODUCTS BOLTS « NUTS + RIVETS AND SPECIAL FASTENERS | 
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R. C. Remmey, Jr. 


is sales manager. R. C. Remmey no 
longer is with the firm. 

Ihe company has been concentrat- 
ing its sales efforts on diversified ma 
chinery accounts. The firm, according 
to president Ermest M. Remmey, in 
tends to limit its general line, special 
ize on cutting tools, screw products 
ind related items. 


Chesney Retires 
From American Steel 


Frank E. Chesney, purchasing agent 
and a director of the American Steel 
& Wire Co., has retired after nearly 
forty vears of service with the com- 
pany. 

Mr. Chesney is a native of Chicago, 
Ill., and has been identified with the 
purchasing field for almost fifty years, 
having been with the Chicago, Bur- 
lington & Quincy R. R. and a large 
printing establishment in Chicago be- 
fore joining the Wire Company in 
1911 as a clerk in the purchasing 
department. He was made assistant 
purchasing agent in Chicago in 1920. 
He was transferred to company head- 
quarters in Cleveland in 1929. 

I'wo years later, Mr. Chesney was 
ippointed assistant purchasing agent 
of the company, and the following 
year, in 1932, he was named company 
purchasing agent, a position he has 
held since that time. Since 1942 he 
has been a member of the board of 
directors of American Steel & Wire. 


Shaw Joins Industrial 


Industrial Suppliers, Inc., — La- 


| Grange, Ga., has added D. E. Shaw 


to outside sales force. Mr. Shaw, 
formerly with Carolina Supply Co., 
will make his headquarters in Annis- 
ton, Ala., and will cover the Alabama 
territory. 





> NEW DIE-CAST ALUMINUM HOUSINGS... 
LIGHTER WEIGHT...PERFECTLY BALANCED 


* NEW HELICAL CUT STEEL GEAR TRAINS... 


MORE 


* NEW — LOWER PRICES 


POWERED EXCLUSIVELY BY 
Milwaukee Bult 
9-POINT MOTORS—FAMOUS FOR 

MORE “MOTOR GUTS” 


UGGEDLY built and of simple functional design, 
these new MILWAUKEE “SUPER” HOLE-SHOOT- 
ERS assure unmatched power and new cost-cutting per- 
formance for today’s production requirements, as well as 
heavy duty maintenance. 

Outstanding advantages of their Milwaukee-Built 9- 
point motors are — higher load speeds in continuous use, 
four times the customary volume of cooling air, vibration- 
free armatures, unequalled electrical efficiency, lifetime 
lubrication of ball and roller bearings — a combination 


POWER...HIGHER TORQUE 


Vg i va" - $59.50 
Ye” $69.50 
%”” $79.50 
7" $89.50 


READY NOW — Ask for free folder D-1" 


of notable features that guarantee longer service-life, 
more hours of service-free operation, lower operating 
costs, and dependable heavy-duty performance, 

It costs you nothing to get complete information on 
the many advantages of “SUPER” HOLE-SHOOTERS. 
Write us today for Folder "D-1.” 


MILWAUKEE ELECTRIC TOOL CORP. 


5340 WEST STATE STREET © MILWAUKEE 8, WISCONSIN 


Canadian Distributer — MATTHEW MOODY AND SONS CO. 
740 Inspector Street, Montreal, Quebec 
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Service Keeps "Em Sold 
5 ' ini ' At Columbia Supply Co., S. C. 


RUGGED EQUIPMENT REQUIRES 
RUGGED FASTENERS 


i * 
St 4 


FELLING TREES is made easier for 
lumber mill customers of Columbia 
Supply Co., S. C., because T. M 
Dowdey, Jr. keeps their chain saw 


OLIVER CRAWLER ALSO CHOOSES equipment in top operating form 
TRIPLEX FOR TOUGHNESS 


ae 


Oliver crawlers have to take 
a lot of rough punishment — 


especially in dirt moving op- 
CAP SCREWS 





erations as illustrated here. oat Scams 


oe 
That is one of the reasons é 

why tough Triplex threaded ee oud 

fasteners are also used in the REPLACING PIPE, or ordering bar 


; : stock to size, it’s all the same to R. J 
assembly of Oliver machines. SEP GOLTS Nichols in the warehouse at Columbia 


: Supply, who hurries the order along 
They are nothing fancy to vith this 16-in, cutting off wheel . . . 
look at, but every Triplex fas- — 

tener is built to do its holding a , “ 


job with lasting dependability. 


MACHINE BOLTS 


CARRIAGE BOLTS PLOW BOLTS 


Write for catalog and wall 
chart for quick and easy 
ordering. ; J 


sem-snusneo ‘Phe TRIPLEX SCREW Zo, casreuare 


5317 Grant Ave. Cleveland, O. — ra 
FIGHTING FIRES effectively is as- 
sured Columbia Supply Co. customers, 
who rely on K. C. Bailey to re-charge 
d their extinguishers regularly and see 
or ee On ee ee eo oe ee ee ee 2 2 that they're in working order. 
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How you and your 


customers profit from 


; 


STOCK SPROCKETS 


You CAN offer your customers positive advantages and enjoy 
a good many yourself when you handle top-quality Morse 
Stock Sproe kets. 


They are carefully machined to American Standards and 





assure accurate engagement with the chain. Naturally, then, 
Morse Stock Sprockets not only wear longer themselves, but 
contribute to far longer chain life—and greater customer satis- 
faction, too. 


Morse Stock Sprockets are brought to a smooth, clean finish 
and then painted to resist rust. On your shelves, in your cus- 
tomers hands, they show quality. They are available in Types 


\, B, and C in a range of ten pitch sizes, from 34” to 2” 


Briefly, then, the Morse Stock Sprocket line is not only one 
of superlative quality, but one of wide variety and flexibility 
as well. To your customers it means savings through better 
performance. To you, it means fewer inventory headaches; 
faster, more complete customer service; a reputation for sell- 
ing the very best of stock sprockets—Morse. And. . . sub- 
stantial profits! Write for more details today. 


M:PT = 


MORSE CHAIN COMPANY | Dept. 261, 7601 Central Ave., Detroit 10, Mich. 


Sen ee ee ee Se ee ee eee esy 


MORSE 


MECHANICAL 
POWER TRANSMISSION 
PprovuctTs 


aoanwe— KK 
Ne ee oe oe ee ee oe 


Vee eee eeoeeeeee 
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WILLEYs 


TUNGSTEN CARBIDE 


TOOLS 


CARBIDE TIPPED 
WORK SUPPORT BLADES 
for CENTERLESS GRINDERS 


NEW M: ee at the Charlotte, 
N. C. branch of The Henry Walke 
Co. is P. A. Newberry (left) shown 
Standard thrufeed and in- listening to a field report by Walke 
feed work support blades salesman Dick Sterling and Norman 
available from stock. Prices W.. Harris, field and service engineer 
. or O 7] Co., | 4 
on special blades quoted on en 7 
receipt of prints. We also 
regrind worn blades —and 
salvage all standard blades 
by retipping and regrinding. 


Henry Walke In Charlotte 
Reports Personnel Changes 


WRITE FOR CATALOG P. A. Newberry, who served the 


Henry Walke Co. in its main opera 
tion in Norfolk for the last 10 years, 
WILLEY’S CARBIDE \cele) Gm aor now is manager of the firm’s branch 
SOLE MAKERS OF WILLEY'S METAL in Charlotte, N. C. He replaced R. C. 
1342 W. Vernor Highway Detroit 1, Michigan Fussell, who now is in the sales o1 
ganization. ‘l’om Robertson, originally 
with Cameron & Barkley for 15 years 
in the Charleston branch, is assistant 
to Mr. Newberry at Charlotte. 
Since Mr. Newberry’s advancement 
both the sales and office forces at 
Charlotte have been increased sub 


stantially. The original two stenogra 

Uy The old reliable... phers, a file clerk, two price clerks 
Wm. H. Ottemiller Co., of course. ind an expediter have been increased 

to five stenographers, three price 

> ~~ x clerks, a file clerk, an expediter and a 


x S phone clerk. 
- . N. B. Honeycutt heads up the ma- 
chine tool department. The office 
Precision, milled-from-the-bar Cap S$ 


crews, 
Set Screws, Milled Studs and Coupling Bolts. 


Some numbers we can ship imme- 
EN diately—others—well, you know 
how it is—they'll take a little a 
To build customer satis- 
EE faction and those profit- 
able repeat sales—or- 


der from Ottemiller— 
the WHO of Who's Who in the precision screw 
machine products field. 











NEW ASSISTANT to P. A. New 
berry at The Henry Walke Co. Char 
lotte, N. C. branch, Tom Robertson, 
listens to salesman Don Franklin's 

YORK, PA. hilarious story of an incident that hap- 
pened that day. 
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if 


Deming Pumps 


(left) Cellar 
Dreiners. Ca 
pacities from 
300 to 3000 gal - 
lons per hour 





(right) Sump 
Pumps. Ca- 
pacities up to 
160goallonsper 
min. Others up 
to 3200 G.P.M. 
See BULLETIN 
4600.A 


(below) Deep 


See BULLETIN 
4600-A 








Well Turbine 
Pump. Water 
lubricated 
Capacities up 
to 3000 gallons 
per minute 
See BULLETIN 
4700 


® The tremendous expansion of the industrial 
market in the past decade did more than create 
a greater demand for pumping equipment. Con- 
stant changes in operating conditions for pumps 
demanded compensating improvements and 
developments in pump design and operation. 
Certain conditions demanded entirely new 
pump designs. 


In less than 24 months (from mid-1949 up-to-date) 
ten NEW lines of Deming Pumps and Water 
Systems have been introduced. 


Today, the complete Deming line meets a wider 
scope of pumping requirements for type, size and 
capacity than ever before. 


As new demands arise, the Deming line will be 
prepared to meet them. The goal of The Deming 
Company is to maintain the widest possible 
selectivity to assist Deming Distributors to serve 
their customers efficiently and economically. 


THE DEMING COMPANY 


511 BROADWAY SALEM, OHIO 


(left) Double Suction Centrifugal 

Pumps. Sizes |'/2” to 10”. Capaci- 

ties up to 5000 gallons per minute. 
(right) Side Suction Centrifugal 
Pumps. Two ball bearing type. 
Wide range of capacities. 


(above) Single Bal! Bearing 
Centrifugal Pumps. Wide 
range of capacities 


(above) "Motor Mount’ Centri- 
fugal Pumps. Capacities from 
5 to 650 G.P.M. See BULLE- 


(above) One of a complete 
Eline of automatic water sy 
Hee tems for shallow and 

deep wells. (Catalog F). 


(left and right) Two of numer- 
ous types of Deming Conden- 
sation Units and Boiler Feed 


(below) Self -Priming Centrifugal 
Pumps. Capacities up to 300 gallons 


Pumps. A wide range of capaci 
ties meet practically all require 


\ T . 4400. 
per minute. See BULLETIN 3300 monte, BULLETIN Ne 


INDUSTRIAL DISTRIBUTION © JANUARY, 1952 








Whatever ov want in 
Hose Fittings — your best het i 


Clamps 
Couplings 
Nozzles 
Fusible Plugs 
Valves, etc. 


Proved by Performance 
Established 1887 in thousands of installations 
W.D. ALLEN Manufacturing Co. , ; 
CHICAGO 6 «© NEW YORK 7 First in Interior 
Fire Protection 


LINE 


RAILWAY 


CAR MOVERS 


SALES 
ACTION™ ~ 
IMMEDIATELY! 


The present supply of freight 
cars is inadequate to take 
care of today’s shipping 
needs. You have just the 
help your customers need 
who have side tracks and 
who must keep production 
moving . BADGER Car 
Movers. They handle light, 
medium, or heavy moving 
jobs with equal facility — 
they are easy to handle, 
sate to use, and need little 
or no maintenance. We give 
all possible assistance to 
ADVANCE Slip-proot Safety make yqur selling profitable} 
shal te fit el! —— and urge users to buy, 
Car Movers better stock through , their local distrib- 
them utor. ‘ *) 


ee 








ARBVANCE CAR MOVER co 


APPLET 





WISCONSIN 
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urea has been added to, and a phone 
PBX room and reception room has 
been installed 

Personnel in the store has been in 
creased from three to five men. 

he sales force, originally number 
ing five men, has been increased to 
eight. The firm's territory includes 
the major part of North Carolina, all 
of South Carolina, and a portion of 
Georgia 

Mr. Newberry reports that he has 
increased inventory to meet the grow 
ing volume of business in and around 
Charlotte. The perpetual inventory 
system used by Henry Walke at Nor- 
folk was installed with Mr. New 
berry’s considerable help. At Norfolk. 
he had been assistant to L. F. Per 
kins, vice president and general man 
iger 


Materials Handling Co. 
Holds Open House 


Materials Handling Equipment Co., 
Atlanta, Ga., held an open house re 
cently to introduce the latest items 
in the materials handling equipment 
line manufactured by Lewis Shepard 
Products, Inc., Watertown, Mass 

The Atlanta firm which has repre- 
sentatives in principal Southern cities. 
is exclusive distributor for Shepard 
products in Ga., Fla., Ala.. Miss., and 
Tenn. 

Presenting the new equipment was 
H1. Mi. Palmer, general sales manager 
for Lewis Shepard Products. Among 
officials of Materials Handling par 
ticipating were Charles F. Greene, 
president, and A. L. Swicegood, vice 
president 





STOCK KNOWLEDGE is perfected 
vhen you help take inventory, accord 
ing to William L. Sheldon, city sales-! 
nan; and W. A- Tucker, outside sal 
man, of Milly & Lupton Supply ‘ 
Chattanooga, 1 





GOOD 
RY 4474) 


avian, Perfect 3 


Every plant with a rail 
siding should have at 
least one. Saves time 
and money. One man can 
open or close the most 
stubborn freight car 
door quickly . . . safely 
with a Nolan Car Door 


Opener. Thousands have d a 
been sold and used with between eman and 
success at freight load- | 
ing and unloading spots. 
repeat item. 


NOLAN PULLER JACK AND 
LOAD BINDER 


Used in industrial machinery and 
plants, construc- other heavy arti- 
tion work, quar- cles. Two types: 
ries, mines and oil 
fields for moving 








TAL CWIN 


3 ton (5 ton with sheave block), 15 ft. load 
chain, 314 fc. tail chain with release block. 
¥% ton, 8 ft. load chain, 3 ft. tail chain. 


NOLAN GEAR PULLER 


The demand is there. ’ 


With worker time becoming more expensive, assemblers are 
using more socket screws—easier to reach hard-to-get-at places, 
a positive grip at all times 


Pays for itself on its Gree few jobs. Pulls The brand is right, too—Bristol's Socket Screws. They cons 
ays for i i n 

ny other articles. Uni- form to Class III fit and give ‘‘custom-made” strength for 
gears, wheels and many g 
versal application eliminates four to ten } “regular’’ prices 
types or sizes of other devices. 


NOLAN RERAILERS 


Highly efficient 

for getting cars 

and locomotives 

back on the track. 

Railroads and in- 

—— are big . | SALES HELPS—including catalogs, pamphlets, 
P : demonstrations 


NOLAN TRACK a SALESMEN’S “CORRESPONDENCE COURSE" — it 


sparks up every man’s effort and helps make 
more socket screw sales per day 


And we help put demand and brand together with— 


NATIONAL ADVERTISING . to purchasing agents, design engineers, produce 
< tion men, maintenance men (magazines, direct 
mail, publicity, trade shows 


NEW PACKAGE excellent shelf display, metal-edged for sturdiness 
‘ 














Holds railway tracks 
to desired gauge 
where service is 
severe. Can 

be used LEE F 
a iets . So why don’t you get acquainted with Bristol's line, its 
quick, “100% distributor policy,”’ and unmatched distributor sup- 
easy, low , port? Write 

cost repairs. 





All Nolan products are ‘ i ali 
carefully made of the highest grade ma- M il S | D 
terials. Orders are handled promptly and L Upp es ivision 


efficiently with your shipping and billing 


instructions carefully followed. Write for 
free catalogs and price sheets. THE BRISTOL COMPANY 
THE NOLAN COMPANY 
118 Pennsylvania Street + Bowerston, Ohio WATERBURY 20, CONN. 
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Cif METEOR 


Fast, low headroom electric wire 
rope hoist. Specially designed 
for heavy service applications. 
Many exclusive design features 
Single and two speed models 
Capacities: 4% to 5 tons 














BRIEFING on new catalog just issued 
by Charleston Supply Co., $. C. brings 
together outside salesman Eddie Hol 
ombe and Manager C. C. Owens to 


ompare not 


Expanded Catalog Issued 
Industrial buyers and production executives listen when you talk By Charleston Supply Co. 
CM Hoists because they recognize a service-proven line manufactured : ¥ 
: . The Charleston Supply Co., 
by an experienced company that knows overhead materials handling Charl $C] eis 
problems and answers. Product acceptance is the first step to profitable sqpenncnig- oe ee ee 


. : its \ catalog, t rst " 
orders here are four “stock” items that move. sag 14 log, the first to be issued 
Ince & 


Phe new book surpasses the old on 
several counts. The oki one was 418 
pages long; the new is 690 pages long 
The old was a straight promotion of 
products and their specifications; the 
new catalog includes about 96 pages 
f engineering data that subtly pro 
motes Charleston Supply as source of 
technical knowhow as well as product 
upply center 
C. C. Owens, manager of Charles 
ton Supply reports that the new engi 
neering sections and “How ‘To . 
information originally had been com 
bined in a kind of Engineering Hand 
. book the firm put out in 1944. So 
i] many requests for it had come in over 
CH CYCLONE CH COMET CH PULLER the vears—from towns as far away as 


: the Mid-West—it was decided to in 
Model M high speed chain Portable, speedy, low-cost elec- Lifts and pulls at any angle. A 


hoist. Light, easy to handle tric chain hoist. Favored for safe, easy operating, low-cost sate eh ite the data into the new 
1 ton model weighs only 35 production line applications general utility tool that saves italog 
Ibs. Popular with maintenance Sturdy and compact. Plug in time on countless jobs. % ton R. R. Donnellev & Sons Co 
workers. Herc-Alloy steel load on single or 3 phase power model weighs 13 Ibs. Capac 
chain. Capacities: % to 10 tons line. Capacities: 4 to 1 ton. ities: %, 144, 3 and 6 tons 


were 


1 ) 
esponsib tor its public ition 
I I 


there is any question in your mind as to the efficiency and 
economy of your present materials handling methods then Miller Electric 


Makes Abel V. P. 


C. Burnell Abel has been appointed 
vice-president im charge of sales of 
F “ S 4 (} |v = Vi () () K F Miller Electric Manufacturing Com 
pany, Appleton, Wisconsin, N. C 
Miller, president of the company 
HOIST CORPORATION mnounced at a recent conference of 
Affiliated with Columbus McKinnon Chain Corporatio 


district sales managers 


Mr. Abel, formerly sales manager. 

GENERAL OFFICES AND FACTORIES: TONAWANDA, N. Y. has been actively identified with selling 

SALES OFFICES. New York, Chicago and Cleveland © Distributors Everywhere in the welding industry continuously 
for the past 17 vears 
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HERE'S WHAT YOU GET WITH THE... 


ALEXANDER FRANCHISE 








The dose cooperation between Alexander Brothers and - 
our franchise holders, plus products that have unusvol 
soles potentials, make the Alexander Franchise @ real 
profit-moker. There may be a territory open in your 
ares. We suggest that you write to us promptly: — 


BROTHERS 
BELTING COMPANY 
Makers of Finest Leather Belting and Industrial Leathers Since 1867 


406 North Third Street Philadelphia 23, Pa. 
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GREATER PROFITS 
CLIPPER 


/ Constant Consumer Demand 
“No Factory Sales to Users 
Nationally Advertised 

v Firm Resale Price Policy 

v Highest Uniform Quality 


Arthur H. Luchs 


Luchs Elected V. P. 
Of Round Calif. Chain 

Arthur H. Luchs, general manager 
of Round California Chain Co., South 
San Francisco, has been elected vice 
president of the company 


Mr. Luchs has been associated with 
ew te the Round organization since 1927, 


it which time he was employed by 
ROYERSFORD Seattle Chain & Mfg. Co. He has 
been general manager of Round Cali 
fornia Chain Co. since 1930, when 


HARD-TO-GET ITEMS the firm was started, and will continue 


in this capacity 


POWER TRANSMISSION Matthews-Morse Sales Co. 
See ees | bee Peete ee 


Ray Alexander Mault has been ap- 
For service on hard-to-get items in pointed purchasing agent for the 


power transmission equipment, come to Matthews-Morse Sales Co, of Char- 
Royersford. Distributors find they can ¢ 
take care of customers for Power trans- 
mission specialties from our wide selec- 
tion as illustrated. Quick “out of stock” 
service from our large stocks is what has 
made the reputation of the name 
Royersford—for dependability 








} 


Roller Bearings 
Commercial WE ALSO MANUFACTURE 
= + \ Drill Presses, Hack Saw Machines, Foot 
Presses, Arbor Presses and Foundry 
Tumbling Barrels 


Rigid 
Universal Pillow Blocks 


4 
ROYERSFORD foundry & Machine Co., Inc 
Since 882 GWE ULL Eee L ALE 3 
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A“GOOD DEAL" 


FOR YOUR CUSTOMERS 
...» AND FOR YOU! 


STORE MANAGER, Richard “Bud” | —= 


Wedel, new at his job but well-known 


Ve . 
to the trade at Matthews-Morse Sales 
o., Charlotte, N. ¢ hecks through F 
his socket head cap screw stock with 
J. W. Hattersles f Standard Pressed 
Steel Ce 
“M-40-U" ALLOY CENTERS 


otte, N. C. Miss Gladys Jewel Gandy 
s his secretary at the distributing firm. 
Richard “Bud” Wedel has been os . : : 

ippointed the new store manager. He Gorham “M-40-U” Alloy Centers outlast high speed and 
1ad been in the pricing department other ferrous or non-ferrous alloy centers from 3 to 10 times before 
ind the warehouse. Jack Tesh is his 
issistant, and in charge of Matthews . 
Morse display areas, which occupy the “M-40-U” is a special alloy developed by Gorham expressly for use as a 





wear occurs—and they can be re-dressed many more times! 


ntire front of the store and abut wear, heat and abrasion-resistant material. A solid core of ““M-40-U” 
the general offices is induction brazed into the steel shank, after which the entire center 
‘ is finish ground. Thus, the wear material is a/ways supported by tough 
Kabar Incorporates the of oe ra 
? shank steel throughout the long life of the center. These centers require 
Articles of incorporation were filed ; 
with the office of th retary of | : : : , , ss ce 
_~ "i eg be made without loss of wear-resistant properties, since the ““M-40- 
tate, Albany, November 9, 1951 for ’ ‘ : 
Kabar International Corp., Bronx alloy is actually a deep core, rather than a clad, or applied tip, 
N. Y., machinery, tools, equipment, 
tc. Capital stock was listed at 200 = , 
shares no par value. Directors are: ( “ NO sust You can sell nationally advertised Gor- 
X 


Benjamin Schenkman, Murray Gold o— ham centers to shops with lathes, grinders, 
berg and Samuel Stone NO just automatics and many other types of 
ATP < machines. They pay for themselves in 

downtime saved, plus the precision 

BUT A LONG cy production that's possible with centers 

SOLID CORE that stay true longer . . . while their 


performance builds goodwill and repeat 


only a cleanup grind when wear finally occurs, and many cleanups can 





sales for you! Centers or half-centers, 
The whole story of why this design all popular sizes, with Morse, Jarno or 
means more wear material and Brown & Sharpe taper shanks—In stock, 
longer center life is right in these immediate delivery! Write for literature 
diagrams. Tel! it... and sell more and complete details on the profitable 
Gorham centers! Gorham Distributor Plan... today! 





BROTHERS in name and in their 
vork, Albert K. Glover is secrétary at 14406 Woodrow Wilson Avenue 


The Textile Mill Supply Co., and Ed Detroit 3, Michigan 
Glover >is. treasuref at the Charlottes ‘ 
age: 


N.C. firm ‘ 
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UNIQUE 
ADVANTAGES... 








oll Sier-Bath 


Flexible 


GEAR COUPLINGS 


Allow Lighter, More Compact Designs 
Slash Assembly Time, Down-Time 
Safer for Men, Machines 

Simpler, Stronger—Last Longer 


ONLY 7 PARTS— Assembled, Uncoupied 
in seconds! 


3/5 USUAL SIZE, 
1/2 USUAL WEIGHT 
Sier-Bath Gear Coupling 
compared with twe major 
conventional types of same 

shaft size, HP rating 


Easier to sell as original equip 
ment as replacement parts 

m all kinds of machinery with 
firect drives. Machine tool manu 
facturers, special machinery makers 
chemical processing, textile, paper 
mill machinery, etc plus all the 
users of this equipment make 
up the broad, rich, responsive 
market for this revolutionary 
new product! 


WRITE FOR BULLETIN, POLICY sg 


Bulletin gives installation photes. 
vantages, specs for standard, —~h4 
mili motor, floating shaft is — sizes 
trem 7/8 te 6. 4 te 550. | Special 
. types and pt request.) Rough bere 
iiable from stock! 





Atlee Menutecturers of Precision Gears 
and Screw and Georen Rotary Pumes 


Sier-Bath GEAR ond PUMP CO 


Hudsen Beovleverd, Nerth Bergen, N. J. 
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George P. Long 


Cleveland Chain Makes Long 
Head 


George P. Long has joined the 
Cleveland Chain & Mfg. Co. as assist 
int general sales manager. 

Mr. Long comes to Cleveland Chain 
with more than four years of exper 
ence in the chain industry, most 
recently im a sales administrative 
capacity. He attended the University 
of Pittsburgh, where he majored in 
business subjects. From 1943 to 1946 
he served as an officer on a mine 
sweeper. Prior to entering the servict 
ind for a short tune thereafter he man 
ged an clectrical appliance warehouse 

The Cleveland Chain & Mfg. Co 
is one of the Round Chain Companies 


Assistant Sales 





BUSY CLERK in the industrial sup 
ply department of Fulton, Mehnng & 
Hauser Co In is Mrs. Betty 
Bomicter 
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There’s an 
OLD FAITHFUL 
MARKER 
Designed to Fit 


for Free industriel Crayon 
Guide. Dept. ML-60 


American Crayon 











Robert Hill 


District Manager Appointed 
By Hyster Co. 


Promotion of Robert Hill to district 
nanager of Hyster Company in the 
outhwest territory has been an 
iounced by Phil Hill, general sales 
nanager of the company 

Hill joined the Hyster Company 
n 1950 in the service department at 
Los Angeles and later transferred to 
the Western Sales Division He isa 
graduate of Bradley University and 
formerly was in business with his father 
it the Hill Luthy Co. During the 

ir he spent 4 vears in the army 
nechanized cavalry as a commissioned 
fcer until his separation in 1945 
n 1948 he re-enlisted and served with 
the army of occupation in Japan 

Mr. Hill will make his home in 
Dallas, ‘Texas, and work with Ma 
hinery & Supplies Co., Inc., Hyster 
Company of Louisana, King and East 
Machinery Corp., and C. H. Collier 
\LLO 

Che Hyster Company manufactures 
mdustrial materials handling equip- 
nent at three plants located in Peoria 
ind Danville, Illinois, and Portland, 
Oregon. They have retail outlets in 
58 foreign countries for sales, service 
ind parts supply 


McAllister Made Head 
Of Detroit Gear Div. 


Roy C. Ingersoll, president of Borg 
Warner, has announced the appoint- 
ment of A. J. McAllister as president 
ind general manager of the Detroit 
Gear Division of the corporation. Mr. 
McAllister until recently was president 
ind general manager of the Fairfield 
Manufacturing Co. at Lafayette, Ind. 

Mr. McAllister succeeds Howard E 
Blood, of Detroit, who has been presi- 


i M nt 


mnt , 


YOU are part of the friangle 


that makes for easier sales 





You know what's needed to sell hack saw blades—three 
things— 
1. A good blade—an accepted blade—a blade you can prove is 
better by actual test. 


2. Factory support—men from the manufacturer's engineering 
and sales staff who know their blade and can advise how best 


to use it under various conditions —and, of course, 


You — the Industrial Distributor — the man who knows his 
prospects like the palm of his hand—the man who is known 
and respected by his customers because he offers service and 
top quality material. 


Griffin, makers of top quality hack saw blades — since 1880 — is a name 
that needs no introduction to your customers. Take Griffin’s Powerflex 
a high speed welded-edge blade. Many of the largest users of power hack 
saw blades use Powerflex blades exclusively because their own competi- 
tive tests have proven Powerflex blades superior. 

Perhaps you are already a part of Griffin's Griffin 

mn: Blades 

rriangle. If not, we would be glad to show 
you how the team of: good product, factory 
support, and you, can make for easier sales. 
Write today 


THE TRIANGLE Industrial Griffin 
THAT MAKES FOR EASIER SALES Distributor Representative 


‘ TT ‘ ») » \ 
G. W. GRIFFI! 
Franklin, New Hampshire 


Sales Agents 


JOHN H. GRAHAM & CO., INC. 


105 Ducne Street, New York 8, N. Y. 
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Foot Control Leaves 
Both Hands Free To Work 


Fast Action! Fast Selling! Immediate Delivery! 


Every production or assembly job where there is a repetition of operation, needs this 
fast-action SPEEDY AIR VISE! Operated by air and controlled by foot, it leaves both 
hands free for more rapid insertion and removal of work. Speeds up drilling, tapping, 
milling and assembly. Reduces costs, lost motion and fatigue. Husky, compact, 
precision-built; exerts a grip of 15 times air line pressure! Tricd once—re- 
ordered in quantity. With Foot Control Valve, Air Hose and Fittings, only.... $29.90 
Territories Open for Distributors and Factory Representatives 
WwW. R. BROWN CORP. 2657 N. NORMANDY AVE., CHICAGO 35, ILL. 
SPEEDY AIR VISES + AIR REGULATORS - AIR FILTERS » PORTABLE COMPRESSORS + PAINT SPRAYERS 


AMERICA'S MOST TALKED-ABOUT VISE . AT A PRICE! 











CONGRESS SHEAVES and V-BELTS 


q 


1 @ Precision built. Soundly engi- 

neered. Widely used as original 

| equipment by hundreds of the 
largest manufacturers of such 

it appliances as washing machines, 

dryers, laundry equipment and 


, i air conditioning installations. 
4 | 
} ' @ Congress FHP pulleys are avail- 


’ able in attractive 3-color indi- 
\ vidual boxes, with pulley outside 
| diameter and bore size plainly 
marked. Simplifies storing—-sell- 
ing. 


@ Immediate Delivery — From 
Stock 





13 


WRITE FOR CATALOG 


CONGRESS DRIVES DIVISION 


TANN CORPORATION 


World's Largest Manufacturer of FHP Pulleys 


3750 East Outer Drive . 





Detroit 34, Michigan 


276 
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dent of Detroit Gear since 1923, when 
it was a scparate company, as well a 
since 1929, when it was merged with 
Borg-Warner. Mr. Blood will con 
tinue as a vice president and directo 
of the parent corporation, Borg 
Wamer. He will assume charge 
of the new products development lab- 
oratory which Borg-Warner is estab- 
lishing in Detroit for the purpose of 
ind improved type 
transmissions and other 


alse 


developing new 
f automatic 
products 

~ Mr. McAllister was associated with 
Fairfield Manufacturing Co. t 
hanical engineering 
graduate of Purdue University, he 
successively was a sales engineer, sales 
manager, then Secretary of the com 


the 


25 years A me 


pany, and was elected President in 
1931. He also is a Director of Ross 
Gear and Tool Co. and the First 
Merchants National Bank and Trust 


Co., both in Lafavette. 

Borg-Warner’s Detroit Gear Divi- 
sion, which Mr. McAllister now will 
head, produces automatic transmis 
for all models of Studebaker 
passenger cars; transmissions, gears and 
precision parts for tractors, trucks, 
buses and aircraft; and tractor axles 
ind hydraulic pumps 

It also was announced today that 
D. T. Sicklesteel, previously Detroit 
Gear's Vice President in charge of 
Engineering, has been appointed Gen- 
eral Manager of Borg-Warer’s new 
Products Deve Laboratory 
here 


sions 


lopment 


L. C. Barton Retires 


L.. C. Barton, manager of the elec 
trical division branch office in Atlant: 
of Wagner Electric Corp., St. Louis, 
Mo., has retired. He is succeeded by 
W. H. Prewitt, Jr. 








SALES CONFAB at Smith-Couttnes 
Co. branch in Greensboro, N. C. brings 
sales engineer A. K. Pearson to the desk 
of branch manager William B. Wood 





MRO CHECK on couplings for a 
good customer brings outside salesman 
Willard Fister to the desk of Fred I 
Yoder, both of Brown I ngineering Ce 
Reading, Pa 





Giant Machine Display 
Planned At Philadelphia 


More than 6,000 machines and 
products useful in various aspects ot 
industrial maintenance, the greatest 
such display ever assembled, will b« 
on exhibit at the Plant Maintenanc« 
Show, which will be held at Conven 
tion Hall, Philadelphia, Jan. 14-17 
1952 

Most of the machines and products 
vill be shown in demonstrations of 
ictual use to provide executives with 
opportunities for comparisons, it wa 
stated. A large number of the exhibits 
will be aids to maintenance which are 
being introduced to industry for the 
hirst time 

Fourteen thousands executives from 
ill parts of the country are expected 
to attend. Advance registrations indi 
cate that more than 30 foreign coun 
tries will be represented among the 
visitors 

Concurrently with the show, a Con 
ference on Plant Maintenance will be 
conducted with 57 industrial leaders 
drawn from many of the nation’s out 
standing companies as_ participants 
Manly Fleischmann, administrator, 
Defense Production Administration, 
will discuss “Plant Maintenance in 
National Defense’ it the 
banquet 


annual 


Quaker Appoints 
Comptroller 


The appointmep! of H. F. Robert 
son as Comptroller of Quaker Rubber 
Corporation, Division of H. K. Porter 
Company, Inc., Philadelphia, Penn 
sylvania, was announced by J. R 
Keach, Vice President and General 
Manager. 





Whatever the 
purpose 


CHICAGO 


“Safety. Plus.” 
SCREWS 
are 


PRECISION made 


for 


PRECISION use 


Standardize on 
Standard Sizes for 
@ Faster Deliveries 


FLATHEAD | SQUAREHEAD § ’ Greater Savings — 
CA? SCREW SET SCREW “Special Sizes” 


@ Less down time 


DF caster @ Service-Conscious Industrial 
HEADLESS SET HEAD CAP 


oceae scnew ; Supply Distributors EVERYWHERE 
-~ carry complete stocks of Chicago 


e “Safety Plus” Screws. 
~ Ask for “Chicago”- 
SOCKET SET HEXAGON and get “Safety Plus.” 
SCREW * wuUT 3 








i All Chicoge “Safety Plus” — 

Screws come packed in wns wt! aa 

The CHICAGO this strong, easier-to-see CAP SCREWS 
SCREW COMPANY carton. Color identified 50 | 

2503 WASHINGTON BOULEVARD labels meon faster selec. 2 2",] 
BELLWOOD, ILLINOIS tien— greater saving of ese TET 

time in stock rooms. 





Hexagon Head Cap Screws, Stee! and Brass » Square Heed and Headless (up Point Set Screws » Semi-Finished Hexagon Nuts, Stee! ond 
Brass » Hexagon Castellated Huts » Fillister ond Flat Head Cap Screws « Taper Pins » Milled Studs » Socket Head Cop Screws » Socket 
Set Screws » Socket Pipe Plugs » Stripper Baits or Shoulder Screws » Square Head Dog Pout Set Screws « Keys, Assortments and Kits 
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ar | Machine Tool Rebuilders 


eee He £é, ) ‘ rable ‘gy Turning Out 300 A Month 
More than 5,000 wom machines 
have been returned to new-tool accu 
é LEXCO « . x & 3 D racy by the nation’s machine tool 
rebuilders since the start of the Korean 
BEL T FA 5 TENERS war, according to a survey by American 
Machinist, MieGraw-Hill publication 
By turning out almost 300 machines 
a month, rebuilders are taking a load 
off manufacturers of new tools now 
pressed to deliver defense production 
equipment. Despite this output, how 
ever, major rebuilders in the Midwest 
and East report backlogs of from 
three to nine months, the magazine 

Savs 

lhe capacity of the industry is hard 
to measure. Most of the larger firms 
rebuild all types of metalworking 
equipment, and it’s possible to rebuild, 
for example, six small lathes with the 
same facilities it takes to rebuild one 
large planer Rebuilders venturing 
rough estimates came up with figures 


U. S. Patent No. 2,477,855 


For joining grader, trencher, ditcher and other earth moving conveyor belts. ranging from 30 to 125 machines a 
For belts 4%" to 2” thick. month 

~~ A FLEXCO fastener that is HINGED. Has removable hinge pin. 

(“" Troughs naturally, operates through take-up pulleys. 

py" Strong, durable . . . pull or tension is distributed uniformly across joint. 


Theo C. Ulmer Grows 


With Philadelphia 








Order From Your Supply House. Ask for Bulletin HF 500. 
The following is an excerpt from 
FLEXIBLE STEEL LACING CO. 4633 Lexington St., Chicago 44, . J the Chamber of Commerce News, 
dealing with the growth of Theo. C 
Ulmer, Inc.. Philadelphia, Pa. It ap 
yeared in a recent edition of that pub 
| | 
lication 
In a little over 60 years, the firm 
of Theo. C. Ulmer, Inc.. Industrial 
distributors, has grown from a small 
ship chandlery, with about 1,000 feet 
of space to a firm distributing indus 
trial supplies to businesses in and 
gh pcr ge om Model 816 cuts 8” round ne within 50 miles of Philadelphia,—a 
atin 6 auld ak + ond 8 2 16" flat. Model growth which now requires 5 separate 
ee cuts roun on - / 
mite one ae ae tat. Gee ccdoke ! we buildings. with over 50,000 feet of 
available with coolant a space 
equipment ‘ Ps v 
The history of the Ulmer company 
dates back to the davs when Cramp 
Shipvard was at its height. Theodore 
C. Ulmer, senior. then a verv voung 





Model 1220 f tra | . » . 
cutting jobs Copacity: 1 be man entered the ship chandlery basi 
x 


flat and 12” plus on ness in a small store on the corner of 

pn By Ban Delaware Avenne and Columbia 

tinveus production cutting. Avenue within sieht of Penn Treaty 

Pork. When ships entered the port 

Ulmer would personally visit them, 

soliciting their business, while his 

wife, Lucey took charge of the office 

METAL CUTTING BAND SAWS The Ulmer store became headquarters 

for the Ship Captains, who would 

pass hours sitting around the pot 

belly stove, swapping stories of their 
experiences and adventures. 

Always awake to changing times and 

conditions, Ulmer changed over his 

business following World War 1, and 

MACHINE TOOL DIV. Kalamayoo TANK and SILO CO. entered the industrial field. Devoting 


the same conscientious effort and far- 
118 MARRISON STREET * * * KALAMAZOO, MICHIGAN sighted thinking to the industrial field 


That's right! You'll sell more and —_— cutting at lowest cost. Features? 
profit more with Kalamazoo. All —_ No other saw can beat a Kalama- 
you have to do is tell your cus- zoo. Stock up now so you can 
tomers how a Kalamazoo gives offer quick delivery. Write for 
them faster, more accurate metal _ free catalogs. 
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is he had done with ships, the busi 
ness continued to grow 
Ihe Ulmer Company became dis 
tributor in the Philadelphia area of ® 


item after item im daily demand 


mong the city’s growing industry, 
vhich, in turn called for more and 
more space, and a constantly growing 
family of employees. Today, the ong 
nal man-and-wife team has grown to 


ce of 150 of which 19 have 25 


TS O1 ¢ of service. While ser | / 
cing some of the largest businesses in 
the greater Philadk Iphia arca—worlk 
ing within a 50-mile radius—the Ul @ 


mer organization still retains its 

nterest and its personal service in 

even the smallest accounts. ‘To keep ‘ 

in touch with its customers personally, Yes, here’s your chance to see for 

the firm maintains 9 telephone sales yourself the braided wire fabric 

men: 13 outside men, with 3 engineer of which TUFFY Slings are made. Tie 


specialists, and two telephone oper it in knots, kink it—then see how 
itors handling over 1,000 calls daily 


While Theodore C. Ulmer, Sr., the easily a Tuffy sling can be straightened 

founder passed away, the business 1s out without material damage. 

headed by his son, Theodore C. UI 

mer, Jr., who joined the business im 

mediately following school, and has 

been actively engaged in the business 

since. Mrs. Lucy Ulmer now serves 

as vice-president; J. Aubrey Hagar as 

chairman of the board, his Brother, * Patent No. 2,454,417 
H. M. Hagar is treasurer, and EF. H 

Hickman, secretary of the Compan 


Rogers Heads Drive ; HOw Tuffy SLINGS ARE MADE 


; Scores of wires are stranded into nine parts, 
J. Frederick Rogers, president of pat then machine woven into an interlaced wire 
Beals, McCarthy & Rogers, Inc., Buf — — yong gives extra ome 
falo, NY, has been clected president and enduring strength. Even cutting one of the 
of the Commmenity Chat ‘ot Balle 9 parts does not result in stranding of the sling. 


and Erie County and chairman of its 


Executive Committee. Mr. Rogers 11 TYPES—PROOF TESTED FOR 


has worked in Chest drives since 1938 SAFETY ‘There are 11 different types of 
ind was associate general chairman in Tuffy Slings, each one proof-tested to twice 
the 1951 Appeal its safe working load. And the safe workin 

load is plainly marked on metal tags on eac 
sling. Also, Union Wire Rope engineers will 
help work out special sling problems. If you 
have your own rigging loft, Tuffy braided wire 
fabric is available by the reel. 


FREE SAMPLE — MAIL COUPON 


To show you the difference between TUFFY 
Braided Wire Slings and ordinary wire rope 
slings, we have made up a quantity of 3-foot 
slings. We want you to have one so that you 
can test it and prove to yourself that TUFFY 
Slings really are better. Mail the coupon be- 
low today for yours. 


TRADE MARK 





UNION WIRE ROPE CORPORATION 
Specialists in Wire Rope, Braided Wire Fabric and High Carbon Wire 
2236 Manchester Ave. Kansas City 3, Mo. 


Gentlemen: Please have my Union Wire Rope 
fieldman deliver me a FREE Tuffy Sling. 
Name 


Address. 
BEHIND the counter isn’t W. F ae ee City. 


Graves’ regular habitat at Tennessee 
Mill & Mine Supply Co., Knoxville, 


Tenn., since he’s an outside man 








Zone State. 
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Fam 


ad @ UNMATCHED 
‘tty : PRIMING SPEED 


@ “NEVER FAIL” 


FLOAT SWITCH 
@ ASSURES unmatched self prim 


ing speed. Advanced Centrifu @ NON—CORROSIVE . _ 
go! Design. Exclusive CMC dual 


’ FLOAT AND STRAINER SUB-CONVENTION following the 
jet construction and openthrash q H Cook's Tour Special after the San 
da impeller mean peak per ‘ @ FLOAT CONTROL Francisco Convention brought together 
ormance end dependability ? : EASILY ADJUSTABLE Mrs. Fred Gierspeck, Bill Sheehan, 
F Fred Gierspeck, Cora Lear, Mrs. Mac 
under adverse conditions. Extra : 4 ~@ SIMPLE TO CLEAN McKee, and Mac McKee, at the Stat- 
air handling ability permits de d JUST UNSCREW PIPE ler in Cleveland. 
® pendable performance when 
ordinary centrifugal pumps 
become air bound 


@ GIVES top performance even 





’ @ AVAILABLE IN 
@ YOUR BEST BUY! : Ll ‘ WIDE RANGE 
=: 





OF SIZES Quaker Rubber Corp. 
Announces Promotions 





Easilyinstalled. Readily port 
able. May be placedaway from \ 
pit. Suction lifts of at least 25 ft \ . 





a Quaker Rubber Corporation, Divi 
Write for full details of CMC DUAL PRIME PUMPS sion of H. K. Porter Company, Inc.. 
ah Philadelphia, Pa., has appointed J. J 
ONSTRUCTION ACHINERY 0S. & NS ——_ ae Merkel and E. E. Klemm, branch 
WATERLOO, OWA U.S.A. CS ‘ managers of the Detroit and Cleve 

land districts, respectively. 
Both Messrs. Merkel and Klemm 
will assist their respective district man- 


z ’ igers in the operation of the sales 
Give om ADVERTISING | office and warehouse 
the BUM’S RUSH Mr. Merkel has been associated with 
ay LIKE THIS Quaker in a sales capacity since 1948 
Don't let Dirt, Dust, and Grit spoil “_ 


and has had previous experience in 
ta dl 
the working efficiency of your ~r% the rubber industry. He attended 
machinery and equipment. Rush — | 
— 


‘em out of every crack and 
crevice with a CLEMENTS 
CADILLAC blower-suction DESIGNED TO Mr. Klemm has been a salesman 
cleaner ~~ Me use ‘ DEL HE STIMULATE with Quaker for more than three 
economical, Ask your ae igeeee » te y ate 7in- 
mill supply dealer ves BUYING INTEREST vears. He is a graduate of Baldwin 
Z-spee IN THIS NEEDED Wallace College with a degree in 


AND MUCH IN DEMAND Economics and Business Administra- 
CLEANING TOOL tion 


Detroit Institute of Technology and 
Wayne University. 


Eligible under C_MP 
regulations 


American Pulley Appoints 
Gordon District Manager 





APPEARS MONTHLY r fis asthe - . 
ar chenens The American Pulley Co. has ap 


ointed Harry W. Gordon as district 
INDUSTRIAL iene in the Northwest. Mr. Gor- 
MAGAZINES don’s territory includes the states of 
Wash., Ore., Mont., Ia. and Wyo.and 
iF YOU the Provinces of British Columbia and 
I ie WANT A Alberta, Canada. His headquarters 
ter adedihinduins tor is in the Maritime Building, 911 

every cleaning job Western Ave., Seattle, Wash. 
PORTA ' " The company angounces the ap 
fiche a alias SELLER pointment of Sidney HL. Hewett 
WRITE US district manager in the Detroit area. 
CLEMENTS MFG. CO. FOR DETAILS His territory includes sections ‘of 
4490 $. RARRAGANSETT AVE. CHICAGO Be tL Mich., O., Ind. and Ky. Mr. Hewett’s 


headquarters is 1357 Sheridan Avenue, 
ASK YOUR MILL SUPPLY DEALER OR WRITE US FoR DaTA Plymouth, Mich 
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LONG on the horizon, the modern 
brick building that houses the Charles 
ton Supply Co., S. C., incorporates 
\ feature for efficient single-floor 
peration 





American Steel & Wire 
Appoints Purchasing Agent 


Roger W. Berrett has been ap 
pointed to the post of purchasing 
igent for American Steel & Wire 
Company, succeeding Frank  E. 
Chesney, who has retired 

Mr. Berrett first joined the Wire 
Company in 1926 as a clerk in the 
mechanical ‘department at Worcester 
North Works. After completing his 
university education he was made a 
rod hedule clerk at North Works 

Following a serics of promotions he 
vas transferred to the purchasing de 
partment at the company’s Cleveland 
ofhees in 1937. Three vears later he 
vas appointed a buver and in 1945 
vas named assistant district purchas 
ing agent. Later that year he was 
promoted to assistant to purchasing 
igent. In 1946 he became assistant 
purchasing agent and in April 1951, 
vas named senior assistant purchasing 
gent, a position he has held since 
that time 


Honeywell Opens 
District Office 


\ new district ofhce was opened at 
Harrisburg, Pa., recently by Minne- 
ipolis-Honeywell Regulator Co. 

The new office, located in the Kline 
Village development, was made neces 
sary, Honeywell officials said, by an 
increasing demand in the Harrisburg 
rea for process measuring and con 
trolling instruments and for heating 
ind commercial controls. 

William J. Brosch and Jack Caylor 
vill handle sales for the company’s 
Brown Instruments division. John 
Hopkins will handle commercial, and 
Donald Schmick heating controls 
livisions sales 


It’s Easier to Sell 
the Sprout-Waldron 


‘blue face’ 








Because of their widespread use and recog- 

nition by American industry, Sprout-Waldron’s 

“Blue Face” Pulleys are fast-moving distributor's items. 

Whether it’s a rough materials handling job which demands 

the ultimate in belt-saving features...or a simple task of 

power transmission—there is a wide selection of “Blue 

i" Face” Pulley types and sizes to choose from... with di- 
ameter sizes up to 72” available. 


arava 
<<. 
wunc™ 


Write for your copy of Bulletin 33 which contains 
full information about the profit-building “Blue 
Face” line. Address: Sprout, Waldron & Co., 
Inc., 3 Waldron Street, Muncy, Penna. 

w 


140-A 


Sprout-Waldron 
A lanife ' Leer. oP Puginee w 
PMUNCY F PENNSYLVANIA | 
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CHAIN 
HOISTS 


SPUR GEAR 


SCREW GEAR 








DIFFERENTIAL 


DISTRIBUTORS ARE 
ENTHUSIASTIC BOOSTERS 


Distributors 
while talking about when 
“Philadelphia” line. 


have something really worth- 


they sell the 
They can present me- 
chanical details and advantages such as 
forged sheave mounted 
on Timken Tapered Roller Bearings.—solid 


steel safety 


the special load 


driving shafts special steel 
hooks together with die-formed electrically 
welded steel load chain chrome-plated for 
rust resistance and increased life—all con- 
tributing to better value. And yet these out- 
standing features can be offered at prices 
which meets competition fairly and squarely 
and with substantial margin of profit for the 


distributor who is on his toes. 


CHAIN BLOCK &/ MFG. CO. 
MASCHER & NORRIS STS. 


PHILADELPHIA 22, PA. 








active 


21st Packaging Show 
Best In Twenty Years 


The 21st National Packagin 
ition to be held in Atlant 
_Apnil lt +, mclusive, 
by an unpressive margin 
presentation im the 
f th vent it 1 

1 by the American Manag 
ment Association 


ind the Conference on 


NOU 
ponsol f the 
xposition 
Packaging, Packing and Shipping held 
ith it 

Six wecks aft ssuance of the oth 
cial floor plans, the Association stated 
the exhibit arca reserved by 271 ex 
I 1 by 


final 


mecurrenthy 


ilmost exactly 20 
total 


vhich in 


he ld 
hirst 


ubitors excced 
} 
rca of = tie 


had 


per cent the 
195] 
been the largest 
Phe exposition wall, for the 
time in its history, occupy both levels 
if the huge Atlantic City Auditonum 
Phe 


hines, 


expositi mn turn 


newest developments in ma 
equipment, materials and 
ctvices for packaging, packing and 
hipping will be shown at the expos: 
tion. A significant development in 
the show, it was emphasized by the 
Association, will result from a 
stantial increase in the showing 
of materials handling equipment 
Hitherto, the presentation of such 
machines—and particularly their 
demonstration—was _ severely 
limited by floor load factors on the 
Boardwalk level of the Auditorium. 
These limitations are removed through 
use of the lower level, with its vir 
tually unlimited floor load. 

In addition, it was stated, plans are 
now being formulated for demonstra 
tions of special materials 
techniques currently of outstanding 
importance to industry. Details will 
be available in the near future 


sub 


handling 


Dennison Elected 
To Utility Board 


Maurice W. Dennison, trustee of 
Braman, Dow & Co., Boston, New 
England wholesaler of pipe, valves and 
fittings has been clected a member of 
the board of directors of Rockland 
Light & Power Co., public utility com 
pany with operating headquarters at 
Nyack, New York 

lor many years, Mr. Dennison has 
been a leader in association activities 
for the development. of 
trade relationships. He is 
of the American Institute 
sale Plumbing & 
Associations 


progressive 
i director 
ot W hole 
Heating Supply 
ind past president of 
Plumbing & Heating Wholesalers of 
New England Inc 
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STANDARD TYPES 


-SLEEVES-— 


AND 


SOCKETS 


AND A 
complete line of COLLETS 


® COLLIS Taper Tools are made by men 
skilled in this type of manufacture. Users 
et long satisfactory service from COLLIS 

uipment and find the answer to all drill. 
ing, reaming, and tapping n th 
COLLIS line. We can give prompt service 
on orders for Lathe Centers, Arbors, Drill 
Drifts, and Magic Type Chucks as well as 
on Sleeves and Sockets and Collets. 


THE COLLIS CO 


CLINTON, IOWA 











Sellstrom Lenses Are Backed By 
A 28-Year Service Reputation 


Gogale lenses are not all alike. Some of them 
are Sellstrom lenses with a plus quality. These 
lenses have honestly won International acceptance 
because of their undisputed reputation for uni- 
‘form ~high “quality and ble service under 
every condition known te industrial workers. 


All Sellstrom welding lenses are accurately paired 
and the density is determined by  imfallible 
electronic eyes. They are packaged in our special 
‘side by side” imspection package This same 
package is also used for all Sellstrom industrial 
goggle lenses 
Sellstrom industrial lenses are hardened in our 
This assures a uni 
form degree of hardness which corresponds to 
the peculiarities of the various types of glass 
used in the manufacture of lenses. We have a 
special “dust-proof” room for laminating safety 
lenses. and also an exclusive method for plastic 
coating cover lenses Fvery Sellstrom lens i+ 
inspected at every stage of manufacture from the 
raw glass to the finished product Nothing ix 
left to guesswork 


own automatic electric oven 


We offer ten distinct goggle lenses: (1) Sel-XX 
welding; (2) Excelolite, heavy of thin; (3) 
Smoke green; (4) Cobalt blue; (5) Creen weld- 
ing; (6) Ruby red; (7) Sel-blue; (8) Sel-green 
hardened; (9) Sel-safe, laminated; (10) X-L, 
hardened 

See our catalog No. 2° for a complete deseription 
of these lenses 


If you are not acquainted with our “Inspection 
Packages,” please 
They will help 


volume 


write for 
you to build 


sample packages 


your lens «sales 


SELLSTROM 
MANUFACTURING COMPANY 


£ Istrom Safeguards Your Face and Eyes 
662 North Aberdeen St. Chicago 22, II. 














Do Distributors, Dealers 
Get Enough Selling Help? 


American industry is often accused 
f not giving distributors, jobbers and 
dealers enough of the nght kind of 
dvertising and ling assistance. ‘Vhe 


‘ 


following i liscussion of the ques 


+ 


i 


\larketin 


Alex P. Fox 
President Lincoln Engineering Co. 
St. Louis 


MANUFACTURERS, 11 most cases, have 
deluged industrial distributors with 
idvertising and “selling assistance” in 
wnany forms, but in too few cases has 
this assistance been designed and 
based on accurate knowledge of the 
type and kind of selling support that 
distributors really need and want. 

That is why many distributors have 
resisted, with impressive calm, the 
pleas .of manufacturers to use their di 
rect mail, schedule meetings with thei 
factory representatives, and devote 
more of their selling time to a par 
ticular line. 

Che Triple Mill Supply Association 
is doing an outstanding job in ob 
taining and compiling the type of in 
formation that will enable manufac 
turers to design their advertising, 
catalogs, direct mail, and sales clinics 
to more effectively provide distributors 
with the type of specialized selling 
support required to meet their specific 
needs 

And, of equal importance, Indus 
trial Marketing and INpustriat Dis 
PRIBUTION are performing the continu 
ing and vital task of dispensing this 
information through mass communica 
tion, to the manufacturers 

Our experience, in recent years, has 
been to dispel the idea that the in 
dustrial distributor’s function is lim 
ited to service after the market is cre 
ited. Our distributors have initiated 
the installation of some of the most 


Mit) Hii 





HEIN-WERNER 


{ man, using a Hein-Werner “Push and Pull” Jack 
can quickly and easily move and align a big machine 
for floor placement. 

The photograph, reproduced above, shows a 
heavy milling machine being aligned through the use 
of a Hein-Werner 20-ton capacity Model H-785, 
two 8 foot chains and a H-785 chain attachments. 

If there’s a job of pushing, pulling, bending or 
spreading to be done, a Hein-Werner “Push and 
Pull” Hydraulic Jack will prove to be a great time 
and labor saver. 

Available in models of 4, 10 and 20-tons capacity. 
Each consists of ram, six-foot hose, and pumping 
unit for remote control. Wide assortment of attach- 
ments for ram adds to utility of this jack. 


The Hein-Werner line of hydraulic jocks is 
LETE. it includes Under-Axle Jocks 


of 1'4, 3, 5, 8, 12, 20, 30, 50 and 100-tons 
~ We ... “umper-Lift” Hydraulic Jocks 


Aligning Machinery is one of the many uses for a 


“PUSH-PULL HYDRAULIC JACK 


Meme cetsige car 
I JALIS fa Wein-WERNER CORPORATION 


WAUKESHA, WISCONSIN 
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MORGAN 
SEMI-STEEL "| t & E Ss 


Mounting Production 
Creates Greater Demand 


Now is the time to add new buyers to your 
list of customers. Industry's greater produc 
tion pace demands the precision, accuracy, 
and strength embodied in the construction of 
MORGAN 1 VISES—they are practically un 
breakable and require no maintenance. All 
Handles and Side Locks are Nickle-Plated— 
Rust-Proof. The MORGAN line fits into any 
sales plan and our more than 57 years of 
experience in making and selling Vises is at 
your service 


MACHINISTS’ 
BENCH VISE 
Solid Jaw and Swivel Base 


COMBINATION 
PIPE VISE 
Swivel Base MACHINISTS © SHEET METAL 

BENCH WORKERS 


® GARAGE VISE 


* SOLID NUT 
CONTINUOUS 
SCREW 


COMBINATION 
PIPE 


WOODWORKING 
QUICK ACTION 


@ Our sales plan gives you every advan 
tage and we suggest to users that 
they buy thru their local distributor 


108-112 N. JEFFERSON ST 
CHICAGO 8, ILLINOIS 


MORGAN VISE CO. 














BENCHES 
BENCH 
LEGS 





DRAWER 
UNITS 


TOOL 
ROOM 
Equipment 


TOOL 
STANDS 
| TOTERS 


TRUCKS 


AVRORA 
steasnmorns 
0 N ion Ste 2en © we ae PMENT MPANY 


680 PRAIRIE © PHONE: AURORA 9231 
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modern and complete lubricant apph 
cation systems to be found in all major 
industries 

And this is an accomplishment of 
paramount significance because indus 
try is not as yet cognizant of the im 
portance of controlled application ot 
lubricants, as provided by advanced 
lubrication systems 

Further, these systems are not a 
part of modern machine design as pro 
vided by machinery builders. There 
fore, our distributors have to develop 
trade acceptance of modern lubrica 
tion methods before normal selling 
ictivity can take place in distributing 
to the market 

Ihe necessary sales cooperation be- 
tween Lincoln and its distributors has 
been achieved through strict adher 
ence to a selling policy predicated 
upon national distribution through in 
dustrial distributors, and evidenced 
by the constant support of our dis 
tubutors in national advertising. 

As further evidence of this coopera 
fa@ay,ave Consulted many of our distrib 
yftxs before redesigning the packag 
ing of our products. Suggestions from 
distributor salesmen have strongly in 
fluenced the pattern of our catalogs 
direct mail and sales clinics 


W. I. Floyd 
President Duff-Norton Mfg. Co. 
Pittsburgh 


tHE ACCUSATION that manufacturers 
are doing a poor job of giving the dis- 
tributor sales and advertising assistance 
is caused by inadequate and sometimes 
indifferent formulating of manufac 
turer-distributor sales programs. 

Manufacturers and_ distributors 
should establish a sales goal and then 
formulate a sales program that will 
cnable that goal to be reached. 

Once a program is decided upon, 
both must fulfill their obligations to 
the program. Many manufacturers be 
lieve their well-planned advertising is 
collecting dust on the distributor's 





and the distributor in turn 
waiting for the manufactul 
esman to assist his sales force + t d 3 ? ifi ¢ 
1 definite obligated program or to ay Ss territic empo... 
hese conditions would not 
Due to the geographical ex 
insion of industrial markets, the 


fifieturer must tod cle more CU Re CC a ESC hy 


more on! listributors to reach 


exist 


iS ¢ 
markets. It i ir policy and be 
f that we must supply our distribu 
with direct sales help market r 
earch data, and advertising and sales 


yomotional material if we expect 
th to reach these market ru 


Perfect fits assure 
speedy assembly 
for your customers- 
and profitable 
repeat orders for you 


Western Hexagon © 
Head Cap Screws 


+ 
' Earl R. Mellen ‘ 
President Weston Electrical Instru- 
ment Corp., Newark, N. J. 


Complete modern facilities, 
from laboratory analysis of 
metal to final inspection, 
assure the sturdiness and un- 


CRORE tac Oe NCS PR Na at 


surpassed accuracy which are 

standard with WESTERN. 

Both bright and hi-carbon 

heat-treated Hexagon Head 

rer must plan on a coordinated pro : “te aaa : 

‘ : Cap Screws are available in 

gram carefully worked out in detail. * 1" « ” ” 

; sizes from 4” x 4%” to 1” x 6”. 
When accusations are made of the 
ick of information on the pgrt of 


tO OBTAIN the desired support Prom 


listributors and jobbers, the manufac 


listributors and jobbers about the 
nanufacturer’s program, there is a 
eason . because frequently manu 
facturers fail to appraise some of the 
xroblems of the distributor 


Western Semi-Finished 
Hexagon Nuts 


Western offers also a complete 
line of semi-finished hexagon 
facturers. Time does not permit him nuts— American Standard 
become a specialist on many highh Heavy, Regular and Light, full, 
jam and castellated carried in 


technical products and, under thes . aaa 
ircumstances, he must rely on the stock in catalog” sizes. 


manufacturer's representative 

l'alks to jobber salesmen, familia: 
zing them with the manufacturer’ 
wublicity and advertising programs, ar 
ssential. Frequent contact through 


oint visitation of customers by the s 
manufacturer’s representative, in com este ri utomatic 
pany with the jobber salesmen, may 

likewise be of considerable help Machine Screw Company 
722 Lake Ave., Elyria, O; 


The jobber salesmen handle thou 


sands of items of many different manu 
} 


*Catalog showing all “Western” stand- 
ard fasteners gladly sent on request. 





4 good job can only be accom 
lished where both pull together and 
have an understanding of their mutual 
»roblems 


\N ae 


Precision Screw Products, Parts and Assemblies Since 1873 
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ASS USED AS 


INTEGRAL 
PART 
cal seal bor 


tlange mount- 
ing pump head 
with mechani- 
installation as integral 


part of original equipment 


Sizes 1 to 300 G.P.M., 
pressures up to 300 P.S.!. 


ee eeeeeeeeeseeeeeeeeeete 


Pee e eee eee eee eeeeeeeeeseeeseseess 


FOR WIDE 
RANGE OF 

JOBS 
Pump Head 
with mechani 
cal seal. Sizes 
, to 50 G.P_M, pressures up to 150 
ibs. P.S.1.; 1800 R.P.M. Supplied with 
flange or foot brackets. Packed box 
also available. Self-priming, operates 
in either direction, handles total suc 
tion lifts up to 25 feet 


Peeeeeeeeeeeeeeeeeeeeeeeeee® 


. 
SCHR SEH ETOH ESET EEESEEET 


USED BY OIL INDUSTRY 


For transferring gasoline and oils at 
refineries, bulk stations, tank termin- 
als, and industrial plants. 
Sizes 40 te 200 G.P.M., 
pressures up to 60 P.S.1. 


FPSO OSOSESESSEEESSEEHESESEESSOSOS, 
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. 
- 
- 
. 
. 
. 
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FOR HYDRAULIC POWER 
Motér drivea unit for general use 
transfer, pressure, lubrication, hy- 
draulic actuation, and various other 
applications. Sizes \& to 300 g.p.m 
Pressures up to 300 P.S.I. 


See eeeeeereesseseseeseee® 


. 
OTT Li 


et eeeeeees 


- Send for Catelog Today 


Complete information oa 
the entire line of Roper 
Rotary Pumps 


Ask about Roper direct 
field sales assistance 


ereeeeeeeeeree, 


COPS SSSSSSHEEESESESSSESOESOSEOESOD 


GEO. D. ROPER CORP. 
381 Blackhawk Park Avenve 
ROCKFORD, ILLINOTS 
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H. T. Hallowell, Jr. 
President Standard Pressed Steel Co. 
Jenkintown, Pa. 


WE ARE BOOSTING production sharply 


1 order to solve and keep solved one 
f thie serious problems nagging 


listributors today lack of inven 


most 
bone 
Our company ts taking our distnbu 
1 Organization ito its plans to a very 
ihgning our advertis 
ng prograin so that it will incorporate 
their latest ideas for the mutual benefit 
our dealers and their customers 

Because of conditions today, fos 
tered by the emergence of new indus 
tries, new with new  per- 
factory 
required by a distributor 
In normal times 

We have expanded our ficld force 
with thoroughly trained factory men 
who will be readily available to 
handle problems on the scene 

We have developed an auditing 

rvice to keep the paper work of the 
custom 


degres 


ustome4nrs 


sonnel, more nuch morc 
issistancc 


than 


NOT. 


r, distnbutor and our own or 
ganization in first-class condition, min 
mizing the loose ends which accumu 
late in these busy times 

Our distributors are entitled to 
very possible training aid, counseling 
ervice and specialized assistance we, 
the manufacturer, can give to Improve 


the service our final customer will re 
1V¢ 


Simply stated, helping our distrib 


fo just go dl bus ness 


Sterling Rubber Moves 
To Larger Quarters 

Ihe Sterling Rubber Products Co 
Davton, Ohio, has moved to 701 
South Ludlow St The company 
gained larger quarters in the move 


more floor stock 


ind better 


p ICC nor 
phon SCTV ICC 
The new sit 


ind is 


ontains ample park 


ng space entrally located 
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WITH VICTOR'S 
‘COMPLETE LINE! 


a 7 
iy el 
Le me ee 


Years of consumer acceptance and 
Victor dependability are just a few of 
the many reasons why Victor is con- 
stantly making new customers... re- 
peat sales! And when you add Victor's 
complete textile belting line, you've got 
a combination that’s hard to beat for 
volume sales! 


You can broaden your sales horizon 
when you sell Victor’s complete line 
of textile belting—solid woven cotton 
— Neoprene impregnated — canvas 
stitched and Balata, plus a complete 
variety of belting specialties. They’re 
made in a full range of widths and 
plies, and are available with special 
treatment to meet specialized service 
requirements. Always sell Victor Belt- 
ing...the first choice for conveying, 
elevating and power transmission. 


- - ~ _ 
setor 
Batata A Texsite Being us 


@ 





HAROLD H. LURIE, Cummins Fn 
lumbus, Ind., ha 

ot a six mai 

Board to assist 





Macklin Co. 
Adds To Plant 
N ining 


g ¢ mpleti nis a large addi 
tion to the manufacturing = tacilities 
of the Macklin ¢ manufacturers of 
grinding wheels loc ited it Jackson, 
Mich. The new addition will increase 
the production capacity of the present 

by upwards of 35 percent. In 
reased floor space will provide addi 
tional facilities to the Finishing De 
partment Inspection Department, 
Resinoid Oven Department and Vitni 
hed Kiln Department. The 
Df 


, 
lant 


crection 
1 new tunnel kiln designed to ac 
mmmodate +8” diameter wheels is to 
neet the increased demands for larget 
vheels. 

This latest addition, while it is the 
irgest single addition made at any 
me time, follows the pattern of many 
cars standing of adding to the plant 
facilities each vear to meet continually 


ncreasing demands for Macklin prod 
ts 


Farr Heads Personnel 


At Yale & Towne 


Richard L. Farr has been appointed 
» the newly created position of per 
sonnel administrator of The Yale & 
Towne Manufacturing Co., N. Y., it 
vas announced recently by Otto G 
Schwenk, vice president in charge of 
production 

Mr. Farr’s activitics will be con 
cerned with the development and ad- 
nimistration of plans and procedures 
to be used in attaining overall corpora- 

m personnel objectives 








TUBULAR 
BARROW 


BLOCK 


BRICK and TILE 
BARROW 





MILL 
BARROW 


TUBULAR 
COAL DELIVERY 
BARROW 


CONCRETE 





JACKSON MANUFACTURING COMPANY 


HARR f fk . 
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For Volume Sates 


CONCO SPUR GEAR HOIST 


In capacities ranging from %-ton through 
25-ton. All modern features. Requést bulle 
tin 1540. For army type and low-headroom 
type trolley hoists request bulletin 1550 





MMA CONCO DIFFERENTIAL HOIST 
hy Light weight, low cost. Capacities 4-ton 


; 
; and l-ton. Request bulletin 1520 


CONCO I-BEAM TROLLEYS 

Plain or geared type, with Hyatt Roller Bearing wheels 
n capacities of 1-ton through 10-ton 

Request bulletin 1510 


CONCO ENGINEERING WORKS 


Division of H D Conkey & Co. Division Street, Mendota, Illinois 


we 


ve bend 


q “it's easy 
to bend 


ce 
dkeao 
BENDING MANUAL 


-_ coms : : 
by the originators of ‘Die-less Duplicating’ 
This instructive and authoritative booklet will quickly prove 
itself indispensable wherever bending is done or is needed. It 
brings you a veritable gold mine of tested, authentic bending 
methods applicable to any rotary type bender. The proper 
bending technique may frequently offer a new approach to 
an old problem by simplifying product design and cutting 
production costs 
Here's a new sales approach tor you, too! Your customers and 
prospects will appreciate your calling this new bending man- 
ual to their attention. It will lead you to more machine 
sales 


a You'll want a copy .. . 
f 


{ on; Mail your request today. 


312 8th Ave 
Lake City, Minn 
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HARRY W. FISH, JR., was recenth 
ippomted purchasing agent of Divine 
Brothers Co., Utica, N. Y. He has 


been with the company since 1933 





Norton Co. Exhibits 
At Chemical Show 


Recently developed retractores ot 
particular interest to chemical proc 
essing plants which can be used at 
extremely high temperatures will be 
featured by Norton Co., Worcestet 
Mass., in its exhibit at the 23rd Expo- 
sition of Chemical Industries, Grand 
Central Palace, Nov 26-Dec. 1. 

Of particular interest to processing 
plants will be a selection of new Nor 
ton expcrimental products including 
boron nitride of 97 percent purity, a 
superior anti-sticking agent and high 
temperature lubricant (whose price 
today was reduced 36 percent fron 
$125 to $80 per pound) 

Also titanium carbide and zircomum 
arbide, hard materials which  alsé 
can be used to produce the metals: 
titanium and zirconium diborides 
both adaptable for highly specialized 
refractory applications; a chemicalh 

ure zirconia: and a variety of wear 
csistant products particularly useful 
for increasing the life of slurry pumps 


Owen-Richards Co., Ine. 
Prints “We Believe” Book 


Ihe Owen-Richards Co., Inc 
Birmingham, Ala., has printed a smal 
two-page booklet entitled “We Be 
lieve.” The text is as follows 

We beheve: Business must have 
money. For capital is important and 
necessary to any business enterprise 
whether the business is a small cross 
roads store or a giant factory 

But monev alone is not enough 

\ business must have a directing 





head. For management is jist as 
necessary to the one-man shop as it 1s 
to the far-flung industry with thou- 
sands of worker 

But even the most bniliant manage 
ment is not cnough 

A business must have manpower 
For work is just as important in the 
fhce where the boss does all the 1: 
s it is in the biggest plant 

But worker lone never mad 


ibor 


Ssiness 
A business must have something to 
merchandise or service, some 
times both. But that combined with 
money, leadership and manpower still 
not enough 
A business must make a proht t 
keep going. But if profit alone is th 
purpose of the business, it is a po 
kind of business, indeed. 
\ business should be fair and hon 
t in all its dealings. But just being 
fair and honest and giving valuc 
eived is not enough 
\ business worth existing must 
neet a specific human need. And 
every man and woman in that busi 
ness, from the office boy to the presi- 
dent, should burn with a desire to ful- 
fill that need 
Zack Martin 
President 
Che company is mailing the release 
to its suppliers and the industry served 
by them. 


A S T E Exposition 
To Be Biggest Yet 


With 24 months remaining before 
the opening of the 1952 A. S. T. I 
Industrial Exposition, reports from 
A. S. T. E. headquarters show that 
the number of exhibitors in the 1952 
Exposition to be held in the Interna 
tional Amphitheatre, Chicago, from 
March 17-21, already exceeds the 
former record-breaking number at the 
1950 Exposition in Philadelphia 

Assignment of space is underway 
ind plans are completed for simul 
taneous technical sessions and panel 
discussions to be held on each of the 
feature days: Inspection and Quality 
Control Day, Metal Cutting Day, Ma 
terials Forming Day, Grinding and 
Finishing Day, and Machine Acces 
ories, Drives and Controls Davy 

Preparations are underway for the 
distnbution of more than 400,000 in 
vitations to attend the exposition 
The American Society of Tool Engi 
neets and the exhibitors are cooperat 
ing to insure that every exécutive and 
tool engineering concerned with pro 
duction methods and equipment will 
be invited to attend 


New Profit Manual 


FOR INDUSTRIAL DISTRIBUTORS 


CIRCULAR SAW | 
BLADES 


PAGE 
CATALOG 
NOW 





It’s here! . . . Rockwell's complete new line of circular saw blades 
products sure to win for you more satisfied customers . . . more profits. 
Here’s why: 


1. Famous Rockwell quality and dependability throughout. 


2. Extremely interesting list prices . . . with a profit margin that will 
make Rockwell circular saw blades a top dollar producer for you. 


3. A complete line in every detail: Six blade types to cover all wood- 
working requirements . . . available in standard diameters from 
6” to 36”. Special sizes and tooth styles made to order. 


Don’t wait ...act today. Mail the handy coupon for complete distrib- 
utor information. 


Rockwell Tools, Inc. 
Subsidiary of ROCKWELL MANUFACTURING ‘COMPANY 
1314 KINNEAR ROAD, COLUMBUS 8, OHIO 


Years of Fine Quality Saw Making 





———4 
Hand Saws | ROCKWELL TOOLS INC., 1314 Kinnear Road, Columbus 8, Ohio | 
Panel Sews Piease rush me copies of the new Rockwell Circular Sow Blade Catalog | 
Se Please have your Rockwell representative call and tel! me about new profit 
Compass . | Opportunities with Rockwell's quality lines of Circular Sow Blades ond 
Keyhole Saws | Hand Sows 
Bock Saws | Nome 
Cross-cut Saws Compony 
Special-Purpese Hand Sows | City 
Circular Sew Bledes 
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for YOU! 


‘Reduce Floor Wear 


to a minimum. 


Increase efficiency 
of employees. 


Eliminate wracking 
of equipment. 


WRITE FOR SPECIAL 
DEALER PROPOSITION 


DARNELL CORP LTD 


LONG BEACH 4 CALIFORNIA 


60 WALKER ST NEW YORK I} NY 


36 N CLINTON CHICAGO 6 
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HARRY M. HADLEY has been ap 
pointed sales manager of the Fageol 
Heat Machme Co., Detroit. He is 
former East Coast sales engineer for 
The Coleman Cx In 





Brown Reelected 
To Industrial Board 


Amold K. Brown, executive vice 
president and director of American 
Machine & Foundry Co., New York 
City, and president of AME’s clec 
tronic subsidiary, the ‘Transducer 
Corp. of Boston, has been reelected a 
board member of the National Indus 
trial Conference Board 

Ihe Conference Board was founded 
in 1916 as a non-profit institution to 
gather, test, explam and distribute 
facts essential to the establishment of 
management, labor, governmental and 
economic policies that accelerate in 
dustrial progress and promote the gen 
eral prosperity It is supported by 
more than 3,100 companies, unions, 
universities, civic organizations and 
federal agencies 


Townsend Co. To Start 
$1,000,000 Factory 


Phe $1,000,000 plant of the Cherry 
Rivet Diy. of the Townsend Co. will 
be started immediately following ap- 
proval of land variance used by Or 
ange County agencies. 

The 16-acre site on Delhi Rd., Santa 
Ana, Calif., is expected to be annexed 
to the citv in the near future. ‘The 
first building to be constructed will 
be 280 by 300 ft., with parking for 
nearly 300 cars. Headquarters are in 
Pennsylvania and the Santa Ana 
branch will be one of four large plants 
employing about 500 persons with 
nm annual pavroll of $2,000,000. 





THOMAS B. HOGAN has been ap 
pointed general superintendent of th 
MecKees Rocks Chain manufacturing 
plant of The McKay Co., Pittsburgh 





Hansen & Yorke Entertains 
Twenty-Five Year Club 


Hansen & Yorke Co., New York 
City, entertained its ‘Twenty-Five Year 
Club for dinner, at the Downtown 
Athletic Club, recently Thirteen 
members of the club, and others get 
ting close, attended to honor three 
new members: Herbert C. Machemer, 
William J. Du Bois and Richard J 
Fox 

Eleven of the members have been 
with the company for over thirty years, 
two for twenty-seven, and twenty- 
eight years respectively, with one 
member having passed on late in 
1949. Practically all members of the 
club started their business life with 
the company in the field of industrial 
distribution 

liffany Swiss watches, suitably in 
scribed, are usually presented to each 
new member of the Twenty-Five Year 
Club, unless preference is otherwise 
expressed. This year, Herbert C 
Machemer and William J. Du Bois 
desired a sum of money be set aside 
to be added to their fund for further 
ing the education of their youngsters 
Richard J. Fox received U. §. Govern 
ment F. Bonds 


Hajoca Opens Display 


Formal opening of the new Display 
Room of the Hajoca Corporation, 
Chattanooga, Tenn., distributors of 
industrial, refrigeration, heating and 
other materials, located at 515 East 
llth street, was held November 16, 
1951. J. G. Gilliam is the manager 








These non- 
corroding 
bronze seats are 
the deart of a 
Dart! Special 
oscillating 
grinders give 
them a frue 
bearing surface. 
The joint is 
absolutely 
leakproof! 


Dart threads 
are full and 
clean-cut. 
Unlike threads 
of softer metal, 
they won't 
deform or 





Nothing beats high-test 
air-refined malleable 
iron for resisting stress 
and stretching. That's 
what the Dart body 





Sell these quality 
construction features. 
They'll make friends 
and profits for you. 





and nut are 
made of. 


Yes, Dart 
seats are 
wider. You 
get a drop- 
tight joint 
without 
violent 
wrenching. 


This out 
can take 
wrenching 
and does! It's 
extra heavy. 


UNION COMPANY 


PROVIDENCE 5, 


RHODE ISLAND 


THE FAIRBANKS CO. — Ditriboters 
Besten + Mew York 
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VAL 


THE “SUPER-MARKET' ¢ 


The range in size and 
style of Viking pumps 
truly parallels the range < 
of items found in today’s 


supermarket. oy Z. 
When you specify Viking. 


‘ ; . P HARRY S. STOTT has been ap 

there is no compromise. They fit the job at hand. ‘ pointed general sales manager of both 
th Gasket 2 aK > —D i @ 

Nowhere else can this complete line of rotary pumps be dupli- oneal sedi 00s agri 


the Flurorcarbon Products Division of 
cated. When your needs must be The United States Gasket Co., Cam 


.——— Ki 1 fully met, consult Viking for th den, N. J 
—- " g for the 
Vik NG answer. To start, ask for Folder 
AN HONORED NAME 7 
IN PUMPING 52SMM today. 





Benchmaster Builds Plant 
In California 


* + Benchmaster Manufacturing Com 
' in Pump Company pany is building a new plant located 
on Rosecrans Blvd., near the mtersec 

Cedar Falls, lowa tion of Western Ave., Los Angeles 

The first unit will provide 20,000 





- square fect of floor space on what 
FOR YOUR CUSTOMERS -- - ni te tmtnk ok ee 
. 2 design a se pans —— 

Oo thods ‘rete walls 

The World's Most Modern Grinder! 2.3228 tcc se 


raised by means of large cranes and 


FOR CARBIDE, STELLITE OR HIGH SPEED STEEL TOOLS . .._(c<! section tosection with concrete 


‘ onnecting pillars cast in forms. Pro- 


vision for high intensitv lighting has 
FROM ROUGH TO FINISH GRIND been incorporated throughout — the 
shop area and crane facilities are 
IN ONE STEP! scoala to service the entire floor 
HEAVY DUTY WET OR DRY 10” - 14” WHEELS \cross the face of the building com 
plete office facilities will house the 

xecutive staft 
Site of the new Benchmaster plant 
e s in Gardena, California, one of the 
3 | newest “ eg ee ae 
ireas adjoining Los Angeles Che 
\= oc ” Qe BA location was chosen because of its close 
OLD WAY NEW WAY proximity to Los Angeles, accessibility 


Lost betweer 


WR 


t . \ 1 rec 
TYPE TD Gus eb. bob vet te or emplovees and recent: tendency 
finish grind towards decentralization ‘from the 
as sf € wasted Conserve floor space — 1 t 1 t 1 
10 TD 16° & 14 TD 14 Srinder must be gway from place Grinder against downtown industrial areas. 
TWIN WHEE 


LWOOL GRINDER aN. wall Among the new equipment added 


to present machine shop facilities will 
Als 


be several heavy-dutv milling machines 
inders—AW Kinds! Up to 100 4.P. Positively no spray or splash when grinding wet! ind lathes.’ Total investment of the 
Buffers—Polishers Uo to 6 H.P 


Abrasive Belt Machinery—Special Benchmaster -plant when completed 
Machinery WRITE TODAY FOR BULLETIN TW will exceed three-quarters ofa million 
* dollars 


THE STANDARD ELECTRICAL TOOL CO. x 8p:iiastrNiatiersin 


: Company, has recently returned to 
2520-RIVER ROAD. CINCINNATI 4, OHIO 


this company as General Manager to 
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ead up the development of its new- 
product division 

Benchmaster Dealers and many of 

nation-wide customers will remem 
ver Mr. Grey who attended last year's 
\.S.T.E. Show at Philadelphia, there 
fter making an extended trip to the 
Fast Coast and back through the 
yrimary industrial areas of the nation 
Besides serving in his new capacity as 
General Manager, sales will continue 
to be under Mr. Grevy’s direction 


General Electric Plans 
New Oakland Structure 


General Electric's Lamp Division, 
it Cleveland, O., has announced plans 
for a new structure at Oakland, Calif., 
to house its sales, service, and ware 
housing operations for northern Cali 
fornia and Nevada. 

The new facilities are designed to 
meet the requirements of an expand 
ng market on the West Coast, and 
lso to give improved service to the 

mmpany'’s existing lamp customers 

Sharing the new building, to be 
rected on a four-acre tract at 98th 
\ve. and San Leandro St., will be the 
Lamp Divion’s Oakland Service Dis 

ict, headed by : C Hook, and the 
Pacific Sales District, of which Frank 
M. Falg: manager 

The one-story, 61,000 square foot 
structure will be 180 by 340 feet, of 
concrete and wood construction. An 
estimated 9000 square feet will be 
set aside for office space, and the re 
nainder will serve as a warehouse for 
G.E.’s complete line of incandescent 
fluorescent and mercury lamps 


Brooks Moves Up 
At Webb Belting 


Rolla W. Brooks has been elected 
treasurer of Webb Belting & Supply 
’o., Kansas City, Mo 

Mr. Brooks has been with Webb 
ince the close of World War II, in 
vhich he. served tour years in the Air 
['ransport Command 

Webb’ Belting & Supply Co. was 
iught in the Kansas Citv flood, but 
as since ‘emodeled ,gnd modernized 
their platit 


Norton Sells Line 
To Standard-Knapp 


Norton Co. has sold its labeling 
nachine business to the Standard 
Knapp Division, Portland, Conn. of 
Emhart Manufacturing Co. of Hart- 
terd, Conn. ‘ 

In announcing the sale, which be 


Sixth of a Series 


eeeeoeeeeeee 


on a fitting means 


CAST-IRON FITTINGS ° 
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conformity to standards 


In respect to metallurgical formula, uniformity 
of wall thickness, and pressure.capacity. “K” 
Fittings meet the specifications of American 
Standards on Weights and Measurements with 
plenty to spare. 

Tapping is done according to American Briggs 
standards for pipe threads. The threads on “K” 
Fittings are true, full, clean, and perfect. 

In chemical and physical properties. “K” 
Fittings far exceed the specifications of the 
American Society for Testing Materials. 

The Underwriters’ Laboratories and Associ- 
ated Factory Mutual Companies approve the 
complete “K” line of standard and extra heavy 
screwed fittings, fittings for sprinkler work, and 
extra heavy flanged fittings and flanges. 

Your customers are safe by a wide margin 
when they use “K” Fittings—a mighty strong 
reason for pushing the “K” line. 


THE KUHNS BROTHERS COMPANY 
Dayton 1, Ohio 


Established 1887 


3,000 Shapes and Sizes 
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comes effective today, Everett M. 


“rc HOW” Hicks, manager of the company 


grinding machine division, stated that 
= 4 


¢, \NPORTANT | EN : the sale includes the termination of 


ill manufacture and selling of Norton 
Oslund Automatic Labeling Machines 
* MERE! v ~ ind the sale of this entire line. 
fc / ~) Norton Co.'s Grinding Machin 
, Division has been building thes 
In Universal's Ze, a labeling machimes — since Octobe 
BIG LINE OF METAL HOSE _ 


1946, when it purchased the Oslund 
Every type é‘ ’ Bros. Machine Co., Inc., of Worcc 
; tc This company was originalh 
1S ENGINEERED <r Pepa 
SE rgamzed in 1934 by Charles II 
for SPECIFIC RESULTS ee al Oslund, who developed this businc 
with the assistance of his seven sons 
UMH UMH The Standard-Knapp division ts on 
Square-Locked Low Pressure Hose Seamless Bronze Hose en- #f the nations leading producers ( 
engineered for efficiency in gineered for efficiency in trans- iutomatic packaging 
low pressure exhaust or intake mitting solvents, oil, refrigerants 


of 
machines, maim 
taming sales and service offices in al 


nstallations under pressure, motion and pnincip il cities 


vibration 
UMH 


OOS . .- . e . 

a Columbian Rope Co. 
engineered for efficiency in many additional types of metal ‘ex : ; vara 7 

conveying steam, water, tor, etc. hose for every type of instal- F ature d ( n ry 


interlocked High Pressure Hose 


lation Ihe National Broadcasting Com 


pany has selected the Columbian Ropx 
Send vs an outline of your require Co., Auburn, N. Y., to be featured o1 
ments for experienced engineered \ 
recommendotions. Ask for Catalog the NAM sponsored television pr 


U-101, too today! gram, “Industry on Parade’’. 


Fifty-six stations are scheduled to 
carry the program, which will be fea 

VERSAL METAL HOSE CO. tured in recl #54, and will show thx 

process of manufacturing Columbian 


2163 South Kedzie Ave ° Chicago 23, tit rope 











Goodyear Makes Mick 


Are You Getting Your Share? Assistant to Sales 


Thomas S. Mick, personnel mana 


Commander production tools ger of the Gadsden, Ala., plant of the 
aoe Ge bie Gamend tee of ‘ ; ; meets Goodyear Tire & Rubber Co. has been 
Cdpustabecs ti sey ¥ named to the new position of assistant 
drill t t , ‘ 
ms ing and tet —— St - t manager of sales and office personnel 
this means more saies—-more j ' nae ih | . in Akron. 
profits! Advertised to 1,000,000 : wy / Mr. Mick will be replaced at Gads 
prospects each month t+ # den by EF. G. Lytle, currently assistant 
Suche tits end eit Gn Com : : manager of factory personnel at thc 
; > > F kre lant 
mander line and get your . : \kron plan 


share of the profits 


DRILL CHIP 
>» BREAKER 


* MORE SHALLOW OR DEEP HOLES 
PER HOUR 


* MORE MOLES PER GRIND 
* MORE ACCURATE MOLES 





REDUCED DRILLING COSTS 


MFG. CO. 
Write for descriptive literature on the 


7 yagupmemmmmnns 4217 Wo KINZIE ST. CHICAGO 24, ILL 
ommeonder 
Products ot Commander...Builder of Production Tools Thomas S. Mick 
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Brinkworth Heads Link-Belt CASH IN ON THE VOLUME SALE OF 


S. W. Division Sales 

Link-Belt Company has appointed 
William J. Brinkworth as ¢epresenta - | 
tive, distributor sales, Southwestern HH]. EST 
Division, with headquarters at the 

mmpany’s plant in Houston, ‘Tex : 


Mr. Brinkworth has been field man 
iger, oil field distributor sak ind =: 
mtinues in this capacity but will now i 


ilso supervise sales through the com 





yany'S many industrial distributors in 
1¢ Southwestern Division 
Mr. Brnkworth entered Link-Belt . 
mploy at the Ewart plant, Indian 4 $ ° 
is, in 1929, where he spent the * pa 4° 
t five vears in the service of the : bn ‘ a= 4 Sr 
leable foundry, successively gaining ns - ve 
ence in the shop, then in super ing 
ind later on production 
This experience was followed 
irk in the estimating department at 
ht years’ experience in the sale of 
malleable iron and Promal cast 
then pricing and plant contacts 
distributors, followec , his 
‘fer to Houston in 1946 


Baldwin-Hill Acquires 
Rockdale Insulation Plant 


Ihe Baldwin-Hill Co., ‘Trenton, 
N. J. has acquired the Rockdale Insu- 
ition plant near Housatonic, Mass 
his purchase was made from _ the 
K.agle-Picher Co., Cincinnati, Ohio 
ee 
en _ a — gh we —_ Start now to get your share of the profits from 
velop new Baldwin ili products 
vell as to manufacture and distrib I'M Hi-Test and TM Boomer Chains. Binding 
tc Baldwin-Hill materials to the New 
kngland terntory 
he facilities of this plant include the many applications. Industry everywhere 
the main production building, material 


logs, steel, pipe and other cargo is only one of 


presents a market for these famous chains. The 
vandling bins and equipment as well : , 
velfare and office buildings. Bald chances are, that you're reaching these people 
in-Thill will make available to the 
icw plant increased scientific and aid , ee 
al aeeneiee gi ace” Rh ts extra commissions and extra profits with 1M 


perating equipment already installed Hi-Test and TM Boomer Chains. Their strength, 
he purchase of the Rockdale 
lant continues the expansion of the 
Baldwin-Hill Co. who now operate to BBB and Proof Coil types now in general 
7 = te lrenton ~» J - oe use. Investigate this great profit opportunity 
ich intington, Ind. anc mple " 


now. You can sell them even more... make 
safety and dependability make them far superior 


_ today! Coupon brings complete details. 


Frank T. Budge Co. 


Publis! Hi S. G. TAYLOR CHAIN COMPANY, Hammond, Indiana 
ublishes istory 


@eeeeeeeeeeeeeeeeeeeeeeeees 


S.G. TAYLOR CHAIN COMPANY 
Department 6 


Hammond, Indiana 
Rush full details on TM Hi-Test and TM Boomer 
Chains. 


A GREAT NAME IN 


Name . 
SINCE 1873 
Address 


eeeeeeeeeeeeeeeeeeseseeeeees 


The Frank ‘Tl. Budge Co., Nhiami, 
i., has published a booklet giving 
he history of the company, cover 
ng its contributions to the growth 
South Florida and the citv of 
Nliami 

Opening with a message from the 
president, Gene Drody, the history 


} 
I 


+ 
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Almost 100 years 
of know-how makes 
HARRISBURG 
Couplings and Flanges 
the line that’s right 
They Sell 


Industrial 


Better Because 
Respect 


a Harrisburg-Made Product 


Buyers 


HARRISBURG 
Couplings, made to A.P.| 


specifications, for 


seamless Steel Pipe 
und AAS! 
casing ; line, drive 
ind merchant pipe, water well, and 


p pipe applications 


HARRISBURG 


mnaes 


INTERESTED IN SELLING THEM ? 
— CLIP AND MAIL THIS COUPON 


Harrisburg 


STEEL CORPORATION 
Harrisburg 18, Penna. 


= 
_—N __ 


98 YEARS IN PENNSYLVANIA'S CAPITAL 
Custom-Built Quality Products in Quantity 





INDUSTRIAL DISTRIBUTION 


vith the establishment of the! 

n 15896, mentioning the fact | 
mily eight firms still 
ifter 50 years or more 
t mercantile business in 


Tie TI 


} 

f Frank T. Budge tells | 

ypera fre yarn for the 
nonths of the firm’s found- 
An ad dated 1896 is reproduced | 
| dating far back 
tory of the firm and the 


rom a 
i 1 


\dded to the history are pictures of 
the firm’s present executives and em- 
ployees, of its modern buildings, and | 
tock. A list of manufacturers repre- | 


sented » included 


Treadwell Appointed 
Clover Sales Manager 
Cheodore R. Treadwell has been | 


ippointed sales manager of the Clover 
Mfg. Co., Norwalk, Conn. 

\ graduate of Rutgers University 
ind the Harvard School of Business 
Administration, he was associated for 
several vears with Divine Bros. Co. as 
Chicago district representative. Dur- 
ing World War II, Mr. Treadwell 
commanded a Navy Sub-Chaser op 
erating in South Pacific waters. 





Book Review 





THE MAKING, SHAPING AND 
TREATING OF STEEL 
Published by United States Steel 
Company 


\ in the steel in 
uring the last ten crowded 
ire covered fully for the 
me book in the new edi 
teelmaker’s standard ref 
Steel’s “The Making 

of Steel.” 
1ew information, dk 
tandard processes have 
vised or rewritten to bring 
1 up-to-date. The new edition, the 
vill be ready for initial distribu 


mber | 


un 1dVAani¢ 


iting 


progress in the last 

VCI Teas rugged steels for 

1 War II, faster steelmaking 
1 ‘meet pent-up demand 
in the wake of wat 

n of steel composi 


REMOVES 92% OF 
OIL, WATER AND 
DIRT FROM GAS 
AND AIR LINES BY 
CENTRIFUGAL FORCE 


For paint and lacquer 
spraying, ceramic sand blasting, 
air cleaning, etc. Make new instal- 
lations more efficient. Easily 
replaces any standard type of 
drier. Saves tools. Capacity range 
7CFM to 17,000 C.F.M. 


Backed by national 

advertising, dealer helps and a 
distributor policy 
that guarantees 
stock movement. 
Write for details 
of our sure-fire 
sales plan. 

* 
Exploded illustration 
shows how air move- 
ment operates multi- 
blade rotors at high 
speed, thereby remov- 
ing contamination 
from line. 





MANUFACTURERS’ 
AGENTS WANTED 
Some territory still 
available. Write giving 
complete information 
on lines you handle and 
territory you cover. 











The Aridifier is made by 
the builders of Logan 
Lathes and Shapers. 


illoying elements in| <2 


mergency The 

. 
Baine, involve not 
ions of steel as a 
ilso practical ways of 
successfully to the complex 


} 
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ENGINEERING 
COMPANY 


4911 W. Lawrence Avenue + Chicago 30, lil. 





Experts and authorities in each steel 
making field were mobilized to pre 
pare the new book. It is presented in 
38 chapters, subdivided into sections. 
Each p wear and section is made as 
nearly independent of the others as 
possible. With more than 23,000 list 
ings, the index of the sixth edition is 
ross-referenced and covers 148 pages 
of the 1,435-page book. Most of the 
713 illustrations new and 
selected to provide as much clarity and 
detail as possible 

lhe chapter which is probably most 
representative of the tremendous tech 
nological strides taken by the industry 
in the past ten vears is that covering 
the principles of heat treatment of 
steel; this cludes the work of Bain, 
Davenport, Grossmann and others who 
have helped to reduce the art of heat 
treatment to a science, with changes 
in steel structure predictable by com 
paratively simple diagrams. Similarly, 
understanding of thermodynamics, 
heat flow and ceramics has been broad 
ened by Dr. J. B. Austin and his as 
at U.S. Steel’s Kearny Re 
search Laboratory. This and similar 
broadening of knowledge made it 
necessary to revise large sections of the 
book, including those parts devoted to 
discussion of drives and power require 
ments in steel mills, the theory of cor 
rosion, protective coatings, and new 
metheds for making tubular products 
The raw material sections have been 
extended to include discussions of the 
desulphurization of coal and the bene 
ficiation of ores 

The following subjects have been 
completely revised and expanded to 
cover new methods and techniques 
developed in the past decade: Funda- 
mental Principles of Chemistry and 
Physics; Refractories: Manufacture of 
Pig Iron; The Bessemer Process; The 
Open Hearth Process; Manufacture of 
Steel in Electric Furnaces; Steel and 
Iron Castings; Merchant Bar Produc 
tion; Manufacture of Hot-Strip Mill 
Products; Manufacture of Cold-Re 
duced, Flat-Rolled Products; Manu 
facture of Tin Plate, with an entire 
new section of the electrolytic process; 
Metallurgical Aspects of Tin Plate: 
Principles of Heat Treatment of 
Steel; All chapters on various grades 
of steel; Mechanical Testing; and 
Gage Numbers 


ire wer 


sociates 





“The salesman who is a typical ex- 
trovert and loves being with people 
while despising routine and detail du 
ties, may find himself failing at his 
job because he is not strong enough 
to force himself to perform these inci- 
dental tasks.” 

“The Textbook of Salesmanship,” 
by Frederic A. Russell 
and Frank H. Beach 





the Distributors V-DRIVE LINE with every 


PROFIT MAKING ADVANTAGE 


$} 
% BROWNING FHP SHEAVES 
with split taper bushings 


Any bushing fits any sheave 

43 stock sheave sizes 

18 stock bushing bores 

Easy to mount—easy to remove 


THIS complete V-Drive line af- 

fords distributors a source that 
has a particular appeal to buyers. 
Here is the quality, the types and 
sizes, the service dependability 
that gets wide approval. Here is 
sales and factory cooperation for 
you that has special value. Here is 
the line that has been doing a 
sales job and a performance job 
over the years—it’s the line with 


every profit making advantage. 


WRITE 
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FOR 
FULL PARTICULARS 


BROWNING MANUFACTURING CO. 
1951 BROWNING DRIVE 
MAYSVILLE, KENTUCKY 


2 





Minimum Shipment Ruling 


Placed On Steel Producers 
= Steel producers will be required to 
ship a minimum of 100 percent of 


iwwerage monthly base period tonnages 
to warchouse distributors on and after 
Jan. 1, 1952, under revised procedures 
imnounced recently by NPA. The 
base period for warehouse distributors 
of steel products is Jan. 1 to Sept. 30, 


1950 


INDUSTRIAL 


BRUSHES ano BROOMS 


Steady Sales from, 
Repeat Buyers. . 


' 

| 

| 

| 

| 

| 

| 

| 

| 

| 

| Required monthly shipment of cach 

| steel product now going to war 

| houses is 55 percent of average 

| monthly base period shipments. ‘The 

The cost of maintenance equip- | change was ordered in a new order, 

profane yl endl: jena \I-6-A, which will supersede M-6 on 

repeat on CAPITAL brushes and | Jan. 1, 1952, when M-6 will be re 

brooms because they get full voked. It is applicable to stcel prod 

value for their money. The reason | ucts designated by NPA as “controlled 

> aon canal — | iiaterials,” as shown in List A of the 

wear which has been proved by | umended order 

actual test. You can always sup- | NPA said the recent action ts 

ply the “right” brush or broom | necessary to assure a continuing flow 

for a job from the CAPITAL line. | of iron and steel products to thous 

part ae “oon inds of small users who traditionally 

.. and we always urge users | order supplics in less than mill quan 

i ’ to buy thru their local distributor. | tity 

, | Effective immediately, distibutor 
| 
| 
| 
| 
| 


t ; 
jig} {ja 


INDIANAPOLIS 


BRUSH AND BROOM MANUFACTURING CO 
CORNER BRUSH AND BROOM STS Est. 1890 INDIANAPOLIS, IND 


orders for delivery of minimum prod 
uct tonnage on and after Jan. 1 must 
be accepted by producers as a re 
quirement of M-6-A_ but sales also 
mav be made to warehouse distribu 
tors above the minimum where the 
sales will not conflict with other NPA 


orders, regulations, directives or di 
l echons 


\ producer may sell steel products 


to a warchouse distributor who has no 
p e base period tonnage 


NPA pointed out that CMP 


tickets—controlled material orders 
mav be cashed either at a warchouse 


or a steel mill 





Steel Distributors 
for every industrial pur 


pose, fer every ccsental Steel warchouse distributors as a 
industry—whesoves ehates whole form one of the most import 
an onde sect tat ant segments of the entire steel indus 
a Gite aim « try As defined by NPA, a “steel 
beter teb heceuse they distributor” is any person engaged in 
are better welded chains ‘'!¢ _ business of stocking any  stcel 

product at one or more locations regu 

larly maintained to sell or resell the 
Proof Coil Chain products, cither in the form or shane 


a : received from the producer, or after 
BBB Coil Chain ‘ 


cutting, shearing, burning, or torch 

Sling Chains and cutting to length, size or shape; pipc 

: threading; and sorting and grading 

Log Chains . . he order includes Canadian as well 
Railroad Chain is U.S. distributors 

It is estimated that about one-fifth 

of all the finished steel mill products 

isan sk: as Wiis produced in the United States reaches 

Aediaitsiedl Wate ancien ibout 500,000 users through war 

house distributors. In the merchant 

/ warchousing group there are about 


WESTERN CHAIN COMPANY 30,000 merchant trade  wholesak 
119 BELMONT AVE. CHICAGO 13, ILL hardware houses, building supph 
’ ° dealers, plumbing and electrical goods 





5 
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wholesalers, lumber yards, coopera 
tives and mail-order houses Chis 
group deals primarily in such items as 
nails, fencing, roofing, water and gas 
pipe, electrical conduit ind) simular 
products. A second group ts com 
prised of persons handling oil country 
goods, including pipe, tubing, drill, 
ods, bits and casing used to get oil 
ind gas out of the ground. Eighty to 

firms are operating in this held 

Approximately 700 warehouse dis 
tributors specialize in handling indus 

il steel products made of carbon, 
alloy, high tensile and stainless steels 
The products include plates, shapes, 
irs, sheets and strip; mechanical and 

essure tubing; tool steel and zinc 
vated sheets. Industrial warehouses 
n the larger industrial areas often fill 


as manv as 50.000 orders a month 


Order Regulations 


In obtaining the required tonnages 
inder M-6A, distributors must place 
their orders with producers in accord 
nce with lead times established in 
CMP regulation No. 1 for specified 

oducts The orders also must be 
for substantially the same products as 
vere supplied to each steel distributor 
luring the base period, except for 

nor variations in size and design 

When a steel distributor places a 
yurchase order after the date of this 
mendment, he is required to endorse 

the order, or to deliver with it, a 
igned certification to the effect that 
the order complies with provisions of 
\L¢ his certification represents to 
the producer that the order calls for 
eliveries within the required or pet 

tted tonnagt 

Steel distributors are not required 

make delivery ¢ in authorized 
ontroiied materials ACM) order 
from inventory to any one customer 
t any one destination in a single 
ilendar week iny item of a stecl 
oduct in ¢ s of the following 
lantities 


Carbon steel 1 


5.000 pound 
Alloy steel—5,000 pounds 
Stainless steel sheet—2,000 pounds 
Stainless steel bars and_ plate 
WU pounds 
Stainless steel tubing or pipe 
100) pounds or feet, vhichever is less 
In no case is eel distributor re 
| veries to any one 
l imounts iggregating 
$ pounds or more in any calen 
less the deliveries include 
more different items subject to 
foregoing limitations 
As defined in the amended order 
“item” means any steel product 
that is different from all other steel 
sroducts because of one or more of 
ts specifications, such as width, thick- 
ss, temper, alloy, finish or method 
production 


r a CIES 
I can get it for || | can deliver the 




















Which distributor 
sells the pump? 


You can win new customers and please old ones 
by having pumps when they want them. Here’s how 
to do it: 

Order an initial stock of pumps from Goulds to- 
day. They will be delivered to you in a few weeks. 
As you sell pumps out of stock, reorder immediately 
—in that way you will always be ready to deliver on 
short notice. 

For advice on the most salable items to stock, for 
help in selling and merchandising, call your nearest 
Goulds Branch or write Pump Headquarters. 


STOCK THESE “ALL AROUND” GOULDS PUMPS 


Fig. 3769—Single stage ‘ig. 3640—Close-Cupld 
centrifugal centrifugal 





Goulds branches in 
all principal cities. 


cums tie 
Semece Palle 
Few Tork 


Self-priming centrifugal 
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Mort wie Fecognition for 
outstanding line of 
¢ soldering irons — 


oth 


«specified by the big names 
\ for the TOUGH JOBS! 


q MINNEAPOLIS HONEYWELL 
| RADIO CORP. OF AMERICA 


/ _ rps 
‘/ HEXACON ELECTRIC CO. 
t 138) 


W. CLAY AVE 
: 


. Built right...to hold tight 
—their dependability has been 
a recognized characteristic of 
CLARK FASTENERS for close 


to a Century. 6-L-le 


Important 
news to 


DISTRIBUTORS 


HEXACON soldering irons 
are a profitable line for the 
distributor, dealer and user be- 
cause it represents one of the 
most complete lines available 
today. It is backed by famous 
users throughout the world, 
and an aggressive hard-hitting 
sales promotion campaign is 
telling the story to a 
quarter of a million key 
men in industry each 
month. me 


ROSELLE PARK NEW JERSEY 





MILLDALE, CONN 


gE 2 
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EMBURY 


The longer Burning 
Safety Lantern 


No. 40R 
\ Traffic Card 


. 100 hours of dependable 
warning light on a pint of oil. 


W~<Ce. EMBURY MANUFACTURING CO 
WARSAW NEW YORK 
Min 
= 


EMBURY =:= 


LANTERNS & TORCHES 7 


USA 





ORANGEVILLE. 
TRUCKS 








‘Keep Loads Alive’ 


“Make Heavy Loads Light and Light 
Loads Lighter’ 


The Orangeville line of floor trucks has 
been continuously added to and today is 
complete in a wide range of sizes and 
types. 

Designed for high quality and long service. 
Orangeville offers all types for factory and 
warehouse service and special trucks built 
to order. The trucks illustrated for all- 
round industrial and store use are typical 
of the many available from Orangeville. 


Distributors 


Your inquiries and orders will receive 
prompt attention. Be sure you have our 
complete catalog in your files for ready 
reference. 


ORANGEVILLE MFG. CO. 


ORANGEVILLE 6, PENNA Since 1879 




















products in the inventory of a distrib- 
utor and to direct their shipment to 
a person designated by a U. S. Gov- 


ernment agency. In selecting the dis- | WITH THE 


tributor or distributors whose stocks 


would be earmarked, an equitable 
method will be followed in event that: 
1. More than one distributor main- HOT PRO FIT LI % £ 
: f 


Earmarked Shipments 
NPA reserves the right to earmark, | / 
from time to time, particular steel | " \Y 


tains the steel product to be ‘ear- 
marked in inventory and in adequate 
quantities within a local area. 

2. More than one steel distributor 
desires to have the product ear- 
marked 

3. It is not feasible to earmark the 
particular steel product of all distribu 
tors 

Earmarking in accordance with this 
procedure will be accomplished by 
issuance of an NPA directive or a 
schedule. This section of the other | | 4 as 
is effective immediately. i — 

A stell distributor who normally 
acted as an authorized agent of a pro- | No. 120 Hi-Speed No. 101 No. 118 Combination 
ducer is permitted to act not only as a Heat Treating Furnace Bench Furnace Bench Furnace 
steel distributor in accordance with | 
NPA regulations but also to be the 
agent of a producer in transmitting 
ACM orders for direct shipment from 
producer to customer. 





Non-Ferrous Scrap Group 


To Speed Flow of Metals 


Formation of a non-ferrous industry — c No. ~ No. 20X 
scrap mobilization committee to speed 0. ORCOMENG FING 
the yo of this material to the Na Melting Furnace Sumer Gos See Sem 
tion’s industrial economy ewas an- 
nounced recently by NPA. 

Created at the request of NPA 
to find a solution to the growing 
crisis in non-ferrous scrap—a condition 
which officials say affects the core of 
America’s rearmmament program—the 
committee includes top non-ferrous No. 706 
scrap experts. The non-ferrous scrap Hardening 
program will cover copper, brass and No. 32 Tempering 
bronze as well as aluminum and lead. ; Urn Burner No. 8 A — 

The temporary committee consist- it Adjustable Torch eee 
ing of 30 members met recently in and Melting Pot 
New York City. Present plans call ; 3 . 
for another meeting of the committee Every factory and industrial user of gas burning equip- 
to develop a permanent organization. ment is a red hot prospect for one or more of the many 
During the intervening period, the ] products built by Johnson. Cost cutting, gas saving John- 
committee will formulate a concerted son features mean greater efficiency and economy for 
non-ferrous scrap recovery program. users... increased volume and profits for you. Hit the 
Funds to maintain operation of the } trail with the ae Johnson Catalog and get your 
committee will be supplied by the share of profitable business. 
non-ferrous metals industry. New Johnson Catalog. Write for your copy. 

The present organization is the di Johnson Gas Appliance Company 
rect outgrowth of an earlier non- 588 E Avenue N.W., Cedar Rapids, lowa 
ferrous scrap meeting held in Wash- 


ington, D. C. At that time, NPA 
spokesmen pointed out that the short- j { | Bo 
age of non-ferrous scrap cuts across Thi * xg INDUSTRIAL GAS EQUIPMENT 
all segments of the industry. - 

The NPA copper division reported Furnaces © Burners ® Torches @ Valves © Mixers © Blowers 
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| that the first quarter supply of copper 
scrap will fail to match requirements 
by about 50,000 tons a quarter 
Drving up of the aluminum scrap 
market as report d by the aluminum 
division, which said that the scrap 
shortage had already forced the shut- | FOR SPECIAL SHEAVES 
down of some secondary smelters, and ict 
that many other smelters are operating 
at less than half their normal capacity 
id scrap which represents about 
third of the available supply has 


become criticall carce during a a ee 
month Automobile wreck rs effect or offset u or, 


Wren your customer 


needs a special sheave 
one with flywheel 


in fact, any type of saned 
round casting used for FLYWHEEL 
power transmission, Tao 
mmittee will you can give extra serv- 
se of the Steel Scrap, ice and make a big 
ommittee which h profit by sending spec- 
msiderable progres ifications and rough 


ubstantial tonnage i 
ntia nage Of sketch to Pyott. Diam- 


rap . '6 
I eter casting range is 


XS 
. 2 . from 2 ” : aua7 tit 
Current Copper Shortage om 2" w 144" andia SHEAVE 


= ~ practically any desired 
955 ~ 

fo Run Into 1952 hub, spoke, face width 

NPA recently informed the Brass or rim design—practi- 


5 ind Bronze Voundries Industry Ad- cally all made from 

Ring In The Ne ye visory Committee that the current) srock pattern equip- 
hortage of copper raw materials could nen 

You'll ring in plenty of new and more profit- be expected to continue through the 
first quarter of 1952. 

Loss of copper ore tonnage duc 

ork stoppage in the copper 

better discount deal —and helping you solve lustrv during Julv, as well as the 


—pammmmaaaanl 


Oo 
CABLE DRUM 
able business this year with a full line of 


BLADE Circular Saws in stock, giving you a 


customers’ problems rl il shortage of copper ind copper 
llov scrap will restrict the avail 


For exomple the BLADE , of copper raw materials during 

Semi-High Speed Metal oming montis, NEA, ud FOR STANDARD SHEAVES 

Cutting Saw can be the Se Ls 2 ed % nen rat 

answer to many metal under wa Ree ose the Psa of p 

fabricating problems) a yateri ondary producers | / \\ = Solivesy of 

Designed to operate at 7 . g ng the measures being taken by | AN esa snes a 

ion of copper raw ma | } ments in fixed bore 
the ine WAN and interchangeable 

30 hub types of sheaves is 


- ; \ one reason why more 
inum, zinc, brass, plas ‘ vide nol rous scl recovel im MOOKZ 


regular sow arbor speeds 
(up to 3450 RPM for a 3 ; 
16” sow), it cuts alum mm lav inve ry ¢ crap vat 


and more distributors 
tics and light gouge stee! ; 1 that NPA tgionsise rely on Pyott. A few 
sheets and tubes SEMI-HIGH SPEED nau ee that 

METAL-CUTTING with the OPA regarding the 
tablishment of ceiling pri regula 


franchises in selected 
territories are avail- 


BLADE sows ore furnished in all sizes from able. Why not write 


for the pper and copper-base 
= ' HW ©for our interesting plan 
iid that projects are now xy . today. Pyott has inter- 
shipped in 3 to 4 weeks under v in the United States and] \ AY, changeable stock flat 
South America to merease the pro- | RSS belt pulleys. 
Sell The Blades = 


( tion of ypper ore Hlowever, do | FIXED BORE 
Thot Pay Their Way me i its now being developed } SHEAVE 


lowgrade and difh ult | 


problems are ant pated. | 


4/,"" to 16”’ inclusive. Many sizes are always 
in stock for immediate delivery —others ore NPA 


ew tonnages will help to 
ither than expand domestic | 
opper ore. A new direction 
\L1L6 is now being prepared | 


which foundries, brass mills and FOUNDRY & 


got makers will be authorized to 


obtain advance allotments of materials MACHINE CO. 


DEPT. A ' of) a sr a : 8 
909 W. 3RD AVE equal to 50 percent of the quantity re 310 N. Sangamon St., Chicago 7, Illinois 
COLUMBUS 8, OHIO ceived during the preceding month 
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Third Issue Of DPA List 
Gives Materials Situation 


With growing industrial expansion 
for the defense ““tool-up” and pro 
duction reaching all-time highs, the 
supply of metals like steel and coppet 
is becoming progressively _ tighter, 
while supplies of some non-defense 
materials are showing a tendency to 
ease. This trend is pin-pointed in the 
DPA’s issue number 3 of the “List 
of Basic Materials and Alternates” 
published recently 

The list indicates what materials 
are required for the defense build-up 
and are therefore critical and what 
materials are relatively easy to obtain 
for civilian manufacture 

The pamphlet outlines the general 
materials situation as follows 

Copper supplies are almost danger 
ously short. Two large strikes, ex- 
treme shortage in scrap supplies and 
continued low imports caused by in 
ternational prices have made copper 
the most critical of all important pro 
duction metals for both the immediate 
and the long range outlook 

“The suspension of tin purchases 
due to excessive prices has resulted in 
considerable reduction in tin’s indus 
trial stocks. Lead and zine produc 
tion has been hampered by strikes, 
reduced imports and inadequate scrap 
collections. Aluminum production also 
has suffered from strikes, along with 
scrap and water power shortages 
Magnesium, with considerable smaller 
production but similar difficulties, has 
nearly maintained its position 

‘Heavy chemicals essentially have 
not changed, while among the sec- 
ondaries those easing about balance 
those that are tightening, with changes 
partly seasonal. Two more important 
plastics have eased, however—phe 
nolic resins and polyvinyl alcohol 

While still insufficient for essen 
tial needs, the supplies of all tvpes of 
ynthetic rubber except butyl are 
teadily improving 

Lumber shows essentially no 
hange. Leather and some textile fibers 
ontinue to ease slightly.” 

Ihe list for the first time includes 
a new grouping of materialsk—‘most 
critical” —which includes aluminum, 
lead, tin, zinc, copper, platinum, co 
balt, columbium, molybdenum, nickel 
and tungsten 

About 400 materials are classified 
in three groups. Group 1 includes 
those which are “insufficient for de- 
fense and civilian demands.” Group 
2 lists materials which are in ‘“‘approxi- 
mate balance with defense and civilian 
demand,” expanded use of which 
should be avoided. The third grou 
contains those which are in “fairly 
good supply,” and which should be 


LEADING 
MACHINE TOOL 
HOUSES HOLD THE 


JOHNSON FRANCHISE 


Model J pictured, 10° x 18” Ca 
pacity, available as o wet or dry cut 
ting machine. Also Junior Model B 
(With or without casters) 5° x 10” 
capacity, shown below 


Are You, Too, Handling 
This Maximum-Profit Line 


OHNSON <= BAND SA 


You'll do better when you sell 
Johnson Band Saws. Their 
many advantages afford them 
a great and growing demand. 
Advertisements in industrial 
magazines constantly tell their 
story to users everywhere. Ex- 
tra capacity, speed, accuracy 
and versatility are factors that 
have put Johnson Saws out in 
front and kept them there. So 
start now to step up your 
volume, your profits with this 
outstanding line. Write today 

: SELECTED DEALERS 
and get the details. SELL JOHNSONS 


JOHNSON MANUFACTURING CORP. 
ALBION, MICHIGAN 


Model B 
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Motor mounted 


High and Low Head 
Centrifugals 


Standard fitted, all bronze or vay 


iron fer handling many differen 


liquids, including inflammables. Im 
peller is mounted on motor shaft to 
insure perfect alignment and bal- 


ance Nos 


and 3000 rpm. Single 


ub-base Ls required 1750 


or three phase 


MYERS 


Centrifugal 
Pumps 


~“HIN” Series 


Ideal for delivering large capacity 
against average pressures; for 
booster service, circulating uses, as 
a heat pump, or for hot water. De- 
signed for continuous operation. Up 
to 50 gpm 

Gas engine v 


Selected distributor 
territories open. 
Write for details. 
THE F. E. MYERS 
& BRO. CO. 


Dept. 7001-A2, 
Ashland, Ohio 


items wherever possible. 


dium are in “approximate balance” 
while metals like mercury, silver, pal- 
ladium, gold and boron are in “fair 
to good” supply. 
sively short, 
alloy steels have grown very scarce. 
Shect and strip have eased to —— 
II, but DPA warned that this shift 
will probably be temporary. 
quate collections of scrap continue to 
be steel’s most persistent problem. 

DPA said that industry is stretching 
rials by re-designing, simplification, 
improved manufacturing techniques 

ind other methods. Following substi- 
tutions were cited: 

|. For chrome and nickel plate— 
bright-zine plating, extra fine alu- 
minum lining pigment, synthetic 
enamel resembling chrome, aluminum 
base baking enamel. 

2. For copper—steel and_ plastics 
in non-functional, 

3. For brass—coated 
p! istics 

+. For steel shipping drums—fiber, 
lined with polvethylene. 


steel 


Sawyer Discusses Prospects 
Of Government Economy 


Secretary of Commerce Charles 
Sawyer recently addressed the Eighth 
Annual Advertising and Sales Promo- 
tion Conference in Columbus, Ohio, 
on the subject of Government Econ- 
omy: Its Prospects and Possibilities. 
The following are selected excerpts 
from his talk. 

“I propose to discuss this matter 
from a completely realistic and ob- 
jective standpoint. That being so, we 
must recognize that we are dealing 
with an extremely difficult problem. 
The difficulty lies in the fact that ev- 
eryone favors economy as applied to 
the other fellow—few favor it when it 
strikes home 

The great trouble with most re- 
ports on efficiency in government (and 
this is true of reports on many sub- 
jects) is that the reports are filed 
away and thereafter never seen or 
used. We now have, in my judgment, 
sufficient studies and suggestions with 
reference to 1corganization. 

“Each department of the govern- 
ment is required to submit periodi- 
cally its estimates of expenditures for 
the coming year. This “year” is a fiscal 
year which begins on July 1. A 
propriation requests must be Pen 1 
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used as alternates for Group 1 and 2 | 


DPA said that such metals as chro- | 
mium, manganese, pig iron and vana- | 


he steel group is getting progres- | 
DPA reported. Struc- | 
tural shapes, bars, heavy forgings, and | 


Inade- | 


the amount of available critical mate- | 


non-electrical uses. 
and | 
| 


MATERIALS HANDLING 


DEVICES 


MERRILL BROTHERS 


56-16 ARNOLD AVE., MASPETH , N. Y. 
RSE Nee MERRIE SESH 








IN ALL METALS” : 


4 BOLTS; 
NUTS 


= screws 4 © 


“THREADED © 
# PRODUCTS 


STAINLESS STEEL ‘an! 
NAVAL BRONZE - STEEL - BRASS 
ALUMINUM ~- MONEL - EVERODUR 

NICKEL ALLOY — 


MMEDIATE DE 


DELI VE 
CATALOG ON REQUEST 


KEYSTONE 
BOLT & NUT CORP 


135 CHURCH ST., N.Y. 7, N. Y. 
WOrth 4-4600 





oped at least one year in advance of 
the next fiscal year. This confusing use 
of a fiscal year starting July 1, should 
be abandoned and all government ex 
penditures—after an appropriate im 
terval for adjustment—be placed on a 
calendar year basis. Furthermore, re 
quests for appropriations should be 
made as closely as possible to the 
period for which the funds are im 
tended. If appropriations hearings for 
the calendar year 1952 were held by 
Congress near the first of that year, it 
would afford the Congress and _ the 
government departments the advan 
tage of utilizing up-to-date informa 
tion. | appreciate that this is a drastic 
proposal and difficult to achieve—the 
legislative machinery tends to grind 
slowly. The processing of a federal 
budget currently requires weeks if not 
months because of the necessity for 
hearing each official identified with a 
particular appropmiation 

‘In my department the amount 
f $6,220,000 ‘of the funds available 
to the Department of Commerce for 
the past Socal year was saved. These 
funds will be returned to the Treasury 
as required in the case of all unex- 
pended balances and other receipts 
such as those from the sale of docu 
ments and publications, which last 
item, incidentally, amounted to 
$1,009,810.50 for the current vear. 

“Savings can be made, of course, 
by improvements in management. In 
my Department as well as others there 
are agency heads who make honest 
ind effective efforts in saving. In the 
Civil Aeronautics Administration of 
the Department of Commerce, for 
instance, over three million dollars 
was saved through improvements in 
operation—instreamlining of organiza- 
tion and management. In the Patent 
Office, one of the smaller bureaus in 
my Department, savings to the gov- 
ernment of over 123 thousand dollars 
were brought about through reduc- 
tions in printing costs alone 


Accomplishment 

“These savings are laudable, but 
the agency head should get something 
besides praise. He should be able to 
fee] that what he has accomplished 
brings some reward to his particular 
gency. We need a recognition of 
the value of incentive. We must de- 
vise and make effective incentives for 
saving the taxpayers’ money, instead 
of incentives for spending it 

“One desirable change in the Fed 
eral bookkeeping and budget-making 
would be a separation of the capital 
from the operating account. When 
Congress is appropriating money for 
capital expenditure it is doing some- 
thing quite different from appropriat- 
ing for an operating expenditure, 
There is no reason why capital invest- 


PLANT 
PLANT ELECTRICIAN 
ENGINEER 




















IPM 


OPENS Man DOORS TO 
PROFITABLE EXTRA SALES 





Electric motors and generators afe 
primary production tools. Every 
plant operator wants them con- 
served and kept at peak efficiency. 
That is why IDEAL PREVENTIVE 
MAINTENANCE Equipment is in 
big demand and offers a market 
that you should be tapping for 
nesunr oo profitable, extra sales. 
exible 
ow sn Sete From plant engineers to foremen 
: your customers will welcome in- 
WADERS and formation on IPM equipment 
Nor como because it helps them avoid 
rines costly motor repairs and pro- 
duction shut downs. It is the 
A rfect door opener to sales 
mnspencurTens ‘a many wlier kinds of 
equipment and supplies. 


TOR eh ae 7 
COMMUTES CUTTERS 
saws # : Most IPM items are avail- 


able for immediate delivery! 

That means added earnings 
right now! Better give IPM Equip- 
ment a prominent spot in every 
sales call you make. 


of 
generoro" $. 


SOLD THROUGH AMERICA’S LEADING DISTRIBUTORS 
r el “7 
IDEAL INDUSTRIES, Inc 
| 1000 Park Avenue, Sycamore. ili 1 
] Please send me your Commutotor ond Slip Ring Mointe | 
once hand book { 
| NAME_ 
| TITLE - . | 
This authoritotive booklet \ COMPANY____ | 


gives you soles ammunition 
Just mail the coupon today 


ADDRESS__ . 
a —ZONE______STATE 


Goss! 2a aa eek ee ee ee ee 
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Your Customers Know ey, 
ron ake Mme uAola ham. @ BO ene 


You don’t have to explain Key-Tite to your 
customers. Continuous Key-Tite advertise- 
ments tell them about this fine. leak-proof 
sealing compound. Lack of time probably 
keeps you from frequent calls on each cus- 
tomer, but Key-Tite advertising does the 
job in your absence. Stock sufficient sup- 
plies of this excellent sealer. Key-Tite’s 


pre-selling makes sales and profits for you. 
Distributors: Write for available 


territories and liberal free sample. 


KEY COMPANY 


2621 McCasland Ave. East St. Lovis, iil. 











W. A. WHITNEY || ECONOMY 
No. 91 Bench Punch || PRODUCTS 





= | 
ePunches 


@Punches Angle iron 2!, 
Channel tron x 2%, 

2') inch Flange inches 

by '4 inch Web 


“IRE 








The W A Whitney No 91 Punch is the 
most powerful machine of this type ever 
offered to the trade Illustration shows e 
narrow bolster plate which is used with t 
roped by Ee Demand is Constan 
up to and including 53° round Special 
shape punches and dies can be fur Satisfied customers repeat over and over 
again on Economy Screw Machine Prod 
ucts. Plant men like them because they 
eliminate the waste of needless shutdowns 
and promote smocth-running assembly. Be 
ster plate All parts are drop-forged ex ready when your customers call for Hol 
cept Jaw which is flame cut trom 2!» low Set Screws—Socket Head Cap Screws 
thick plate Send for new catalog which headless Set Screws-——Stripper Bolts 
shows the complete W. A. Whitney line Wrenches 


W. A. WHITNEY MFG. CO. | | ECONOMY MACHINE PRODUCTS CO. 
626 RACE ST ROCKFORD, ILL. | 5217 Lawrence Ave. Chicago 30 
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nished at slight extra cost Complete 
tool includes one round punch and die 
any one size up to 9/16" and one bol 




















ment of the Federal Government 
should not be treated as such anc 
good accounting practices applied 
appraising its value, writing at off u 
a way similar to that done by private 
business. Furthermore, it is not only 
proper, but in my judgment highly de 
sirable to set up and maintain con- 
tinually the difference between a 
capital expense, which is theoretically 
permanent, or semi-permanent, and 
operating expense which is not re 
coverabie 

“It should be easier than at present 
to eliminate incompetents. An Amer 
ican citizen has certain inalienable 
rights, but guaranteed employment by 
the Federal Government is not one 
of them. Every agency head has 
learned over the years that any effort 
to remove an employee is fraught 
with a most annoying and disappoint- 
ing, if not disastrous result. It is, of 
course, obvious that the agency head 
should not from whim or caprice be 
able to discharge an employee. He 
should, however, have more leeway 
than he has at the present time. In 
all fairness it can be said that the 
regulations and procedures and the 
philosophy back of them are designed 
primarily to keep the employee in his 
job. Frequently the trial of an em- 
ployee for incompetence results in- 
stead in the trial of the agency head 
for prejudice or intolerance or worse 

“Aside from other arguments whict 
might properly be brought against 
this suggestion, one is, in my judg 
ment, unanswerable. No department 
at Cabinet level should be created 
whose sole function is to give away 
money. We don’t need a Santa Claus 
Department. Santa Claus should op 
erate as a private—not a public 2) 
terprise 
Curtailment 

“In connection with the problem 
involved in curtailing the agencies 
which we already have, we must begin 
with the realization that we are not 
dividing the sheep from the goats 
We are not retaining only those activi 
ties which are beneficial and eliminat 
ing those which are useless. In al 
most everv case we will be forced t 
1 decision to retain or abandon acti 
ties which are in varving degrees bene 
ficial. Obviously, this presents a dif- 
ficult problem and will prove to be 
1 very unpopular job 

The backbone of our capitalistic 
svstem is government credit. Lenin 
once said that the surest way to de- 
strov a capitalist regime is to debauch 
its currency. That is still true. I de 
not suggest that we must at all times 
ind under all circumstances balance 
the budget. The failure to recognize 
an emergency mav be just as fatal 
as the failure” 





NPA Issues Directive 
For Small Business 


lo imform = $ small manutacturers 
seeking defense contracts of the var 
ious forms of assistance available in 
their own areas, the Office of Small 
Business recently released a general 
summary of instructions to the 105 
field offices of the Department of 
Commerce 
I'he instructions emphasize that the 
program is intended to supplement, 
not duplicate, any current activities in 
behalf of small business by commis 
sions Or committees appointed by the 
governors of states, small business 
specialists of the military services, or 
federal civilian procurement offices 
The directives provide for the use of 
plant facility records compiled by state 
and local agencies and organizations 
They propose that whatever additional 
facility data is required, the field of 
fices should encourage local groups to 
assemble the information 
In view of an increasingly tight 
material supply situation, it is im- 
peritive that more prime and subcon- 
tracts be distributed among small 
plants to broaden the supply base and 
maintain the full productive capacity 
of labor at places where it is now 
employed 
With military requirements increas 
ing steadily, there are many bidders 
for prime defense contracts, the cov 
ering memorandum says. Therefore, 
it emphasizes that small plants, esp« 
cially in the metal working trades, 
should actively sell their capabilities 
to Government purchasing officials 
and seek subcontracts for defense work 
if thev are to weather the storm of 
material shortages which is not ex 
pected to improve in the near future 
The field offices must play an im 
portant part in assisting small plants 
to obtain subcontracts for parts, as 
semblies or complete units 
The directive calls for field offices 
perform the following 
1. Locate small plants with ade- 
quate facilities and the ability to per- 
form and otherwise determine avail- 
able open productive capacity for 
subcontract work 
2. Contract manufacturing con- 
rs which have secured prime con- 
tracts at the management level to de- 
termine their needs for outside facili- 
ties and to encourage expansion of 
ibcontracting to small factories 
Advise manufacturers of the fa- 
lities available for subcontracting 
+ Maintain a current inventorv of 
mall plant facilities, with the aid of 
Governor’s Commissions, Chambers 
f Commerce, Federal procurement 
ifices, and other local grouns 
With respect to the distribution 
f prime contracts among smaller 


REM 


. «mention BUDA JACKS 
on EVERY CALL...and BUILD 


YOUR PROFITS 


Ball Bearing Journal Jacks 
capacities 15 to 50 tons Ratchet Lowering 15 ton capacity 








High Lift Two-Speed Hydraulic 
—25 and 50 ton capacities 


You can pick up extra profits by reminding your 
customers that you stock and sell BUDA Lifting 
Jacks. Take advantage of the industry-wide ac- 
ceptance of BUDA Jacks by mentioning them on 
every call. Sales are quick, easy and profitable! 


Write for information on 
handling BUDA JACKS in 
your terzitory. The Buda 
Company, Harvey, Illinois 








Jocks— 
15 te 75 tens 








we Speed” 
Jocks 
fone 
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—to Find HIDDEN Sales 


on your regular calls! 


BELT WAX———, 


WITH OUR 30-DAY 
TRIAL OFFER ON THE 


FOLEY acfvomatic 
SAW FILER 


‘oe probably hove a lot of customers who use sows 
site on extent, yet still Ay them by hand or 
te gs work out. You may find a hidden prospects 
for the Foley Sew Filer, and our 30-Day Trial Offer 
enables each customer to prove its merits on his own 
sows. 
in any plant where a number of saws cre used, the 
Foley auickly pays for itself. Foley filed saws increase 
sawing production 25% to 40%, becouse they cut so 
much faster and smoother, run cooler, stay sharp longer 
" iT 3 injurious ingredients such 
The FOLEY SAW FILER Practically Sells can PORE itty Gani On the Oana — pte _ ng 
Itself on our 30-Day Trial Offer pa a that ties SAND SAWS up to a" ’ —r 
wide, CROSS-CUT CIRCULAR SAWS up 
“ @ keeps belting pliable in all kinds of 
Our 30- Trial Offer is open through you to an to 24° diameter and all types of HAND 
well cated 4 ny, and your customers will thank you SAWS. (All Saws that can be sharpened atmosphere and under all conditions. 


te be infor about it. Write today for full details with @ three corn: » 
ond literature @ good for all types of belting 
The regular use ot CANTOL BELT WAX wi wilt at 
on n bett tion 
FOLEY MFG. CO. Tease onthe Mite of the belt itealt.” CA TOL spate 
$ i ; usiness for ributors.. . us send you 
. ts and i h 4 
3363 N. E. Sth St. Minneapolis 18, Minn a I Toca distributer, 
We also make Foley Retoothers for hand saws, Saw 
Setters, Grinders, and Foley Power Woodworking Tools CANTOL WAX PRODUCTS C0. 


BLOOMINGTON + INDIANA 























CALDER ... the Dresser Line 


; , | PERFECT PERFECT 
for Bigger Profits... Easier Sales | me 
wae , y \ oe \ \ \ 


STEEL EDGES 
BUILT RIGHT—Best materials throughout .. . tool 
steel cutters . . . Right and Left hand Threaded tel 


| \ for Automatic Tightening. \. \ ; ATLAS 
PERFECT CAR MOVER 


SPURS 


For top Car Mover efficiency 





The most important element in 
the perfect operation of a Car 
‘ : Mover is the SPUR. ATLAS Per- 
aw Ns i %” fect Car Mover Spurs can be 

OU a ee used on ALL makes of Car 
\\ Weight well distributed \\ Movers. They are made to with 
\ \ stand the tremendous strain 


\\ for smeom handling. : 
placed on them and if turned 


LAAANAA AWS larly to mak 
Also CALDER Fine ands Dressing Tools \ Sanidaeatatineeiemen 
RA AN VNR SON NN ; wear. This is a good source of 


SOLD ONLY THROUGH “DISTRIBUTORS. YY nara ete nn 


ek \ Y < ® } 
\ \ \ ° 


CALDER MANUFACTURING co. || APPLETON-ATLAS CAR MOVER CORP. 


2049 North Prince Street . Lancaster, Pennsylvania 1421-25 SO. SECOND ST. 
MILWAUKEE 4, WISC. 
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firms, the other directive instructs the 
held offices to: 

1. Develop and disseminate infor- 
mation for small businesses with re- 
spect to Government procurement. 

2. Provide for the assembly and ef- 
fective use of existing facilities records 
by Government procurement offices. 

Assist Government procurement 
offices by locating specific outside pro- 
duction capacity needed by them. 

4. Provide for handling or forward- 
ing to the appropriate authority the 
request of a small firm for a fair and 
impartial hearing with respect to a 
Government procurement action in 
which the firm believes it is being dis- 
criminated against. 

5. Maintain contacts with Govern- 
ment procurement personnel to in- 
sure proper implementation and per- 
formance of Government procurement 
policies with respect to treatment of 
smal] firms 

6. Maintain liaison with other 
sources of information on Govern- 
ment procurement manuals and dis- 
tributors of Department of Commerce 
Synopes to assist them in providing 
effective information service to small 
business 

Provide information and counsel 
to small firms interested in forming 
production pools and represent the 
Government in authorized organiza- 
tion meetings of such groups 


Saving Measures Set Up 
On Steel, Copper, Aluminum 


To stretch the inadequate supplies 
of copper and aluminum, NPA has 
continued its prohibition against the 
use of either metal for decorating or 
ymamenting all consumer durable 
goods and related products not sub 
ject to similar limitations under Order 
M-47B. 

M-47B had succeeded M-47A, 
which had controlled the use of steel, 
copper and aluminum products. The 
new order also continues the con- 
servation provisions of M-47A govern- 
ing the use of copper and aluminum 
for ornamental and decorative pur- 
poses. Under it, no one may use 
copper or aluminum for any orna- 
mental or decorative purpose in any 
of the consumer durable goods listed 
in the order. It also prohibits the 
use of a better or greater quantity 
of either aluminum or copper than 
needed for a functional or operational 
purposes 

M-47B permits a manufacturer of 
products listed in the order to shift 
his production for any calendar 
quarter from one product to another 
product in the same group. NPA 
approval is required when the manu- 
facturer wishes to use his materials 
allotment for one product to make 


CCCUE INDUSTRIAL BARROWS 


One of the most popular bar- 
rows made by Buch. It has a 
4 cu. ft. capacity and is the prac- 
tical barrow for handling all 
types of wet or dry loads, Tray 
is deep-drawn from a single 
sheet of 15 gauge sheet steel 
with rolled over edges rein- 
forced by 4" steel rod. If de- 
sired, it may be obtained with 
prime hardwood handles instead 
of tubular steel. (154) 





Just about the strongest barrow 
ever made. Its 5 cu. ft. capacity 
tray is made of 16 gauge sheet 
steel, lapped and riveted at cor- 
ners. Its edges are turned over 
\/," steel rod for extra strength. 
Barrow is 26” wide and all 
seams are welded. This model, 
too, is available with wooden 
handles as well as the tubular 
ones shown. (155) 


are load % 


These are just two of the fast-selling, 
specialized heavy-duty barrows in the 
profitable Buch Line. Write, today, for 
literature and complete price information. 


BUCH MANUFACTURING COMPANY ecizasetHtowN, PENNA 


Power 
KELLER : HACK SAWS 





No. | Bench Modet 


Step Up Earnings in ‘52! 
Sell The Complete 
KELLER Line! 


Selling the popular line of KELLER Power 
Hack Saws is a sure way of speeding up 
turnover . . . and boosting profits. There's 
@ ready market for each of these ma- 
No. | Bench Model chines. Eight models are manufactured to 
with Automatic Litt meet cutting requirements up to 634” x 
6%4" capacity. Low operating costs and No. 3CH Wet Cut 
longer bladelife have made KELLER Hack a 
Saws the choice of thousands. 


you can sell KELLER Saws 
NOW ... and get delivery, soon! Write 


for Catalogs, Today! Jefferson 
No. | Floor Model “eo” 
with Automatic Lift vs 8 ye for smait 


Service Machine y AT oA 


2347 UNIVERSITY AVENUE 
ST. PAUL”4, MINNESOTA 


Ne. 3C Wet Cut 
with Automatic Lift 
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One of our distributors writes us, 
“The distributor policy of Laminated 
Shim is so excellent that we feel 
obliged to consider its packaged 
shim stock as a major line.” 

Good lines are not necessarily just 
the very largest. Fair policy and 
quality merchandise have built our 


distributor organization since 1913 


Handy rolls in cartons, flat packets 
of heavier gauges, and sturdy 
metal racks combine to make up 
a well-rounded line of shim stock. 
Arbor spacers also availabie. 


LAMINATED SHIM COMPANY, Inc. 


4101 UNION STREET 


— 


poe 


TAC does what no | 


other tool can do! 


AT LAST! AN OPEN-END 
RATCHET WRENCH — the 
world’s first true universal wrench. 
A patented design for connections 
on tubing, rods, piping, conduit, 


studs, etc. Sixty-four socket sizes 
from: 3%” to 4”. Smallest effective 
ratcheting arc yet—5S° to 74°. 
TAC will also do every job any 


makers of 
| advanced tools 
| for industry 


erdinary ratchet wrench will do: 
ene TAC set replaces literally doz- 
ens of single-purpose hand tools. 


TUBING APPLIANCE CO. 





INDUSTRIAL DISTRIBUTION 


1112 South Victoria + 10321 Anza Ave. + Los Angeles, Calif 


GLENBROOK, CONN. 
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another product for which he has no 
allotment, or which he has not made 
for sale at some time since June 30, 
1949 

It was pointed out that the order 
does not impose new restrictions on 
manufacturers, but only retains limi- 
tations on the use of aluminum and 
copper which were in effect as early as 
March 1, 1951. The restrictions are 
necessary, NPA said, to prevent possi- 
ble misuse of scarce materials needed 
for defense, defense-supporting, and 
essential civilian production 


V-Loans Speed Up 
Tool Output 


The General Services Administra 
tion announced that Government ‘“V 
loans” will be made available to essen- 
tial machine-tool manufacturers to 
help speed up their production. 

lhe loans are made by private banks 
but with a Government guarantee be- 
hind them—a program set up by the 
Defense Production Act 

GSA Administrator Jess Larson 
called this “another move to help 
crack the machine tool bottleneck.” 
The loans will be made available to 
producers “whose production is sub 
stantially earmarked for the national 
defense and considered to be essential 
by the National Production Author 
ity.” 

The loans, he said, will be for work- 
ing capital and for financing ex- 
pansion. Manufacturers “need not 
have direct Government contracts to 
qualify 

In a letter to the Federal Reserve 
Board, Larson wrote 

‘In view of the urgency for in 
creased machine tool production, this 
idministration is prepared to lend es- 
sential machine tool manufacturers, 
their subcontrators and suppliers, all 
possible assistance in financing produc- 
tion through V-loan borrowings.” 

He explained that most machine 
tool production is now or shortly 
will be geared for defense industries. 
For this reason, he said, manufacturers 
who do not now have Government 
contracts will be eligible for the loans 


Vacuum Cleaners 
To Get Less Metal 


National Production Authority off 
cials warned vacuum cleaner manufac- 
turers to expect further reductions in 
locations of zinc, copper and steel. 

The NPA must take steps toward 
greater conservation of these metals 
officials said at a meeting of the in- 
dustry advisory committee. Large ci- 
vilian copper uses will suffer, they said 








HOT FORGED from solid 
RECTANGULAR STEEL 
BARS to give you SURE- 
FIRE PIPING DE- 
PENDABILITY that means 
profitable repeat business 
for you! 


PERFECT SEAL 
even with pipe not 
in alignment! 


Standard & Double 
Extra Heavy 
UNIONS 

Available with 
screwed or socket 
weld ends. 3000 
Ib. sizes Vg” to 3"; 
6000-Ib 


sizes Vy 
to 2”. 


ORIFICE 
UNIONS 


With screwed or 
socket weld ends. 
3000-Ib. and 6000- 
Ib. service 


cf 


MALE & FEMALE 
UNIONS 


With steel-to-steel, 
bronze-to-steel, stain- 
less steel-to-steel or 
4000-lb 


Orifice seats 
service only 


FULL STAINLESS & 
FULL ALLOY 
STEEL UNIONS 


With screwed or @ 
socket weld ends. 
3000-Ib. and 8000-Ib. 
service 


CATAW ISSA Ends Guesswork 
in Union Requirements! 
write for 
CATALOG I1 


showing the 
complete 


DA AEM Cot cwissa line 
CATAWISSA VALVE AND 


FITTINGS COMPANY 
300 Mill St. - CATAWISSA, PA, 


Overhead Crane Industry 
Indorses 6-Month Freeze 


The Overhead Traveling Crane In 
dustry Advisory Committee recently 
endorsed a six-month freeze of the in 
dustry’s production 
posed by the NPA 

The freeze was suggested by NPA 
to provide time to set up a plan to de 


schedules — pre 


termine degrees of essentiality in sup 
plying equipment for defense and de 
fense-supporting industries Overhead 
traveling cranes are vital to expansion 
of the steel and aluminum industries 
ind for building tanks and other heav 
equipment for the military 

At the expiration of the six months 
or before, NPA will consider the prep 
iration of an order calling for a 
periodic check of After a 
eview of the onstruction program 

iwency will in a better 


order be yards 


position 
cheduling of pro 
luction of overhead traveling cran 
m the basi sentialit 


give guidan 


Possible‘ Enlargement 
Of Appeals Board Provided 


NPA recently provided for possible 
\ppeals Board 
expedite the handling of cas¢ 

In an amendment to Regulation 5, 
which set up a three-man board in 
April to hear appeals from denials for 
adjustment or exception from provis 
ions of its orders and 
NPA deleted reference 
size. 

As of O tob 5 the 
Board had 

1. Received 203 appeals 

Acted on 162 appeals as follows 

relief granted—33; relief denied—70; 
cases dismissed (withdrawn by 
pellant, improper appeal, etc 59 

3. Decisions pending in 41 appeals 
as follows: hearings already held——-19; 
hearings to be held—16; and cases in 
which no oral hearing has been re 
quested—6 


enlargement of it 


regulations, 
to the board’s 


NPA Appeals 


Home Plants Freed 
From Price Ceilings 

I'hey may or may not be customers 
of yours, but people who manufac 
ture things in their own home and 
whose sales amount to $1,000 or less 
a month don’t have to establish price 
eilings 

The items must be 
out the aid of hired Here 
tofore the manufacturer 
had an exemption of $200 a month 
in sales before becoming subject to 
Office of Price Stabilization ceilings 

OPS said typical items covered by 
the new ruling are fishing lures, arti 
ficial flowers, baskets, ceramics, small 
toys, wood carvings and small rugs. 


produ ed with 
employees 


small home 
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YANKEE 





Off the swivel base, 
end down for accu 
rate marking. 


Back on the swivel 
base, at the bench, 
for center punching. 


Lifted onto drill 
press, still accurate- 
ly in position 


Held in same posi- 
tion but moved to 
mulling machine 


@ Work locked in a “Yankee” Vise 
stays there ... lined up accurately 
for every operation . . . bench to drill 
press to milling machine. That's prac- 
tical automatic protection against 
spoilage. You can sell that .. . for 
maintenance work, for 
machine shop work. 


general 


Swivel base for use on bench. Vise 
lifts off and on in a second. Easily 
made into economical jig. Hardened 
steel block, V-grooved for handling 
rounds, furnished with each Vise. 
Four sizes of “Yankee” Vises, 112” 
to 4” jaw widths. North Bros. Mfg. 
Co., 200 West Lehigh St., Philadel- 
phia 33, Pa. 


Sold through industrial distributors. 


YANKEE TOOL THE TOOL BOK 
WOW A PART OF ST LEY OF THE WORLD 
REG. U. S. PAT. OFF 


NORTH BROS. MFG. CO. 


ome Phi!.delphia 33,Pa—— 


261 








CHAMPION 
DEARMENT 


And who wouldn't? For Chennellock 
liers are the finest to be bought . . . or sol 
Canadiiees pliers have been known for years 
as a highest quality tool— made by Champion 
DeArment, long recognized as synonomous 

sates uality saa craftsmanship. 
eck the features Longer Wearing, 
Cleeai Spaced Adjustments, No Wear on the 
Joint Bolt, Self Cleaning— these plus the skill 
and experience of more than 65 years make 
Channellock Pliers outstanding. 
hen your customer relies on your judg- 
mont you can recommend Channellock pliers 
proudly. Hand him Channellock and he’ "buy. 
And remember, ONLY Champion DeAr- 
ment makes Channellock. Send for Catalog 
DS today. 


CHAMPION DEARMENT TOOL CO. 
Meadville, Pa. 
Channellock pliers are listed in the 
Yellow Pages of most Telephone 
Dwectones under * ‘Tools’ 
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SPEEDO 
COUNTS 


When a breakdown occurs and 
your customer needs a length 
of flexible metal hose at 
once, it is good to know 

that ATLANTIC is al- 

most as close as your 

own stock room. 

The telephone at your 

elbow—the telegram 

blank on your desk 

activate a top notch 

production service 

that insures maxi- 

mum speed and 

accuracy in de 

livering what 

you want 


tor conveying 

chemicals 

p steam, oils, tars 

asphalt, alkalis, 

gases, light solids, 

refrigerants, gasoline for absorb 

ing vibration, correcting misalign 

ments, mobile service, eliminating 
thermal expansion strains 

In all workable metals from 4”- 

36” I1.D. inclusive. Standard or 

special couplings. 


Write for Bulletin 100 


See our Catalogs in Sweet's 
Files for Product Designers and 
Mechanical Industries. 


ATLANTIC 


METAL HOSE CO., INC. 


104 West 64th St, New York 23, N.Y 

















The ‘Under cover’ Story 


that makes money for you— 
saves money for your customers 


Only One Moving Part New Dual V-Belt 
—The Piston Drive _. 





. Drill, Cut and Chip . . . Cut, Rip and Score 
Thru Concrete and Masonry Wood, Brick, Tile 


10 Times Faster Than By Hand 10 Times Faster Than By Hand 


Under the cover’ of the barrel of the hammer is the piston, Under the cover’ of the aluminum stamping of the saw 
t ily working part the story behind Syntron Hammer is the Dual V-Belt, the 
lependabality 


th cushion-action drive, the story 
behind Syntron Saw efficiency 

The dependable performance of the electromagnetic design The cushion-action of the New Dual V-Belt Drive allows 
that s only one working part, the piston, provides continu for full load 6000 RPM blade speed and assures velvet-smooth 
us work right thru the toughest jobs without breakdown or operation with surplus power for faster, cleaner cutting. Make 
time out. They are built to take it on job after job—vet light short work of those construction, maintenance and production 
and easy to handle jobs 


Bring production speed to those maintenance and installa This smooth, vibrationless, Dual V-Belt Drive protects the 
tion jobs. Syntron Hammers and Hammer Drills—producing motor from shocks and stalls—eliminates gears and gear boxes, 
SOU) pe werful blows per minute save minutes and hours of and oil and grease leakage that Spoils clean wood in this 


valuable manpower radically improved saw design 


Seven different models—all small in size vet big in power Here is the heavy-duty Syntron Saw for professional us¢ 
Tell how ‘One Syntron Hammer will do the work of many Here is the saw to sell to your customers for cutting job time 
nen and sell yvour customers and costs 


Write for full details 
For YOUR customers the Syntron New Portable - 
Flectrae Saw and Dependable Electric Hammers that Ask about dealer proposition 
feature ‘Under the Cover’ time and cost cutting selling 


points. Here's something New to Sell with Extra Sales SYN i RON ( MP 
Appeal. Here is a pair of maintenance, production and 
construction tools built for hard service with value fea 


tures of outstanding quality 900 Lexington Ave., Homer City, Pa. 
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FRICTION THIMBLE* 
MICROMETERS 


AS ADVERTISED in The Saturday 
Evening Post, Popular Mechanics, 
Popular Science, American Machinist, 
Machinery, The Tool Engineer, Mill & 
Factory, Modern Machine Shop, Indus- 
trial Equipment News, Industry, and 
Motor Service 


@ UNIFORM PRESSURE 
@ UNIFORM READINGS 


Giew/tne | 


XK... improved ratchet stop mechanism 
built right into the thimble permits easy 
one-hand operation of the micrometer 
... insures uniform contact pressure on 
every measurement. Friction Thimble puts 


the ratchet stop mechanism “right under 


your thumb” where it’s easy to 


easy to wse... with the same sure accu- 


racy every time independent of 


Friction Thimble is an ideal feature for 





F. SALT 


% 
' oo.” SINCE 1880 








WORLD’S GREATEST TOOLMAKERS 









‘SATIN CHROME” 
‘] MICROMETER No. 231-F 
With Friction Thimble 
Range 0-1" by .0001", 
shown above. 
| Friction Thimbles also avail- 
\ able on other sizes and styles. 


inspection and quality control applica- 
tions and for all precision work requiring 
consistent accuracy. Cash in on Starrett 
advertising currently featuring Starrett 
Micrometers with Friction Thimble... 
plus 12 other big Starrett features includ- 
ing Satin Chrome Finish, Tapered Frame, 
Hardened Threads ground from the 
solid and stabilized and Hi-Micro 


Mirror-Lapped Finish on contact faces. 


A GB | g 


THE L.S. STARRETT COMPANY ATHOL, MASS., U.S.A. 








HACKSAWS, BAND SAWS and BAND KNIVES 


STOCK AND SELL THE COMPLETE LINE 


MECHANICS’ HAND MEASURING TOOLS AND PRECISION INSTRUMENTS 
DIAL INDICATORS + STEEL TAPES + PRECISION GROUND FLAT STOCK 


lock ‘em -— 


and leave ‘em 


@ If your customer has a problem lifting, 
moving or containing bundles of bars, rods, 
or pipes—here’s your answer. Sell him 
some of the new AMERICAN Bundling Chains 
with automatic locks. They’re easy to hook 
up, and once they’re locked, they stay 
locked. Yet they unlock with a flip of the 
fork. Satisfied users tell us they have made 
possible real savings in handling costs. 

This new product is a door-opener for 
your salesmen. Write today for information 
on the Bundle Lock or the 1001 other items 
in the complete AMERICAN Chain line. 


“@ Se 
rol 


American 
AMERICAN CHAIN DIVISION Chain 
AMERICAN CHAIN & CABLE 


York, Pa., Atlanta, Chicago, Denver, Detroit, Los Angeles, New York, 
Philadelphia, Pittsburgh, Portland, San Francisco, Bridgeport, Conn. 





